











WOMENS 


Build “Ideal House” 


faeces nome J After Listing Features Home Should and 
ital Shouldn’t Have--Mrs. America Speaks ! 
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HERE IS THE ARCHITECT'S DRAWING OF THE FINISHED HOUSE AND LANDSCAPED YARD 


The president of the Berkeley (Calif.) Women’s City Club . 

, : : With a back- 
called the meeting to order one day last fall, and suggested to the 
300 members that they build a real honest-to-goodness house as 
the year’s project instead of just studying about model homes and 
their proper furnishing from books! As would be expected, the 
women were all for the plan and saw an opportunity to put into 
a house all the ideas they had (Turn to page 22) 


ground of large 
trees, the Ideal 
House is shown 
in its early stage 
of construction 
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Largest Capacity in Oregon 


These famous Johnson Mills have a sawing capac- 
ity of 47,000 feet per hour, a dry kiln capacity of 
270,000 feet per day. Every up-to-date facility for 
quality manufacture and refinement of old-growth 
Douglas Fir, Virgin Sitka Spruce and West Coast 
Hemlock. NOW, for the first time, these products 
are available for direct water shipment from our 
harbor to the Atlantic Coast wholesale trade. 


C. D. Johnson Lumber Corporation 


1330 American Bank Bldg., Portland, Oregon. 
Mills: Toledo, Oregon 


OHNSON 
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HER-ZIM SNAP-ON MOULDINGS 


Covers of Polished Stainless Steel 
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Available in widths from 3” to 11/2”. Easily applied by nailing retainer 
in place and snapping on the cover. 


Write Today for Illustrated Catalog 
{llustrates many new types of decorative metal mouldings, with hun- 
dreds of sectional views—colored insert mouldings, with Her-Zim filler, 
linoleum and beading; wallboard and wall-tile mouldings; aluminum 
cove mouldings and stair nosings; linoleum edging, angles and tees. 
Get your copy at once. 


HERRON-ZIMMERS MOULDING CO. 
3908 E. Outer Drive Detroit, Mich 








PROTECTION’S Moder Research Laboratory 


You can protect your windows, frames, blinds, 
shutters, doors and other millwork from decay for 
many years. 


Research work carried on here for 17 years has 
proved that decay fungi can be prevented. Thou- 
sands of WOODLIFE-treated windows and frames 
in service bear out the laboratory tests. 

WOODLIFE, in addition to its toxicity, is equally 
effective as a water repellent. A 3-minute dip in 
WOODLIFE affords millwork maximum protection 
against decay, swelling, warping, grain raising and 
checking. 


For information about proper equipment and 
treating methods, write for Bulletin 27A. 


Protection Products Mfg. Co. 


Mfrs. of PRESERVATIVE SOLUTIONS for 
Research Laboratory and Plant KALAMAZOO, 





MICH. 



































CORPORATION 


MEDFORD OREGON 


CALIFORNIA From the great lumber plant of the Medford Cor- 
~~ poration, at Medford, Oregon, comes a surpass- 


ingly fine line of products in Ponderosa, Sugar 
a Pine, Douglas Fir, White Fir. The company’s 
large holdings in the Crater Lake and Klamath 


eteeaiateaes Lake regions insure constant supply of choicest 
& timber. The Medford mills are modern. Scien- 
GENUINE tific seasoning, precision manufacturing and 
DOUGLAS FIR accurate grading mean highest quality produc- 
tion. Cutting capacity, 240,000 ft. per 8-hour day. 

e Up-to-date planing mill and cut stock depart- 
WHITE FIR ment. Yard Stock, Cut Stock, Lath, Mouldings, 


Factory Items. Let us quote. 
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A Practical Step Toward 


Stimulation of Home 
Building and Repairs 


N A PREVIOUS issue the AMERICAN 
LUMBERMAN published a news item 
from Rochester, N. Y., announcing 

that in order to promote house construc- 
tion, repairs and remodeling, all four lo- 
cals of the A. F. of L. Carpenters Dis- 
trict Council had approved a plan for a 
25 percent reduction in the wage scale, 
which would be revised down from 
$1.33% an hour to $1, effective until 
Jan. 1, 1940. While this commendable 
action upon the part of the carpenters in 
Rochester is a fact, a letter from the sec- 
retary of the Carpenters District Coun- 
cil of that city to AMERICAN LUMBER- 
MAN says that the report is a little mis- 
leading inasmuch as not all the facts were 
included. The wage reduction does not 
cover all classes of work, the resolution 
adopted by the mass meeting on March 
16 being as follows: 

“It is agreed that one dollar per hour 
shall be the minimum wage rate on all 
one- and two-family residences, and resi- 
dence garages, repairs and remodeling of 
same.” 

The secretary advises that the wage 
scale of $1.33%4 per hour remains in ef- 
fect on all work other than as above, and 
that the action taken was entirely volun- 
tary on the part of the Union. He fur- 
ther adds: “We have received many 
communications and telegrams quoting 
your article and inquiring as to its au- 
thenticity.” 

The AMERICAN LUMBERMAN is glad 
to clarify the situation in this way, give 
the additional facts, of which it was not 
informed when the news item was 
printed, and at the same time express its 
commendation of this voluntary action 
by the Union in agreeing to a lower wage 
scale in the building and repairing of 
homes that are of the type so generally 
needed. On one- and two-family resi- 
dences, residence garages, and on repairs 
and remodeling, the labor cost generally 
is the most important single item, and a 
reduction of 25 percent in the wage scale 
will make a considerable difference in the 
total cost of the home—and in many 
cases, no doubt, will determine the abil- 
ity of people to build homes. This re- 
duction will affect the type of construc- 
tion that will afford the greatest amount 
of employment and affect the largest 
number of prospective home owners, and 
it is sincerely to be hoped that the car- 
penters’ unions in other sections will fol- 
low the patriotic voluntary action of the 
locals in Rochester and in this way give 
additional impetus to the home building 
program, to which economists and people 
generally look as the means by which the 


Amemcanfiumbherman 
country may begin to come out of its 
present depressed condition and employ- 
ment rolls be greatly increased. 

With suppliers of materials used in 
home construction and repairs and the 
carpenters’ organizations co-operating in 
this way, persons of modest means or 
small incomes will be encouraged to 
make a real effort to secure the homes 
for which they long may have wished, 
and now may see their dreams come 
true. 





More Economical Pro- 
duction Through Better 
Plant Equipment 


N THE WHOLE, forced produc- 
tion to justify wage levels and hour 
restrictions set up under the Wage- 

Hour Law has shown many manufacturers 
of lumber that they have dropped below 
a healthy level in the replacement of worn 
and outmoded equipment. Mill foremen 
and machinery manufacturers attest to 
this fact. It is working an undue hard- 
ship, and if not corrected may eventually 
force the closing of some mills or complete 
disregard for the law. 

Manufacturers have felt the necessity, 
in the last few years, to protect capital 
against inroads made by operating sched- 
ules which might or might not make 
profits, due to uncertain demand and a 
wide range of prices. Excessive and un- 
fair taxation of profits also has pre- 
vented further investment in _ plant 
improvement. 

Equipment inquiries and sales so far 
this year, while somewhat on the bright 
side, do not even give a fair indication 
of what producers need to attain and 
maintain increased and economical pro- 
duction quotas. Machinery manufacturers 
are ready to supply equipment which will 
guarantee greater output, further refine- 
ment, and at less cost. Inasmuch as the 
Wage-Hour Law, in present or similar 
form, seems destined to be a continuing 
part of the operating overhead in the 
lumber industry, it would seem to be a 
wise step for producers to invest in ma- 
chinery of proved merit and combat the 
inner competition of low production at a 
high cost. 

Replacement of old machinery and plant 
production expansion are not cure-all 
measures. They are, however, means to 
an end which cannot longer be over- 
looked. If they but aid the producer to 
comply with the Wage-Hour Law at small 
increase in operating cost, his skin will 
remain “in one piece” and there will be a 
little less wear and tear mentally. It still 
takes a good log to make good lumber— 
but how much easier and cheaper it can 
be done with proper and efficient equip- 
ment ! 
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Federal Court Decision 
Clarifies “Hot Lumber” 


Question 


N PRACTICALLY every discussion 
of the wages and hours law as it af- 
fects the lumber industry, the ques- 

tion of liability in the handling of “hot 
lumber” and enforcement against small 
mill operators has been prominent. The 
Iederal District Court of the Eastern 
District of Virginia has clarified this in 
a recent decision, covering the first court 
case charging violation of the law in the 
lumber industry that has reached the trial 
stage. In this case the operator of a con- 
centration plant which buys its lumber 
from small sawmill operators and then 
ships it in interstate commerce was 
charged with so depressing the price paid 
for the lumber that it precluded the pos- 
sibility of these operators paying the 
minimum wage scale provided in the law. 
The court issued an injunction against 
the defendant company restraining it 
from selling or shipping in interstate 
commerce 2,500,000 teet of this “hot” 
lumber. Under a stipulation accompany- 
ing the injunction, the company agreed to 
segregate this lumber. To dispose of it, 
the company must either sell it all within 
the State, or provide for restitution to the 
employees who produced it. This latter 
would mean tracing all the lumber back 
to the small mills from which it came, 
and computing and paying to the em- 
ployees the difference between the 
amounts they were actually paid and the 
25 cents per hour legal minimum wage. 

This Federal Court decision should 
have a far-reaching effect, either through 
a more general enforcement of the law 
or in creating a demand for repeal of the 
law that Congress can not ignore. It 
has opened a way to enforce compliance 
by small operators who have felt immune 
from the law simply because they were 
selling their product within their State 
limits. As long as their product is used 
or actually remains within the State they 
are immune, but, in the light of this de- 
cision, concentration plants, or furniture 
and other fabricating plants, naturally 
will need to be very sure, before buying 
the lumber, that it has been produced in 
accordance with the provisions of the 
wages and hours law. 

There has been an insistent demand 
from operators who are complying with 
the law that the Administrator speed up 
enforcement activities and thus relieve a 
situation that is fast becoming intoler- 
able. It is understood that a large num- 
ber of complaints in the South now. are 
under investigation and no doubt this 
Virginia Court decision will make some- 
what easier the law’s enforcement. 
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Honor to Distinguished Mother of A Notable Family 


HE OTHER DAY a lot of impor- 
tant business matters, and likely 
some people of considerable impor- 

tance too, had to wait while Wilson 
Compton, sitting in his office in Wash- 
ington, D. C., put through a long dis- 
tance telephone call to a lady in Wooster, 
Ohio, whose name is Mrs. Elias Comp- 
ton, and whose relationship is that of 
mother to Wilson and the other famous 
Comptons. The reason which impelled 
the executive head of the National Lum- 
ber Manufacturers’ Association to disre- 
gard temporarily the schedule before him, 
of a busy day’s duties and appointments, 
was that he had just learned that his 
mother had been named as “The Ameri- 
can Mother of 1939” by the Golden Rule 
Foundation, with headquarters in New 
York City. 

So, to the little frame house in Woo- 
ster, in which were born Wilson Compton 
and his distinguished brothers and sis- 
ter, and in which his mother has lived 
ever since her marriage to the late Prof. 
Elias Compton, of Wooster College, the 


wires carried his message of congratula- 
tions and affection. 

“The first thing she wanted to know,” 
said Dr. Compton, “was if I would go to 
New York with her on Mother’s Day, 
May 14, when she will be formally no- 
tified of the honor bestowed. I told her 
that I would.” 

Mrs. Elias Compton, now 81, plans to 
take a trip around the world during the 
coming summer, visiting her daughter, 
Mrs. C. Herbert Rice, linguist and wife 
of the principal of the Christian College 
at Allahabad, India. Incidentally, Mrs. 
Compton learned to drive a car at 72, 
and is an expert swimmer. 

Most newspaper and magazine readers 
are familiar with the achievements of the 
members of the Compton family; and 
those who wish additional details will find 
them in the closely printed pages of 
“Who’s Who in America.” Therefore, 
we refrain from more than bare mention 
of the three brothers—the sister having 
already been identified in this story. 

Best known to the lumber industry, 
naturally, is Wilson Compton, secretary 


and general manager of the National 
Lumber Manufacturers’ Association, who 
also is a distinguished economist and law- 
yer; professor of economics at George 
Washington University. He holds de- 
grees from Wooster College, Univer- 
sity of Cincinnati, Princeton, and Ham- 
ilton College. Mr. and Mrs. Wilson 
Compton have four children. 

Everyone knows of the high place in 
the scientific world occupied by Arthur 
H. Compton, professor of physics at the 
University of Chicago; recipient of the 
Nobel Prize in physics awarded by the 
Swedish Academy of Sciences in 1927. 

Dr. Karl T. Compton is president of 
the Massachusetts Institute of Technol- 
ogy, and has to his credit a long list of 
academic and scientific honors. 

Thus it will be seen that in honoring 
Mrs. Elias Compton as “The American 
Mother of 1939,” the Golden Rule Foun- 
dation is honoring itself, and is placing a 
well deserved chaplet on the brow of one 
of the noblest and most outstanding of 
American mothers. 





Wholesalers Not Requir- 
ed to Carry Stocks to 


Sell Government 


New York, N. Y., April 17.—The National- 
American Wholesale Lumber Association, ac- 
cording to an announcement by Sid L. Darling, 
secretary, has successfully concluded its fight 
to have the objectionable and impractical defini- 
tion of “regular dealer” under the Walsh-Healey 
Government Contracts Act amended to one 
more equitably consistent with the tradition and 
practice of the industry. 


The change, granted by Secretary of Labor 
Perkins on April 5, follows: 


A regular dealer in lumber and timber 
products, if a wholesale lumber dealer, may 
be a person who owns, operates or maintains 
a place of business in which the materials, 
supplies, articles or equipment of the general 
character described by the specifications and 
required under the contract are bought for 
the account of such person and sold to the 
public in the usual course of business; pro- 
vided that at least more than 50 percent of 
his business is such purchase and sale of 
such materials, supplies, article, or equip- 
ment, and provided further, that upon all 
orders to manufacturers for direct shipment 
to the United States he agrees to insert a 
notice to the manufacturer to the effect that 
the supplies are purchased for the United 
States and that the manufacturer is within 
the terms of Article 104 of these Regulations 
requiring compliance with the provisions of 
the ‘Public Contracts Act.” 


On Sept. 14, 1936 the Secretary of Labor is- 
sued regulations under the Contracts Act which 
defined a “regular dealer” entitled to bid on 
Government contracts as one who maintained 
an establishment in which materials similar to 
those called for in the contract were “kept in 
stock.” The National-American started its fight 
immediately, setting forth how lumber whole- 
salers did business and requesting that the regu- 
lations be clarified so as not to exclude whole- 
salers. 


The National-American is naturally proud 
of its participation in the fight to secure a 
proper definition for “regular dealer,” as well it 


may, for the accomplishment is one of the out- 
standing services which the association has per- 
formed for wholesalers. Quite aside from the 
immediate application of the objectionable defi- 
nition of “regular dealer” to Government con- 
tracts under the first ruling, was the equally 
important feature that it might be far reaching 
in connection with many other situations affect- 
ing all wholesalers. 





Canadians Fear Loss of 
British Market to North- 
west States 


Vancouver, B. C., April 15—Lumber export- 
ers in Vancouver fear that, as a result of the 
current low quotations prevailing in the Amer- 
ican market, they may lose important foreign 
business. During the past six years, British 
Columbia mills have had the British business 
pretty much to themselves. But it is understood 
that Washington mills have taken a substantial 
British order for merchantable timbers and ab- 
sorbed the duty of $2, underselling British Co- 
lumbia producers in their important British 
market. American mills are reported to be quot- 
ing around $14 for merchantable squares for 
the Orient. Meanwhile enquiries from the 
United Kingdom continue in steady volume, 
with considerable business placed along well 
diversified lines. Commons are strong, but 
clears continue soft. The United Kingdom mar- 
ket is definitely stronger, but the competition 
is growing keener. It was sales of lumber to 
Great Britain which marked the first reversal 
of the downward trend in shipments from Brit- 
ish Columbia; those to Great Britain increased 
rapidly to 742 million feet in 1938—ten times the 
1929 total. Any loss in housing demand in 
Great Britain has been more than offset by in- 
creased requirements arising from the expan- 
sion in armament orders. 


FIRE PROTECTION educational work carried on 
by the Texas Forest Service has been aug- 
mented by two motorized motion picture units 
traveling the rural communities, which showed 
to an attendance of 85,000 in 1938. 


Amendments Proposed 
For Wage-Hour 
Law 


WasuincTon, D. C., April 17—An omnibus 
bill, (H.R. 5435) recently introduced by Mary 
Norton, chairman of the House Labor Commit- 
tee, seeks to amend the Wage-Hour Law on 
nine different fronts. A similar bill has been 
introduced in the Senate by E. D. Thomas, 
chairman of the Senate Labor Committee. El- 
mer F, Andrews, Wage-Hour Administrator, 
has announced his support of the amendments, 
which follows: 

1—Exempt salaried employees receiving a 
guaranteed monthly salary of $200 or more; 
2—Relieve employer from criminal prosecution 
or civil liability for back wages if he followed 
in good faith the Administrator’s regulations or 
orders later invalidated by the courts; 3— 
Amend agricultural employee exemptions from 
Section 7 by defining specific occupations and 
eliminating “area of production” provisions per- 
mitting in the occupations specified maximums 
of 12 hours per day and 56 hours per week 
without the payment of overtime; 4—Exempt 
telephone operators in exchanges serving 350 
or less; 5—Authorize the Administrator to es- 
tablish committees to determine whether specific 
industries in Puerto Rico and the Virgin 
Islands may pay less than the statutory mini- 
mum wages; 6—Extend the authority of the 
Administrator to issue necessary orders and 
regulations, to make special provision for vol- 
untary constant wage plans, and to restrict in- 
dustrial homework; 7—Change Section 15 (a) 
(2) to include as a prohibited act subject to 
penalties, the violation of any regulation or 
order of the Administrator issued pursuant to 
the provisions of the Act; 8—Authorize the Ad- 
ministrator to exempt “hot goods” from the 
prohibition against interstate shipment if he 
finds that every person having a proprietary in- 
terest in such goods was an innocent purchaser ; 
9—Permit court actions against employers in the 
State where such violations occur instead of lim- 
iting such actions to the State in which em- 
ployers are incorporated, and exempt the Ad- 
ministrator from liability in any proceeding un- 
der the Act. 
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300 WOMEN Build “Ideal House” 


[Continued from Front Page] 

long harbored. They thoroughly discussed the matter, and defi- 
nitely decided to go ahead. It would be a “composite home,” 
including the features which the majority of the women desired 
in a residence. That was some task, and it took quite a while 
to assemble and classify all of the ideas presented. The women 
logically decided that they needed an architect to translate into 
building terms and blueprints the things they wanted in the 
modern, model home. 

Architect John B. Anthony, an interior decorator, and a land- 
scape gardener were engaged by the women to carry out their 
ideas. The majority ruled on all questions, and after a lot of 
class discussion it was voted to build a two-story, three-bedroom 
house along Colonial lines. Each woman was told to bring in 
a list of features she would like incorporated in the dwelling, 
and another set of things that she did not want in. From these 
300 twin lists, one gets anexcellent notion of what the average 
modern homemaker wants a house to be like. Retail lumber and 
building material dealers, who readily recognize that women are 
becoming increasingly important in America’s home-building 
picture, will be interested in this cross-section of opinion. 


WHAT "COMPOSITE WOMAN" WANTS IN HOME 


Briefly, and in general, what is this “composite woman”’ like ? 
One learns that she does most of her own housework, including 
the laundry. Because she does the washing, she wants the 
laundry facilities off the kitchen instead of in a basement so 
as to save going up and down stairs. Since she entertains, 
she wants a dining room large enough to seat twelve guests. 
Mrs. Homemaker drives the car, and a garage on the front of 
the lot near the street appeals to her because it is easier to get 
in and out. She wants the rooms so arranged that no kitchen 
odors seep into the living quarters. A level lot with a rear 
garden affording privacy is desired. 

The lists of the “musts” were a very interesting assortment 
of important things. Let’s look at some of the other “musts” 
that the study club agreed had to be in the house. 

Windows all the same height 
Ironing board placed so it can be used from either side 
A roof ever the entrance porch 


Two bathrooms upstairs, a lavatory on first floor 
A fireplace, not in a corner or one end of room 


Es T a DINING ROOM LIVING ROOM 


6x 7-0" We-6'x17-O% 15*6'x24-O" 
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This is the first floor plan 

favored by the 300 Berke- 

ley women, and shows the 

inclusion of things they 

thought should be in a 

well arranged, modern 
house 


GARAGE 
18-6'x/9-O" 





Entrance hall with at least one coat closet 

Access to front door from kitchen directly through hall, not via 
dining room . 

A closet each for husband and wife in their bedroom 

Linen closets in each bathroom with a small space to be ventilated 
like a cooler for storing rubber goods and the toilet bowl brush 

Sufficient wall space for furniture 

Lots of electric outlets in all rooms, including plugs in the bath- 
rooms and kitchen 


WHAT THE WOMEN VOTED OUT 


Another very interesting list is formed by things the women 
voted out. This is a mighty good list to remember. In fact 
both lists ought to be typewritten and hung in every lumber- 
man’s office so that when a woman comes in and talks about 
the things she wants he can say to her: “Here’s what the 
Berkeley Women’s City Club members voted in and what they 
voted out. Would you like to include some of the things they 
voted out and, if so, what? Would you like to vote out some 
of the things they wanted in and, if so, which ones?” 

Some of the things which the women said they would not 
have in the house are here listed: 

More than one level 

Peek holes in front door 

Front door opening into living room 

Hot air flue opposite fireplace where davenport should be 
Arched or odd shaped windows which are hard to curtain 
Corner windows (might later date the house) 

Windows reaching the floor 

Bathroom between two bedrooms as one door is often left locked 
Rough textured walls 

Stairway in living room 

The architect was given the lists of likes and dislikes and got 
busy. The house developed into a two-story with a two-car 
attached garage from which one has direct access to the house 
through the laundry room. On the first floor is a front hall, 
living room, dining room, breakfast nook, kitchen, laundry, 
closets and lavatory. The upper level consists of three bed- 
rooms with plenty of closets and two baths. The house is base- 
mentless except for a small excavation under the center for the 
furnace and water heater. 


WOOD PLAYS MAJOR ROLE 
Work on the Ideal House is now well advanced. The 
framing is Douglas fir, and cedar shingles were used on exterior 
walls and the roof. All exterior trim, including the gutter and 
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With seven closets on the 

second floor, this home 

would have enough stor- 

age space for the most 

demanding housewife. All 

bedrooms are sufficiently 
large 
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cornice, is redwood. Floors in the main rooms downstairs are 
of oak plank, and on the second floor they are quarter-sawn oak. 
Oak was also used for the Colonial stairway, which has a typical 
rail of turned spindles. The pine interior trim is painted, and 
the walls papered. A low wainscot of wood will be an attractive 
feature of the dining room. The husband of one of the members 
has furnished the money for the building project. The con- 
struction work is being done by a contractor on a cost-plus 
basis, rather than a genéral contract. 





Another picture taken during its formative period and showing 
. the Women's City Club sign on the roof 
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OPPORTUNITY'S DOOR IS OPEN 


This model house is bound to have a great influence in the 
city of Berkeley. It has already done a lot of wonderful adver- 
tising for the city and the building business. We know that the 
women folk—in a large way—have the final say-so where the 
money is to be spent, especially when it has to do with the home. 
An appeal to the Women’s Club in your town to improve local 
conditions, to build better homes, to furnish healthier and more 
sanitary conditions, will have a good deal to do with the build- 
ing program. Why not interest the Women’s Club in your 
town in building a demonstration home? Surely someone has a 
lot to furnish without a down payment, and will say: “Pay me 
for it when you sell the house.” It is probable that the husband 
of some good club member will be willing to furnish the money 
and guarantee payment for the lumber and building material 
and then, with the advertising that will come out of the activities 
of the club, the demonstration of the home, there will be no 
question about its sale. 

Here’s an opportunity for lumbermen to capitalize on an idea 
in their towns. It will create more talk about home building 
than any other thing one can do. Your town is the home of the 
folks to whom you want to sell lumber. It is a great chance 
to build some good-will and to show your initiative to really 
start a building campaign in your community. You might check 
up on the Women’s Club and see how many members own their 
own homes. There certainly will be a lot of prospects for home 
ownership in a Women’s Club in any town. 





Catering to Painters Brings Sales 


The Frey Brothers Lumber Co., Inc., 
Michigan City, Ind., does a paint busi- 
ness which averages approximately 
$7,500 annually, and has a turnover of 
three and one-half times. 

With that statement, we tell the result 
of good paint merchandising before relat- 
ing what the company personnel does to 
achieve such enviable sales. Lumber and 
building material dealers who stock paint 
may find an idea or two in this account 
adaptable to their own businesses. 

A problem which often puzzles a lum- 
ber company manager who has paint to 
sell is how to appeal to painters in the 
community in such a way that they will 
automatically think of his stock whenever 
they have to make a purchase. The Frey 





LEFT—This room in the lumber shed is 
where the supplementary paint stock is 
kept. When the shelves in the display 
space of the office need replenishing, 
paint is taken in from this reserve 


RIGHT—Here is where the painter-custom- 

ers of the Frey Bros. Lumber Co. find their 

needs. It is the room in which only gallon 

cans of white paint are stored for sale 
to painters who mix their own 





srothers Lumber Co. has solved this 
problem quite effectively, it seems, by 
carrying a “Master Painters Line,” 
which comes in only white and in nothing 
less than gallon containers. 

“We maugurated this sub-department 
in our paint line because we. discovered 
that every painter feels that his own pet 
system of mixing in colors is better than 
any manufacturer’s product on the mar- 
ket,” Harry Frey explained to the 


AMERICAN LUMBERMAN’s representative. 
“Our business has greatly improved since 
we catered to this trade ego, and now it 
amounts to about $2,500, or one-third, of 
our average year’s volume. The painters 
favor the idea, and we find it handy since 
it simplifies and speeds up transactions 
with them.” 

The gallon cans of white paint are not 
even kept in the display room of the 
office, but are in a room near the front 
of the lumber shed. Painters often serve 
themselves, and then go into the office 
and settle. By making buying easy for 
the tradesmen the Frey brothers are sav- 
ing time by not having to do much sell- 





ing! The bulk of the company’s sales to 
painters is to five men, although others 
in Michigan City make frequent trips to 
the yard. 

Plans had been completed the day the 
writer visited the yard for a get-together 
of the city’s painters as guests of the com- 
pany. A feature of the evening’s pro- 
gram was a humorous four-act play 


which was reservedly and modestly de- 
scribed as a “colossal, tremendous, effec- 
tive presentation of the modern manner 
of selling paint as contrasted to the old 
time methods!” The cast of this original 
“drama of the age’ was made up of the 
following employees: Harry Frey, Elmer 
Ofcharchak, Florence Kinsey, and Mr. 
Griswold. 

In addition to the playlet, the Michi- 
gan City audience of painters heard in- 
structive talks by William Simpson, Chi- 
cago branch manager of the Devoe & 
Raynolds Co., and James LeFebre, rep- 
resentative of the paint company in the 
Michigan City area. The two speakers 





also showed motion picture films demon- 
strating the famous two-coat system of 
their concern. 

Refreshments were served to conclude 
the evening. The Frey brothers believe 
that events of this nature result in better 
sales, and expect that paint business dur- 
ing the coming year will surpass previous 
marks, 
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Dri-Bilt House, Prefabricated in 


Plywood Used in Building Ceiling, 
Wall, Sub-Floor and Roof Sections 


Now, it is here 





an eight-hour house! A dwelling whose 


walls, partitions, ceilings, roof boards and windows are all in 
place on the foundation at the end of the first working day, 





after which the house is completely finished in two or three weeks. 

It was built recently in North Canton, Ohio, and it was made 
possible by using sections of plywood which were previously 
assembled in the mill of the Ramsey Lumber Co. at nearby 
Aultman. It,is the first “Dri-bilt” house to be erected in Stark 
County, and the interest in this method of home construction 
was shown by the crowds that have flocked to view it since its 
opening for inspection early in March. Mr. Ramsey has studied 
plans for the prefabrication of houses for two years, and has 
now put the findings of his experiments into structural form. 


RESIDENCE ARISES LIKE MAGIC 


The full basement had been excavated and its walls laid 
previous to the day set aside for putting up the Drizbilt dwell- 
ing. ‘Actual erection began at 8 o’clock one morning, and two 
hours later all the side walls, inner walls and first floor sections 


were in place. At 10:30 the ceiling panels were all fastened 


down, and by 11:30 the roof rafters were up. Early in the 
afternoon the roof was covered, and at the same time the brick- 
layers went into high gear laying the chimney. Sub-floors, side- 
walls, ceiling, roof, and some of the drawers inside the house are 
all of plywood construction. By the end of the eight-hour 
working day, the house had been erected from foundation to 
papering in the roof, and shingling of the exterior started. 
Three weeks from the day the Dri-bilt house was begun it was 
completely finished. Mr. Ramsey says that, having had the 
experience of putting up one of his sectional homes, one could 
now be constructed and ready for the owner to move into in 
twelve working days. 

Although no sale price has been put on the house, since it is 
still open for inspection, Mr. Ramsey says he can duplicate it 
on an owner’s lot for about $4,200. This price would include 
the heating plant, plumbing, light fixtures, and interior dec- 
orating. 


YEARS OF STUDY BEHIND PROJECT 


Behind the scenes of this drama of rapid building, are several 
years of study and experimentation by architects and building 
engineers. The Dri-bilt house of plywood evolved, and a 
number of residences were erected with the material in different 
parts of the country, and proved very satisfactory under actual 
living conditions. Two years ago Mr. Ramsey, who has had 
over 28 years of experience in the lumber and building industry, 
began his study of a prefabricated plywood house which would 
be practical as well as economical, and believes that the house 
put up in North Canton shows that he is “on the right track.” 

Retail lumber and building material dealers will be interested 
to hear about the precise labor preceding the final erection. 
Plans were first laid out on paper and accurate measurements 
of the various sections made so that each would fit perfectly into 
place upon the day of assembly. So well was this preliminary 
work done that not a single mistake was made by the carpenters. 

When every detail has been worked out satisfactorily to every- 





At 8 o'clock the first morning, the first section was taken off the 
truck and put into place 


At 10 o'clock, all of the first floor sections complete with windows 
were securely fastened 


By 11:30 the first day, we see the gables up and roof rafters in 
place for afternoon work 
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Yard’s Mill, Enclosed in Eight Hours 


Advantages of Construction Seen 
As Numerous by Buckeye Retailer 


one concerned, work was started in the mill on the sub-floor, 
sidewall, ceiling, and roof units. The wall sections were room 
size, running from partition to partition. Frank Lindower, mill 
foreman, supervised the job, but one may be sure that Mr. 
Ramsey was never very far away! Each section was built on 
forms to make certain that it would be perfectly aligned with 
the rest. Came the important day set for the assembling of 
these sections, they were loaded on a truck and hauled to the 
site where the basement was waiting for a house! The fitting 
together of the units has been told in earlier paragraphs. When 
they were all in place, building paper was put on with furring 
strips to which the wall shingles were nailed. 

“The advantages of using large sections in building a house 
are that they cut off dust, moisture and air infiltration, provide 
good insulation, and allow little chance for shrinkage since the 
material is used dry and kept that way,” said Mr. Ramsey. 
“Dri-bilt houses using our formula for construction and insula- 
tion show a heat loss saving of 26,000 Btu. an hour, or a 21 
percent saving over a house of standard construction which 
is not insulated. A further saving of 21,000 Btu., or 17 per- 
cent, can be effected by equipping a house with storm sash and 
doors at all openings. The house is heated with a gas furnace 
in the basement. These tests were made with an inside tem- 
perature of 75 degrees and an outside reading of 15 degrees.” 


ONLY HIGH GRADE MATERIAL USED 


A listing of the materials used in the North Canton house 
discussed here shows that all of them are of high quality. All 
studding and plates were No. 1 common western hemlock, and 
other framing members of No. 1 common southern pine. The 
sheathing was five-sixteenths inch Douglas fir plywood; the 
sub-flooring half-inch Douglas fir plywood; roof and sidewalls 
No. 1 Certigrade red cedar shingles. Just as high quality ma- 
terial was used inside. The living room walls are Philippine 
mahogany finished natural and waxed, its ceiling is Douglas 
fir plywood covered with a plastic paint, and trim around the 
room’s openings is clear black walnut. The remainder of the 
walls and ceilings in the house are quarter-inch Douglas fir 
plywood, with white pine trim. In order to show visitors that 
plywood is adaptable to any treatment desired by the house 
owner, the bedrooms were papered, and the walls and ceilings 
of the hall, kitchen and bathroom were painted. 

For the sake of dealers who may not be familiar with Dri-bilt 
construction, it may be said that there are no standard or pre- 
determined designs or arrangements of rooms which must be 
followed. Mr. Ramsey says that his company can re-design 
nearly any ordinary four- to six-room residence plan to fit 
his formula. 

As said in the second paragraph, the house attracted throngs 
of visitors. The local newspaper carried a well-written descrip- 
tion of the place on the front page of its issue appearing just 
before .the formal opening, and merchants co-operated in a 





The rafters had been nearly covered with plywood when this 
picture was snapped at 1:30 


Red cedar shingles were going on the roof at 9 o'clock the second 
morning when this picture was taken 


And here it is, folks, the completed house as it appeared three 
weeks after work on it began 


double page spread of advertisements inside. The whole town 
displayed a friendly feeling toward the Dri-bilt house which 
was gratifying to Mr. Ramsey and manufacturers of plywood. 
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Demonstration home occupied by 
Osterhage company manager 





When a man can stand before the still- 
smoking ashes of what, ten hours before, 
was one of his lumber yards, and, with 
no comment about the cause of the fire 
or the loss to be sustained, calmly out- 
line a plan for re-building, suggest that 
a salvaged truck be re-painted, and call 
attention to such a detail as a weakened 
tire, he has some of the things in him 
which Rudyard Kipling was_ thinking 
about when he wrote “If.” That is ex- 
actly what G. F. Osterhage, of the Vin- 





Re-built yard of G. F. Osterhage 


Lumber Co., Lawrenceville, Ill. 





cennes (Ind.) line-yard concern which 
bears his name, did as he looked over 
the arid waste before him in Lawrence- 
ville, Ill., on the morning of Jan. 22, 
1938, following a fire the preceding night. 
About ten o'clock the preceding 
night, John Heedwohl, the manager of 
the Lawrenceville yard, was startled by 
the news that his yard was afire. He 
sped to the site, was assured that the fire 
was under control and that the loss 
would not be great, then ‘phoned Mr. 
Osterhage at Vincennes. In the few min- 
utes that he was away, a shift in the wind 
baffled the fire department, and the yard 
burned to the ground in a short time. 
“When Mr. Osterhage came here the 
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next morning,” said Mr. Heedwohl, “he 
just looked at things, and said, ‘We'll 
build a house here, and use it for dem- 
onstration purposes, then you'll move 
into it. We'd better set up a temporary 
office here, and keep right on going. That 
truck got a little scorched, and needs a 
paint job; tire looks a little weak, too. 
This ought to cool off by tomorrow, and 
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Two Illinois Yards Become Modern-- 


One Re-built, the Other Re-designed 


concrete foundations and footings under 
way, and, ten days after the fire, car- 
penters started raising the new building. 
From the night I left the old office for 
the last time, until the morning I was 
able to start work in this new one, just 
37 days elapsed.” 

The exterior of the new structure, be- 
cause it is in a fire area, is galvanized 





we can start to re-build.’ That was all, 
and when you consider all the things he 
might have said and done, but didn’t, you 
get some idea of what kind of man he is. 
When you are working for him, you like 
to give him everything you have and 
spend your spare time discovering abili- 
ties you didn’t know you had. 

“The fire was on Friday night. By 
the following Wednesday we had the 


sheet metal, which; when the acid wears 
off, will be painted with aluminum and 
trimmed with orange paint. Lumber 
storage bins in the shed are divided into 
three levels. The top and middle levels 
contain two of the higher. grades, 
and sizes are arranged in reverse order 
to minimize the possibility of confusing 
them. A lower grade is stored on the 
bottom level, and the normal stock com- 
prises about 160 thousand feet. 


OIL FIELD TAKES MUCH MATERIAL 


As this is written, the boom centers of 
the great oil development in Illinois are 
Salem and St. Elmo, but Lawrenceville, 
like many other towns in the belt, is stra- 
tegically located to reap great trade bene- 
fits from opening of the field. 

“Most of the wells around here,” said 
Mr. Heedwohl, “use native oak from lo- 
cal mills for rig timber, but we turn over 


, 





Exterior of Schmoldt yard in Beards- 
town, before office and display room 
were remodeled 
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great quantities of sheet metal and ce- 
ment, the former for shelter, and the lat- 
ter for spudding and holing wells. It 
takes 50 to 60 sacks to spud a well, and 
200 to 400 sacks to hole it up. Gas oc- 
curs at a depth of about 1150 feet in this 
neighborhood, and oil from 2900 to 3000 
feet. In December one of the largest gas 
fields in the State was tapped about nine 
miles north of Lawrenceville. Oil well 
business, and a good gain in new house 
building during the year, have increased 
our business so that we will have to build 
a new shed on the back pretty soon. Our 
service includes drawing plans and writ- 
ing specifications for customers.” 

The house in which Mr. Heedwohl 
lives, and which was used as a demon- 
stration home, has a concrete block foun- 
dation, a two-thirds basement, 34x8-inch 
redwood siding, hardwood floors and 
plaster walls, Closet doors are all swung 
in such manner that they do not block 
corners, thus leaving them open for fur- 
niture. Ceiling height is eight feet, and 
the roof is composition shingles. 


AVOIDING RISKY ACCOUNTS KEEPS 
RECEIVABLES LOW 


‘Here is something that might interest 
you,” said Mr. Heedwohl, as he dis- 
played his accounts receivable ledger. It 
showed nine accounts due for more than 
60 days, and totals of $54 payable 90 
days to six months, and $25 due more 
than six months, 

“I charged off $3 in 1937 and $6 in 
1938,” continued Mr. Heedwohl. “To 
keep my credit losses down, I just ask 
my customers before I sell them where 
the money is coming from, and when I 
will get it. Last February I had only $984 
on my books, and I have no notes with 
which tq cover off the books. Between 
Nov. 28 and Dec. 8 I closed out 56 ac- 
counts, either paid in full or paid in part, 
with the balance to come in 60 days. 

“T don’t want to sell a fellow who 
wants $10 or $15 credit. If you accept 





Schmoldt yard exterior, after office 
and display room were remodeled 


Entrance and bookkeeper's space in 

Schmoldt yard at Beardstown: 
Left—before remodeling 
Right—after remodeling 





60 fellows like that, you put at least $600 
on your books. If I lose half of it— 
and I stand a good chance of losing 
that much—I just ask myself how much 
lumber I’ll have to sell to make up that 
$300. It is too much to take a chance 
on. I make a point of never charging a 
$10 order unless I feel assured that I 
will get my money.” 


REMODELED BEARDSTOWN YARD 
IS MODERNISTIC 


Perhaps more eloquent of the change 
made in the office and display room of 
the Home Lumber Yard, owned and op- 
erated by A. E. Schmoldt in Beardstown, 
Ill., are the “before-and-after” pictures 
presented here. Some mention of the 
materials used, however, will help the 
reader to a more exact idea of what the 
premises look like. The floor is J-Msas- 
phalt tile in brown and tan rectangles, 
and the ceilings are three-tone J-M in- 
sulating tile. Walls are tile made by the 
Tylac Co. of Monticello, Ill. From floor 
to wainscot the walls are mottled dark 
brown, while from the wainscot to the 
ceiling they are fluted creamy brown. 
Windows are all finished in chrome 


moulding, and edges, coves and corners 





are dressed with brass moulding. The 
counter front is finished with Tylac 
matching the wainscot, and counter and 
display island edges are finished with 
brass moulding. 

A particularly attractive feature of the 
remodeled plant is a modern toilet and 
washroom with a modernistic Miami 
medicine cabinet. Floor, walls and ceil- 
ing are finished with the same materials 
that were used in the display room and 
private office, but in different colors. 
Here, black is the predominating note. 
Particular attention was given to the 
scientific display of paint, builders” hard- 
ware and glass. At the time the remodel- 
ing was done, the company acquired a 
new International delivery truck with a 
14-foot bed. 


SHED HAS UNUSUAL FEATURES 


The shed is unusual in several re- 
spects. In the first place, it has a ce- 
ment drive 30 feet wide down the middle, 
providing plenty of room for several 
loading and unloading operations simul- 
taneously. The width of the driveway is 
particularly useful in handling a rather 
large stock of 2x12-inch Douglas fir 26 
feet long. Such timbers are in demand in 
the vicinity for barn construction. In 
addition to the wide driveway, there is 
a continuous 10-foot wide cement drive 
around both sides and the rear of the 
shed, with entrance midway along each 
side. The shed is 225 feet long and 105 
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feet wide. 


The sign shown on the front 
is duplicated on the back. All the mate- 
rials the company handles, which include 
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Builders’ hardware and island 
display in remodeled Schmoldt plant 





practically everything that goes into the 
construction of a home, are kept under 
cover in the shed. Near the rear, and at 
truck height, are closed bins for the stor- 
age of cement and plaster. 
paint block plant occupies a space about 30 feet 
square, and is a profitable sideline in the 
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yard. The yard, according to T. E. Cox, 
the bookkeeper, was built in 1915 by the 
senior Mr. Schmoldt. 





A concrete 


Paint and glass display and sales 
counter. 


Scale is for weighing nails 


and putty kept in rear 





Hog Houses Leading Item in Spring 


Active buying of lumber 
and building materials by 
farmers in the vicinity of 
Bluffton, Ind., is perhaps not 
due so much to self-motiva- 
tion on the part of the farm- 
ers as it is to the service avail- 
able to them at the yard of the 
Mercer Lumber Co., and the 
manner in which the company 
makes known to the farmers 
what it has to offer. Stop- 
ping at the yard one morning, 
principally because we saw a 
small hog house on dis- 
play near it, and had seen 
dozens of apparently new ones 
on the farms we had been 
passing for the last quarter 
hour, we found G. A. 
Swisher. 

“Yes, we sell a good many 
of them,” said Mr. Swisher, 
in answer to our question. 
“That is particularly true of 
the last year. We used to 
make up a lot of them, and 
keep them on reserve until the 
season started. In the last 
few years, farmers who are 
going to buy them begin mak- 
ing inquiries long enough in 
advance of the time when they 
will need the houses to enable 
us to make them up to order. 
All we keep on hand is one of 
each kind for display pur- 
poses.” 

The change to making them 
to order has probably been in- 
duced in large measure by the 


company’s advertising policy. 

“We have a mailing list of 
800 farmers,” said Mr. 
Swisher, “We make regular 
mailings to them, using the 
literature sent to us by the 
manufacturers of paint and 
wire fence whose lines we 
carry. In addition we have 
some of our own mailing 
pieces. It is the best way we 
have found to keep our name 
before the farmers, and if you 
can do that and at the same 
time give them a useful mes- 
‘sage you will get their atten- 
tion.” 

The company enjoys an ex- 
cellent volume of paint sales, 
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and averages about two cars 
of wire fence each year. 

“Another line that is going 
very well to farmers as well 
as city people,” continued Mr. 
Swisher, “is overhead garage 
doors. We handle the line 
made in Hartford City, Ind., 
and of course we carry a big 
stock of barn door hardware. 
A surprising thing has been 
the development of cement 
sales by lumber yards in this 
area in the past few years. 
Lumber yards now sell more 
than 90 percent of the cement 
sold in this territory. All of 
it is in paper sacks. 

“We do a good business 





Picture of hog house on display near office of Mercer Lumber 
Co., Bluffton, Ind. 


with cabinet hardware, too. 
We found sometime ago that 
we have to sell cabinets to sell 
cabinet hardware, so we be- 
gan making kitchen cabinets 
and trying to sell farmers on 
the idea of modern kitchens. 
Last fall we sold a large num- 
ber of new kitchen jobs to 
farmers.” 

The company does equally 
well with nails, paint brushes 
and roofing. On the farms 
sheet metal roofing and wood 
shingles are gaining in pop- 
ularity. 

One peculiarity about 
Bluffton is the fact that there 
have been only six new houses 
built in the city in the past 
twelve years. This might in- 
dicate that town business for 
the lumber yards has _ been 
very slow. That is not the 
case, however, because, while 
new building has been practi- 
cally non-existent, a very 
satisfactory volume of remod- 
eling has provided a steady 
market for building materials. 
This, combined with the farm 
business the Mercer Lumber 
Co. has developed, leaves 
them no room for complaint. 
As has been demonstrated in 
so many yards, this is another 
case of where active and in- 
telligent merchandising has 
kept a steady and profitable 
volume of business coming to 
the yard. 
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Dealer’s Home Built 


From American 
Lumberman Plan 


Marroon, Itt., April 17.—Mr. and Mrs. J. F. 
Bowman and their sixteen year old daughter 
moved into a new home at 2604 Prairie Ave., 
here, Feb. 1. The Bowman home was of partic- 
ular interest to a member of the AMERICAN 
LUMBERMAN staff who inspected it recently be- 
cause it was built from house plan 232, one of 
the twenty-eight modest cost homes shown in 
an AMERICAN LUMBERMAN plan book, “Choose 
Your Home.” Mr. Bowman, connected with the 
Estate of J. D. Andrews, retail lumber company, 
for the past twenty-six years, is justly proud of 
his home and could well point to it as a model 
of excellent construction and the use of mod- 
ern, suitable building materials. 

The house, 30 ft. long and 36 ft. wide, is built 
on a 50x150 ft. lot and contains a living room, 
dining room, kitchen, semi-bath and bedroom 
on the first floor, and two bedrooms and a bath 





Taken from the center of the living room, this view 
shows the staircase, arched door leading to the 
dining room and doorway to the vestibule 





Partial view of the kitchen featuring built-in cabi- 

nets and inlaid linoleum floor covering. Cabinets 

were built in the planing mill of the Estate of J. D. 

Andrews, retail lumber company where Mr. Bowman 
has been employed twenty-six years 
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Home of J. F. Bowman, 
Mattoon, Ill., built from 
house plan 232 of Ameri- 
can Lumberman series of 
modest cost homes shown 
in "Choose Your Home," 
a booklet of house plans 


on the second floor. There is ample closet space 
in the bedrooms and a clothes closet in the vesti- 
bule. The house has a full basement. The 
heating plant is gravity hot air, a Round Oak 
furnace purchased from the Gibson Furniture 
Co. 

Mr. Bowman, just about to leave his office to 
attend a Rotary luncheon on the day of our 
call, phoned Mrs. Bowman that we would be 
out to see the house and take a few pictures. 
Busy preparing luncheon for their daughter, 
home from high school, she allowed us the run 
of the house and the accompanying views are 
the result. The decorative scheme was entirely 
Mrs. Bowman’s selection. 


Discussing the construction of the house and 
the materials used, Mr. Bowman said: 


“The AMERICAN LUMBERMAN plan was just 
what we wanted. As our company works 
through the contractor, I turned the plans over 
to C. J. Agnew, a local contractor, and ground 
was broken last Sept. 14. All materials were 
furnished by our yard. P. E. Brawner was the 
plumbing contractor and Will Logan the paint- 
ing contractor. We moved in Feb. 1, and have 
just completed the landscaping. The house is 
shingled with Johns-Manville Dutch-Lap asbes- 
tos shingles and the siding is ten-inch clear red- 
wood. Albion red brick was used for the foun- 
dation and the front entrance. Marquette ce- 
ment and mortar were used for the basement 
and laying the brick. 

“We selected Curtis Silentite windows and 
trim and all doors are stock models from the 
same company. We have venetian blinds for 
all downstairs windows. These are flexible 
blinds secured from Sawin-Jones Co., here. 
Flooring throughout is two-foot, clear oak of 
E. L. Bruce Co., manufacture, except the bath, 
semi-bath and kitchen floors which are Arm- 
strong inlaid linoleum. The cabinet top material 
is also from this company. The built-in cabinet 
in the kitchen was made in our own planing 
mill. Lockwood hardware and Kohler plumb- 
ing fixtures were used. Wiring and electrical 





Above, at the right, a corner of one of the two 
upstairs bedrooms. The floor, like that in all other 
rooms except the kitchen and baths, is of clear 
oak. All walls in the house are white sand finish 
and painted. Below, rear view Bowman home which 
is built on a well landscaped, 50x150 ft. lot. The 
house has an asbestos shingle roof and siding of 
ten-inch, clear redwood 





fixtures were furnished by J. E. Strecker Co. 
“The walls, all painted, were finished with 


white sand. Sherwin-Williams paints were used 
for both interior and exterior work. Clothes 


chutes, from both floors, lead to the laundry sec- 
tion of the basement. We had heat from the 
first of the cold weather season, while the house 
was being completed, and only used six tons of 
coal. This certainly proved the value of insula- 
tion to me. Insulation for the house consists 
of 25/32-inch J-M sheathing for the walls and 
full-thick batts for roof insulation. 

“The house is also lathed with J-M lath, and 
the dimension and shiplap is No. 1 yellow pine. 
The single-car garage, on which we used siding 
to match the house, is equipped with a Rowe 
overhead operating door. We feel that we have 
a very livable home, well designed and built of 
good materials. We are glad that we had the 
opportunity to use one of the AMERICAN LuM- 
BERMAN plans.” 





CAPITAL EXPENDITURES of Class I railroads 
for locomotives, freight and passenger cars, and 
other equipment, in 1938, totaled $115,408,000. 
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Credit Control System Brings Desirable Business 


Working on the theory that invited 
credit from high-class risks is bound to 
be more profitable than uninvited credit 
from uncertain risks, the Warren Lum- 
ber Co., Fort Morgan, Colo., has devel- 
oped methods for soliciting desirable 
credit business and weeding out the other 
kind. The first step in the control of 
credit at this establishment is careful 
verification of the credit experience of 
every customer before he is extended ac- 
count privileges. If a man’s past per- 
formance has been good and his account 
is accepted, it is carefully watched and 
rated on the basis of this experience with 
him, If that experience continues good, 
a real effort is made to keep him buying. 
If not, the company gracefully discour- 
ages him from buying on credit. 

With customers of the former type the 
sales appeal is handled by direct mail. 
Every three months a check of the books 
is made and names of good risks who 
haven't been using their accounts are 


listed. To these people postcards are sent 
inviting them to use their credit privi- 
leges. Cards of this type are also sent 
sometimes to preferred credit risks who 
have never been customers—people 
whose names are obtained from confiden- 
tial sources as being high class risks. 

By special request, G. C. Rowell, sec- 
retary of the Warren Lumber Co., has 
kindly explained in some detail the meth- 
ods which have been found successful, 
as follows: 

“Naturally, we try to handle our busi- 
ness in a way so that we take as small 
a credit loss as possible at the end of the 
year. This is just good business, but 
we do not attribute it to any special sys- 
tem except watching our business and 
keeping in close contact with it from day 
to day. 

“All our seven yards are clustered close 
together, six of them being located in one 
county. We happen to have a credit as- 
sociation that we use to check up on 


newcomers into our trade territory, and 
if we can’t find out what we want from 
it we write to the local lumber dealer 
where the person formerly lived. This 
same credit association puts out a daily 
report, taken from the records filed daily 
at the courthouse showing all mortgages 





LET 'EM BAWL 


The profit motive is outmoded. Kill 
it off. 

You can hear that in- the corner 
saloon on Saturday night; and in the 
pulpits of many churches on Sunday 
morning. 

It is the profit motive that gets the 
feeder out early and late to see after 
the cattle, hogs and lambs. Take it 
away, and who would do the feeding, 
and when, and how? 


CORN BELT FARM DAILIES 








reduced scale. 


Timely Tip for Dealers 


A home modernizing advertisement that even the most casual reader 
would hardly be likely to overlook is that of the Crissey & Fowler Lum- 
ber Co., Colorado Springs, Colo., here reproduced, in part, and on a 
The original occupied space two columns wide, 5 inches 





Does your house belong 
to the 


"HORSE-AND-BUGGY-DAYS? 








Homes built years ago seldom contain 
features which are essential in today’s 
living. If your home is worth living in, 
it is worth modernizing. Why not ask us 
to look at your house and give you the 
approximate cost of making it more com- 
fortable, convenient and modern? 


CRISSEY & FOWLER LUMBER 
COMPANY 














deep. 

The snappy little silhouette illus- 
trates the caption “Does your house 
belong to the horse and buggy 
days?” The widely publicized cur- 
rent phrase concerning the “horse 
and buggy era,” and the appropri- 
ate illustration, combine to create 
almost irresistible attention-getting 
power. Altogether, the advertise- 
ment affords a good example of 
what can be accomplished by the 
skillful use of comparatively small 
space. The clever headline and 
apt illustration made this little 
“ad” stand out from all others on 
the page on which it appeared; and, 
in fact, so far as the readers were 
concerned, it practically dominated 
the page, whereas if less skillfully 
handled it would have been just 
another “ad” pleading for attention. 














and the like. A copy of this report is 
sent to each one of our yards daily, which 
shows our managers who is borrowing 
the money, and going into debt. It gives 
us a fairly good checkup on who’s who. 
“Then, we have telephone service to 
these six yards, which places us in daily 
contact with them. All new business, 
which carries any amount at all that is 
to run for any length of time, and all 
installment selling, must have the ap- 
proval of this office before credit is 
granted. This information can be had 
within a few minutes by use of the phone. 
Then as the reports come in from the 
yards twice a week, we check over both 
their credit sales and what is paid on ac- 
counts, and we put a stop order on any- 
thing that doesn’t look good to us, before 
it is too late. At the first of each month 
a complete analysis is made of every ac- 
count on our books, and sent to this 
office, which gives us the information on 
each account as to its age by months. 
After the account has passed the six- 
months’ line, and has not been paid, we 
crowd our managers for collection. In 
other words, we do not allow our mana- 
gers full power to extend credit, and 
worry about it afterwards. And we try 
to impress our men that even though 
we want business, we do not want any 
that is going to give them any trouble to 
collect. Besides all this, we try to visit 
each of our yards as many times a month 
as possible, and to go over with the man- 
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agers their accounts and other matters 
in connection with the business. 

“You can see by the above we do not 
have any particular system, but just de- 
pend on close observation and advice to 
the men who are managing our credit 
for us. This is all done in a very co- 
operative way between all of our men 
and the company itself.” 





Play House in Lumber Yard 
Attracts Attention 


“One of our most effective publicity 
getters,” said the manager of the Jen- 
kins Lumber Co., Crystal Springs, Miss., 





Model home shown in lumber yard 


“is our miniature cottage, erected on our 
grounds, close to the highway. It is 
complete in every detail, and shows how 
attractive a small modern home can be.” 
Located at some distance from the city, 
the company has large grounds and 
ample parking facilities, and has devel- 
oped a considerable cash-and-carry trade. 





Spring Paint Sale and Open 


House Is Great Success 

The spring opening and annual paint 
sale of the Calloway Lumber Co., Mur- 
ray, Ky., held at its yard on April 4, was 
a great success, according to information 
given the AMERICAN LUMBERMAN by C. 
L. Sharborough, president of the con- 
cern, 

Over. 600 adults from the city and 
county registered, furnishing some good 
new names for the prospect list, while 
the cards which they signed entitled the 
visitors to participation in the competi- 
tion for prizes. On that day more than 
400 gallons of paint, oil etc. were sold, 
this volume more than making up for 
the cost of advertising etc. 

The company’s wholesale connections, 
such as Johns-Manville, Pittsburgh Plate 
Glass Co., Paducah Sash & Door Co., 
and others representing the complete 
lines handled, were on hand with display 
of their newest products, and their stand- 
ard lines, also samples, literature and 
novelties. 

The displays were so arranged in the 
company’s sheds that each caller had to 
pass down the driveway and return, thus 
affording each representative of the 
wholesalers a chance to talk to every in- 
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dividual before he or she came into the 
office to register or to buy paint. After 
displaying their wares these representa- 
tives were able to give the retailer some 
leads gathered from their conversations. 
Souvenirs were presented to the visitors, 
in the form of yardsticks, packages of 
needles for the ladies, color folders, pen- 
cils ete. 

This is an annual affair with the Callo- 
way County Lumber Co., and Mr. Shar- 
borough states that the company hopes, 
by co-operation of all concerned, to make 
it better and more attractive each suc- 
ceeding year. He remarked that several 
dealers who came to see how the show 
was conducted were much interested and 
very enthusiastic over the results. 

Special cash prizes were awarded to 
the city and county organizations, such 
as women’s clubs, 4-H clubs, rural 
groups, church circles etc., having the 
most adults registering under the names 
of their organizations. 


Growth of Big Retail Yard 
System Result of Able 


Management 


PorTLAND, OreE., April 17.—One of 
the big, well managed retail lumber or- 
ganizations of the Pacific Northwest is 
that known under the name J. W. Cope- 
land Yards (Inc.), with headquarters in 
this city, recently visited by an AMER- 
ICAN LUMBERMAN news correspondent. 
Incidentally, the Copelands have been 
subscribers to this journal for about 
twenty years—another evidence that 
they are of the sort of lumbermen who 
know where to look for the business in- 
formation they need. 

The Copeland yards number 16 in 
Oregon and eight in Washington, all af- 
filiated with the parent company, but op- 
erated under individual company names. 
This large organization is the outgrowth 
of something that started away back in 
1894, in Federicksburg, Ia. At that time, 
Joseph Copeland, father of J. W. Cope- 
land, started a lumber, farm machinery 
and coal business. The business pros- 
pered there for a number of years, but 
the elder Copeland decided to go West 
where the tall timber grows. “He came 
to Portland and got a few yards,” said 








Here is J. W. Cope- 
land, head of big re- 


tail yard organization, 


at his desk in the 
Portland (Ore.) head- 
quarters 
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J. W., “I came along and got a few 
more, and there you are. 

“Three facts have stimulated our busi- 
ness in particular during the past year,” 
said J. W. Copeland. “The FHA has 
been perhaps the biggest stimulus, and a 
considerable building boom is now on as 
a consequence. This has necessitated our 
building up a larger plan department. We 
are now employing five draftsmen, two 
at this office and one each at Salem and 
Redmond, Ore., and Olympia, Wash. 

“Closer cultivation of the contractor 
and improvement of our service to him 
have been a second factor, while the third 
has been a decidedly greater emphasis on 
building materials. Formerly we did not 
go in so much for them, depending al- 
most solely on the stock of lumber—fir, 
pine and the hardwoods. But now, build- 
ing supplies, sash, doors and insulation 
are an important part of the business. 
We are carrying paints and hardware, 
and pushing them actively. Both radio 
and newspaper advertising are used, and - 
in Portland we have one salesman out all 
the timé working to sell the specialties 
we handle.” 





American Lumberman "Sports 
Writer" Helps Correct an 
Old Error 


Recently “we’—meaning a traveling 
representative of the AMERICAN LuMm- 
BERMAN—had a visit with Joe Corea, 
whom we suspect is a first-generation 
American of Italian parentage, and whom 
we know is a successful and affable sales- 
man on the staff of the Carolina Lumber 
Co., Huntington, W. Va. 

Mr. Corea told us laughingly that the 
phrase “The Fighting Irish,” as applied 
to the Notre Dame football team, never 
gets a laugh from him. While the 
AMERICAN LUMBERMAN has not quite 
the circulation that some metropolitan 
dailies have, we feel that telling Mr. 
Corea’s story here is an expression of the 
kind of loyalty a good lumberman de- 
serves from a good lumber paper, and 
that in some measure it will right a long 
standing wrong inflicted by the news- 
paper profession. 

Some years ago Mr. Corea was a mem- 
ber of the Notre Dame football squad. 
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To put it bluntly, he was a half-back re- 
serve, very much in reserve. Finally, 
in his senior year the coach one day nomi- 
nated him to a starting post. Mr. Corea 
arose to the occasion. He sparkled. He 
cut and slashed and dashed and scored 
four touchdowns. He was a real star. 
(He didn’t say so, but we found out 
about that). In his lone appearance he 
earned a place in the Notre Dame pigskin 
firmament. He knew (or thought) that 
the sports writers would eulogize his 
feats. He knew that all the Coreas would 
be proud of him; that all the Coreas and 
all their friends would bask in reflected 
glory. 

Joe arose from the deep and peaceful 
sleep of victorious football heroes on 
Sunday morning, and sallied forth to buy 





a large number of copies of the news- 
papers, and to dispatch them to all con- 
cerned. Thought Joe, there it would be, 
in big headlines across the tops of the 
sports pages of the big dailies—‘Corea 
Stars, Runs Wild, Scores Four Touch- 
downs, Wins for Old Notre Dame.” 

Joe could see the headlines fifteen feet 
away from the news stand, but alas, when 
he got close enough to read them, what 
he saw was: “Casey Stars, Wins for Old 
Notre Dame.” In dejection he shambled 
back to the hotel—paperless. 

Well, lumbermen, it was no Casey that 
won that game. It was Joe Corea, and 
while the lumber world now knows the 
truth, it is doubtful if even after this be- 
lated manifestation of justice the bitter 
disappointment suffered by Joe Corea in 
what should have been the proudest mo- 
ment of his youth will ever recede to the 
point where “The Fighting Irish” sounds 
funny to him. 





Complete Stock of Grade- and 


_Trade-Marked Lumber Added 


Fort Wortu, Texas, April 17.—The 
Builders Material Co., of this city, re- 
cently has increased its capital and en- 
larged its activities by putting in a com- 
plete stock of grade-marked, trade- 
marked lumber. In the past this company 
has sold only building supplies, but now, 


Amemcanfiunherman 
with the addition of a complete stock of 
lumber grade-marked and trade-marked, 
is in position to sell the home builder 
practically all items that enter into good 
construction. The Builders Material 
Co. was organized thirteen years ago by 
E. F. Springer and L. G. Jordan. On 
April 1 the capital was increased, and Al. 
Green and F. A. Hankinson were taken 
into the organization. 





Lumber Dealer's Own Home Is 


Example for Community 


A lumber dealer who believes that the 
way to stimulate home building is to build 
homes is J. O. Beesley, manager of the 
Mutual Coal & Lumber Co., Provo, 
Utah, who last month was elected presi- 





New home of J. O. 
.~< Beesley, manager Mu- 
tual Coal & Lumber 
on Co., Provo, Utah, and 
president of the Utah 
Lumber Dealers’ 
Association 





dent of the Utah Lumber Dealers’ Asso- 
ciation at the annual convention of that 
organization held in Salt Lake City. 
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Mr. Beesley set that example for 
Provo, on his own accord, about a year 
ago, when he built the fine new home 
shown in the accompanying photograph. 
The home is covered, both as to walls 
and roof, with Certigrade red cedar 
shingles, which Mr. Beesley regards as 
one of his good lines and never fails to 
have in stock in his Provo yard. 





They Laugh at Ponce for Missing 
(Arkansas) Fountain of Youth 


LittLe Rock, Ark., April 17.—Ever alert to 
take advantage of any opportunity offered to 
direct public attention to the merits of Arkansas 
Soft Pine, Robert H. Brooks, promotion man- 
ager of the Arkansas Soft Pine Bureau, has 
recently issued a clever little folder, the in- 
spiration for which came from an advertisement 
of the Forida Louisiana Red Cypress Co. that 
appeared in the AMERICAN LUMBERMAN and 
other trade publications, headed “Ponce de Leon 
Missed a Bet.” As a prologue to this folder, 
the ad referred to is reproduced, and then, in a 
chatty, informal way, the reader is told that 
Ponce de Leon did not locate the fountain of 
youth in Florida because it was in Arkansas 
all the time, in Hot Springs. This little folder 
will produce many a chuckle from its readers, 
and lumber dealers and others who have not 
seeen it should write to the bureau at Little 
Rock for a copy. In a letter to the bureau, 
commenting on this folder, J. F. Wigginton, 
president of the Florida Louisiana Red Cypress 
Co., Jacksonville, Fla., said: “I enjoyed very 
much reading the folder and believe it will be 
helpful in advertising ‘The Wood Eternal’— 
the good old tidewater red cypress, as well as 
your Arkansas Soft Pine.’ M. L. Fleishel, 
president, Putnam Lumber Co., Shamrock, Fila., 
large cypress manufacturer, said: “This folder 
is not only interesting but quite amusing. I 
think it will be helpful to both species.” 





IMPORTS OF SAWN hardwoods and softwoods 
into the United Kingdom fell off considerably 
during 1938, the former about 31 percent, the 
latter 28 percent, under 1937. 


Advises Caution in Selling Abroad 


New Or.eans, La., April 17.—Cessation of 
the recurrent war crises would result in much 
looked for revival of trade, declared E. W. 
Faulk, vice president in charge of foreign busi- 
ness of the Merchants National Bank, Mobile, 
Ala., in an address to lumber exporters, in which 
he urged adherence to a cash policy, and selling 
only to tested firms, in many markets of the 
world. The bank handled in 1938 paper cover- 
ing 50 percent of all southern pine exports, 
nearly one-third of the total of southern pine 
and hardwoods, and nearly one-fifth of all 
American lumber exports. 

“It does not seem reasonable, in the face of 
present conditions,” said Mr. Faulk, “to be too 
optimistic about hardwood sales to Great Brit- 
ain. It is probable, barring war, that a fair 
volume of business will continue, and that there 
might be an upturn in shipments. Decreasing 
business may be having its effect upon some of 
the importers, and it might be well to re-check 
carefully the credit standing of connections. 
American lumber exports to France are ap- 
proaching a vanishing point, though conditions 
look better than for some time; the future of 
the franc is not assured. In Belgium, business 
conditions in 1938 were not particularly good, 
with no improvement since; forward deliveries 
of currency have been at heavy discount.” Ref- 
erence was made to the military weakness of 
the Netherlands, and the shipments of public 
and private gold stocks to the United States 
for safety; the guilder was at low level. Ex- 
change restrictions in effect in Denmark for 
eight years have been conducted with no fuss; 


exchange is promptly supplied. Norwegian 
banks sell exchange only to their own coun- 
trymen and old established importers. It is 
recommended that sales to Italy be made only 
to names of known integrity, which can be 
depended upon to remain within their quota, 
terms restricted to 90-day acceptance of an 
American bank. Conservative practice in deal- 
ing with Greece would seem to suggest con- 
tinuance of the requirements of letters of credit, 
particularly with names other than those of 
the first rank. In the Union of South Africa, 
conditions were generally good, collections a 
little slow. It seems advisable to extend terms 
no better than sight draft to Argentina, and 
restrict sight draft terms to financially strong 
and well reputed firms, holding others to let- 
ter of credit reimbursement. Cuban prospects 
were not encouraging. The credit and collec- 
tion situation should be kept under strict ob- 
servation by shippers. Iu Puerto Rico, matur- 
ing obligations are being met with difficulty. 
In Spain, *the great difficulty will be establishing 
the exact financial and credit status of import- 
ers there after three years’ war. There appears 
to be no present need for hesitation in selling 
the first class Mexican firms. In Uruguay, 
sight draft terms should be offered only to the 
best names, with all others held to letters of 
credit. The banker very strongly urged that 
the words “payable in effective United States 
dollars,” or words of similar import, be inserted 
on the face of the draft in drawing on coun- 
tries having exchange control or likely to 
have it. 
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Texas Office Has 
Customer-Appeal 


Another milestone in the progress of 
the Forrest Lumber Co. has been passed 
with the opening of its new general office 
and store building at Lamesa, Tex. The 
modernistic structure with an exterior of 
white stucco is a great credit to the lum- 
ber industry as a whole and to the west 
Texas part of it in particular. It houses 
the headquarters of the concern, which 
has yards at Slaton, Andrews, Seminole, 
Seagraves, Morton and Lamesa, and the 
salesroom and business offices of the latter 
unit. 

The structure was built with foundation 
strong enough to make it higher at any 
time more space is needed. Two plate 
glass windows twelve feet across are at 
either side of the center front entrance 
and provide ample light inside. Ultra 
modern fixtures were installed to give the 
best possible display to merchandise 
stocked. The accompanying photographs 
were taken at the opening of the new 
quarters, and furnish a fair idea of the 
interior treatment. 


PAINT, HARDWARE DISPLAYS 
WELL PLACED 


One of the smart merchandising stunts 
incorporated in the salesroom was the 
placing of the paint and hardware depart- 
ments so that they are readily seen by one 
entering the office. The paint shelves have 
“customer-appeal” for they have no coun- 
ter in front of them nor any other ob- 
stacle to prevent one from examining the 
can labels until he finds exactly what he 
needs. The upper tier of five shelves is 
not as deep as the bottom section, which 
provides a convenient counter for the 
displaying of informative pamphlets about 
painting. To the right of the doorway is 


the hardware department, which has been 
arranged to give maximum display with- 
out sacrificing space. 

There is little doubt that the Forrest 
Lumber Co. office will be one of the 





American fiumberman 


A view of the sales- 
room with the stair- 
way leading to offices 
on the wide balcony. 
The rounded counter 
and the glassed in 
office of D. S. Day, 
manager of the La- 
mesa yard, may be 
seen at the left of the 
stairs 


coolest spots in west Texas in the good 
old summertime. In addition to thor- 
oughly insulating the building, the front 
part of the room was left full 16 feet 
high for greater air circulation. A _ bal- 
cony was constructed along the back of 
the building, and is occupied by offices 
for S. L. Forrest, general manager, and 
his secretary; S. S. Forrest, Jr., manager 
of the planning department, and P. E. 
Robertson, general office auditor. Case- 
ment windows were installed in the front 
of the balcony to make the offices private 
if necessary, and to regulate temperature. 
To date, says S. L. Forrest, the gas fur- 
nace has handled varying temperatures 
admirably with seldom a half-degree of 
difference between the first floor and bal- 
cony. 

The Lamesa yard office, managed by 
D. S. Day, is at the left of the wide stair- 
way leading up to the balcony. Mr. Day’s 
office was glassed in so that he will be 
sure to see every customer who enters the 


building. 


STOCK MATERIALS USED TO 
ADVANTAGE . 


As may be seen in the accompanying 
pictures, there is real harmony in the 
materials used inside. The ceiling is 
Johns-Manville insulating tile, 16x32 
inches, and the walls are covered with 
J-M plank insulation of random widths 
and varied colors. The hardwood floors 





This paint display 
makes a customer feel 
like buying a can of 
paint whether he 
needs it at the 
moment or not. Its 
handy counter keeps 
literature right by the 
subject matter instead 
of away in another 
part of the display 


room 
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were sanded and finished to a beauty usu- 
ally found only in lovely homes. All fix- 
tures were made in Lamesa, and were 
painted an ivory color. 

With such a fine plant, the Lamesa 
concern is in a position to carry on its 
business which is divided about equally 
between town and country customers. 
Since the community is the only railroad 
point in Dawson County, the Forrest 
Lumber Co. serves a trade radius of ap- 
proximately 30 miles in all directions but 
one. 

The company is pushing package sell- 
ing now as it has been for several years. 
The manager of the company told the 
AMERICAN LUMBERMAN that this method 
of merchandising has been found more 
satisfactory in a number of instances to 
the customer, the contractor, and the firm 
itself. 

PROSPECTIVE HOME BUILDERS 
GO TO YARD 


“We have had some eight to ten jobs 
since the first of the year in which we have 
handled everything including the plans, 
and find this is a very important asset in 
getting customers to come first to the 
lumber yard when they want to build,” 
Mr. Forrest stated. “Our belief is that 
the capable contractor will always retain 
his place in the building field because he 
renders a service that will earn his com- 
pensation. 

“We feel that it is the function of the 
well managed lumber yard to take the lead 
in advertising, designing, financing and 
selling the home, and that, if the lumber 
industry can properly sell the public on 
the fact that it is adequately equipped to 
do this, it will be a happy arrangement 
for all parties concerned. 

“In this type of selling the lumber 
dealer should recognize his responsibility 
to the public and should prepare himself 
and his organization to render a compe- 
tent, well rounded service so that the 
money of customers will be judicially han- 
dled when entrusted to it for building a 
home.” 

The company has varying arrangements 
with contractors. Usually the method is 
determined by what is best in each par- 
(Continued on Page 78) 
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A view of a few of the low-cost homes as they appear to one approaching the subdivision 


Business Man Builds Low-Cost Homes 


Indicative of the interest which busi- 
ness men in lines not at all closely allied 
with the building material industry feel 
toward new low-cost home construction 
is the project recently completed near 
Hammond, Ind., by Hoess Brothers, op- 
erators of a machine shop in that city. 
Retailers of lumber and other building 
supplies all over the country are in a po- 
sition to encourage men in their own 
communities, who have some capital to 
invest, to build a few small houses for 
sale on a low monthly payment plan. The 
success of Hoess Brothers is a typical 
example. 

About a year ago, Frank L. Hoess, 
company head, decided to divide a 40- 
acre plat of ground owned outside of 
Hammond into one acre lots and erect 
small houses on them for sale to workers 
in the industrial district. The property 
had not been returning any revenue, and 
he thought it would be a good way to get 
some money out of it and at the same 
time supply low wage earners with good 
small homes and enough land for produc- 
tive gardening. 


Houses Sold Quickly 
The project was discussed with H. H. 
Hardt, president of Calumet Builders, 
and plans for four- and five-room cot- 
tages of varying architecture were drawn. 
Construction was started, with the houses 
being sold as soon as they were finished. 





The exterior walls and roof of this 24x28-foot house are the new 
steel clapboard over Hines shiplap. With a garage built of the 
same material and an acre of land, the place sold for $2,750 


The financing was done by Hoess Broth- 
ers, and the places sold for a 10 percent 
down payment and monthly installments 
of $25. If a buyer wishes to make a 
larger down payment or pay more than 
$25 some month, it is his privilege. In- 
terest on the remaining principal is com- 
puted each month and gives the pur- 
chaser further advantage, since a slightly 
larger sum goes toward the remaining 
principal with every payment. 

The former vacant Hoess property 
now is occupied by 36 families who are 
buying homes. Such a demand for these 
places was developed that nearly 100 
acres in several different parcels have 
been bought for building sites this year. 


Quality Materials Used 

Most of the structures built to date 
consist of four rooms and bath. Edward 
Hines lumber was used throughout and 
was purchased from the Home Lumber 
Co. of Hammond, as were all of the other 
building materials. Sheathing on some 
of the houses is Armstrong Temseal in- 
sulating board of %-inch thickness, 
while on others it is either wood, or 3%4- 
inch USG Weatherwood. The interior 
walls and ceilings are finished with Arm- 
strong Temlok, a decorative product of 
insulating qualities for additional weather 
protection or USG %-inch Sheetrock. In 
some cottages rooms have been papered 
or painted. The floors consist of a sub- 


floor and finished fir. The smallest of 
these houses, 20x20 feet, sold with its 
acre of land for $1,600. Most of them 
are larger and priced from $2,000 to 
$2,500. The heating equipment, in most 
cases a floor furnace, and bathroom fix- 
tures are installed by the buyer. Sound 
construction has gone into the houses, 
and manufacturers of products used are 
enthusiastic about the development. 

With his interest attracted to the low- 
cost housing field, Mr. Hoess conceived 
and has invented a 20-gauge galvanealed 
steel clapboard, and used it on the last 
three houses built. Machinery for turn- 
ing out the new type of siding, which is 
made in widths of 4, 6, 8, and 10 inches 
and lengths of 8, 10, and 12 feet, has 
been set up in the Hoess Brothers shop. 
The steel comes from the U. S. Steel 
Corp. 

National Distribution Planned 


Since it is planned to distribute the 
new siding nationally through retail lum- 
ber and building material yards, it is be- 
lieved that dealers may be interested in 
learning something about its use. As may 
be seen in an accompanying picture, 
showing application of the steel clap- 
boards during renovation of an old house, 
the edges of the siding are turned so that 
the bottom of one piece fits up under the 
grooved top of the strip below it to form 
a one-half inch joint seat. No nails are 











One of the 33 charming little wood homes is this one, which 
contains four rooms and measures 20x24 feet. Like all the other 
houses in the group, it is on an acre lot. Its price was $2,050 
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New Type of Clapboard 
Developed for Use as 
Siding and Roofing; Nat- 
ional Distribution Planned 


driven through the siding, which is at- 
tached with clips bent on the bottom to 
slide under the turned top of the clap- 
board. When the steel clip is made, the 
upper end is punctured for the nail. The 
clips are covered as successive lengths 
of siding are put into place. Corner trim 
and roof gutters of several different styles 
and corresponding to various architectu- 
ral designs are also being turned out on 
other dies in the shop. Two of the three 
“steel-clad” houses have the same mate- 
rial on their roofs, while the third has 
asphalt shingles. 


Applied Like Other Siding 


The new type material is applied over 
a framework of studding and sheathing 
just like any other siding or roofing. It 


Amemcanfiimbherman 
was put on over Hines shiplap in one of 
these three houses, and over insulating 
sheathing in the remaining two. Between 
the galvanealed material and the sheath- 
ing and roof boards is approximately an 
half-inch air space which is claimed to be 
beneficial insulation. Tests have shown, 
it was stated by Mr. Hardt and Mr. 
Hoess, that condensation does not take 
place in the walls so sided. The houses 





On this renovating 
job, wide galvanealed 
siding is seen being 
applied over 34-inch 
USG Weatherwood. 
In the foreground, a 
carpenter is seen cut- 
ting the material, 
while a fellow work- 
man puts on a length 
of it. H. H. Hardt, 
contractor, watches 
at the right 
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were given two coats of paint, the roofs 
receiving a contrasting color to the walls. 
Being in clapboard form, this siding has 
the pleasing shadowline which is archi- 
tecturally good. 

Mr. Hoess states that the material will 
sell for about the same price as wood sid- 
ing, and that- buyers of the small houses 
he builds in the future will have the 
option as to which is used. 








Among the Lumbermen’s Clubs 


Upper 13 Takes in Home Show 


ASHLAND, Wis., April 17—Members of the 
Upper 13 Lumbermen’s Club met here April 11 
to hear addresses by officials of the Wisconsin 
Retail Lumbermens Association, including Don 
Montgomery, State secretary, and H. P. Mc- 
Dermott, in charge of the grouped FHA pro- 
gram activities. C. H. Reed, Prentice, presi- 
dent of Upper 13, presided. Following the 
business session, members and their wives, who 
had gathered at a separate dinner, attended the 
second annual Home Show, sponsored by the 
Ashland Chamber of Commerce at Dodd Gym- 
nasium, for three days, April 11-13. 


Learn About Watertight Unit 
Masonry 


ELKHART LAKE, Wis., April 17.—‘“‘Water- 
tight Unit Masonry,” a talking picture, was 
presented to 16 dealers of the Sheboygan-Calu- 
met Lumbermen’s Club attending the monthly 
meeting at Club Elkhart, with Otto Tagge, 
A. A. Laun Co., New Holstein, presiding. The 
picture was shown by Fred E. Kenney, repre- 
sentative of the Western Lime & Cement Co., 
Milwaukee. 





Dine on Pheasant; Hear State 


Officers 


Buriincton, Wis., April 17.—A_ pheasant 
dinner featured the dinner-meeting of the Ra- 
cine-Kenusha County Lumbermen’s Club at 
Hotel Badger, at which thirty members and 
guests were present. Presiding was Garrett 
Veenstra, Veenstra Lumber & Supply Co., Ra- 
cine, president of the group. On the program 
were Dou Montgomery, State secretary; H. P. 
McDermott, manager of the association’s mort- 
gage department, and James T. Drought, gen- 
eral counsel for the State group. 


Walworth Club Has Full Program 


Genoa City,’ Wis., April 17.—Twenty-one 
members of the Walworth County Lumbermen’s 
Club attended the monthly meeting held here, 
with Jerome Baker, Whitewater Lumber Co., 
presiding. The business meeting included talks 
by C. M. Ash, Western Lime & Cement Co., 





Milwaukee, who also presented a talking pic- 
ture, “Water-tight Unit Masonry”; Ken King, 
State association field secretary, “Tested Sell- 
ing Methods” and Wells Church, describing his 
recent western trip. The meeting was held in 
the new offices of the Barker Lumber Co. 


State Officers Address Richland 
Center 


RICHLAND CENTER, Wis., April 17.—Marden 
Phillips, Reedsburg Supply Co., Cazenovia, and 
Kenneth Burbach, A. H. Krouskop & Co.,, 
Richland Center, were re-elected president and 
secretary-treasurer, respectively, of the Rich- 
land Lumbermen’s Club, at the monthly meet- 
ing held at Park Hotel here. Guests of honor 
at the meeting were C. S. Walker, president 
of the State association; Hawley W. Wilbur, 
West Allis, who spoke on the Merchandising 
Institute; H. P. McDermott, manager of the 
State association’s mortgage department, and 
Don Montgomery, State secretary. 








Hear Addresses on Retail Problems 


SLINGER, Wis., April 17.—Nineteen members 
of the Eastern Wisconsin Lumbermen’s Club 
attended the regular monthly meeting held at 
Rothe’s Tavern, with President A. H. Mintz- 
laff in charge. Addressing the group was C. S. 
Walker, Columbus, president of the Wisconsin 
Retail Lumbermen’s Association. Also on the 
program was Don Montgomery, State secre- 
tary, discussing legislative matters, labor rela- 
tions, new coal rates, and proposed amendments 
to Titk I FHA. Other speakers from the 
State association’s office were H. P. McDer- 
mott, mortgage department manager, and Ken 
King, field secretary. 


Northern California Club Hears 
Lively Discussion of Grade Marking 


San Mateo, Catir., April 15.—A live dis- 
cussion at the weekly meeting of the Peninsula 
Lumbermen’s Club, in San Mateo, April 11, 
was continued into the late hours of the evening 
and emphasized the fact that grade-marking of 
lumber is steadily gaining favor in northern 
California districts. 

In a round of general discussion, peninsula 





counties building inspector guests were agreed 
that grade-marking was of much help to them. 
D. C. McGinness, director, northern California 
office of FHA, spoke with the weight of his 
organization in favor of the practice, to which 
was added the favorable comments of J. E. 
Mackie, western manager National Lumber 
Manufacturers’ Association; Selwyn J. Sharp, 
acting manager California Redwood Associa- 
tion; J. W. Williams, California Redwood 
Association; Walker Tilley, Western Pine 
Association, and William Graham, West Coast 
Lumbermen’s Association. 

Alvin S. Hatch, A. S. Hatch Lumber Co., 
Half Moon Bay, presided at the meeting. H. H. 
Smith, H. H. Smith Lumber Yard, Daly City, 
is president of the club. 





Baltimore Exchange Schooled in 
Hardwoods 


BattrmMorE, Mp., April 17.—Another session 
of the “school” for lumbermen being conducted 
under the auspices of the Baltimore Lumber 
Exchange was held in Schellhase’s restaurant 
the evening of April 14, when Phillips A. Hay- 
ward, chief of the Forest Products Division of 
the Department of Commerce, discoursed on 
hardwoods. He described each of these species 
in detail, giving their range, period of growth, 
products, physical and mechanical properties, 
uses and identification. The lecture brought out 
many questions, and literature was made avail- 
able. The lecture was followed by a dinner. 

The schools of Baltimore and Washington 
will hold their first joint meeting on May 5, 
probably at the Lord Baltimore Hotel. The sec- 
ond joint session is to be held later in Wash- 
ington. 





Donates Bulldozer for Highway 
Beautification Work 


McCLoup, Cauir., April 15.—Following a 
local campaign to beautify the highway ap- 
proach to this town, a strip 1.7 miles long on 
each side of State highway 89, west of Mc- 
Cloud, was recently set out with 2,100 seedlings 
of Ponderosa and Jeffrey pines. The United 
States Forest Service supplied the seedlings 
and labor of a group of CCC enrollees to set 
out the trees. The McCloud River Lumber 
Co. donated a bulldozer for preparing the 
ground. The project is sponsored by the Mc- 
Cloud Service Club. 





H. H. CROSBY, 
Host to 
TRI-STATE 
LOGGERS 





NatcHez, Miss., April 17.—-Outright econo- 
mies possible with modern logging methods, and 
values derived from preservation of necessary 
regrowth of timber stands, were discussed in 
the third annual meeting here on April 13 of 
the Southern Pine Logging Group for the tri- 
State area. James R. Clark, logging superin- 
tendent Crosby Lumber & Manufacturing Co., 
Crosby, Miss., was elected chairman. A new 


note in logging meetings, was the discussion’ 


of the effect of pulpwood buying practices on 
future sawlog prospects. 

After being welcomed by H. H. Crosby, 
Crosby Lumber & Manufacturing Co., who 
served as host, the loggers were told of good 
woods practices in the southern States by B. M. 
Lufburrow, forester for the Southern Pine 
Association. Mr. Lufburrow stated he had 
visited 200 pine association logging operations, 
and found all types of equipment being used, 
each combination evidencing ingenuity in get- 
ting logs to the mill at the least cost, so that 
the manufacturer can market his lumber at a 
profit. In reviewing the situation with respect 
to selective logging, Mr. Lufburrow stated the 
objective is maximum production of timber 
from year to year. Mr. Lufburrow emphasized 
that the theory of forestry should meet the 
test of practicality. Cutting to diameter limits 
is followed to quite an extent, he said, yet it 
operates to disadvantage where an- even-age 
stand is involved, igasmuch as it will result 
in the leaving of cleared spaces. Where this 
principle is correetly modified, it will result in 
leaving some trees to grow larger. The logger 
who left seed trees twenty years ago, he added, 
was as.far advanced then as the selective cutter 
is today. Mr. Lufburrow urged the loggers to 
require that trees be so felled that no other 
trees will be damaged. The 123 southern pine 
operations Mr. Lufburrow had visited, com- 
prised 6,562,231 acres, and of this total 3,987,- 
203 acres, or 60.76 percent, was managed on a 
sustained-yield basis; 1,565,460 acres, 23.85 per- 
cent, was handled under good cutting practices; 
721,188 acres, 10.99 percent, is left in produc- 
tive condition—leaving only 288,380, or 4.4 per- 
cent, unproductive. These figures do not include 
areas logged twenty years ago. He added that 
as many as 57 operations on leased lands are 
practising selective cutting. 





Pioneered in Logging with Trucks 


Favorable results obtained from substitution 
of truck and tractor logging for railroad oper- 
ation were cited by T. B. McCurley, land and 
timber agent for Crosby Lumber & Manufac- 
turing Co., Crosby,” Miss. The operation was 
acquired by the Crosby interests in 1934, and 
Mr. McCurley told of changes since 1898. In 
1930 he was given an opportunity to experi- 
ment with teams and trucks, and demonstrated 
= that logging cost could be cut in 
half. 

In general discussion it was revealed that 
contractors were raised 50 cents per thousand 
feet when the Wage-Hour law went into effect. 
C. C. Mayfield (Denkman and Natalbany lum- 
ber companies, Canton, Miss.) stated that it 
stamped the back of contractors’ checks to 
make them certify compliance. James R. Clark 
(Crosby log superintendent) pointed out that a 
real investigation into the contractor’s books 
to see if he complied, would destroy his status 
as an independent contractor. H. H. Crosby 
said he didn’t believe the company’s contractors 
were violating the law; if they did, it would 
consider them inefficient, and cancel their agree- 
ments. 

F, A. Anderson, of Gloster Lumber Co., 
Gloster, Miss., in speaking on “practical for- 
estry,” said the operator in the South can adopt 


a practical forestry policy which should be 
adapted to the size and type of his product, 
and the value of the products manufactured. 
Forestry methods should be devised that will 
allow the operator to maintain a profitable 
operation. He declared the destruction of tim- 
ber resources today by fire is a greater cause 
for censure than the clean cutting of early oper- 
ators, because what they took was usefully 
employed. The pulp industry, he asserted, 
should take as large a portion as possible of 
the non-commercial trees in order to create 
maximum values for growing trees. 

E. C. Weston, H. Weston Lumber Co., Log- 
town, Miss., denounced the theory of “con- 
trolled burning” as destructive of the campaign 
against forest fires. 


Describes Methods and Costs 


Invitation to the loggers to come to St. 
Irancisville, La., next year was voiced by J. G. 
Dillard, Natalbany Lumber Co., who spoke of 
that company’s truck and tractor operation. 
Logs are bunched with skidders where the lay 
of the land is so rough that tractors can not 
travel; and with tractors where practical. The 
logs are loaded either with cross haul or by 
an A-frame and skidder. It is necessary in 
most instances to pull trucks from a quarter 
mile to two miles tg a road with a grade they 
can travel. All this cost is figured in skidding, 
with an average of $1.75 per thousand feet. 
The truck haul is 18 miles (average) and cost, 
including upkeep, is $4. Total cost delivered 
to track is $7 per M. feet, including cutting. 
The Cat Island operation is less costly. Tracks 
are laid; tractors, dragline and crawler wagons 
used to bank logs on the track. Hauling from 
the track back a distance of 1% miles (includ- 
ing sawing) costs $2.50. The speaker said the 
company had 90 percent hardwood; log average 
is 220 feet. 


Economical Trailer and Loader-Skidder 


Work of the Southern Forest Experiment 
Station in study of the economics of forestry 
was narrated by W. E. Bond, New Orleans, 
who also described the use of a trailer devel- 
oped at Crossett, Ark., which cut trucking cost 
almost in half. This trailer, he said, will handle 
an average of 1800 feet without, and 2000 feet 
with, special stakes. This is being done with 
logs running 80 to 100 feet on selective cutting. 
On a 20-mile haul, the cost (including loading, 
hauling, depreciation, licenses etc.) was $6.27 
for straight trucking; $4.17 with the trailer 
without special stakes; and $3.38 with the 
trailer with special stakes. Road distances in- 
clude two miles through the woods, balance 
gravel. The net decrease in cost averages $1 
per thousand feet, he said. 

A small, efficient loader and skidder, with 
motive power furnished by a truck, and capable 
of easy shifting through the woods was de- 
scribed by Paul L. Miller, of Welori Lumber 
Corp., Couchwood, La. The device, he said, was 
developed in the oil fields for pulling tubing and 
casing, and has proved adaptable to logging. 
Material reduction in loading time for trucks 
was shown to result, with substantial decrease 
in costs. 

Cutting on the basis of distribution and spac- 
ing of trees rather than on diameter is practiced 
by the H. Weston Lumber Co., said E. C. Wes- 
ton, Logtown, Miss., who stated it had been 
cutting pulpwood, with sawlogs added recently. 
He said he has separate crews for tops and 
pulpwood, and for logs for the sawmill. 


Urges Foresters for Non-Farm Counties 


In counties in which timberland is in pre- 
ponderance, there should be a county forester 
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Methods, Costs, Forestry Studied 
by Southern Logging Group 


rather than an agricultural agent, asserted J. 
Roland Weston, of Weston Lumber Co., Log- 
town, Miss. In southern Mississippi, he said, 
efforts to bring about agricultural improvement 
have faded out, because much of the land is 
unsuited for agriculture. T. E. Banks, of 
Colfax Lumber & Creosoting Co., Colfax, La., 
endorsed Mr. Weston’s idea. 


Committees Named; Officers Elected at 
Banquet 


S. E. Moreton, Jr., of Central Lumber Com- 
pany, Brookhaven, Miss., C. Weston and 
C. C. Mayfield were appointed as a nominating 
committee. The resolutions committee named 
included Paul L. Miller, F. A. Anderson, and 
T. E. Banks. James R. Clark presided over the 
day session. 


James R. Clark, logging superintendent of 
Crosby Lumber & Manufacturing Co., Crosby, 
Miss., was elected chairman, and C. J. Lackey, 
of Lackey Lumber Co., Forest, Miss., vice 
chairman, at the annual dinner of the loggers’ 
group held jointly with the Mississippi For- 
estry Association. B. M. Lufburrow was re- 
elected secretary. At the dinner, Henry T. 
Crosby, Greenville, Miss., forestry association 
president, stressed the fact that Mississippi 
has 17 million acres of land that should be 
producing timber. 

The South is looking for new industries, said 
Fred Merrill, Mississippi forester, and provid- 
ing $200,000,000 newsprint to take the place of 
that now imported offers a ready-made market. 

The first step in practical forestry, said B. M. 
Lufburrow, is fire protection; then, where trees 
are too thick, thinning; when too thin, letting 
them grow up to a more dense stand. These 
are the simple rules of “practical forestry.” 


Select Logs With an Eye on the Market 


Public regulation on private forest lands 
must come if proper measures to eliminate 
waste of material are not adopted, declared 
V. H. Sonderegger, Louisiana State forester. 
Operators, said Mr. Sonderegger, should not go 
into their woods and take only No. 1 logs 
because if they do the end of the cutting cycle 
will find them with a crop of inferior trees. 
Under present market conditions, selective log- 
ging would take 60 percent of No. 1 logs and 
40 percent of No. 2. “In selective logging,” 
said Mr. Sonderegger, “market conditions should 
be studied. Logging supervisors and foresters 
should spend at least one or two days each 
month in the mill at the carriage and get 
acquainted with the conversion of logs.” Mr. 
Sonderegger suggested a short cycle of cutting 


near the mill; and a longer cycle, with its. 


attendant heavier cutting, at more distant points 
—hbecause of transportation costs. He criticized 
some inefficient and wasteful practices he ob- 
served. The wrong kind of equipment, for 
conditions under which it is used, can prove 
expensive, he pointed out. 


Tour Woods Operation, Lunch, Visit Mill 


Members of the group were guests at 
luncheon of the Crosby Lumber & Manu factur- 
ing Co. at Crosby, Miss., April 14, following 
a tour of the lumber operations of the com- 
pany. At the luncheon, H. H. Crosby presided 
as host. Stands that had been selectively logged 
and were coming up in a new crop in the open- 
ings, were visited, also sections of the Homo- 
chitto national forest. Actual logging opera- 
tions in a virgin stand were observed. Tractors 
and trucks at work attracted much attention. 
Following the luncheon, inspection of the mill 
was made by the visitors, this terminating the 
two-day meeting. 
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MARCY MASON, 
Jacksonville; 
President 


JAMES F. MACK, 
Hollywood; 
Vice President 


Hotiywoop, Fia., April 17—The nineteenth 
annual meeting of the Florida Lumber & Mill- 
work Association was held, here, April 14 and 
15, at the world-famous Hollywood Beach Ho- 
tel. An enthusiastic attendance of members and 
associate members, including representative 
Florida dealers, wholesalers and manufacturers 
heard authoritative speakers on trends of mer- 
chandising, economics and legislation. As Hol- 
lywood is but a few miles from Miami, those 
attending the convention had an opportunity to 
inspect some of the building projects under way 
in the “Magic City.” 

The following officers and directors were 
elected : 

President—Marcy Mason, Jacksonville. 

Vice President—James F. Mack, Hollywood. 

Treasurer—E, J. Maugans, Leesburg. 

Secretary—Mrs. Marie M. Bennett, Orlando. 

National Director—Rush H. Todd, Ocala. 

The district directors elected are: C. H. 
Walker, Pensacola; W. H. Wilson, Tallahas- 
see; Rufus Thompson, Jacksonville; L. W. 
Summerlin, Daytona Beach; J. H. Lane, Fort 
Pierce; A. B. Crouch, West Palm Beach; 
Frank Webster, Coral Gables; V. G. Wider- 
quist, Fort Myers; R. E. Deacon, Sarasota; 
2. H. Sweet, Winter Haven; John W. Biggar, 
Tampa; W. S. Lowry, St. Petersburg; G. A. 
Allen, Inverness, and C. J. Brown, Mt. Dora. 

Associate directors include: Owen McDon- 


ald, Foley; Harold F. Beal, Jacksonville, and 
Greene Cannon, Tampa. 





At the opening session, April 14, the response 
to the address of welcome by R. B. Springer, 
Mayor of Hollywood, was given by W. E. Ty- 
lander, Fort Pierce, first president of the as- 








E. J. MAUGANS, 
Leesburg; 
Treasurer 


RUSH H. TODD, 
Ocala; 
National Director 
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Florida Dealers “Go 
Hollywood; But Con- 
sider Problems Seriously 


sociation, who served from 1920 untl 1924. Pre- 
siding at all sessions was Asher Culp, Tampa, 
the association’s twelfth executive officer. 

Following the report of the secretary, treas- 
urer, and district directors, Joe Sanders, Jr., of 
the Insulite Co., Minneapolis, presented his 
meritorious address on “natural” salesmanship, 
which has been a feature at dealer conventions 
throughout the country during the past few 
months. Mr. Sanders’ talk was referred to many 
times throughout the convention by other 
speakers. 

He urged dealers to discard the ultra, ultra 
in salesmanship and to forget the negative ap- 
proach and pessimism in the news. “Replace 
these,” he urged, “with thoughts about the 
country in which we have to do business, the 
industry in which we are doing business, and 
the kind of men we are in our selling jobs.” 

In enumerating the advantages of doing busi- 


change its name so as to more clearly describe 
the scope and activities of its membership. Jack 
Townsend, Lake Wales, serving as chairman of 
the committee to consider the matter, reported 
favorably on the retention of the existing name. 
This committee’s suggestion was adopted. 
After considerable discussion, the association 
went on record as heartily endorsing the pro- 
gram of the Merchandising Institute of the Na- 
tional Retail Lumber Dealers’ Association, and 
recommended that its membership participate 
and enroll all employees in the sales develop- 
ment program offered under Tested Selling 
Methods. The National Small Homes Demon- 
stration program, sponsored jointly by the Na- 
tional Lumber Manufacturers’ Association and 
the National Retail Lumber Dealers’ Associa- 
tion was also recognized as a valuable enterprise 
to focus public attention on a program using 
existing materials and construction facilities to 





At the nineteenth annual banquet, from left to right, Mrs. Marie Bennett, Orlando, secretary; James F. 
Mack, Hollywood, vice president; Roe Fulkerson, Hollywood, convention speaker; Mrs. J. F. Mack, 
Hollywood 


ness in the United States, he called attention 
to the high average purchasing power, banking 
resources and opportunities for new construc- 
tion, remodeling and repairing of homes. Mr. 
Sanders offered conclusive proof that the build- 
ing industry is not behind the “eight-ball” to- 
day; that it has brought out more new products 
in the last ten years than in the entire history 
of building; and that it can offer more in de- 
sign, convenience, comfort and security than 
ever before. Pointing to one example of a tre- 
mendous market today existent for the lumber 
and building material industry, he said that 13 
percent of ‘the homes in the United States are 
more than 25 years old, and that the needed 


_remodeling of these homes is “pay-dirt” for 


dealers who can sell in a natural, convincing 
manner, and show the property owner that his 
investment is better protected and yields greater 
interest than by leaving the money in a bank 
to draw two percent or less interest. 

The outstanding address of the April 15 
morning session was given by J. Mark Wilcox, 
former member of Congress from Florida. Mr. 
Wilcox, who had opposed the passage of the 
Wage-Hour Act, stated that its enactment 
marked the beginning of a course of events 
which, if followed out, would lead to every busi- 
ness man receiving orders from Washington. 
“Find your way back to democracy,” he urged. 
“When a man controls the pay check he can 
tell the man who is working for a living that if 
he votes right he will get an increase in his 
wages, and vice versa.” 

It had been suggested that the association 


economically solve the small home problem. 

Members of the association expressed the 
opinion that their business of retailing lumber, 
millwork and building materials is definitely ex- 
empt from the provisions of the Wage Hour 
Act, and authorized Secretary Bennett to com- 
municate with the State Administrator of the 
Act, advising him of the willingness of the 
members to provide information concerning in- 
ter-State sources of supply; requesting him to 
advise any field representatives of his office to 
discontinue making rulings against any of the 
association’s members contrary to the provisions 
of the Act. 

A well-arranged program of entertainment 
was provided at the meeting. Ladies’ entertain- 
ment features included bridge, a sight-seeing 
tour, jungle cruise, swimming etc. The annual 
banquet was held in the main dining room of 
the hotel, followed by dancing and a floor show 
in the Bamboo Room. Golf prizes for the con- 
vention tournament were awarded at the ban- 
quet. Pete Bailey’s 79 was low for the dealers, 
and Pete Curley’s 77 was the best score in the 
group of players representing the wholesalers 
and manufacturers. 





In “Democracity,” the ideal city of the future, 
contained within the Perisphere of the New York 
World’s Fair 1939, no one will “live in town.” 
The model was planned on a scale to contain a 
working population of 250,000. Residents are 
housed in a rim of garden apartments, suburban 
developments and nearby towns. 











F. W. Sternenberg, Austin, newly elected president 
Lumbermen's Association of Texas 


BEAUMONT, TeEx., April 11.—The 53rd an- 
nual convention of the Lumbermen’s Association 
of Texas got off to a flying start today, in the 
Beaumont Hotel. The registration of delegates 
began early in the morning, with lumbermen 
from Oklahoma and Louisiana, as well as from 
all over Texas, lining up for their credentials. 
After registering and obtaining cdnvention 
badges and banquet tickets, the delegates spent 
the rest of the morning greeting old acquaint- 
ances and making new ones. A portion of the 
time was also spent in inspecting the wide range 
of lumber and building materials exhibited on 
the roof of the hotel. Texas lumbermen believe 
in taking the “silent partner” (the Mrs.) along 
when they go to the convention. Consequently 
a large delegation of ladies was in the register- 
ing line. Each lady was preserited with a beau- 
tiful crystal pin—token of goodwill from the 
association. 

Right on the stroke of 2 p. m., President Carl 
E. Locke called the first business session to or- 
der. The Rev. Roy Biser, pastor of First Chris- 
tian Church, Beaumont, pronounced the invo- 
cation. 

Beginning with Ray Coale, the lumberman 





Left to right—Jack Ray, Waco, sergeant-at-arms; 

E. E. Saenger, Saenger Lumber Co., Kerrville; S. S. 

Harris, Harris Lumber Co., Fort Stockton, one of 

the oldest living members of the association, and 
the oldest attending the convention 
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Progressive, Creative Co 
ls Charted By the Lumb 


Texas 


mayor of Beaumont, (president Coale Lumber 
Co.) who welcomed the convention, each 
speaker of the day referred to the needed 
change that is taking place in the retailing of 
building materials, a step long advocated by the 
AMERICAN LUMBERMAN, namely, “package 
selling.” 

Mayor Coale told of some of the early history 
of Beaumont as connected with the lumber in- 
dustry. He also spoke of the obligation that 
lumbermen owe to their communities, and told 
how honored Beaumont lumbermen felt in being 
hosts to the 53rd annual convention of the Lum- 
bermen’s Association of Texas. 

Past President S. Lamar Forrest responded. 
He spoke of the spirit of harmony and co-oper- 
ation that has always existed among the lum- 
bermen of Beaumont, and said that the associa- 
tion was grateful to Beaumont lumbermen for 
having supplied the leadership during the past 
year of President Locke. 

Experience has demonstrated, said Mr. Locke, 
that private enterprise can produce housing 
more economically than any other method. It is 
a responsibility of lumbermen to keep this fact 
alive in the mind of the public, and to demon- 
strate by example that we are able to continue 
to meet effectively the ever changing demands 
of the home owner. 

Today if a lumber dealer offers nothing but 
lumber he is not meeting the needs of his cus- 
tomers. In most cases, when a home is bought 
on price only, the customer fares just about as 
he does when he buys clothes, or medical serv- 
ice, on a price basis. The lumber dealer first 
of all should plan and sell sound values, and 
lumbermen should prove that, in building homes, 
no other channel can supply real permanent 
value as well as the dealer. 

First of all, Mr. Forrest asserted, lumber- 
men must instruct their own personnel on all 
subjects pertaining to building, so they can an- 
swer questions intelligently. Lumber yards must 
be made to look like places to get information 
on building. Too often lumbermen take the 
path of least resistance and build for the cus- 
tomer the house easiest to sell, rather than give 
him help in designing one that would be more 
efficient. Each family’s needs differ, and lum- 
bermen should show prospects that they should 
not be satisfied with a house that is just like 
those of their neighbors. That is the best pro- 
tection lumber dealers have against the mass 
production that would take away their busi- 
ness. They should see that every family gets 
the type and kind of home that meets their 
particular needs, by selling a “packaged home.” 
{n closing Mr. Forrest said it was up to lum- 
ber to “Ring the Bell.” 


And Max Rings the Bell 


At this point Max Critchfield of the Lumber 
Products-Better Paint Campaign, stepped to the 
platform and in stirring manner presented ‘one 
of the silver plated school bells that have been 
given to 28 lumber associations this winter, say- 
ing that he was giving lumbermen an oppor- 
tunity to “ring the bell,” as suggested by Mr. 
Forrest. 

Genial “Tom” C. Spencer, treasurer of the 
assOciation said it wasn’t necessary for him to 
appear on the platform as his report was in 
printed form available to each delegate, which 
— showed a satisfactory cash balance on 
and. 

James W. Rockwell, of Houston, gave the 


At Its 53rd 


annual report on condition of the Lumbermen’s 
Underwriters, supplying mutual insurance for 
lumbermen on their yards or homes. He said 
that the State required a surplus of $78,000 in 
connection with the amount of insurance written 
by the company, but that there was over $500,- 
000 in the surplus fund. He enumerated the 
various investments carried to protect this fund. 


Secretary Presents His Report 


The report of Secretary-Manager C. A. 
Pickett was a masterly document reviewing in 
most able manner some of the swiftly moving 
developments of the past year. He said in part: 

The role of the association as a unifying 
and co-ordinating factor in the industry be- 
comes more and more pronounced as business 
generally and the lum- 
ber business in partic- 
ular assumes greater 
complexity and exacts 
a wider knowledge of 
government and eco- 
nomics. 

It is the responsi- 
bility of the associa- 
tion to keep its mem- 





H. L. STOKELY, 
Brownsville, Tex.; 
2a Vice President 





bers posted on the 
latest developments 
along the lumber in- 
dustry front. Vital 
changes of thought 
and method within the 
industry have made 
this an essential and 
a serious obligation to 
perform. 

The association has given much study to 
the trend toward consumer sales of the com- 
plete unit or “packaged” home which is 
gaining momentum slowly, but can not be 
disregarded. Investigation has revealed that 
most dealers are skeptical about, and many 
opposed to, the complete unit method of sell- 
ing, but this is indicative of the many radical 
changes confronting the industry. One school 
of thought places much emphasis on unit 
selling, and getting farther away from quot- 
ing prices on lists of raw materials. It has 
been pointed out by dealers who are selling 
the complete unit that the prospect cares 
little about the price per thousand, per pound 
or per gallon, of materials necessary to build 
a particular building, but what interests him 
principally is the price per month he must 
pay if he makes the purchase. Whether or 
not complete unit selling is here to stay, the 
‘progressive lumberman can not ignore this 
trend. 

Finally, there has been a marked change 
of feeling toward the retail lumber dealer 
as an efficient and economical channel of dis- 
tribution. The larger and more successful 
manufacturers are realizing that an orderly 
distribution of lumber products can be 
achieved only through the medium of the 
retail lumber dealers. Changes of thought 
and opinion of this nature are relayed by the 
association to its entire membership. 

There can be no doubt that new profit op- 
portunities are ahead for Texas lumbermen 
because of the continued favorable outlook 
for residential, commercial, and public utility 
construction. It is estimated that the in- 
creased total construction activity will last 
for the first eight months of this year at 
least. By continuing to furnish satisfactory 
goods and services at a reasonable profit, 
Texas lumbermen will realize rich returns 
from this favorable situation. 
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Annual Convention 


The association takes the position that no 
matter how bright the future, the industry 
must not overlook any opportunity of pro- 
moting the most favorable public relations 
between it and the consuming public. The 
lumber industry has, and will continue 
to retain, the confidence of the consumer by 
merchandising a satisfactory product and 
rendering service at a reasonable profit. It 
has conducted its affairs on a high plane of 
business ethics. It has tried to keep abreast 
of the times, and has taken the attitude that, 
as one of the major industries, its position 
and well-being depend on the stability and 
prosperity of business generally. 


At this point President Locke appointed 
committees as follows: Necrology—chairman, 
F, W. Sternenberg, Austin. Resolutions— 
chairman, W. M. Lingo, Dallas. 1940 Conven- 
tion City—chairman, W. H. Curry, Waco. 
Nominations—chairman, T. C. Spencer, Hous- 


ton. 
Address of the President 


Space can be found here for only a part of 
President Locke’s splendid address, but the fol- 
lowing excerpts will give some idea of its high 
quality : 

After a year at the helm of the Lumber- 
men’s Association of Texas, I feel that any 
credit which might be due this administra- 
tion is a direct result of the intelligent and 
inspired backing I have received from the 
leaders of the lumber industry whose or- 
ganizations constitute its membership. 

The association has just completed a very 
full year. The officers, members of the board 
of directors, committeemen and staff per- 
sonnel have worked tirelessly and _ unsel- 
fishly for the good of the Texas lumber in- 
dustry. It would be impossible to enumerate 
all the activities and accomplishments, but 
it is well that a brief resume of what has 
been attempted be given. 

Every effort has been made to integrate 
the membership by impressing upon it the 
value of united action, co-operation, a band- 
ing together for the purpose of promoting 
the interests of the individual members. A 
“public relations” policy has been followed 
strictly in order that the most cordial feeling 
might exist between the retailer and the con- 
sumer. A “better homes for more people— 
at less cost” advertising campaign has been 
conducted. The theory that acceleration of 
business is the responsibility of private in- 
terests has been a guiding principle of this 
industry, and since the construction field is 
the backbone of the nation’s well-being, and 





Left to right—E. R. Couzens, Exchange Sawmills Sales Co., Kansas City; 
W. A. Priddie, W. A. Priddie Lumber Co., Beaumont; Capitola Farmer, Fort 
Worth, daughter of F. A. Farmer, North Texas representative Frost Lumber Co. 


building a sure standard of national pros- 
perity, the association has vigorously backed 
the right of private enterprise as opposed 
to the increasing trend toward governmental 
regulation. 

Again a realization of the radical changes 
taking place within the building industry has 
caused the administration to place a great 
deal of emphasis upon such important inno- 
vations as “unit selling’ plans, merchandis- 
ing schools, and large scale building develop- 
ments. It has been the aim of the associa- 
tion to keep its members informed as to 
every development within the industry. By 
bulletins, by our magazines, by letter, the 
manufacturer and the retailer have been kept 
abreast of the times and advised as to the 
manner in which the modern lumberman is 
running his business with the maximum 
profit and minimum risk while rendering a 
greater service and giving greater value to 
the public. Finally, since legislation, State 
and national, is of mounting significance to 
every business man, the association head- 





Mrs. Ed. L. Flinn, Beaumont, convention secretary, 
and general dispenser of information 


quarters has concentrated more than, ever 
before on a study of statutes and proposed 
enactments affecting the lumber industry. 
Business must continue to fight its own 
battle, deriving encouragement from what 
appears to be a trend toward conservatism 
and opposition to governmental regulation 
on the part of the public. Business must 
continue to cultivate the good will of the 
public. It has been my contention that busi- 
ness men are as aware as politicians and 
Government officials of the sociological and 





Left to right—Carl E. Locke, Beaumont, retiring 
president; C. A. Pickett, secretary-manager 


economic changes taking place in American 
life. Far seeing businessmen and industrial- 
ists are planning for the future with these 
trends in mind. It can not be said that they 
are not conscious of the public welfare and 
the public interest. All the American busi- 
ness man asks is the independence to which 
he is entitled and a fair profit commensurate 
with the service rendered. He can be de- 
pended upon to give value to the public. It 
is to his interest to do so, and he can not 
neglect his obligation and survive. 

The lumber industry is capable of solving 
its own problems and running its own busi- 
ness. All it asks from the Government is a 
reasonable amount of independence and the 
elimination of direct Governmental competi- 
tion. 

Admitting serious economic maladjustment 
now current, admitting unemployment on a 
wide scale, low purchasing power, and an 
appreciable halt in economic progress, still 
the initiative and enterprise of American 
business have risen above these obstacles in 
the past and are capable of doing so again. 


Sees Prospects Bright for Dealer 


.Don Campbell, of Lebanon, Ky., president 
National Retail Lumber Dealers Association, 
gave an inspiring address, first- covering his 
predictions of what is before lumber dealers, 
then surveying the activities of the national as- 
sociation past and future. He told of the rising 
tide of construction activities throughout the 
country, which presages a good year for the 
lumber dealer. Recent developments have made 
us realize that general business conditions in 
the United States are much more sensitive to 
domestic threats than to the course of events in 
other countries. 

He said it was unfortunate that so much de- 





Left to right—R. W. Wier, Wier Long Leaf Lumber Co., Houston; N. C. Hoyt, 
Norris Lumber Co., Houston; Mrs. J. A. Rowan, San Antonio; Mrs. N. C. 
Hoyt, Houston; "Max" Lingo, Lingo-Leeper Lumber Co., Dallas 
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pended on politics, and ventured the opinion 
that the depression will not end until bysiness 
no longer has to watch the political arena so 
closely. We must get back to the fundamentals. 
The present Congress has a wonderful oppor- 
tunity to restore confidence to the business man, 
and to assure him that he will be protected in 
a normal effort to carry on, and with fears of 
investors and employers allayed then we will 
be on the safe road to prosperity. 

Housing is expected to provide the next great 





E. E. Hall, sales manager Wier Long Leaf Lumber 
Co., Houston; Ben J. Barrow, of same company; 


boom market for American industry. For the 
first time in the history of business the lumber 
industry is recognized as a leader in matters 
pertaining to housing. 

While Mr. Campbell did not predict any great 
boom just around the corner, he did say we 
could assume that the recovery in private con- 
struction work would very definitely continue 
for several years. Mr. Campbell severely criti- 
cized the U. S. Housing Authority for using 
public money in the name of slum clearance, for 
mass production projects for government picked 
tenants because those for whom the buildings 
were constructed had incomes too low to enable 
them to live in the buildings. 

He called attention to the new Wagner Dill 
which authorizes an additional amount of 
$800,000,000 for so-called slum clearance. In 
truth the small towns are paying taxes to build 
projects in large cities for families of incomes 
amounting to $90 to $100 per month, which do 
not take care of the class of people for which 
the money is supposed to be spent. He said 
lumbermen know that every family in America 
does need some kind of a shelter, and that every 
wage earner was a prospect for a home. How- 
ever, the cost must be in direct proportion to 
his income. 

He predicted that 1939, more than any other, 
is going to be a merchandising year. Dealers 
must “streamline” their businesses to meet 
changing conditions. They must be looked upon 
as authorities on all building problems, and the 
dealer who does not so arrange his business, 
and do “package selling” of homes, will find 
that he is only operating a warehouse for the 
convenience of contractors. The dealer should 
be the head man in the building industry, work- 
ing in co-operation with all others, and with 
the contractors, but himself holding the reins. 

He commented on the Small Homes program 
sponsored by the National Lumber Manufac- 
turers Association and the National Retail 
Lumber Dealers Association, and told of the 
demonstration home being built at the New 
York World’s Fair. All prospects thus devel- 
oped will be referred to local dealers in com- 
munities from which the inquiry originates. 

Larry C. Hart, general sales manager build- 
ing materials department of Johns-Manville, was 
introduced. He said that the preceding speakers 
“had taken the words right out of his mouth,” 
so there wasn’t very much for him to say except 


that he wanted to emphasize that which each 
speaker had brought out, namely, that the suc- 
cessful dealers in building materials in the fu- 
ture would be the ones who sell “package 
homes.” 

Mr. Hart ‘said he had been selling for the 
past 39 years, but felt that he knew less about 
selling today than ever. The changes during the 
past 25 years had altered selling entirely. From 
1919 to 1929 the law of supply and demand was 
working in favor of the building material dealer, 
consequently he had good business without ef- 
fort. Then came the big smash-up, and it took 
from 1929 to 1933 to find what it was all about 
and to adjust oneself to changed conditions. 


Extols Unit Selling of Homes 


Here Mr. Hart reiterated that Package Sell- 
ing of Homes was the salvation of the material 
dealer. He said dealers should apply the les- 
sons we have learned, and that there are 10 to 
12 years of great prosperity ahead for them. It 
was essential for the dealer to create the 
“want” for new and better homes and to show 
the public that it is getting more home per dol- 
lar than in 1926. Today there are 33 million 
families in the country; within the next 10 years 
there will be 43 million, but fewer children per 
family. That means smaller homes, and of bet- 
ter quality. 

Mr. Hart cited example of an Ohio dealer 
who started package selling in 1937. He has 
kept two sets of books, one for the package- 
selling business and another for the contractor 
-sold business which his yard has done. These 
books show that during the past year this dealer 
has sold 44 package homes at a value of $194,- 
900, or an average value of $4,429; materials 
sold amounted to $87,200 at a mark-up of 54 
percent and a gross profit of $30,600. During 
the same time he sold 16 contractor jobs at a 
value of $53,200, or an average of $3,325 per 
unit; materials supplied amounted to $12,500, 
mark-up 27 percent and gross profit was $2,700. 

This, said, Mr. Hart, is proof that package 
selling pays. The average spent for homes dur- 
ing the past 11 years has been a billion and a 
half dollars annually, one-tenth of the cost of 
crime in the United States. He said lumber- 
men owe a definite obligation to their com- 
munities to raise the standards of American 
living and homes to help lessen the enormous 
cost of crime. 

Mr. Hart’s talk was enthusiastically received, 
and many personally thanked him for his in- 
structive and interesting remarks. 

At 9:30 Wednesday morning, April 12, Pres- 
ident Locke ‘wielded the gavel, calling the sec- 
ond business session to order. Group singing 
was led by J. J. Vincent, principal of South 
Park Schools, Beaumont, accompanied by Wal- 
os Wright, who also entertained with a piano 
solo. 


How Extra Profits May Be Made 


The first speaker was G. E. Olson, manager 
specialty sales division, Kelly Mfg. Co., Hous- 
ton, on “New Opportunities For Extra Profits.” 
He told how new demands upon business re- 
quired new and better ways of doing old things. 
Home owners of today demand more and more 
comfort in their homes. The successful mer- 
chant anticipates his customers’ wishes, and in- 
troduces new ideas and new models as quick 
as the customer is ready to accept them. 

He pointed out that the lumber yard of today 
was becoming the “one-stop” supply station 
for all home needs. This remains true only so 
long as the dealer heeds the trend of times and 
the demands of the home buying public. A tre- 
mendous opportunity is knocking at the door of 
lumber dealers for the sale and promotion of 


_materials that will provide comfortable condi- 


tions in the modern home. 

Mr. Olson compared the old and the new 
methods of operating a lumber yard: On a home 
costing $5,000 all that the dealer realized, at the 
most, was $1,500 worth of lumber and building 
materials, and that on a highly competitive basis. 
The appliance dealer, with hardly any invest- 
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ment, sells the builder the appliances for the 
dealer to install—at no profit to the dealer. 
He said the money-maker of tomorrow would 
be the dealer who looked at tomorrow’s market 
—not yesterday’s. 

At this point President Locke called Former 
President G. H. Zimmerman, vice president of 
William Cameron & Co. (Inc.), Waco, to the 
platform. Mr. Zimmerman, familiarly called 
“Zim” by those who know him, gave a most 
extraordinarily inspirational speech on American- 
ism as applied to the lumber business. There is 
no reporter in the world who could put in cold 
type the soundness of Zim’s logic, the earnest- 
ness of his delivery, the vim, fire and inspira- 
tion he instills in the minds of his listeners. All 
that one can say is to repeat the lobby comment 
that “those who did not hear Zim’s speech, 
surely missed something.” 

He began by telling his audience that he 
was there to give them facts as they were, and 
not as they should be, as related to the lumber 
business. He quoted “Time should be meas- 
ured by our experiences, not by hands of a clock 
or the revolving earth.” Mr. Zimmerman said 
that we need the spirit of Americanism more 
now than at any previous time in our history. 
We must see the faults in our business, and 
correct them, if we want our industry to march 
forward. Today it is encouraging to see busi- 
ness men thinking and co-operating together in 
greater unity. Developing unity is one of the 
main duties of the trade associations. 

Mr. Zimmerman enumerated legislative acts 
that have hindered business, calling attention to 
various bills now pending in the Texas legisla- 
ture, such as the Anti-discrimination bill, sim- 
ilar to the Robinson-Patman law that applies 
only to interstate commerce. He urged lumber- 
men to pay attention to the bills that were be- 
ing passed to stifle their business, and not leave 





O. N. Cloud, Peavy-Moore Lumber Co., Shreveport, 

La. (a convention speaker), being tagged by two 

Galveston mermaids in their endeavor to win the 
1940 convention for that city 


it for the other fellow to fight the battle alone. 

He pointed out that the farmer offers the 
biggest market today for the lumber dealer, and 
that what hurts the farmer hurts the dealer. We 
must get back to producing, and not destroying, 
before we can expect to climb out of the pit 
we are in. Production means more jobs, less 
cost, more buying, and still more jobs. 

He pointed out the three types of retail mer- 
chants in business today: (1) The established 
dealer who owns his place of business, has a 
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James W. Rockwell, Houston, reported for Lum- 
bermen's Underwriters 


good stock to meet the needs of the commun- 
ity, pays taxes and supports the town, churches, 
and civic life where he does business. (2) The 
dealer who jumps in wherever a volume of 
business is to be had, has little or no invest- 
ment in equipment, and as little stock as pos- 
sible, and who is gone as soon as the “boom” is 
over; with nothing but greed for profits before 
him. (3) The itinerant dealer who sells mer- 
chandise from trucks. He told of need for 
laws that would regulate this type of dealer 
who is taking business away from the legitimate 
dealer. 

Mr. Zimmerman closed his address by saying: 
“What we need today is inspiration—doctrines 
of liberty and freedom; honesty and integrity 
constitute the foundation of Americanism.” He 
received a great ovation from the largest audi- 
ence of the convention. 


Officers and Directors Elected 


President Locke then asked Secretary Pickett 
to read the recommendations of the nominating 
committee, which were unanimously accepted, as 
follows: 


President—F. W. Sternenberg, Austin. 


First Vice President—T. B. Brazelton, 
Waco. 

Second Vice President — H. L. Stokely, 
Brownsville. 


Third Vice President—Abe Gross, Waco. 
Treasurer—Thomas C. Spencer, Houston. 
Secretary-Manager—C. A. Pickett, Houston. 


Honorary secretary—Jack Dionne, Hous- 
ton. 

Sergeant-at-arms—Jack Ray, Waco. 

Assistant sergeant-at-arms—Carl Locke, 
Beaumont. 

Directors—John W. Armstrong, Amarillo; 


J. C. Ballard, N. C. Hoyt, Webster McEvoy, 
F. W. Murphy, J. W. Rockwell, H. A. Sauer, 
S. F. Styles, T. C. Spencer, P. E. Turner and 
R. W. Jenkins, of Houston; T. B. Brazelton, 
W. H. Curry, E. P. Hunter, J. A. Kirkpatrick 
and G. H. Zimmerman, of Waco; J. D. Bird- 
well and Carl E. Locke, of Beaumont; J. W. 
Buchanan, Luling; Paul Bryan, Hamlin; M. T. 
Bronstad, Denison; C. R. Burrow, Canyon; 
Willard Burton, Arthur Deffebach, J. Lee 
Johnson, Jr., H. W. Mitchell and Scott Teal, 
of Fort Worth; C. W. Callaway, Canadian; 
James Crump, Paducah; Bruce Campbell, 
Groesbeck; C. D. Carey, Oklahoma City, Oka.; 
W. F. Edens, Corrigan; W. L. Foxworth, 
George M. Griffiths, T. W. Griffiths, H. B. 
Hawley, W. M. Lingo and J. M. Reischen- 
stein, of Dallas; T. B. Hinkle, Paris; K. 
Hudson, Ardmore, Okla.; E. L. Kurth, Keltys; 
Ross Jennings, Abilene; John Mahan and R. E. 
Wooldridge, of Gainesville; Dan McBride, 
Galveston; R. G. Meller, F. W. Sternenberg, 
of Austin; Sam Parker, Bryan; J. BE. Picker- 
ing, Victoria; T. R. Prideaux, Lubbock; C. D. 
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Shamburger, Wichita Falls; Joe Stein, Fred- 
ericksburg; Albert Steves III, Alex R. Thomas, 
W. T. Thrift, C. T. Vaughan and George C. 
Vaughan, of San Antonio; H. L. Stokely, 
Brownsville; J. R. Woodson, Caldwell; Robert 
Lander, El Paso; Charles Garbade, Shiner; 
L. D. Garrison, Corpus Christi; W. H. Harri- 
son, Roswell, N. M. 


Tells of Merchandising Institute 


The third and concluding session got under 
way at 2 p. m. Wednesday. 

President Locke first called on O. N. Cloud, 
treasurer Merchandising Institute (Inc.), whose 
regular vocation is that of assistant to the 
president of Peavy-Moore Lumber Co., Shreve- 
port, La. Mr. Cloud told how the Merchandis- 
ing Institute was organized, and how the work 
of planning the course of study now offered to 
lumbermen was planned. He said the main 
object of successful business was orderly pricing 
and marketing of merchandise. Individual deal- 
ers or small groups could not have financed such 
a vast program of survey as was done by the 
organizers of the Institute, who employed ex- 
perts to do this work. He said it was up to 
lumbermen to train their manpower, so they 
would be on equal footing with salesmen of 
other industries who are competing with dealers 
for the consumer dollar. 

Ernest L. Kurth, Kelty, Tex., vice president 
and general manager Angelina County Lumber 
Co., was then called to the front, needing no 
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Left to right—W. M. (Mac) Lingo, Lingo Lumber 


Co., 


Dallas; Tom Moore, Dallas representative 
American Lumber & Treating Co. 


introduction, he having attended the Texas con- 
ventions for many years. Mr. Kurth told of 
some of the problems of lumber manufacturers, 
such as unfair taxes. Even though railroads 
were a large contributing factor in the develop- 
ment of the country, the freight rates on lum- 
ber and buildihg materials in Texas were too 
high and contributed to the retailers’ and manu- 
facturers’ problems. 

Mr. Kurth told of the work being done in 
reforestration, and also of legislation now be- 
fore Texas law makers to impose more strict 
penalties for starting forest fires. He stated that 
but 2 percent of the fires had been started 
through negligence of manufacturers. The cur- 
tailment of forest fires is as much a retailers’ as 
a manufacturers’ problem. 

Jack Dionne, of Houston, former secretary, 
and now honorary secretary of the association, 
then gave one of his inimitable humorous talks. 
He referred to the early history of Beaumont 
and the lumbermen of 50 years ago. At that 
point Mr. Locke presented the Hon. John Henry 
Kirby to the convention. Briefly Mr. Kirby told 
something of his early history when he first 
started lumbering in and near Beaumont. Mr. 
Kirby was received by the convention most 
heartily. 


4} 


S. S. Harris “The Lone Timber Wolf of the 
Big Bend,” Fort Stockton, Tex., was called to 
the front and introduced. He is one of the old- 
est members of the association, and the oldest 
attending this convention. He warned lumber- 
men about going too far on untried methods, 
and urged them to stick to safe and sound fun- 
damentals. 

Max Critchfield, Lumber Products-Better 
Paint Campaign, told of activities being carried 
on, and called attention to the district meetings 
to start soon in various parts of Texas. 

W. H. Curry, of W. F. & J. F. Barnes Lum- 
ber Co., Waco, was to have conducted a ques- 
tion box session, but as time did not permit, 
he called to the front and introduced several 
Government representatives who would gladly 
answer questions at the close of the meeting, 

J. W. Rockwell presented the resolutions, fol- 
lowing which the Western Pine representative 
held the drawing for the furniture prizes being 
given away. Mrs. Carl Locke was the first 
lucky one and drew the smoke stand. Joe Stein, 
of Fredericksburg, won the large beautiful liv- 
ing room chair. Then the AMERICAN LUMBER- 
MAN representative conducted the drawing to 
determine the winner of the miniature home 
model which had already been presented to the 
Texas association. Amid cries of “the lucky 
fellow,” “I would like to have won that, too.” 
R. E. Horne, of Plainview, representative of 
Rockwell Bros. & Co., came to the front and 
accepted the model, his number having been 
drawn. 

The necrology record of the past year was 
read, and appropriate resolutions were passed in 
memory of the departed members. 


From Our Reporter's Notebook 


After announcing that Fort Worth had been 
selected as the convention city for the 1940 
meeting, President Locke had Jack Ray escort 
the new officers to the platform, where a group 
photograph was taken. 

In accepting the presidency, Mr. Sternenberg 
called upon every member for his support and 
advice, and said he hoped he could leave the 
office with a record such as President Locke 
was leaving behind him. 

Mrs. Ray Coale was chairman of the ladies’ 
entertainment committee, which provided a very 
pleasant program for the feminine visitors. First 
came a tea at the home of Mrs. E. A. Burrus, 
on Thomas Road, just outside of Beaumont. 
Tuesday night the ladies attended with their es- 
corts, a dance at the Harvest Club in the South 





Left to right—W. P. Luther, Patterson-Sargent Co., 
Fort Worth; J. B. Oldham, sales manager Lone 
Star Cement Co., Dallas; T. B. Brazelton, Waco 
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Sell 





BARNS 


Implement Sheds, 
Hen Houses, Hog Houses and 
Other Farm Structures. 
Go after this farm business with Wier Long 
Leat Yellow Pine, the strong and sturdy lum- 


ber that defies wind, wear and weather. Sell 
it for ALL structural uses. We can supply 


you with all Long Leaf products. 


WIER LONG LEAF LUMBER CO 


HOUSTON, TEXAS. 


7 5 a . 
Mills: Wieraate, Texas 


NDUSTRIA 


LUMBER CO., Inc. 








ELIZABETH, LOUISIANA 


YELLOW PINE 


Timbers, chemically treated to 








Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 


prevent stain. 











Southeastern Lumber and Timber Co. 
OGLETHORPE, GA. 
Manufacturers of Band Sawn 
Flint River Hardwoods, 
Cypress and Pine 
Air Dried Boards --- Kiln Dried Finish and Flooring 


MILLS AT—Oglethorpe Ga., Reynolds, Ga. 











Idaho— 
Ponderosa— 


WHITE PINE 


Also and Sugar Pine 





° Cedar 
Fir Wallboard West Cc & Products 


William Schuette Company 
New York 


Office—4i East 42d St. PITTSBURGH, PA. 
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Texas Fair Grounds. A floor show also was 
given. 

Wednesday noon the ladies of the convention 
were guests of Beaumont lumber firms and the 
association at a luncheon on the roof of the 
Edson Hotel. That evening the President’s an- 
nual dinner dance was held in the Rose Room 
of the Beaumont Hotel and in Hotel Edson, 
is being necessary to utilize both hotels to take 
care of the gatherings. 

All during the convention “courtesy cars” 
under the supervision Mrs. Ed. Green and Mrs. 
Ed. Abell were provided to take ladies any- 
where. Many took advantage of this courtesy 
to go to Port Beaumont to inspect four destroy- 
ers of the United States Navy. 

The convention hall and banquet rooms were 
attractively decorated with pine cones, and pine 
trees draped in Spanish moss. This scheme of 
decoration was the suggestion of Ed Meyer, of 
the Kirby Lumber Co.’s Beaumont office. 

Attractive song booklets were provided with 
compliments of the Wier Long Leaf Lumber 
Co., of Houston, Tex. President Locke thanked 
R. W. Wier from the platform for this courtesy. 

The meeting was adjourned with, “I'll see you 
in Fort Worth next year.” The climax of the 
convention was the President’s ball. 


Texas Line Yard Association 
Holds Annual 


Beaumont, TEX., April 10—In keeping 
with usual procedure of the Texas Line Yard 
Retail Lumber Dealers Association, its annual 
convention was held today—one day ahead of 
the opening of the annual of the Lumbermen’s 
Association of Texas. At the former meeting 





New officers Texas Line 
Yard Dealers’ Association 


—left to right: Kennett 
Hudson, Ardmore, Okla., 
second vice president; 


Joe Stein, Fredericksburg, 
president; G. H Zimmer- 
man, Waco, secretary; 
Frank Murphy, Houston, 
first vice president; H. 
W. Mitchell, Fort Worth, 
third vice president; S. F. 
Styles, Houston, treasurer 





problems of particular interest to line yards are 
discussed. These mostly have to do with op- 
erating methods and much benefit is derived 
from the general discussion of them. 


Officers were elected for the coming year as 
follows: 

President—Joseph Stein, Fredericksburg. 

First Vice President—Frank W. Murphy, 

Houston. 

Second Vice President—Kennett Hudson, 

Ardmore, Okla. 

Third Vice President—H. W. Mitchell, Fort 

Worth. 

Houston. 
Secretary—G. H. Zimmerman, Waco. 
Directors—T. B. Brazelton, W. H. Curry, 

G. H. Zimmerman, and E. P. Hunter, of Waco; 

J. W. Rockwell, P. E. Turner, T. C. Spencer, 

S. F. Styles and Frank W. Murphy, of Hous- 

ton; Joseph Stein, Fredericksburg; Kennett 

Hudson and Hugo Stromberg, of Ardmore, 

Okla.; H. W. Mitchell, J. Lee Johnson Jr., 

Arthur Deffebach and J. L. Parker, of Fort 

Worth; W. L. Foxworth and H. B. Hawley, 

of Dallas; R. E. Wooldridge, Gainesville; 

M. T. Bronstad, Denison; C. D. Shamburger, 

Wichita Falls; R. G. Mueller, Austin; C. W. 

Calloway, Canadian; Alex R. Thomas, San 

Antonio; Max Houston, Amarillo. 





The meeting adjourned at noon, and about 
75 members and. guests sat down to a Texas 
steak lunch in the Rose Room of the Beau- 
mont Hotel. 
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| HOO-HOO DOINGS 


Central Valley Hoo-Hoo Elect 


Mopesto, Cauir., April 15.—Robert S. Fuller, 
Valley Lumber Co., Lodi, was elected president 
of the Central Valley Hoo-Hoo Club at a 
meeting held at the Hotel Covell in this city 
March 28. Other officers elected were O. V. 
Wilson, Jr., Central Lumber Co., Stockton, vice 
president; and D. G. Bird, Stockton Lumber 
Co., Stockton, secretary -treasurer. George 
Ground, Ground Lumber Company, Modesto, 
and J. S. Hardin, Merced Lumber Company, 
Turlock, were named additional trustees. 

For a meeting in Stockton, April 18, a pres- 
entation of the reorganization program of 
International Hoo-Hoo is scheduled. 


Kittens Tread the Catnip Bed— 
Father Cats Look On 


SPOKANE, Wasu., April 15.—The first con- 
catenation in Spokane since the reorganization 
of Hoo-Hoo was held Thursday night, in the 
Elizabethan rooms of the Davenport Hotel. Un- 
der the leadership of R. L. Bayne, Vicegerent 
Snark, a class of 19 kittens was put through, 
many of them the sons of old cats. Among 
these were William Bayne, son of the Vice- 
gerent who came in from Newport, where he is 
working for the Diamond Match Co.; Sam 
Leuthold, son of Walter Leuthold, president of 
the Deer Park Lumber Co.; Fred Bartleson, 
son of C. A. Bartleson, president Building Sup- 
plies (Inc.), and Arnold Moss, son of A. C. 
Moss, president of Keystone Frame & Manu- 
facturing Co. Among prominent Hoo-Hoo pres- 











ent at the concatenation were George Duffy, of 
the Supreme Nine; James M. Brown, president 
Long Lake Lumber Co. and former Snark of 


the Universe; Grant Dixon, president Western 
Pine Manufacturing Co. and of the National 
Wooden Box Manufacturers’ Association; Hal 


R. Dixon, president Spokane Hoo-Hoo Club, © 


and Don Lawrence, assistant general manager 
Weyerhaeuser Sales Co. Another concatena- 
tion will be put on in August, when it is ex- 
pected that Spokane will be honored by a visit 
from the Snark of the Universe. 


Two Southeast Hardwood Clubs 
to Meet on April 25 


SAVANNAH, Ga., April 17.—A joint meeting 
of the Carolina-Virginia Hardwood Club and 
Southeastern Hardwood Manufacturers’ Club 
will be held at DeSoto Hotel, Savannah, at 
11:30 on April 25. All hardwood manufac- 
turers, whether they are members of either 
organization or not, are invited to attend. 

An attempt is being made to arrange a pro- 
gram which will be interesting and profitable. 
E. R. Linn, secretary-manager of Southern 
Hardwood Producers, Inc., Memphis, and W. 
H. Nelson, chief inspector of the National 
Hardwood Lumber Association, Chicago, will 
be among the speakers. 
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Lumber Honored at Texas Home Show 


Houston, Tex., April 15.—With lumber as 
one of the major industries in Texas, it is only 
natural that forest products should play an im- 
portant part in the building of homes in Hous- 
ton and South Texas. Co-operation produced 
one of the finest displays at Houston’s National 
Home show April 2 to 6. Local lumbermen 
got together and a comprehensive exhibit of 
the industry was planned. 

The entire west section of the vast exhibit 
hall housed the lumbermen’s exhibit at the 
show. The front of the exhibit from the north 
to the south ‘was a replica of the outside of a 
frame house. Part of it was painted snowy 
white, while other portions were left in the 
natural wood, to show the type of wood used 
for the outside of a home. Window boxes 





Looking down from the balcony on some 
of the Home Show features 





ornamented the exterior, with red geraniums 
growing profusely in them, making a colorful 
display against the white background of the 
house. Doors permitted visitors to enter the 
exhibit as if into a real home. 

Graphic displays of various types told the 
story of lumber in Texas. There are in the 
State 183 manufacturing plants with a payroll 
annually of $7,000,000 and output worth $25,- 
000,000. 

From 1890 to 1930 Texas produced annually 
more than 1,000,000,000 board feet of lumber. 

Softwoods and hardwoods were exhibited. A 
part of the exhibit at the south end showed 
sections of walls for the home, panelled in 
wood. Among the species and types panelling 
the walls were plain and figured red gum, plain 
red oak, character marked white oak, willow, 
sap and black gum, pecan, sycamore, yellow 
poplar, ash .and- magnolia. These decorative 
woods were arranged harmoniously to apneal 
to the home builder’s taste for beauty, and to 
make attractive rooms. 

One section of the exhibit featured photo- 
graphs of historic and other old homes con- 
structed of lumber. These were exhibited on 
a large billboard, with the history of each house 
placed by it. Prizes were offered for the most 
interesting photograph exhibited. The photo- 
graphs on display were the prize winners, and 
some others which merited honorable mention. 
The first prize winning photograph showed the 
home of Mrs. Mary Hova, of Nacogdoches, and 
was entered by J. S. Hanna. 

This house was built by Adolphus Sterne, a 
pioneer Texan, who was born in Germany. Mr. 
Sterne served as alcalde of Nacogdoches under 
the Mexican government; as a member of the 


Congress of the Republic of Texas, and was 
organizer of the New Orleans Grays. His 
home was built in 1830, entirely of lumber, and 
109 years later, is still in a good state of pres- 
ervation. 

The second most interesting house from the 
lumberman’s standpoint was the W. T. Conklin 
home, at Galveston, a photograph of which was 


ote. ie 

entered by P. T. Pearce. This house was built 
in 1830 by Lawrence Frosh and has_ been 
occupied by his descendants through the 109 
years of its existence. One of the first large 
homes built in the Oleander City, it was the 
center of many social gatherings. The home 
now stands just as it did the day it was com- 
pleted, except for the roof, which was destroyed 
by the great disaster of 1900 which practically 
demolished the entire city of Galveston. 

The third prize winner, from point of inter- 
est to the lumbermen, was the F. E. Kelly 
home, which was built on the shore of Scotts 
Bay, one mile west of Wooster, in the eastern 
section of Harris County. The photograph was 
submitted by M. E. Bramlett. This home was 
constructed in 1843 by John Rundell, who pur- 
chased 480 acres for the home site. Lumber 
for this house was carried up the river from 
Galveston on a barge. All timber in the house 
is of cypress and cedar, put together with 
wooden pegs and square cast iron nails. It 
is believed that this house was constructed be- 
fore the battle of San Jacinto, 1836, but there 
is no positive record concerning it prior to 
1843. 

A termite control section of the exhibit shows 
beams and frame work of houses which had 





been eaten into and destroyed by termites, 
side by side with treated lumber which has 
withstood the ravages of the little terrors of 
this section. This is a graphic portrayal of 
what treated foundations for homes, and treated 
telephone and telegraph poles, can do to 


win out against the pests. 
Photographs of the original “Home, Sweet 





Home,” where once lived John Howard Payne, 
author of the famed song, are shown in another 
section. These pictures were interesting not 
only from the lumber standpoint, but for their 
historical associations. 


A cedar log, 271 years old, without a flaw, 
was exhibited in the cedar section. A graph 
showing how fire delays tree growth was an- 
other feature which visitors viewed with in- 
terest. Photographs of small homes con- 
structed with wood showed how the potential 
owner could build a house within his means; 
and build it, too, so as to withstand the assaults 
of time. 

A miniature kiln for drying timber and lumber 
was an interesting display. The kiln was filled 
with lumber, all in miniature. At the side 
were two pieces of fine lumber, one green and 
the other kiln dried. The difference in widths 
was vividly portrayed by the two pieces, as 
more than an inch had been lost in shrinkage. 
This valuable display caused comment by visi- 
tors who had never seen so graphically pre- 
sented the advantage of dried lumber over green. 

Lock-Joint window sash and door frames 
were in another section of the most complete 
exhibit. Red cedar shingles were featured else- 
where in the display. 

Other exhibits were: a splendid array of 
shingles; the SPA display showing “15 Points 
of Good Construction,” as well as demonstrat- 
ing how easy it is to own a home; four blocks 
from a longleaf pine tree 247 years old; a 
rosemary pine 195 years old, and two fast-grow- 
ing shortleaf trees, 52 and 54 years of age. 

The lumber exhibit of the Home Show was 
sponsored by 58 prominent Houston lumber 





A floor view showing general arrangement 
of some of the exhibits 





companies, mostly retail establishments, though 
several manufacturing and wholesale companies 
co-operated, as did also several of the manu- 
facturers’ associations. The lumbermen’s com- 
mittee was headed bv E. FE. Hall, of the Wier 
Long Leaf Lumber Co. Each company co-op- 
erating was allotted a certain period during 
which it was to be in charge of the exihibit 
and to answer questions. Various associations 


(Continued on Page 62) 
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TECO Trusses 


Preferred 





Ritter Lumber Co. 70’ x 140’ New plan- 
Leatherwood Plant, Walter, Kentucky 


Ww. M. 
ing Mill, 


J. W. Damron, President, W. M. Ritter Lumber 
Co. says “Our TECO 70’ free-span trusses 
built of oak eliminate all floor posts and thus 
give our Leatherwood plant more floor space 
for placing machinery and conveyors for 
economical operation. TECO trusses are 
much stronger too than old-fashioned bolted 
truss. We have two large blowers with 
motors hung from the TECO trusses and 
there is no sag at all.” 


Make use of our advisory engineering serv- 
ice. Before you remodel or add to your 
plant. write us for typical clear-span roof 
truss design information. 





Timber Engineering Co. 
1337 Connecticut Ave.. WASHINGTON, D. C. 


See Below for Sources and Information 
on Timber Connector Structures 





In WOLMANIZED Douglas Fir 
Crossett Western Company 


Lumber Manufacturers 
WAUNA, OREGON 





Equipped to 
Prefabricate for Teco Connectors and 
Preservatively Treat with Coal Tar 
Creosote, Zinc Chloride and 
Chromated Zinc Chloride 


West Coast Wood Preserving Co. 


SEATTLE, WASHINGTON 





ILLINOIS LUMBER YARDS 


SHIPPING CAPACITY, 50 CARS PER DAY 


A Complete Assortment of Building and 
Manufacturing Lumber of All Kinds. 


CAIRO, ILL. 





T. C. KING 


Box 788 Anniston, Ala. 











TimBer Structures INc. 


215S. W. First Ave. 


PORTLAND OREGON 








See Below for Sources and Information 
on Timber Connector Structures 


AMERICAN BUILDERS 
LUMBER FABRICATING FACTORY 
601-611 Alaska St., SEATTLE, WASHINGTON 





McKEOWN BROS. CO. 


5235 S. Keeler —CHICAGO 
Telephone Lafayette 8161 








Western Pine Mfg. Co., Ltd. 


Main Office and Factory 
SPOKANE, WASHINGTON 








Lumber Concern Uses Teco Connectors 


Westwoop, Cauir., April 15.—A dual 
pose is served by the vertical trusses shown in 
the accompanying photograph of a 80x500-foot 
lumber shed recently built here by the Red 
River Lumber Co. This shed receives lumber 
to be shipped rough as it comes from the dry 
kilns, and supplements storage for surfaced dry 
lumber and rough dry lumber for remanufac- 
ture. The totdl dry kiln output of the com- 
pany is 600 to 650 thousand feet daily. At the 
location of this near the center of the 
plant, the adjoining ground is occupied by trans- 


pur- 


shed, 


fer tracks, so outside braces could not be used. 
These trusses take up the side load, eliminating 
the outside braces usually employed; and also 
acting as columns they carry the trackway for 
the traveling crane shown at the far end of 
the shed. This traveling crane, 65 feet long, 
distributes lumber units the full width of the 
shed, filling in between the vertical trusses, so 
that there is no lost space. 


In the construction of roof trusses, vertical 
trusses and trackway, Teco connectors, sup- 
plied by the Timber Engineering Co., Washing- 
ton, D. C., were used, and the Timber Engineer- 
ing Co. of California, San Francisco, was con- 
sulting engineer on truss design. The roof 
trusses are designed to carry a snow load of 55 


pounds per square foot. Total number of con- 
nectors: 2,608 2%-inch; 14,124 4-inch, and 
2,496 6-inch split rings, and 1,276 4-inch shear 
plates. 
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Scientific Making of Wood 


Boxes Is Important to St. Louis 

St. Lours, Mo., April 17—An article on 
“The Making of Wooden Boxes and Crates Is 
Now a Science,” written by Carl J. Reinecke, 
president of C. J. Reinecke Lumber Co., and 
published in the Nov. 2, 1938, issue of St. Louis 
Commerce, has attracted considerable attention. 
In this article, Mr. Reinecke told of the impor- 
tance to St. Louis of the wooden box and crate 
industry. There are fifteen to twenty manu- 
facturers in St. Louis, giving employment to 
approximately 400 persons. Mr. Reinecke 
showed that while most of the lumber which 
is their principal material must be bought from 
outside markets, a large amount of money is 
put into circulation through the purchase of 
supplies of various kinds and the employment 
of labor. Mr. Reinecke then described in some 
detail the knowledge necessary for the proper 
construction of boxes and crates, and in con- 
clusion said: “From the foregoing you have 
probably grasped the fact that a wooden box 
and crate is a carefully thought out and tested 
product; that the field is an important and 
valuable one, and that the industry adds to the 
prosperity of the city.” 


New Plywood Warehouse Built 


The United States Plywood Corp. has just 
completed a new warehouse in Chicago, at 900 
W. Division Street. The building by reason of 
truss construction and ceiling height at the 
arches, provides the equivalent of 70,000 feet 
of floor space. Air conditioning is supplied by 
a special ventilating system and equipment has 
been installed for the movement of plywood 
supplies in packages. According to the corpora- 
tion, warehouses have also been built during 
the last fifteen months in Boston, Philadelphia, 
Newark, and Cincinnati, to serve the widening 
demand for its products. Another warehouse is 
under construction in Cleveland. 


Arizona to Utilize Its Own 
Juniper for Posts 


PHoENIX, Artiz., April 17—The recommenda- 
tion of Gov. Jones, that Arizonas public and 
private construction projects use cedar juniper 
posts wherever possible, will mean an expan- 
sion of an Arizona industry, says Chris Totten, 
executive secretary-manager of the Arizona Re- 
tail Lumber & Builders Supply Association. 








“Figures supplied by the Federal Forest Service, 
show Arizona has 15,000,000 posts of highway 
standard, which, at the present rate of cutting, 
are sufficient to meet all demands for the next 
100 years,” Mr. Totten said. 





Vertical trusses inside shed take up the side load on walls, and also carry trackway for traveling crane: 
for these trusses and also roof trusses and trackway, Teco connectors were used by Red River Lumber 


Co., of Westwood, Calif. 
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Making Inventory Finance Itself 


By R. B. OLDER 


> 


“It’s more than just an idea,” say lumbermen 
everywhere. Dozens of mill operators and their 
distributors are now cashing in on the bank 
loan value of their inventories, through Law- 
rence System of creating commodity paper 
against inventory. 

“Land poor,” long the complaint of land 
owners, could easily be modified to fit the cir- 
cumstances of a number of basic industries. 
They’re “inventory poor.” 


Release Part of Funds in Inventory 


In lumber’s case, the problem of financing in- 
ventory is particularly complicated because of 
physical factors. The lumberman not only has 
to carry a heavy investment in raw and finished 
materials, but, unlike most manufacturers, his 
point of operation is usually a long distance 
from important markets. Actually, the problem 
has been solved in a simple way. Through a 
modern adaptation of inventory financing lum- 
bermen obtain extra funds as they are needed 
by releasing part of the money they have tied 
up in inventories. In other words, by using 
commodity credit created against inventories 
they increase the turnover of their normal cap- 
ital. 

There are a number of ways in which the 
lumber industry is turning Lawrence System 
credit to its special needs. Having great flexi- 
bility of operation it may be applied to almost 
any situation, in which has developed a need 
for additional working capital, by concerns 
whose inventories play an important part in 
their financial statements. Probably the best 
way to illustrate this point is by showing how 
certain individual firms are at present making 
their inventories finance themselves through this 
method. 


Doubles Funds Available for Expansion 


One of these, a wholesale and retail lumber 
yard in Los Angeles, has enjoyed a steady, 
profitable growth over a period of years and at 
present does an annual volume of approximately 
$700,000. To do this volume it is necessary to 
maintain a permanent inventory of about 
$100,000 in value. 

This yard is probably one of the best equip- 
ped in Southern California as the firm has made 
a substantial investment of profits in fixed as- 
sets. Although they operate with extreme effi- 
ciency and their business has enjoyed a rapid 
growth, they found it necessary to give trade 
acceptances and to discount accounts receivable. 

Inventory financing has enabled them to com- 
pletely change this picture. Under an arrange- 
ment worked out between the company, its bank 
and the Lawrence System, all the lumber in the 
yard was made available as collateral for a $50,- 
000 loan—more than twice the amount that 
these people had before been in a position to ob- 
tain on any other basis. It is noteworthy that 
the arrangement does not interrupt normal 
business operations and that practically free 
movement of stock is permitted. 


Discounts on Purchases Pay Cost— 
and Profit 


With the money thus obtained the concern 
has been enabled to discontinue the trade ac- 
ceptance and discounting accounts receivables 
method of operating, and now take very ad- 
vantageous discounts on its purchases. 

At this time this arrangement was worked out 
some creditors became alarmed at seeing this 
lumber stock go under bailment. The dealer re- 
ferred all complaints to the bank, which in turn 
advised the investigating creditors that instead 
of having something to worry about they were 
in a far more secure position, inasmuch as the 
money being advanced would not only enable 
the firm to keep its accounts current, but to 
discount them. The dealer by taking his discounts 


saves enough to offset his loan interest charges, 
warehousing costs and makes substantial annual 
savings besides. 

Another Lawrence System plan in extensive 
use in the lumber industry is utilized by an im- 
portant mill in Arizona. This concern cuts its 
timber in areas that are snowbound during sev- 
eral months of the year. Logs are cut by pre- 
arrangement and hauled down to within a few 
miles of the mill alongside the railroad and cold- 
decked until needed. Through use of commodity 
credit this mill is enabled to keep running during 
the months when it would ordinarily be shut 
down because of inability to bring logs from 
the timber areas throughout the year. As 
soon as the logs are cold-decked and scaled, 
Lawrence System warehouse receipts are issued 
against them and the company uses the receipts 
at its bank to release working capital thus tied 
up. 


Maintains Prompt Pay Record in a Tight 
Period 


The ability to hypothecate inventory through 
Lawrence System has been a very important 
item in enabling one of the largest mills in 
New Mexico to operate normally in the face 
of a combined set of circumstances which placed 
the company in a somewhat cramped working 
position. This is a large concern whose mills 
are operated all year around and normally it has 
a considerable amount of working capital tied up 
in inventories which usually amount to some 
25,000,000 feet. 

The circumstance of lumber moving rather 
slowly during the past few months, combined 
with the fact that the firm had several large 
bond issues mature in 1938 made the current 
position a tight one. With this situation it was 
found expedient to re-use much of the working 
capital that was tied up in inventory, and ad- 
vantage was taken of Lawrence System credit 
as a means of so doing. The company has an 
excellent record for prompt payment and dis- 
counting of all bills over a period of many 
years, and is now enabled to continue to operate 
normally and maintain its fine record through 
the use of this type of financing. 


Working Capital Freed as Lumber Reaches 
Warehouse . 


Another lumber firm in the Southwest would 
have been cut of business several years ago had 
it not been for its use of this financing method, 
which enables it to borrow against such lum- 
ger as it has in its mill yard. Although this 
company has had two receivers, it has kept its 
head above water, and much favorable progress 
has been made. The company releases its 
working capital from inventory as soon as lum- 
ber is brought to the manufacturing mill. Its 
timber all lies up on a mountain where rough 
sawing is done. The lumber is then brought 
down by trucks and put under warehouse re- 
ceipt at the finishing mill and bank advances 
made against it. 

With hundreds of other mill operators and 
their distributors in all the lumbering districts 
of the country making extensive use of this 
economical way to increase production, sales 
and profits, many examples of this type of fi- 
nancing could be pointed out and discussed at 
length. However the foregoing illustrations 
give some indication as to its practicability and 
wide usage in the industry. 

In the application of commodity credits, cre- 
ated against inventories, to a variety of finan- 
cial problems faced by the lumber industry in 
general, the potentialities are almost unlimited. 
Thus far in the history of lumber company 
financing there has been nothing that has even 
approached its efficiency in permitting maximum 


borrowing on inventories at the lowest possible 
rates. 


45 


MEERA 





BETTER WEATHERSTRIPPING 
FOR BETTER WINDOWS — 
GET THE BEST 























ceT CHAMBERLIN 


e A window is no better than its 
weatherstrip. Get the best. Cham- 
berlin has available metal weather- 
strips of all types, in all sizes—brass, 
bronze and zinc. Priced right. Take 
advantage of Chamberlin’s long ex- 
perience. Write today for full infor- 
mation. 


CHAMBERLIN METAL 
WEATHER STRIP COMPANY 


1256 LA BROSSE ST. DETROIT, MICH. 


WEATHERSTRIPS SINCE 1893 














Perfect Window Control 


\ULLMAN 


UNIT SASH 
BALANCES 


Every dealer, every millwork 
manufacturer, should know of this most 
important improvement in Spring Sash 
Balances in 50 years. Tension of inside 
coiled spring changed by means of screw 
driver without sash removal. Always 
maintains balanced window. Steel, light 
weight, guaranteed for life of building. 






Today, write for literature, specifications. 


PULLMAN MFG. CORPORATION 
Established 1886 
1190 University Ave. Rochester, N. Y. 





FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 
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Traffic Men Study-- 


NORTH-SOUTH PARITY, PROPOSALS FOR 
SLIDING RATES, DUNNAGE ALLOWANCE 


Straitjacket Parity of Northern and 
Southern Rates Unlikely 


Mempuis, TENN., April 18.—Railroads have 
indicated a willingness to accept a lower level 
of rates than those now in issue in I & S docket 
1432 on lumber and related articles in the 
South, and the Southern Hardwood Traffic 
Association hopes shortly to be able to an- 
nounce a compromise on this litigation, Cecil 
A. New, secretary-manager of the association, 
announced today upon his return from Atlanta, 
where meetings with carriers representatives 
were held. The mattter comes under Fourth 
Section orders of the ICC. 

Regarding the proposal for lower rates from 
the South to the North on industrial products, 
Mr. New said: “Press dispatches today indicate 
that Congress will not pass freight rate legis- 
lation proposed by Southern and Southwest- 
ern senators and congressmen, and requiring, 
in effect, that interterritorial freight rates from 
the South and Southwest to the North and 


East shall not be higher than the level main- 
tained in the North and East. We opposed 
the passage of this legislation—not to prevent 
any necessary or desirable readjustments in 
freight rates on any commodity, which read- 
justments can now be handled by negotiation 
and before the ICC under the present law— 
but to prevent the adoption of a legislative 
straitjacket which would make for inflexible 
rate structures and increase the difficulty of 
obtaining and maintaining rates responsive to 
the varying needs of freight traffic.” 


Warns Against Accepting Illegal Car 
Minima 

Mr. New announced that the Federal court 
for the Western district of Michigan had im- 
posed fines of $20,000 for violation of Rule 34 
of Consolidated Freight Classification of the 
ICC. This classification rule requires shippers 
to pay charges based on the minimum weight 
prescribed for cars of the length used in trans- 
portation, except where the car used is of 
greater length than ordered by the shipper and 








North Carolina Pine, with its 
beauty, utility and durability, is 
growing every day in popularity. 
It's the all-around, dependable 








lumber for interior and exterior construction. The reliable firms here listed can 


EDMUNDS LUMBER CO. 
South Boston, Va. 


Manufacturers Air Dried North Carolina Pine and 
Hardwoods. 


ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 


SPA Grade Marked Lumber 
Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers 
and Framing Lymber. Kiln Dried and Air Dried. 


J. E. ELROD LUMBER CO. 


Charlotte, N. C. 


Air Dried and Kiln Dried Shed Stock, Roofers, and 
Resawn Box and Crating Lumber; Air Dried Roofers 
and Dimension; also Heavy Timbers and Plank. 








supply you with all building items in 
North Carolina Pine. You can be sure 
of top quality and friendly service. 





W. M. STOREY LUMBER CO. 


Winston-Salem, N. C. 
Yard and Industrial Lumber, Cut-to-size Crating and 
Box Shooks. 





J. R. WOLLETT 
Littleton, N. C. 


Manufacturer Air Dried North Carolina Pime and 
Hardwoods. Prompt shipment assured. 





JEFFREYS -MYERS MANUFACTURING CO. 
Oxford 


~ & 


Manufacturers of N. C. Pine Boards, Dimension, Box 
Shooks — Crates. Maintain large stock, thoroughly 
dry, at all times, assuring quick shipments. 


HENDERSON LUMBER CO. 
Tarboro, N. C. 
Mfrs. Kiln Dried N. C. Pine. Specialize in Flooring, 
and finish. Can ship mixed cars 


Pine and Cypress. 





JOHN C. SHEPHERD LUMBER CORP. 
Charlotte, N. C. 
N. C. & Southern Pine, Cypress, Hardwoods. “Lumber 


River Brand” K. D. Finish, Flooring, Siding, Ceiling, 
Air Dried Dipped Boards, Crating, Dimension. 


BURRUSS LAND & LUMBER CO. 
Lynchburg, Va. 
Kiln Dried, Grade Marked N. pat Pine. R. R. Material 
a specialty. Car Liming and Decking. Mille 
in Va. and N. C. 





SOUTH ATLANTIC LUMBER CO. 
Greensboro, N. C. 
Kiln Dried and Air Dried Finish, enim, Beene, 


if 





DeVANE-HALL LUMBER CO. 
Fayetteville, N. C. 


Mfrs. Kiln Dried Flooring, Ceiling, Siding, Finish 
and Air Dried Roofers and Dimension. 
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is furnished by the carrier for its own con- 
venience. Two railroads were fined $15,000 
upon evidence that charges were based on 
minimum weight applicable for 36-foot cars, in- 
stead of the lawful charges based on minimum 
weight for 40-foot cars, which were ordered 
by the shipper and therefore not furnished for 
the convenience of the carrier. Mr. New coun- 
seled shippers to see that cars of the proper 
length are ordered, and that, should a larger 
car be provided than has been ordered, note of 
that fact be made on the bill of lading. 

The classification of rock and soft elm lum- 
ber for shipment overseas by the Gulf confer- 
ence lines, has been changed from light to 
heavy, Mr. New announced, and in the future 
will take the lower rate. 


Should Rail Rates Go Down as 
Car Load Increases? 


New Orteans, La., April 17.—In a letter 
to members of the advertising and trade ex- 
tension committee of the Southern Pine Asso- 
ciation, of which E. L. Kurth is chairman, 
A. G. T. Moore, traffic manager, asserts that 
business in competing materials is largely 
built upon their light weight, on maximum 
utilization of transit privileges, and by con- 
sideration of the retailers’ convenience in the 
matter of stocks carried. He admits that from 
the standpoint of convenience for manufac- 
turers, it is preferable to ship in straight max- 
imum carloads, where possible, but at least 
minimum loadings consigned to one customer. 
Producers of competing materials, he asserts, by 
the free use of transit privileges are enabling 
dealers to carry minimum stocks of their prod- 
ucts. He suggests then that pine manufacturers 
consider whether they should continue a policy 
of attempting to heavily stock the retailer, or 
make it possible for him to carry minimum 
stocks and order more frequently. It is the 
transportation committee’s belief, he says, that 
proposals should be submitted to the carriers, 
that lumber freight be put on a sliding scale, 
varying from current rates for minimum car- 
loads of 34,000 and 36,000 pounds to Chicago, 
Ill., for example, and being reduced as weights 
increase, up to 76,000 pounds and over. Accom- 
panying the letter were tabulations. Details as 
to advantages and uses of transit privileges, 
stop-over for milling in transit, stop-over for 
creosoting, reconsignment in transit, and rough 
material rates were covered. 


Gathers Data to Support Claim 
for Larger Dunnage 


New Orteans, La., April 17.—To serve as 
basis for a demand for greater allowance than 
500 pounds for dunnage, data are being col- 
lected by the traffic department of the Southern 
Pine Association, it being stated that new 
loading rules for open-top cars put into effect 
by the railroads involve increased expense and 
more weight. The association has called to 
the attention of its members that the Associa- 
tion of American Railroads made the new rules 
effective Feb. 1, without advance notice. Addi- 
tional stakes, wire and steel bands required 
result in additional expense, and certainly the 
carriers should be receptive to a request for a 
greater dunnage allowance, it suggests. The 
subscribers are asked to furnish average 
weights of stakes, blocks, wire, steel bands etc. 
used on each car, their cost, and cost of labor. 











Hymeneal 


DALLAS-LOWE—A marriage of consider- 
able interest to members of the North Caro- 
lina pine trade was that of Mrs. Florence 
Jackson Lowe, daughter of Mr. and Mrs. 
William Newton Jackson, granddaughter of 
the late United States Senator William P. 
Jackson and great-granddaughter of the late 
Congressman William H. Jackson, to Robert 
Woods Dallas at Salisbury, Md., on April 13. 
Rev. Dr. 
Asbury Methodist 


The ceremony was performed by 
Hamilton P. Fox, of 


Church, and the bride was given away by her | 


father. The grandfather and greatgrand- 
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father, were prominent in the North Carolina © 
pine trade, as was a brother of the great- 
grandfather, 
Jackson. 


the late Governor 
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Send Your Orders to 


CRATER LAKE 


BOX G LUMBER CO. 


Klamath 


Ponderosa PI N E 


Safeguard your customer and do yourself 
a good turn by handling this super-quality 
Pine from the famous Klamath region. This 
lumber is exceptionally fine in texture, 
soft and mellow, with straight, close, even 
grain. Scientific seasoning and precision 
manufacture in our modern mills produce 
top quality stock. Let us take care of 
your needs in SELECTS and COMMON, 
S4S, PATTERNS or ROUGH, SHOP and 
BOX. Let us quote on your requirements 
or fill an order for you. Why not write 
us today? 


Crater Lake Box & Lumber Co. 
Sprague River, Oregon 
HUNTINGTON TAYLOR, General Manager 








THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 
DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 











SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


FIR 


THMBERS, YARD STOCK, FACTORY CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
27th YEAR 








GILLIES BROS. Ltd., 


Braeside, Ontario, Canada 
Manufacturers of 
(PINUS 


GENUINE WHITE PINE “'srrosus) 


for nearly 100 years. orn 30,000,000 ft. 
annually. Members N.W.L.D. Association. 
DRY STOCK—ROUGH OR DRESSED 


PROMPT SHIPMENT 
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What the Associations Are 
Planning and Doing 


Meetings to Be Held 


April 25—Carolina-Virginia Hardwood Club and 
Southeastern Hardwood Manufacturers’ Club, 
DeSoto Hotel, Savannah, Ga. Joint meeting. 


May 4—Southeast Missouri Lumber Dealers’ Asso- 
ciation, Cape Girardeau, Mo. Annual. 

May 4-5—Associated Cooperage Industries of Amer- 
ica, Jefferson Hotel, St. Louis, Mo. Annual. 


May 6—Arizona Retail Lumber & Builders Supply 
Association, Westward Ho Hotel, Phoenix, 
Ariz. Annual, 


May 9-10—National Retail Lumber Dealers Asso- 
ciation, Raleigh Hotel, Washington, D. C. An- 
nual. 


May 11 and 12—Kansas Lumbermen’s Association, 
Masonic Temple, Salina, Kan. Annual, 


May 25-26—National Association of Commission 


Lumber Salesmen, Hotel Peabody, Memphis, 
Tenn. Annual meeting and National Forest 
Products Sales Congress. 


June 6-7—National-American Wholesale Lumber 
Association, Westchester Country Club, Rye, 
N. Y. Annual. 


June 14-16—South Dakota Retail 
Association, Rapid City, 8S. D. Annual. 


Sept. 21-22—National Hardwood Lumber 
tion, Lord Baltimore Hotel, Baltimore, 
Annual, 


Date and Site of NHLA Annual 


Convention Announced 


The 42nd annual convention of the National 
Hardwood Lumber Association will be held 
at the Lord Baltimore Hotel, Baltimore, Md., 
Sept. 21 and 22, it was announced April 18 by 
Joseph J. Linehan, president, after the 37 mem- 
bers of the Board of Directors had been polled 
and a majority had shown a preference for the 
eastern city over Chicago for the 1939 meeting. 
It will be the first time that the association has 
held a convention in Baltimore, and it is ex- 
pected that the members in that city and its 
vicinity will attend en masse. The directors will 
meet Sept. 20. 

It is felt that many association members will 
plan a visit to the New York World’s Fair in 
connection with the convention trip, and, 
thereby, get the benefit of the reduced rates 
with privilege of a stop-over at Baltimore. 

The annual meeting of the association’s In- 
spection Rules Committee will be held in the 
Chicago headquarters during June. The mem- 
bers of the committee, whose chairman is A. O. 
Ratcliff of Chicago, are: 


Lumbermen’s 


Associa- 
Md. 





Blucher Blair, Blounstown, Fla.; H. H. 
Kreutzer, Chicago; E. W. Wiese, St. Louis; 
Russell Downey, South Bend, Ind.; W. H. 
Walker, McMinnville, Tenn.; Herman Bayer, 
Brooklyn, N. Y.; John Quinlan, Soperton, 
Wis.; Al Klass, Oconto, Wis.; Charles J. 
Hafner, Philadelphia; Almonte Smith, Mem- 


phis, Tenn.; A. R. Copeland, Chicago; J. W. 
Wells, Montgomery, Ala.; W. C. Shreiner, 
Toronto, Ont.; J. R. Campbell, Tioga, W. Va.; 
J. F. Wigginton, Jacksonville, Fla.; George 
W. Butz Jr., Wilmington, Del.; Stewart 
Smythe, Philadelphia; R. E. Hollowell, In- 
dianapolis, Ind.; G. J. Johnson, Louisville, 
Ky.; V. A. Miller, Columbia, S. C.; W. W. 
Kellogg, Monroe, La. 

Honorary Members—Charles N. Perrin, Buf- 
falo, N. Y.; L. S. Beale and John W. McClure, 
Chicago. 





Hardwood Association Inspections 


Increase 

Secretary John McClure of the National 
Hardwood Lumber Association, reports that 
during March certificates were issued by asso- 
ciation inpectors for a total of 4,340,840 feet, 
the largest month’s volume since September, 
1938. The increase over February was 32.5 
percent, and compared with March, 1938, the 
increase was 17.5 percent. Commenting on this 
increased volume, Mr. McClure said: “This 
barometer of the hardwood movement from the 


mills into the channels of trade provides a 
strong indication of the undercurrent of market 
recovery. It is difficult to account for the fact 
that this upward trend in hardwood movement 
has not been accompanied by proportional 
strengthening in values. When it is considered 
that in spite of market dullness and apparent 
lassitude, volume of shipments and new orders 
booked week by week since the first of the year 
have been steadily and consistently above the 
production level, the current softness in values 
is all the more puzzling. It would seem that 
lumbermen, generally speaking, either do not 
know or do not care to take advantage of the 
strength of their position.” 





Tentative Program Set Up for 
Annual of NRLDA 


Wasuincton, D. C., April 17.—Announce- 
ment is made by Franklin Carnahan, secretary 
National Retail Lumber Dealers’ Association, 
that the program for the annual meeting of that 
association—to be held in the Raleigh Hotel 
here, May 7-8-9-10—has been tentatively set up 
as follows: 

Sunday afternoon, May 7 there will be a 
meeting of the board of directors of the Mer- 
chandising Institute, jointly with secretaries of 
regional and State retailers’ associations; and, 
on the same afternoon, a meeting of the execu- 
tive committee of the NRLDA. 

Monday, May 9, will be devoted, from 10 
a. m. on, to a meeting of the Lumber Trade 
Conference, headed by George W. Dulany, Jr., 
chairman; this conference including manufactur- 
ers, wholesalers, and executive committee of the 
NRLDA. On the afternoon of the same day 
will occur the Secretaries’ Conference, called 
by Chairman O. C. Lance. 

Tuesday (all day), May 9, will be given over 
to a meeting of the board of directors of the 
NRLDA, closed to all except members of the 
board. 

Wednesday forenoon, May 10, there will be a 
meeting of the board of directors and dealers 
with representatives of various manufacturers’ 
groups to discuss public and inter-industry rela- 
tions. This meeting is open to all. It will be 
followed, on afternoon of same day, by a closed 
meeting of the board of directors of NRLDA, 
for unfinished business. 

In addition to the above, there will be an 
evening meeting of the executive committees 
of the National Lumber Manufacturers’ Asso- 
ciation and the NRLDA. 





Directors of Ontario's Association 
Hold Constructive Meeting 


Toronto, Ont., April 17.—Directors of the 
Ontario Retail Lumber Dealers Association 
meeting here, April 14, heard from Secretary- 
Manager Boultbee that the association is show- 
ing an increase in membership and that finances 
are in a healthy condition. C. J. Mahoney, 
Ottawa, discredited the rumor that there is to 
be a revival of the sales tax on building mate- 
rials. He suggested that members contact the 
Minister of Finance and inform him that the 
removal of the sales tax had given a strong 
impetus to building. Enthusiastic reports were 
forthcoming about the Tested Selling Methods 
of the Merchandising Institute of the National 
Retail Lumber Dealers Association. Ten mem- 
bers of the association have subscribed to the 
course, enrolling thirty of their employees. 

The directors were informed that over 40,000 
copies of the National Housing Act pamphlet, 
published by the association, have been distrib- 
uted by Canadian dealers and wholesalers to 
prospective customers. A discussion of trade 
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ethics involved the practice of truck deliveries 
by some small sawmill direct to retail customers. 
During luncheon, representatives of manufac- 
turers and wholesalers were present. A report 
by W. J. LeClair concerning the National Build- 
ing Code gave promise of inclusion in the code 
favorable to the use of wood. Mr. LeClair 
urged substantial financial support for the work 
of the Lumber & Timber Association of On- 
tario and, at the afternoon session it was de- 
cided to encourage dealers to become members 
of this organization. The annual convention of 
the association will be held at the Royal York 
Hotel, Feb. 15, 16 and 17, 1940. The next 
directors’ meeting will be held this fall. 


Hardwood Wage-Hour Violations 
Protested, Curb on Jap Imports 
Sought; Paneling Considered 


MempuHis, Tenn., April 17—Members of 
the Lumbermen’s Club at their semi-monthly 
meeting at the Peabody Hotel, protested 
against continued violations of the Wage-and- 
Hour law by some unprincipled mill operators. 
Speaking against the evil, T. E. Sledge, presi- 
dent T. E. Sledge Lumber Co., declared that 
he had reports that many mills in this section 
were not conforming to the law, and that others 
were not making social security payments. 
Other lumbermen said that violations had been 
brought to the attention of the Administrator. 
E. R. Linn, secretary Southern Hardwood Pro- 
ducers (Inc.), announced that the FHA Home 
Show at the Auditorium had been a success, 
and had brought to the attention of thousands 
the utility and beauty of southern hardwoods 
for interior panelling and flooring. Mr. Linn 
deplored the fact that panelling was not being 
made available for the retailers, and urged the 
hardwood men to bestir themselves. This in- 
duced much discussion, with varying opinions 
as to the amount of money that would be re- 
quired to promote this phase of the business. 
Mr. Linn announced that hardwood paneling 
was to be used in a large fraternity house that 
is to be built at Louisiana State University. 
He directed the attention of the lumbermen to 
the Boykin bill, which would impose import 
duty on Japanese hardwoods, including ma- 
hogany and oak, which are now being admitted 
free of duty because one edge is finished. Mr. 
Linn said that every person interested in the 
future of the lumber industry should request 
his congressman and senator to rally to the 
support of the bill. The club instructed its 
secretary to communicate with Senator Mc- 
Kellar and Congressman Chandler in an effort 
to get their support of the measure. Mr. Linn 
told the lumbermen that he had been advised 
that the newly-created Wages-and-Hours In- 
dustry Committee for furniture was considering 
embracing hardwood interior trim within the 
scope of its activities, because so many furni- 
ture manufacturers were making interior trim. 
The meeting was presided over by Ray H. 
Goodspeed, president. 


Upper Portions of Trees Yield 
More Profit as Pulpwood 


New Orveans, La., April 17—Sawmill oper- 
ators in certain parts of the South are profit- 








_ ably marketing for pulpwood southern pine 


tree tops left after logging. Not only may the 
utilization of tops increase, but operators may 
find that greater profit can be obtained by 
converting more of their knotty upper logs into 
pulpwood, instead of into low grades of lumber 
and dimension material with which the lumber 
market is already overburdened. 

Studies by ‘the Forest Products Laboratory 
of logging and milling top knotty logs 7 inches 
in diameter at a band sawmill in each of the 
following States—Virginia, North Carolina, 

Ouisiana, and Arkansas, show that the cost, 
not including Federal taxes, interest, and 
stumpage, was greater than the value of the 
material sawn from them. At two of these 
operations, 10-inch top knotty logs did not pay 
their way. 

If tops and top knotty logs are harvested 
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for pulpwood, the costs should approximate 
the following : Cost per 
standard 
cord (128 
cubic feet 
of wood 
with bark) 
Dollars 
Limbing and bucking into 5-foot 
bolts (provided knots are not 
Me, I oie gio twasa-0 0. acareeo 6-66 0.75 
Truck haul—5 miles 1.50 
Rail haul—75 miles 
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These costs will vary at each operation, de- 
pending upon whether the sawlog crew or a 
separate crew prepares the pulpwood, upon the 
distance of transportation, and other factors. 
Prices of $3.75 to $4.25 per cord are now being 
paid for pulpwood delivered at the mills, and 
increased prices, which seem probable in the 
future because of competitive buying, should 
warrant careful study by the many sawmill 
operators within 75 to 150 miles of pulp mills. 
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49 
Stain Preventive Aids in 
Salvaging Timber 


Wicmrincton, Det., April 17.—E. I. Du Pont 
De Nemours & Co., manufacturers of the new 
improved Lignasan, especially developed to pro- 
tect lumber from sap-stain fungi, even under 
the most severe seasoning conditions, report its 
widespread use in aiding the salvage of timber 
felled in New England during the heavy storm 
of last Fall. Prevention of sap-stain during the 
seasoning process of the lumber will avoid 
flooding of the market later with off-grade lum- 
ber. The new improved Lignasan, developed 
after testing hundréds of compounds, is said to 
give consistently better control of sap-stain than 
the original Lignasan, due in a great part to 
ethyl mercury phosphate and certain new con- 
ditioning agents which increase its staying 
power. 








Today hundreds of aggressive manu- 
facturers are kiln-drying hardwoods and 
softwoods—both green - from - the - saw 
and air-dried—in less time, getting bet- 
ter quality and more uniform drying. 


By using Moore Cross-Circulation’ 
kilns, these manufacturers are able lo 
make prompt deliveries of lumber of 
the desired moisture content. 





If you are interested in kiln drying and 
would like to be placed on our mailing 
list, send us your name and the name of 
the firm with which you are connected. 





Above: Moore Cross-Circulation kilns drying green and air-dried hardwoods 
Odessa, N. Y. Below: Moore Cross-Circulation kilns drying green and air-dried hardwoods 
at E. L. Bruce Co., Little Rock, Ark. 


SPEED UP DRYING -- GET QUICKER 
TURNOVER OF INVENTORY WITH 
MOORE CROSS-CIRCULATION KILNS 


> ay ane ia wa teem tener 
ry atS ee 


oF ee 


> \ ) fi Dee 
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at Cotton & Hanlon, 


They carry less inventory, get a 
quicker turnover, and reduce materially 
the drying costs. 

Old style kilns—whether of end-piling 
or cross-piling design—can be con- 
verted economically to this modern 
drying system, stepping up drying ca- 
pacity 30-50%. 


Write today—there’s no obligation. 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE, FLORIDA 
VANCOUVER, B. C. 
NORTH PORTLAND, ORE. 
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CROSS-CIRCULATION ae 
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B- INTERNAL FAN SYSTEM 








For LUMBER DEALERS if they 
stock and push the 80 FAST- 
SELLING PATTERNS from 
this year's Peacock and Roto- 
craft Lines. Write TODAY for 


special offer. 


LENNON 
WALL PAPER CO. 


Joliet, Ill. 





Sure..1 recommend 
Calbar 


CAULK-0-SEAL 


WITH CALBAR PRESSURE GUN 













I recommend Caulk-O-Seal 
because I've learned that it 
does the best job. It’s super- 
plastic, weatherproof, doesn’t 
stain, chip or crack. Altogether—it’s the 
finest caulking compound I've ever used. 
And it’s sure easy to apply when you use 
the trouble-free Calbar pressure gun. 
eouldn’t caulk without it. Caulk-O-Seal 
comes in Tubes, Cans, Drums and 
CARTRIDGES. black and 42 colors. 


Calbar Paint & Varnish Co. TawiectP auc 
2612-26 N. Martha St., Philadelphia, Pa. 








GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 











DENNING Ornamental PICKET FENCE 
bea —" 


Fir and Yellow Pine pickets woven with 
heavy galvanized wire. Made in various 
heights. Colors: red, green, white and nat- 
ural. Very popular for yard and garden. 


Write for catalog and dealers price list. 
TLLINOIS WIRE & MANUFACTURING CO. JOLIET, ILL 
& Lafkin, 
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Hammer and Saw Chorus Rises 
in Swelling Volume from 
Coast to Coast 


Plans Campaign on Inactive 
Chicago Construction 


Upon assuming his duties as general man- 
ager of the Landis Award Employers Associa- 
tion in Chicago, Earl H. Macoy made the fol- 
lowing statement: 


The Landis Award is entering on a militant 
prosperity campaign for Chicago. Our city 
is ten years behind in its building program. 
People are wanting to build, but they are 
waiting. Fear psychology has got hold of 
them—fear of high labor costs, fear of the 
few racketeers who are trying to make our 
great city stand and deliver for their own 
selfish ends. If the Landis Award can break 
this log jam—can make good sense and har- 
mony reign throughout the construction in- 
dustries—there will be such a flood of new 
building that most of our unemployed will 
go back to work at jobs they will not need 
be ashamed of. 

Every good employer wants such a pro- 
gram. Every workman, union, or non-union, 
wants it. Our job is to get all the conflict- 
ing interests together for the good of every- 
one. 

Those who are familiar with the history 
of the Landis Award know it was formed to 
bring peace to the troubled building situa- 
tion in Chicago. It was not, and is not, anti- 
union or anti-anything. It stands on the 
American principle that any man who wants 
to work has a right to work. It stands for 
the maintenance of decent wage scales. 

Present union wage scales are not valid. 
They are not enforced by the unions them- 
selves, but they do act as a bugaboo to scare 
away prospective builders. A scale of $1.66 
per hour for a six-hour day means exactly 
nothing to the man who isn’t working and 
whose pockets are empty. Such scales mean 
little to the man who is working, when the 
unions do not and cannot enforce them. But 
because these fictitious scales frighten off 
people who want to build, men are not work- 





ing. Reasonable wage scales mean more 
jobs and more money in the workman’s 
pocket. 


The time has come for us to be realistic, 
and to get together—capital, builder, and 
workman—for the common good of all. As 
for the racketeers, who get in the road, well, 
we'll take care of them. If we want to get 
Chicago out of the dumps she is in, we’ll have 
to have backbones instead of wishbones. 

We are asking the co-operation of every 
owner, builder, workman in this common 
sense program. 





Housing Projects Under Way 


From West Virginia and Indiana come ad- 
vices of large housing projects getting started. 
At Charleston, W. Va., the Charleston Hous- 
ing Authority has announced the purchase for 
$100,385 of 23 tracts of land in the Estill street 
district where a low cost housing program is 
under way. A low bid of $644,850 was entered 
by Algernon, of Montgomery, Ala., for con- 
struction of the 10-building low cost housing 
project also at that place. This project, de- 
signed for 13 families or more in each building, 
is located in West Charleston. 

The Kokomo (Ind.) Housing Authority will 
receive bids for construction of its $705,000 
low-cost residence project April 28. The au- 
thority has completed purchase of the land 
where the 176 units will be erected. Consid- 
erable opposition has developed to the propo- 
sition, however. At the last meeting of the 
city council many property owners presented 
protests. The objectors charge that the orig- 





inal plan of erecting single-family unit houses 
has been changed to a series of “ugly, multiple- 
unit buildings.” They assert schools in the 
neighborhood will be congested beyond capacity. 

Announcement has been made that the 
Muncie (Ind.) housing project, which will cost 
$1,250,000 and for which the Federal govern- 
ment has allocated $1,141,000, will be built 
on an 11-acre site in the south part of the city. 
It will require demolition of all except eight 
or ten of the 140 houses now on the ground. 
The project will include 278 row-type houses 
containing 1,135 rooms to bring an average 
rental of $4.99 a room a month. The average 
cost of a housing unit will be $3,000. None 
of the property will be subject to city, town- 
ship, county or state taxes, but the city has 
agreed to supply police, fire protection without 
cost, also garbage removal and other city serv- 
ices. 

A new firm to be known as Wabash-Homes 
(Inc.) is being organized at Wabash, Ind., for 








March home building was 
the best for more than nine 
years. According to F. W. 
Dodge Corporation reports, 
March residential contracts 
rose to the highest level 
since October, 1929, showed 
a gain of 58 percent over 
March, 1938 and 59 percent 
over February of this year. 




















the construction of 64 low-priced homes in the 
west part of the city. Homes will be financed 
through the Federal home building agency. The 
houses will sell for from $3,500 for a 5-room 
structure, to $4,500 for a 6-room home with 
buyérs paying from $22 to $25 a month. It 
is planned to have one-third acre for each 
home, which will have a furnace, basement, . 
bathroom, electricity and gas. The architec- 
tural style will be varied with no two houses 
of the same design on any street. 





New Orders For Stock Sash, 
Doors, Frames, Gain 20 Percent 


Reflecting the continuing uptrend in residen- 
tial building activity of the past few months, 
new orders for stock sash, doors, and frames 
in the first quarter of 1939 registered an increase 
of 20 percent over the same period of last year. 
This information has just been released by the 
National Door Manufacturers Association from 
its headquarters, 332 South Michigan Avenue, 
Chicago. 

Production volume in the first quarter ex- 
ceeded the comparable period of 1938 by 60 per- 
cent. The association’s composite production in- 
dex as of April 1 stood at 58.5 against 36.5 at 
the same time last year. The excess of pro- 
duction over orders in the first quarter was 
partly due to a heavy carryover of unfilled or- 
ders from 1938. 

Shipments in the first three months were 63 
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American Lumberman House Plan No. 242 














BILL OF MATERIAL 
CONCRETE & BRICK WORK: 


140 cu. ft. concrete footing 
840 cu. ft. concrete walls 


810 sq. ft. concrete floor, 3'/2-in., bsmt. 


15 sq. ft. concrete slab 4-in. front ent. 
15 sq. ft. conerete slab 4-in. side ent. 
32 lin. ft. double iiue, furn. & fireplace 
54 lin. ft. 8x12 flue lining 

| set conc. steps, 4-ft. 5 risers, kit. ent. 


PLASTER WORK & TIN WORK: 

672 sq. yds. plaster 

10,000 %¢xi/2—4-ft. lath 

44 lin. ft. 10-in. ridge roll 

50 lin. ft. 14-in. valley, dorm. & ent. 

28 pes. 5x7 flashing, chimney 
268 lin. ft. 3-in. down pipe 
“8 pes. 3-in. elbows 

ROUGH LUMBER: 

2 pes. 6x6—7'/2 post 

6 pes. 2x8—18 girder 

10 pes. 2x8—I6 sill 

10 pes. 2x6—i6 sill 

30 pes. 2x10—i6 first floor joist 

4 pes. 2x10—14 first floor joist 


ar —~s 





fei 


KITCHEN 
U-G x 6-6 





DINING ROOM 





NO «12-6 











LIVING ROOM 
23-0 x 13-0 
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19 pes. 2xi0—10 first floor joist 

12 pes. 2x10—8 first floor joist 

12 pes. 2x10—24 second floor joist 
38 pes. 2x10—14 second floor joist 

16 pes. 2x6—22 ceiling joist 

15 pes. 2x6—10 ceiling joist 

4 pes. 2x6—14 ceiling joist 

3 pes. 2x8—i4 beam over drive gate 
34 pes. 2x6—i8 rafters 

12 pes. 2x6—i6 rafters 

16 pes. 2x6—14 rafters 

8 pes. 2x6—10 rafters 


104 pes. 2x4—10 0. s. studs 
12 pes. 2x4—i2 0. s. studs 
40 pes. 2x4—12 0. s. studs, gables 
60 pes. 2x4—8 ins. studs, basement 
120 pes. 2x4—9 ins. studs, first floor 
100 pes. 2x4—8 ins. studs, second floor 
36 pes. 2x4—6 ins. studs, second floor 
85 pes. 2x4—I16 plates & shoe 
3 pes. 2x12—i6 main stair carriages 
400 lin. ft. tx3 bridging 
1750 sq. ft. 34-in. insulation, walls 
2100 ft. B. M. 34x10 si«'>a, walls 
1350 ft. B. M. 1x4 roof sheathing 
14 squares (6-in. shingles, roof 

ft. B. M. ix6 D&M, subfloor 

B. ‘< os finish, floor 
. M. D&M basement 

| a Ais shelving, fruit room 
210 lin. ft. 34x2 cleats, fruit room 
9 pes. 2x3—8 posts, fruit room 


MILLWORK: 


sash frames le 3 Its. bsmt. 
sash 12xi2—1%, 3 ss 

pes. 1x4—12 inside -* 

o. s. dr. fr. 3/0x6/8—134 ent. (see elev.) 
0. s. door 3/0x6/8—134 DS front ent. 
side inside trim 

o. s. dr. fr. 2/8x6/8—134 hall ent. 

0. s. door sere t% DS (see elev.) 
side inside trim 

o.s. dr. fr. 2/8x6/8—134 kit. ent. 

0.s. dr. 2/8x6/8—134 DS 3X pan & | It. 
side inside trim 

wdw. frs. 10xl4—!%, 12 Its. liv. r. 
windows 10xl4—13¢ 12 Its. SS 

sides inside trim 

twin wdw. frs. 10xli4—1i3%%, 12 Its. 
windows 10xl4—13@ 12 Its. SS 

sides inside trim, twin 

twin sash fr. axl4— 1%, : Its. kit. 

sash 8x14—13¢, 6 —_ 

side inside trim, tw 

wdw. fr. font 134, * Ane kit. 
window 10xi2—1i%, 8 ss 

= inside trim 

wdw. fr. 10xi0—13, 8 Its. bathr. No. | 
window 10xi0—i%, 8 Its. obscure 
side inside trim 

wdw. fr. 8x12—13¢, 12 Its., bedr. No. | 
window 8x!2—1%%, 12 Its. SS 

side inside trim 

wdw. fr. 10xi4—13,, 12 Its. bedr. 1 
window 10xl4—13¢, #12 Its. SS 

side inside trim 

window fr. 10x12—1%%, 12 Its. bedr. 2 
window 10xi2—i%, 12 Its. SS 

side inside trim 

4 wdw. frs. 8x12—1%, 12 Its. dorm. 
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windows 8xi2—1% 12 Its. SS 
window 8xi2—1i% 12 Its. okscure 
side inside trim 
wdw. fr. 8x10—1i3% 12 Its. bedr. 3 
window 8x10—i%, 12 Its. SS 
ge inside trim 

pr. batten shutters 10x14—7%,-in. 12 Its. 
pr. batten shutters 8x10—7%-in. 12 Its. 
ins. dr. frs. 3/0x6/6—13¢, 5'%4-in. bsmt. 
ins. doors 3/0x6/6—1% 5X pan 
pes. 34x3'/2—I18-ft. plain trim 
ins. dr. frs. by ae an in. vest. 
ins. doors 2/0x6/8—1% | 
sides inside trim 
ins. dr. fr. 3/0x6/8—1% i” 54%4-in. vest. 
ins. dr. 3/0x6/8—1% 1 pan. 
sides inside trim 
ins. dr. fr. 4/0x6/8—1%%, 344-in., ced. 
ins. doors 1/0x6/8—13 1 pan. 
sides inside trim 
. + = frs. 2/8x6/8—13¢, 3'%-in., bedr. 
ins. dows’ 2/8x6/8—1%_ | pan. 
sides inside trim 
ins. dr. " Ph burro 34%4-in., hall 
ins. door 1/6x6/8—I% pan. 
sides inside trim 
ins. dr. fr. 2/4x6/8—13¢, 51/4-in., bathr.1 
ins. door 2/4x6/8—13¢ | pan. 
sides inside trim 
ins. dr. fr. 2/8x6/8—I%, 5%-in., kit. 
ins. door 2/8x6/8—134-in. 1 pan. 
sides inside trim 
D.A. dr. fr. 2/8x6/8—1%, 5%-in. 
door 2/8x6/8—I% 1 pan. 
sides inside trim 
wy i frs. 2/8x6/8—1%, 5/%-in., bedr. 


ins. doors 2/8x6/8—13, | pan. 

sides inside trim 

se = 2/6x6/8—13¢, 5Y%4-in., bathr. 
0. 

ins. doors 2/6x6/8—1i%, | pan. 

sides inside trim 

ins. dr. frs. 2/4x6/8—136, 5%4-in., clos. 

ins. doors re { pan. 

sides inside trim 

480 lin. ft. 5¢x4'/2 base 

480 lin. * Ry base moulding 

480 lin. Yox7%q base shoe 

160 lin. A 34x3Yo ceil. mould liv, din, hall 

160 lin. ft. 34x12 picture mould. 

44 lin. ft. 34x24% cove ceiling mould. kit. 

60 lin. ft. 34x42 hook rail, elo. 

16 lin. ft. 34x18 shelving clo. 

16 lin. ft. 14% dia. hanging rod, clo. 

10 pes. 34x4—4-in. hang. rod, brackets 

20 lin. ft. 34x18 shelving, cedar clo. 

10 lin. ft. 34x30 shelving, linen clo. 

90 ft. 34x2 cleats, closet shelves 

i chest drawers 3/0x3/0—30-in. lin. clos. 

{ medicine case, detail, bathr. No. 2 

{ mantel shelf, detail, ‘living room 

{ china case, detail, 

| set cases, detail, 

190 ft. B.M. %-in. lining, a“ ee 

2 seats 3/6x!/6—18-in. bedr. 2 & 


OUTSIDE MILLWORK: 


84 lin. ft. 34x7/_ frieze, eave 
84 lin. ft. IYext% Y-round, eave 
84 lin. ft. 4x6 wood gutter, eave 
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110 lin. ft. 34x52 frieze, gable 

110 lin. ft. 1%exlt¥e Y4-round, gable 

32 _ ft. 34x52 circle frieze, gable 

32 lin. ft. 1%exi¥ cir. Y4-round, gable 

{ trellis 2/0x6/0 of 34xi%@ (see elev) 

{ trellis 2/8x7/0 of 34x1% (see elev) 

| gate frame 8/0x8/0—134, 12-in. jambs 
(see fr. elev.) 

| pr. gates 8/0x8/0O—134 4 pan. each 

| pr. gate drop 8/0x2/6—I'%,-in. 

ROUGH HARDWARE & ORN. 

16 sets sash weights & cord 

600 Ibs. nails 

1 castiron cleanout door; { coal chute 

{ floor drain; { fireplace damper 

4 sect. orn. iron, 3/0x2/6 front ent. & hall 


FINISH HARDWARE: 


3 0.s. locks, front, hall, kit., doors 

17 ins. door locks; {| double door lock 
| pair push plates; | D.A. floor hinge 
4% prs. 4x4 LP. butts & screws 

21 prs. 3%2x3% L.P. butts & screws 
15 rubber tip door bumpers 

13 prs. 2x2 hinges & screws, cases 

7 cupboard turns, 6 elbow catches, cases 
13 drawer pulls, cases 

HEATING & PLUMBING: 

| kitchen sink 

! bathtub, bathr. No. 2 

| shower, bathr. No. 1 

2 lavatories; 2 stools complete 

{ set laundry trays 

{ warm air heating plant complete, inst. 


IRON: 





BEO Room 
14.0x 10.6 
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BILL OF MATERIAL 


BRICK AND Couses es AND PLASTER 

220 cu. ft. concrete footing 

980 cu, ft. concrete walls 

450 cu. ft. brick walls 

i set steps, 5 ft, 2 risers 

2 cement treads 3-in. x 12-in., 5 ft. 

20 sq. ft. 3-in. conerete floor, front ent. 

20 sq. ft. i-in cement top, front ent. 

66 sq. ft. 3-in. cone. floor, din, r. ent. 

66 sq. ft. i-in. cement top, din. r. ent. 

190 sq. ft. 4-in. concrete floor, garage 

1,000 sq. ft. 3/%2-in. conc. floor, basement 

30 lin. ft. double chimney, furnace firepl. 

=. lin, ft. 12x12 terra cotta flue lining 
sq. yds. plaster 

7200 lath. ¥gxlYea—4 


TIN AND ROUGH HARDWARE: 


76 lin, ft. 10-in. ridge roll 

32 pes. 5x7-in. flashing, chimney 

28 . 5x7-in. flashing, garage roof 
. ft. 14-in. valley tin 

lin. ft. 3-in. oe pipe 


Sutter 
600 Ibs. nails; 13 sets “sah weights & eord 
1 coal chute; | C. I. cleanout door 


ROUGH LUMBER: 


254 lin. ft. 2x8 sill 
150 fin. ft. 2xi0 sill 


56 pes. 2x10—I4 Ist floor 

10 pes. 2x10—i2 Ist floor 

4 pes. 2x10—9 Ist floor Joist 
54 pes. 2x8—14 attle floor Joist 
10 pes. 2x8—i2 attle floor Joist 
4 pes. 2x8—9 attie floor joist 
10 pes. 2x6—12 collar beams 
2 pes. 2x6—8 collar beams 

56 pes. 2x6—18 rafters, house 
18 pes. 2x6—10 rafters, house 
12 pes. 2x6—7 rafters, house 
10 pes. 2x6—12 rafters, house 
14 pes. 2x6—8 rafters, garage 
9 pes. 2x6—12 rafters, garage 
3 pes. 2x6—20 ties, garage 
190 pes. 2x4—9 outside studs 


64 pes. "2x4—16 

14 pes. 2x4—16 coal bin & frult elo. 

5 pes. 2x4—1I2 ceiling joist, rear porch 
450 lin. ft. tx4 bridging 

1850 sq. ft. %-in. Insulating sheathing 
1500 ft. B.M. 1x4 roof sheathing 

16 sqs. 16-In. shingles, roo 

2050 ft. B.M. %4x8 siding, walls 

2224 ft. B.M. {x6 D&M subfloor and attle 
1360 “ . M. 1x3 finish floor 

84 ft. 5% x4 celling, rear porch 

400 ft. a Mi. x6 D&M, coal bin & fr. clo. 
60 Vin. ft. x12 shelving, frult elo, 

620 sq. ft. %-Iin. garage lining 





MILLWORK: 


twin sash fr. a 2 SEs. 


-—=—Noe 


1% 9 

~ any = 8/0x8/0—13%4 6 Ay 12 Its. 

, hot 
0.S. door fr. 2/8x6/8—13%4 garage, rear 
0.S. door 2/8x6/8—134 3X pan. | It. DS 
side inside trim 
front entrance, detail 
0.S. door fr. 3/0x6/8—1%4 front ent. 
door 3/0x6/8—1% 4 pan. 2 Its. DS 
side inside trim 
0.S. door fr. 4/0x6/8—1% din. r. ent. 
pr. doors, 4/0x6/8—1i34 10 Its. each, DS 
side inside trim 
0.S. door fr. 2/8x6/8—1% grade ent. 
outside door 2/8x6/8—1% 2 pan, 6 It. DS 
side inside trim 
wdw. frs. 24x24—1% 2 Its. liv. 
wdw. 24x24—1% 2 Its. top 6 Its. "ss 
=| inside trim 

0.S. shutters 24x24—I'%-in. 2 * 
ode. frs. 24x24—1i% 2 Its. bedr. | & 2 
wdws. 24x24—1% 2 Its. top 6 Its. 8S 
sides inside trim 
pr. outside shutters 24x24—I'% 2 Its. 
wdw. fr. 24x20—1% 2 Its. bathr. 
wdw. 24x20—1% 2 Its. top 6 its. obseure 
side inside trim 
wdw. fr. 14x18—1% 2 Its. kitchen 
wdw. 14x18—1% 2 Its. top 4 Its. SS 
side Inside trim 
wdw. fr. 32x16—1% 2 It. kitehen 


ee ee 


27, 





LIVING Room 
22/3" ¥ 


. KITCHEN [ 
6" HR" pinine 
x  RGE oom 


12' to” 


wdw. 32x16—i15_ 2 iis. top & Its. SS 
side inside trim 
wdw. fr. 2ix24—1% 2 Its. garage 
wdw. 24x24—1% 2 its. top 6 Its. SS 
side inside trim 

wdw. frs. 24x24—1% 2 Its. attic 
windows 24x24—1% 2 Its. top 6 Its. SS 
sides inside trim 
louvre 12x24, front gable 

ins. dr. fr. s/ene/ey 2x6, coal bin 
door 2/8x6/0—1i3_ 5X pan. 
i - %4x3Y2—I18 ft. inside trim 

—s dr. frs. 3/0x6/0—13@, 2x8, to work- 


doors 3/0x6/0—i%_ 5X _ pan. 

pes, 34x3/2—18-ft inside trim 

ins. dr. fr. 2/8x6/0—1%, 2x8, to laundry 
door 2/8x6/0—1% pan, 

pes. 34x134—18 ft. inside trim 

ins. dr. fr. 2/0x6/8—1%, 544-in., vest. 


clo. 

ins. door Ssle=-- In. 2 pan. 
age inside trim 

ins. dr. fr. ee ts te’ a%- in., vest. 
door 3/0x6/8—1% 15 1 

sides inside trim 

ins. . frs. 2/8x6/8—1%, 
to liv. r. & bedrs. 

doors 2/8x6/8—1% 2 pan. 
sides inside trim 

~% dr. fr. 2/6x6/8—1%, 5'%-In., 


door pn Ayer 2 pan. 

sides inside trim 

7 dr. frs. 2/0x6/8—1%, 5%-In. bedr.- 
clo. 
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doors 2/0x6/8, 1% 2 pan. 
sides inside trim 
ins. dr. frs. 1/6x6/8—1%, 5%, to lin. 


clo. 

doors 1/6x6/8—1I¥% 2 pan. 

sides inside trim 

ins. dr. frs. 2/8x6/8—1%, 5%, to grade 
and attie 

doors 2/8x6/8—I% 2 pan. 

sides inside trim 

D.A. dr. fr. 2/8x6/8—1%, 5Y%4-in. kit.- 


din. r. 
door 2/8x6/8—1¥% 2 pan. 
sides inside trim 
plaster arch form liv. r.-din. r. 
{ panel 2/0x3/0—7%,-in. access 
300 lin. ft. 5¢x4% base 
300 lin. ft. 5¢x% base —_. 
300 lin. ft. Yox% base 
lin. - %4xi6 closet 5. 
5 lin ft. 34x12 closet shelving 
10 lin. Me 4x24 shelving, linen clo. 
10 lin. ft. 34x18 shelving, lin. elo. 
24 lin. ft. 34x4%q hook strip 
18 lin. ft. 1% dia. H.W., hanging rod 
80 lin. ft. ceiling cornice, det. liv. r. 
mantel, det. liv. r. 
set book shelves, det. liv. r. 
medicine case, det. bathroom 
corner case, det. din. r. 
combination ease, det. kt. 
high eases, det. § broom closet, det. kit. 
set stairs 3/2 ft. 13 risers, to attic, box 
set stairs 3 ft. 3 risers, grade, box 
set stairs 3 ft. {0 risers, bsmt, mill 
work bench 10/0x3/0—30-in. workroom 


EXTERIOR MILLWORK: 


100 fin. ft. 34x7Y%-_ frieze, eaves cornice 
140 lin. ft. Hu Sat frieze gable cornice 


—---—-nN---- 


140 lin. ft. 34x! edge strip, gable eorn. 
140 lin. ft. 34x44 erown — gable corn. 
180 lin. ft. 

90 lin. ft. uk oe a 

50 lin. ft. Ivextve angle strip 
2 plain box cols. 5%x5/%2—8-ft. rear porch 
2 pes. 134x5%2—12-ft. plates, rear porch 
36 lin. ft. %xI% celling mold., rear porch 


FINISH HARDWARE: 


7%. pr. 4x4 L.P. butts & serews, 0.8. doors 
A 32x32 L.P. butts & screws, Ins. 
ors 


D.A. floor tonne. { pr. - plates 
front door, § rear door lock garage 

A door lock, ¢ double door lock 

6 sets Inside door locks 

set overhead door hardware, comp., garage 
prs. 4-In. T-hinges, frult closet 

elbow catch, frult eloset 

small surface lock, fruit eloset 

18 pr. surface hinges, cases 

7 elbow catches, 10 eupboard turns, eases 
PLUMBING AND HEATING: 

{ set Sty trays; 1 30-In. sink, kit. 


! bathtub, { lavatory. | stool complete 
1 warm air heating plant, ecomp.ete. Inst. 
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percent heavier than in the like period of the 
previous year. 

The industry anticipates even greater in- 
creases in the second quarter of the current 
year, as compared with a year ago, than were 
recorded during the first three-month period. 


Building Up-Swing in City of the 
Golden Gate 


SAN Francisco, Cauir., April 15.—During 
the first three months of this year, 497 appli- 
cations in the amount of $2,506,700 were re- 
ceived for insured mortgages on new homes in 
San Francisco by the local office of the Fed- 
eral Housing Administration. These figures 
compare with 422 application in the amount of 
$2,351,400 during the corresponding period of 
the previous year, 

“Building is showing a very decided up-swing 
in San Francisco and holds great promise for 
this current year of 1939,” states D. C. Mc- 
Ginness, director, northern California office of 
FHA. “The cost index figures for 1938 indi- 
cate that building materials stood at 90.3 for 
the year against the 1926 basis of 100; there 
was a decline of 6 percent below 1937. 

“This is an important factor in the field of 
low cost housing in which building category 
there is anticipated the greatest activity in 








Home construction in- 
creases while building costs 
decline in Illinois and Wis- 
consin. The Federal Home 
Loan Bank of Chicago re- 
ports costs in leading cities 
of this area from 2.1 percent 
to 5.8 percent lower than 
one year ago. 




















1939. The cost of building materials is still 
far below normal, this is a good year to build, 
and until a better way is developed, we urge 
prospective builders to try low cost FHA- 
insured mortgage financing.” 


City's. New Code Enforcing 
Grade Marking Soon in Effect 


Los ANGELES, Cauir., April 15.—Clyde Ma- 
kutchan, superintendent of buildings here, an- 
nounced that the new lumber requirements in 
the revised Los Angeles building code were to 
go into full effect April 1. The new standards 
call for the use of grade-marked lumber, which 
has been advocated by the Lumber & Allied 
Products Institute of Los Angeles, and by 
leading architects and contractors. In making 
the announcement, Mr. Makutchan explained: 


Effective Aug. 29, 1938, a revision of the 
Municipal Code for the first time provided 
complete and uptodate provisions with regard 
to lumber. This code change, now in effect 
for more than six months, has been found 
highly workable, and provides uniformity 
with other codes used in this area; namely, 
the Uniform Building Code of Pacific Coast 
Building Officials’ Conference, Appendix A 
of the State Division of Architecture (with 
respect to schools) and Minimum Construc- 
tion Standards of the Federal Housing Admin- 
istration (with regard to dwellings). 

In order to permit the ‘disposal of stocks 
on hand, and to avoid financial loss on the 
part of retail lumber dealers in this area, 
the Board of Building & Safety Commission- 
ers granted an extension of time on certain 
Srade and grade-marking provisions. This 
time extension will expire March 31, hence 
the code amendment which became effective 
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last August is now about to be enforced in 
full. 


Since current practice with respect to 
grades and grade-marking will be changed, I 
think it advisable to review the following 
points. These will become effective April 1. 

1.—All lumber with the exception of boards 
will be required to be grade-marked. 

2.—The minimum grade acceptable for 
joists, rafters, stringers, beams, girders and 
similar members shall be No. 1 dimension. 

3.—Minimum grade acceptable for studs, 
struts, posts, columns and similar members 
shall be No. 2 dimension (except that columns 
having a cross section of over 16 square 
inches must be No. 1). 

4.—No. 3 boards for subflooring, wall and 
roof sheathing are acceptable and need not 
be grade-marked. 

5.—Exceptions to Items 2 and 38 are per- 
mitted in small building where the total cost 
for any one building operation does not ex- 
ceed $500. 


Los Angeles Building Reaches 
High Point for Ten Years 


Los ANGELES, CAuIF., April 15.—Residential 
building in Los Angeles is now at the highest 
point in over ten years, according to Security- 
First National Bank monthly summary. Dur- 
ing March 2,026 family units were authorized, 
as compared with 1,006 the previous month. 
The spectacular nature of the increase is evi- 
denced by the fact that the total for the 
month is 55 percent above the previous recovery 
peak of 1,304 in January, and the highest since 
1928. It is notable that the number of single 
dwelling permits is only 17 percent above the 
previous peak, while family units authorized in 
apartments, flats, and duplexes increased 165 
percent. The large number of multiple units 
currently under construction is causing concern 
among property owners. Recent surveys reveal 
that vacancies for this type of property, al- 
though not at an abnormally high level, have 
been increasing. Total permits for March, 
1939, are estimated at $21,400,000, as compared 
with $14,631,000 a year previous. 


Residential Contracts at High- 
est Level Since October, 1929 


March residential contracts, despite severe 
storms and a delayed spring, rose to the high- 
est level on record since October, 1929, gain 
over the March, 1938, total for the 37 States 
east of the Rocky Mountains amounting to 58 
percent, according to F. W. Dodge Corpora- 
tion. The gain of 59 percent over February, 
1939, was somewhat more than the usual sea- 
sonal increase. 

Total contracts for all classes of construc- 
tion started during March amounted to $300,- 
661,000, which represented a gain of 32 per- 
cent over March of last year, and a further 
gain of 36 percent over February of this year. 
All major classes of construction contributed 
to these gains. 

During the past month the volume of FHA 
mortgages accepted for appraisal has risen 
each week with almost continuous regularity. 
The total of $29,457,028 reported for the final 
week of March by the Federal Housing Admin- 
istration was the highest amount for any week 
on record. These gains may presage further 
expansion in residential building as the year 
progresses. 

Total construction contracts for the first 
quarter of 1939 have reached the highest vol- 
ume in eight years. The gain over last year 
amounted to 44 percent, while the increase over 
the first quarter of 1937, which represented the 
previous high point in the recovery period, 
amounted to 17 percent. In residential build- 
ing, the contract total for the first quarter 
represented a ten-year peak. The gain over 
the corresponding period of last year amounted 
to 83 percent, and over the first three months 
of 1937 to 23 percent. In non-residential build- 
ing, corresponding gains over the first quarter 
of last year amounted to 30 percent while con- 
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REDRAFTING 
for LUMBERMEN 


it Ree Myo "e 


SELL HOUSES THE EASY WAY 
FURNISH THE PLANS AND FINANCING 





One preliminary floor plan and 
elevation drawn to suit individ- 
ual needs of your prospect for 
$5.00. Will be allowed as credit 
on order for complete set of 
plans. 





Write for free copy 


“SELLING HOMES WITH A PROFIT” 


LUMBERMAN’S PLAN SERVICE 
BOX 211 PEORIA, ILLINOIS 


Gives Siding Jobs Improved 
aaolitailolaMmolile Me. \s)-l-telaslila- 


On every Asbestos 
Siding job, where ap- 
pearance is essential, 
you can save valuable 
time, simplify fitting 
at corners and along 
window and door 
frames, give added pro- 
tection, by using indi- 
vidual zinc corner strips. . . . Made of 
oxidized zinc ... will not stain. Lengths 
suitable for any Absestos Siding Shingle. 
For complete details write — 


DOUBLE GRIP BRASS CLIP CO. 
211 S. Main Street Kokomo, Ind. 
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tracts for public works and utilities were 25 
percent ahead of the first three months of 1938. 

Further analysis of the construction record 
on the basis of ownership, reveals the fact that 
private building has shown far greater gains 
than public construction. For private work, 
the March record was 58 percent ahead of Feb- 
ruary while public work showed a correspond- 
ing gain of only 16 percent. At the end of the 
three-months’ period private construction was 
40 percent above last year. On the other hand, 
public construction, because of the unusually 
low totals during the early months of last 
year registered a 47 percent gain over the first 
quarter of 1938. 





Building at Indiana Capital 


INDIANAPOLIS, INp., April 17.—Permits for 
new housing units, including single and double 
houses and apartments, in Indianapolis for 
March this year totaled 389, nearly tripling 
the same month a year ago, according to the 
city building department. Building permits 
showed valuation for residential construction 
in March this year to be $1,758,023 as com- 
pared with $436,635 for the same month a 
year ago. 


Bill Would Require Non- 


Corrosive Nails for Ceilings 


Trenton, N. J., April 17.—Pending before 
the State legislature here is a bill “to further 
the safety of dwellers in tenement houses,” 
which requires that “all plaster materials that 
shall be used on ceilings shall be designated by 
their manufacturers as safe from falling after 
they have been applied.” 

The proposed legislation also would require 
that “all nails and tie-wires used in ceiling con- 
struction to fasten metal lath or plasterboard 
shall be of a non-corrosive type.” 

Introduced by Assemblyman 





Horace R. 


Amemcanfiimbherman 


Bogle, Bergen County Republican, the measure 
was referred to the House committee on hous- 
ing, chairman of which is Assemblyman Lloyd 
L. Schroeder, also a Republican, of Bergen. 





Home Building Costs Decline 


Attributing the encouraging rise in home 
building in Illinois and Wisconsin to decreases 
in the cost of construction during the last year, 
the Federal Home Loan Bank of Chicago points 
out that costs are anywhere from 2.1 percent 
to 5.8 percent lower in leading cities surveyed. 

An average 6-room house is used as basis for 
the compared home-building costs. The drop in 
cost of building this typical house was greatest 
in Chicago, where it went from $7,226 at the 
close of 1937 down to $6,805 at the close of 
1938. 


Chicago "Building Week'' to 
Stimulate Construction 


For the first time in the city’s history, all 
branches of the building industry in Chicago 
have united in a constructive effort to present 
sound, economic arguments for the construction 
of homes and factories. May 8 to 13 has been 
designated as Building Industry Week, when 
messages to “Buy and Build Now—Get More 
for Your Money” will be carried by radio, car 
cards, billboards, window displays and circulars. 
Each day of the Building Industry Week will 
be devoted to some particular branch of the 
building interests. It is expected that homes 
constructed in various sections of the entire 
Chicago area, from Waukegan to Gary, will 
be open for inspection and that special exhibits 
of modernization of old buildings will also be 
made available. 

The activities will be under the direction of 
the Building Industry Week committee of the 
Chicago Building Congress, an association of 


















Mixed Car 
Shipments of 
Frames and 
High Quality 
Box Shooks 
Let us Quote. 
Write Us 
Today. White Pine. 


Mvculoauiiitos 


That Build Better Business 


These famous Frames of Bradley-Miller have every desir- 
able feature of modern design and manufacture. 
Genuine White Pine, their construction is so thoroughly 
good, their milling so precisely accurate, one needs only 
hammer and nails to assemble and install. They do not 
warp. swell or split. 
Miller Frames for 

how well they satisfy. We also furnish Ponderosa Pine 
Frames in same manufacture and grade as the Genuine 









for Dealers 


Made of 


Many dealers have handled Bradley- 
ears. You will, too, when you learn 


BRADLEY - MILLER & COMPANY 


BAY CITY, MICHIGAR 






















& framing. 
Your inquiries solicited. 


CAYUTA BRAND OAK & MAPLE FLOORING 


A million feet now in stock. Can be combined with 
all items of Eastern and Appalachian Hardwoods, air 
dried or kiln dried. Our mill at Mayo, Va., is now 
producing 200M’ per week in Yellow Pine roofers and 


We wholesale all items in Western Pine and Fir. 


Cotton HANLON 


ODESSA , N-Y. 
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NEW YORK STATE HARD MAPLE 
We are offering for prompt delivery dry stock in 
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30M’ 8/4 FAS, 
Sel 48; 12M’ 10/4 FAS; 30M’ 12/4 
Let us quote. 
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architects, contractors, manufacturers, retail 
lumber dealers, labor representatives, realtors, 
and others interested in the building business. 
The National Producers’ Council, representing 
a number of the leading building material manu- 
facturers of the country, will hold its convention 
in Chicago at the same time. 





Chicago Suburban Permits Gain 
75 Percent in March 


New building in the 74 communities adjoining 
Chicago increased 75 percent over March of 
1938, advancing to $3,554,942 this year compared 
to $2,028,093 a year ago. The city of Chicago 
issued building permits amounting to $2,411,131 
as contrasted to $2,291,750 in March, 1938. 

There were 378 new houses started in March 
of 1939, a larger number than for any month 
in the past four years. The average cost per 
home continues to decline, reaching $6,387 in 
March. This compares to $6,774 in February; 
$7,050 for all homes built in the communities in 
1938; $7,700 in 1937, and $9,000 in 1936. It 
means that more families are getting homes for 
less money. For the quarter ending April 1, 
668 permits for new homes valued at $4,384,362 
were issued in comparison to 310 permits and 
$2,372,420 for the opening quarter of 1938. 

Alterations and repairs to homes during 
March in the suburban area amounted to $298,- 
067 as against $130,221 in the previous month. 





Protest Spending on Low-Cost 


Housing 


BurraLto, N. Y., April 17—Taxpayers of 
Buffalo are organizing to protest against 
spending of an additional $20,000,000 of Federal 
funds in the city for low-cost housing, the 
amount which some Buffalonians have been try- 
ing to get at Washington. William E. Robert- 
son, president of the United Taxpayers’ league, 
assailed the proposal as a “sucker” proposition, 
and said: “Our organization will fight every ef- 
fort through our Congressmen to have any al- 
location whatever made to Buffalo for this 
crazy purpose.” 


Builds 15 Cape Cod Homes 


Racine, Wis., April 17—Arrangements for 
construction of about fifteen Cape Cod design 
homes, on Spring Street, just beyond the city 
limits, are being completed by W. H. Miller 
Co. Work is expected to begin about mid-May. 
Homes will be constructed on lots about 54x140 
feet. They range in price from $4,800 to $6,000. 
Some have four rooms with two bedrooms, and 
others five rooms with three bedrooms. All 
are eligible for FHA insurance. Kirchoff & 
Rose, Milwaukee, are the architects. 


Redwood Bark Used in New 


Orchard Insecticide 


RiversipeE, CALir., April 15.—Finely-pulver- 
ized redwood bark has been found to serve as 
an excellent diluent for a promising new in- 
secticide developed by Dr. Alfred M. Boyce, 
assistant professor of entomology at the Uni- 
versity of California Citrus Experiment Station 
here. The new pest-killer, whose chief in- 
gredient is dinitro-o-cyclohexylphenol, is a dust 
and known as “D-N” dust. Other diluents 
were unsatisfactory, until ground walnut shells 
and finely-pulverized redwood bark were dis- 
covered effective. The new _ insecticide is 
especially effective against red spiders in citrus 
orchards and on walnuts, peaches, and almonds. 











New facilities for testing building materials 
by application of compressive loads are now 
available at Ottawa, Ont., in the new five-story 
laboratory and office building erected by the 
Department of Mines and Resources. 
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It's easier to sell grade marked lumber. 
“NEARWHITE” grade marked sells still 
easier. Try it and prove it. 


The requirement by increasing numbers 
of the Governmental departments, that all 
lumber going into their construction or 
used in homes or buildings where they 
have advanced loans, must be grade 
marked, has awakened public interest to 
the point where the private builder is 
demanding this same brand on lumber 
for his own home. 


In Yellow Pine it is, of course, SPA grade 
marked. For years Sumter, upon request, 
has grade marked all lumber and many 
dealers have continued to buy their old 
favorite “NEARWHITE,” grade marked, so 
as to meet any and all competition. They 
have known also, that in buying “NEAR- 
WHITE,” whether grade marked or not, it 
meets and exceeds the requirements 
established under the grade mark specili- 


cation. They know “NEARWHITE” is 
manufactured right, graded right and 
dried right. Through years of experience 
they have learned it is all virgin short- 
leaf; largely close grained, and practi- 
cally pitch free. They have found their 
carpenters like the soft texture in “NEAR- 
WHITE,” making it easy to work, cut, saw, 
and nail without splitting. Their painters 
have told them that on Trim, Moulding and 
Finish, the glass-like surface takes perfect 
trectment with all the modern enomels 
and lacquers which will not crack or scale 
off, nor discolor with age. The same high 
quality is maintained grade for grade in 
the Common lumber as in the upper 
grades, and many Retailers will tell you 
Sumter’s Finish is the “tops.” 


Let your next car be “NEARWHITE.” If 
you want it grade marked, simply tell the 
Salesman and you will have a car which 
will put you ahead of competition and 
bring repeat business. 


SUMTER LUMBER COMPANY, INC. 


ELECTRIC MILLS, MISSISSIPPI 
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WINDOW and SCREEN 
For Cabins, Cottage and Camp 


Complete assembly 
of window and 
screen. All metal, 
welded con- 
struction. In- 
sect-proof and 
weather- 
proof. Wa- 
terproof, 
sponge rub- 
ber seal. 
Basiig 
opened, closed and 
locked. Handsome 
appearance. 

Easily Installed 












Write Today 


Easy operation, with 3 different for FREE 
open positions. Fit snug and flush. Folder 
Best materials and workmanship. and Prices 


Low prices for all sizes. 


HERRON - ZIMMERS MOULDING*CO. 


3908 E. Outer Drive, DETROIT, MICH. 


CHAPMAN & DEWEY 
LUMBER COMPANY 


* Memphis, Tenn. * 











Manufacturers of high grade 


OAK FLOORING 


AND 


HARDWOOD LUMBER 


from famous St. Francis Basin 





Wire for quotations. 


COLONIAL CEDAR COMPANY 


2501 Northlake Ave., Seattle, Wash. 


at SHAKES 


Cedar 
“Totem,” Hand-Split -- “Fitite,” Processed 








Richard Shipping Corp. 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 











GO TIMBER ESTIMATORS O 
J JAMES W. SEWALL © 


Consulting Forester 
SEWALL PHILLIPS & BENNER 
Maine Ruttan Block, 
Port Arthur, Ontario 


JAMES W 
Old Town 
Established 1910 
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K HELP YOU MAKE MONBY 
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AMERICAN 431 S. Dearborn St. 
LUMBERMAN Chicago, Ill. 
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Appalachian Hardwood Pro- 
ducers Pleased With Trade, 
Public Reception of Paneling 


CINCINNATI, Ouro, April 17.—Complaints 
that “flagrant violations” of the letter and spirit 
of the Wages and Hours Act are occurring in 
many parts of the country, much to the finan- 
cial detriment of established hardwood whole- 
salers and manufacturers, featured the spring 
conference of Appalachian Hardwood Manu- 
facturers (Inc.), held on April 14 in this city. 
Resolutions citing these facts were adopted 
unanimously by the conference, and a telegram 
was drafted to be sent to U. S. Senator Elbert 
D. Thomas of Utah, chairman of the Senate 
committee on education and labor, which is 
holding hearings on proposed amendments to 
the Wagner Fair Labor Standards Act, de- 
manding amendments along the lines suggested 
by Senator Burke, Democrat, of Nebraska. 
The resolutions were adopted after an ex- 
tended discussion of alleged abuses by smaller 
hardwood and softwood mills of the Act, some 
of which it was admitted occurred largely 
through ignorance of its provisions. Several 
of the speakers charged that many of the 
smaller, circular mills were taking advantage 
of loop-holes to carry on unfair competition 
with larger mills that were complying meticu- 
lously with its terms.. It was charged that 
these smaller mills were making serious inroads 
on the business of the established mills, that 
they were making direct sales to mills’ custom- 
ers by trucking their lumber to furniture fac- 
tories, retail yards and other buyers. 


Wage-Hour Violated by New England Mills 


Operators said that it was a grave error to 
think that this sort of competition was being 
carried on in the southern States alone. It was 
stated by Thomas J. McHugh, president of 
the Atlantic Lumber Co., of Boston, that small 
mills in New England and in New York State 
were springing up like mushrooms to cut hurri- 
cane-downed timber. In the southern districts, 
it was stated, small mills came into existence 
when the NRA lumber code established higher 
prices minima; in many cases a few men, 
mostly relatives, got together, with little or no 
expense or pay rolls, and produced lumber 
without regard to rules or regulations. After 
the Wagner Act became effective last year, 
these small operators continued to produce lum- 
ber and to demoralize the markets. 

The committee appointed to draw up the 
resolution was composed of Luther O. Griffith, 
Griffith Lumber Co., Huntington, Va.; M. R. 
McCorkle, McCorkle Lumber Co., Stonega, 
Va.; Stanley Horn, editor Southern Lumber- 
man, Nashville, Tenn.; F. Noel Pearce, Cherry 
River Boom & Lumber Co., Richwood, Va., 
and A. L. Ford, managing editor AMERICAN 
LUMBERMAN, Chicago. The _ resolution de- 
manded that the small mills be forced to 
observe the Wage-Hour Act in the same way 
as large mills have to observe it. 


Says Unions Muscling Into Hardwood 
Industry 


The question of the inequalities of Wages- 
and-Hours law enforcement between various 
units of the hardwood lumber business was dis- 
cussed by C. Arthur Bruce, vice president 
Hardwood Dimension Manufacturers’ Associa- 
tion, Memphis, and vice president and secretary 
of the E. L. Bruce Co., Memphis. Mr. Bruce 
was formerly executive officer of the Hardwood 
Lumber Code under the NRA. Mr. Bruce 
spoke mostly of the efforts of certain interests 
to place hardwood dimension, plywood and box 
manufacturing in the same category as the 
furniture industry in the administration of the 





Wages-and-Hours Act. He said that, as far 
as the hardwood dimension industry was con- 
cerned, this was an injustice, because less than 
25 percent of the hardwood dimension output 
was sold to the furniture trade. He intimated 
that this was part and parcel with efforts made 
by labor interests to muscle in on the hard- 
wood lumber industry. 

Joseph J. Linehan, Cincinnati, president of 
the National Hardwood Lumber Association, 
former president of Appalachian Hardwood 
Manufacturers (Inc.), and secretary-treasurer 
of Mowbray & Robinson Lumber Co., alluded 
to the same condition. He reminded the manu- 
facturers that there were marked indications 
that the labor union organizations were work- 
ing through the Wagner Act and the National 
Labor Relations Board to bring about a con- 
dition where unions could blacklist the product 
of hardwood mills and declare it unfair to 
labor, simply because such mills did not employ 
organized labor. He said that if the unions 
could maneuver lumber into a construction 
industry classification, the next step would be 
to boycott such lumber mills as did not employ 
unionized labor; they might -attempt to pre- 
vent sale of southern lumber in northern states. 


Promotion of Solid Paneling Is Successful 


Much of the afternoon session was taken up 
with an enthusiastic discussion of the progress 
made by A. H. M. trade extension department 
in the promotion of character marked standard- 
ized solid hardwood paneling in Philadelphia 
and in the Cincinnati district. The discussion 


was led by F. Noel Pearce, sales manager 
a River Boom & Lumber Co., Philadel- 
phia. 


He said that in Pennsylvania cities the 
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Cc. ARTHUR BRUCE, 
Memphis, Tenn. 
Labor’s Muscling 


E. R. BOYD, 
Tazewell, Va.; 
Paneling’s Importance 


new paneling had received most favorable 
attention from architects and contractors, and 
that numerous inquiries had been received from 
retail lumber dealers, interior trim plants and 
planing mills. 

H. E. Everley, manager, trade extension de- 
partment, also made an optimistic report as to 
the reception of the solid paneling both by the 
trade and the public at various demonstrations 
and exhibitions. He told of interest created 
at Columbus last January at the convention 
of the Ohio Association of Retail Lumber Deal- 
ers, when more than 700 retail lumbermen and 
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sash and door manufacturers viewed the ex- 
hibits of solid hardwood paneling. Since. then, 
numerous inquiries had been received from 
various parts of the State. Further interest 
was created, Mr. Everley said, by the 
demonstration made at the New York conven- 
tion of the Northeastern Retail Lumbermen’s 
Association. 

Even more successful was the demonstration 
made at Columbus, Ohio, where installations of 





J. J. LINEHAN, 
Cincinnati, Ohio; 
Warns of Unions 


H. E. EVERLEY, 
Cincinnati, Ohio; 
Extension Manager 


maple, poplar and knotty oak paneling and 
wainscoting had been made in the living room 
and library of a model house. This model 
house, which was constructed under the spon- 
sorship of the Federal Housing Administration 
for the Home Show, was visited by more than 
18,000 persons during the first two weeks in 
April. Manufacturers of interior trim had 
made inquiries as to whether the paneling could 
be made so as to fit in with standardized 
molding, sash and door fittings. Several floor- 
ing manufacturers had signified their willing- 
ness to manufacture it and merchandise it 
through wholesale and retail distributors. Fine 
co-operation had been given by officials at 
Charleston and Huntington, W. Va., especially 
in Kanawha County, where promises have been 
made to install hardwood paneling in twelve 
public schools soon to be erected. 

Wilbur J. Wright, vice president of M. B. 
Farrin Lumber Co., said the Farrin company 
was so favorably impressed with the reception 
given the paneling by the trade, that it had 
under consideration the feasibility of manufac- 
turing it. 

Mr. Pearce said that installations made at 
Johnstown, Penn., had shown the cost to be 
about ten or 11 cents a foot. Many inquiries 
about them had been received. 


Paneling Prospects Good—Here and 
Abroad 


Edmund Jacobson, representative of a Lon- 
don lumber publication, called attention to the 
paradox of a lumber conference discussing 
hardwood paneling in a hotel room where 
there was an utter absence of any wood 
embellishment, and where the very floors were 
of cement. He said that in England such panel- 
ing would be well received, because the people 
were more wood conscious and more apprecia- 
tive of the beauties of wooden furniture. They 
had an abhorrence of anything so cold and 
forbidding as bare cement walls and floors. 

E. R. Boyd, president of the A. H. M. (Inc.) 
and president of the Virginia Hardwood Co., 
Tazewell, Va., praised the work of the trade 
extension department and the co-operation of 
Mr. Pearce. He expressed the opinion that 
the development of solid hardwood paneling 
would fill the business gap created when the 
hardwood industry lost the trade of the auto- 
mobile manufacturers. He believed that it 
would become as important an adjunct to lum- 
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ber manufacturing as the production of hard- 
wood flooring or interior trim. He said at the 
same time that it would give a profitable sales 
outlet to items on the stock lists which had 
hitherto been difficult to move, such as knotty 
and sound wormy oak. He felt much encour- 
aged over prospects for the new product. 

Fred Bringardner, former A. H. M. presi- 
dent and head of the Bringardner Lumber Co., 
of Lexington, Ky., said he thought the en- 
thusiasm of the conference had become infec- 
tious. He hoped that the manufacturers would 
realize that it would take time to get the new 
paneling started. He believed that the plan of 
Mr. Everley, to concentrate advertising efforts 
in the Cincinnati district and at Philadelphia, 
would prove effectual and would at any rate 
give the product a fair trial. 


Moisture-Proofing, Fair Retailer Profit, 
Urged 


L. J. Bosse, executive secretary of the Hard- 
wood Dimension Manufacturers’ Association, 
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Memphis, suggested that it might be well to 
make the paneling moisture proof. He said 
that doing so would increase its sales appeal 
throughout the South. 

J. J. Linehan suggested that retailers be 
given a chance to make a fair profit in re- 
handling paneling as an inducement to push it. 

Mr. Linehan said that he had recently been 
in touch with an association of undertakers 
that seemed much attracted to the possibilities 
of the use of oak for caskets, and urged that 
some thought be given to offering it in place 
of the fast-disappearing chestnut. 


Statistics Indicate Prices Should Be 
Stronger 
James C. West, Cincinnati, president of the 
J. C. West Lumber Service Corp., made an 
appeal, prefatory to his report on general hard- 
wood trade conditions, to the manufacturers 
for closer co-operation. ‘Production schedules, 


(Continued on Page 65) 









just the same. 


is easier to sell. 


SOUTHERN YELLOW PINE 





“DRESSED-UP” 


Clothes may not make the man—but they do count for a lot, 


That “dressing-up” Kirby lumber gets at the mill does not 
“make” the lumber—nature tended to that through a process 
of years of slow growth—but the “spruced-up appearance,” 
the clear cut trimming job, the velvet-smooth machine work, 
the clean, fresh appearance of properly kiln-dried stock, and 
above all the careful branding on the ends with the manufac- 
turer's name—all that helps to give Kirby lumber its proper 


standing among the “‘class” of Southern Yellow Pine. 


For a peep at what “well groomed” lumber really is, order 


a Kirby car. You'll see the difference. Attractive merchandise 


KIRBY LUMBER CORPORATION 


"A Wood for Every Purpose ” 
, Kirby Building, 
HOUSTON, TEXAS 


THAT 


LOOK 


SOUTHERN HARDWOODS 














Enjoined From Interstate Shipping Because 
of Low Prices and Wages 


BALtTimorE, Mop., April 15.—The Walton 
Lumber Co., one of the largest operators of 
lumber yards and mills in Virginia, was en- 
joined today from shipping in interstate com- 
merce approximately 2,500,000 board feet of 
lumber because, according to Elmer F. Andrews, 
Wage-and-Hour law administrator, the prices 
paid by the Walton company to the operators of 
small mills supplying the rough lumber were 
so low that they precluded the payment of the 
legal minimum of 25 cents an hour to the 
employees of these operators. The injunction 
was issued by Judge Robert M. Pollard, of the 
Federal Court of the Eastern District of Vir- 


ginia, on the complaint of Administrator An- 
drews. 

The company was said to have obtained its 
supply of rough lumber from about sixty-five 
little mills, and the injunction was accompanied 
by a stipulation in which the company agreed to 
segregate the 2,500,000 feet of finished lumber 
described as “hot goods.” The court order for- 
bade the selling or shipping of this lumber in 
interstate commerce. To dispose of this lumber, 
the Wage-Hour officials said, the company 
must either sell it all in intrastate commerce, 
or arrange for wage restitutions to the em- 
ployees who produced it. The latter course 
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ESSCO Service assures promptness, care 
and accuarcy in the filling of your orders. 


ESSCO has meant complete and continu- 
ous satisfaction to customers for more than 


There’s an ESSCO product for every lum- 
ber need. Why not order today ? 


ESSCO Klamath Soft Pine 
ESSCO Oak Flooring ESSCO West Coast Woods 





EXCHANGE SAWMILLS SALEs CO. 
1111 R. A. Long Building, 


ESSCO Hardwoods 


KANSAS CITY, MO. 
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MAKERS OF SCREEN DOORS 


LET US MAIL YOU THIS FREE catalog 


Quick-selling Logan Grilles offer you, 
too, a profit-making line which fits per- 
fectly into your screen door business. 
You'll get more sales, customers, cash. 
We give you free advertising for your 
own screen doors under your name. 


Logan Co., 303 Cabel St., Louisville, Ky. 


LOGAN GRILLES Zhe Screen Makers Friend 
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would involve tracing all of the lumber back to 
the sawmill operators who supplied it, and com- 
puting the difference between the wages re- 
ceived by the employees of these operators, and 
the wages which they would have received at 
the 25-cents an hour minimum. 

It was stated at the office of the Administrator 
that many complaints have been received by 
Wage-Hour division representatives throughout 
the South of violations of the provisions of the 
Act, most of them coming from employers who 
contended that they had been subjected to un- 
fair and ruinous competition from other opera- 
tors who were flouting the law. 

It was specifically charged in the complaint 
that the company, “by depressing the price of 
railroad ties and of rough lumber, and conse- 
quently, the wages of the employees engaged 
in producing the ties and lumber in Louisa 
County, Virginia, demoralized the industry 
within and without the State of Virginia, and 
has gained a great and unfair competitive ad- 
vantage over other producers of finished lumber 
and dealers in rough lumber both within and 
without the State of Virginia.” 

It was reported by the investigators that, be- 
cause of the price differential made possible by 
alleged violation of the Act, the company’s busi- 
ness had increased to such an extent that during 
the early part of this year it was selling in inter- 
state commerce as high as 2,000,000 board feet 
of lumber a week. 

Officials further maintained that, since the 
Walton company sold its finished lumber in in- 
terstate commerce, the sawmill operators who 
supplied the rough lumber also were held to be 
engaged in moving goods into interstate com- 
merce. 

According to reports, other lumber companies 
in the South are under investigation, but there 
was no indication whether or not additional 
court action was contemplated or imminent. 


NAVAL STORES EXPORTERS 
INCORPORATE 


Wasuincrton, D. C., April 17—The Interna- ° 


tional Wood Naval Stores Export Corp. has 
filed papers with the Federal Trade Commis- 
sion, under the Export Trade Act (Webb- 
Pomerene law), for exporting turpentine and 
rosin from wood distillation. The association 
will maintain an office at Gulfport, Miss. Offi- 
cers of the association are: Charles Green, 
president; W. H. Hatten, vice president, and 
F. W. Pressman, secretary and treasurer. Mem- 
bers are: Chemical Products Co., Laurel, 
Miss.; Continental Turpentine & Rosin Corp., 
Laurel, Miss.; Phoenix Naval Stores Co., Gulf- 
port, Miss.; Dixie Pine Products Co., Hatties- 
burg, Miss.; Crosby Naval Stores (Inc.), 
Picayune, Miss.; Southern Naval Stores Co., 
Columbia, Miss.; Alabama Naval Stores Co., 
Mobile, Ala., and Mackie Pine Products Co.., 
Covington, La. 


"LUMBER INDUSTRY FACTS" NOW 
AVAILABLE 


Wasuineoton, D. C., April 10.—“The liveli- 
hood of the lumber industry formerly came 
from the rush of ‘liquidation’ of virgin timber. 
Hereafter its livelihood will come from the 
conservative management of its forest lands,” 
says Wilson Compton, secretary and manager 
of the National Lumber Manufacturers’ Asso- 
ciation, in a foreword to “Lumber Industry 
Facts,” newest N. L. M. A. publication dealing 
with the industry’s statistical position. 

“The future of the industry is in making 
the most of its assets in forest lands, mills and 
facilities for the distribution of its products. 
This means more research; more science ; lower 
costs; better products; more efficient distribu- 
tion. Especially it means better understanding 
—both within the industry and without—more 
Facts. 

“This book,” continues Mr. Compton, “con- 
tains important information,—not what the in- 
dustry wishes, but what the adding machine 
shows are the facts.” “Lumber Industry Facts” 
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is a 48-page book containing 66 statistical tables 
and approximately 30 charts, with some expla- 
natory text. The tables deal with timber stand, 
ownership, growth, relation of growth to drain, 
lumber production, exports, imports, consump- 
tion, sawmill employment, wages and hours etc. 
Copies may be obtained from the N. L. M. A. 
for 25 cents, postpaid; less in quantity lots. 





Stresses Use of White Lead 
For Better Paint 


The Lead Industries Association, 420 Lex- 
ington Ave., New York City, has recently 
started a three-year campaign to promote bet- 
ter paint through the use of white lead. Initial 
promotion effort went back to the source of 
superior paint and depicted an authentic scene 
in a. Western lead mine. The association’s 
“opening gun,” describing where the best paint 
gets its start, appeared as an advertisement in 
media with circulations totaling nearly 12-mil- 
lion copies. 





Contracts for New Plywood Mill 


Tacoma, WasH., April 15.—The Industrial 
Engineers & Contractors Co., of this city, has 
been awarded the contract for building a new 
plywood mill at Willamina, Ore., to house 
operations there of the Plylock Corp., affiliate 
of the company that operates the Olympia 
Veneer Co., at Olympia, Wash., and the Aber- 
deen Plywood Co., of Aberdeen, Wash. The 
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contract is for $94,000, according to Morris 
Sekstrom, president of the Olympia Veneer Co., 
and covers only the building. It calls for com- 
pletion of the structure within sixty days. The 
next contracts to be awarded will be those for 
the power plant, including the boiler room and 
equipment, and machinery installation. Ma- 
chinery for the plant has been ordered, and 
most of it already has been manufactured. The 
log pond has been dredged, and construction 
of a water system is under way. 





"The Story of Annabelle, the 
Certigrade Cow" 


SEATTLE, WaSH., April 15.—To emphasize the 
necessity for properly insulating farm buildings, 
the Red Cedar Shingle Bureau, 5508 White 
Bldg., here, has just published “The Story of 
Annabelle, the Certigrade Cow.” The story 
deals with the life of two cows on adjoining 
farms, one properly housed in a well-insulated 
barn, contented and a good producer; the other 
ill-treated and a failure for milk production. 
The booklet contains illustrations of how to 
re-roof existing structures with Certigrade 
shingles for double insulation and double 
strength. It also calls attention to the fact that 
barns, poultry houses and other farm buildings 
intended for the protection of animals should 
be well insulated on roofs and side-walls. In- 
formation about the booklet, which is designed 
for distribution to farmers and farm owners, 
may be had without obligation by writing to 
the Red Cedar Shingle Bureau. 


Western Pine Decking Comes Through 
Severe Test-- Smoothly 


PortLANnb, Ore., April 15—Based on the 
theory that certain of the western pines have 
not been exploited to the extent they deserve, 
tests have just been completed in the big Luck- 
enbach Steamship Co. terminal at Portland, 
wherein Ponderosa pine was subjected to ex- 
tremely severe use as flooring, and came through 
with eminent success. 

Test panels of flooring were laid in the ter- 
minal where they would be subjected to the 
constant “torture” of steel-wheel cargo trucks, 
each wheel bearing a load of 500 to 1100 
pounds. The panels were left in place for four- 
teen months, and then removed for laboratory 
study. 

The results proved immensely satisfactory to 
western pine manufacturers, whose central or- 
ganization, the Western Pine Association, head- 
quarters at Portland. The pine was resistant 
to slivering or chipping, as compared with com- 


peting woods used in adjoining panels and given 
the same wear. Slash-grained Ponderosa was 
found superior to all used. And the most eff- 
cient method of laying, with relation to use, was 
sap-side up. It was found to have worn 28 per- 
cent better than that which was laid heart-side 
up. Generally speaking, the wear was found 50 
percent less than that of competing species used. 

The results proved so attention compelling 
that R. E. Piper, district Luckenbach manager, 
is now using 50,000 board feet of Ponderosa 
for reflooring sections of the terminal, and may 
use more later. . 

It also is learned that the Union Pacific Rail- 
road has agreed to give Ponderosa a further 
test by decking 100 new box cars with it. 

The western pine industry is now preparing 
proposed grades and sizes of Ponderosa for 
various types of flooring and decking uses. 





Large photograph shows test panels of Ponderosa pine laid alongside vertical grained competing species. 

In foreground are seven strips of pine, seven of other specie’, six of pine and seven of other species. 

Pine shows smooth appearance after nine months of wear. The floor was subjected to constant wear by 

heavily loaded steel-wheeled trucks. Inset photograph shows type of steel-wheeled dolly truck used on 

Luckenbach's Portland terminal, where Ponderosa pine was tested for flooring. The truck is shown loaded 
with some of the pine, then being laid for test 
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Never have you 
seen a finer line of 


PONDEROSA 
PRODUCTS 


than those now 
offered by 


UTHWE 
LUMBER 
MILLS INC. 











A Hundred Million Feet of Lumber is the 
combined yearly capacity of our two modern 
mills—one at Flagstaff, Arizona, one at Mc- 
Nary. These mills have precision machines 
and every other new-day facility for quality 
lumber production in big volume. Here's 
lumber cut from high-altitude timber, mature, 
big-bodied, with the softness, close grain and 
fine texture characteristic of slow growth and 
high-altitude. 


Now is the time to call on us for Dimension, 
Siding, Interior Trim, “Apache Brand” Mould- 
ings, Ceiling, Casing. Base, Lath, Selects, 
Common. 

Our Eased-Edge Dimension is Double-End 


Trimmed. Properly seasoned, accurately manu- 
factured, it keeps its size and shape. 


You can depend on Southwest Lumber Mills 
Incorporated to supvly all your needs in 
building and industrial items of Ponderosa 
Pine. Know the satisfaction and profit of 
handling this dependable lumber. Your 
orders and inquiries will have our prompt, 
careful attention. 


Southwest Lumber Mills Inc. 
McNary, Arizona 


Mills at Flagstaff and 
McNary, Arizona 


DISTRICT SALES OFFICES 
PHOENIX, ARIZ.— "= ° "S25: csentatve 
CHICAGO — © Siantser ® Fines Storrs 


NEW YORK = An 5. CABOER, OBS COD Svonee 
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Spring Profits For 


Dealers Who Sell 
Cabin Material 


MINNEAPOLIS, M1INN., April 17.—Every lumber dealer knows that push- 
ing seasonal sales—sales of material which can be utilized to advantage 
at a particular time of year, is a master key to increased business ac- 
tivity ; that in springtime, the urbanite’s fancy seriously turns to thoughts 
of the out-of-doors. The conclusion, of course, is to push the sale of 
lake shore cabin material in the spring and early summer, and oppor- 
tunity will come right in through the cabin door. Perhaps that’s the line 
of reasoning that has made the Shevlin Pine Sales Co., here, one of the 
world’s biggest distributors of cabin material. H. E. Skinner, northwest 
States’ sales manager for the company, doesn’t explain it in just that way, 
but he has some very good ideas which have produced results. 

Mr. Skinner concedes that more and more lake shore dwellings and 
summer cabins constructed of Shevlin pine log siding are dotting the 
rims of Minnesota’s 10,000 lakes, and beaches and river banks elsewhere 
throughout the United States. 

“Good, attractive material at reasonable prices, and a competent sales 
staff, is the answer,” he said. “Add to this a system of visualizing 
the completed job for the prospective customer, and if he’s in the mar- 
ket at all he'll give serious consideration to making a purchase. Of 
course, a great deal depends upon the retail lumber dealer. The sales 
company isn’t in that field, but we’re always glad to lend a hand to 
anyone thinking of building a summer place, and put him in touch with 
one of our dealers.” 

The “good, attractive material” to which Mr. Skinner refers com- 
prises not only the log siding for exteriors but Shevlin Pine knotty finish 
for interiors as well. The company visualizes the completed job for 
the customer through newspaper and trade journal advertising and an 
excellent catalog. Complete plans are available for every cabin illus- 
trated in the catalog, and others designed to meet special requirements. 
An appealing feature of the whole idea is the wide range of expense in- 
volved. A workingman, who can afford to drive into the country over 
the week-end, can avail himself of a neat little summer home for less than 
$400, and help keep down the costs by doing most or all of the work 
himself. At the other extreme are the more elaborate year-’round struc- 
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One of the simpler, smaller, but none the less attractive cabins of the Shevlin 
group. It measures 21-feet, 6-inches wide by 14-feet deep. It has a large 
living room, with both front and rear doors, and six windows. A substantial 
chimney is dropped through the roof far enough to connect with a stove or 
portable fireplace. Without bunks, the cost of construction in the northern 
Mississippi Valley is estimated at slightly less than $400 


tures, the cost of course depending upon size, interior finish and fittings. 

“When vacation expenses are a major consideration—and when aren’t 
they ?—and relaxation still is essential, a cabin in the country is an ex- 
cellent investment,” Mr. Skinner believes. “The price of one or two 
vacations spent touring or traveling may pay for the cabin. Each year 
thereafter the cabin will effect an economy in vacation costs. The cabin 
may be used constantly for week-ends, holidays and snatches of vaca- 
tion. Well designed cabins in suitable locations are readily rented. 
Building and material costs are down, so a cabin built now is a real 
bargain. 

“A good opportunity for profit is open to the progressive real estate 
company, or builder who will erect cabins near the city at reasonable 
prices. The amount of money involved in cabin promotion is ‘small 
compared with other building projects, and the length of time required 
for payment in full is much shorter.” 

Shevlin materials are trade-marked, Mr. Skinner points out. Either 
the siding or knotty finish is satisfactory for interiors. The log siding 
harmonizes with the outside of the cabin and completes the appearance 
of whole log construction throughout, while walls of Shevlin Pine knotty 
finish give the cabin a pioneer, homespun appearance like the early set- 
tlers’ cabins. 





Left—Shevlin pine cabin, built by Dr. Kenneth Bulkley of Minneapolis on the Minnesota river. The interior is finished with pine siding. Note the massive 

fireplace and cots. Right—One of the larger cabins of the Shevlin log siding group, suitable for a family, club or group of friends. It has a large living 

room, two bedrooms, kitchen, storeroom or bathroom, and porch. None of the cabins is "knock-down" or “ready-cut"; all are permanent structures to be 
built by local builders from Shevlin Pine supplied by local lumber dealers 
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Timber users are adding years of useful life to their heavy 
timbers subject to cracking and splitting through the use 
of these scientifically designed spiralled-steel dowels. 


You, too, can effectively protect your heavy timber with the 
positive aid of these spiralled-steel dowels which combine 
a powerful binding force to the timber plus protection from 
corrosive conditions. When driven into the timber its full 
length, a double locking effect against splitting is produced SIZES 

by the exclusive design of the spiral thread. These dowels Available in all 
are also invaluable for building up laminated sections. 
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PROTECT 
YOUR TIMBER 


INVESTMENT © 








U S. PATENT 
No. 2,014,892 


diameters 4 to 
‘ge. Any re- 
quired length. 


Investigate Giant Grip Dowels,—samples will be sent on request. 


PITTSBURGH fae GARY 


SCREW AND BOLT CORPORATION (gma tr) SCREW AND BOLT COMPANY 





PITTSBURGH, PA. AIF GARY, IND.— CHICAGO, ILL. 


Norristown, Pa. 


DISTRICT OFFICES: International Building, New York, N.Y. . . . General Motors Building, Detroit, Michigan . . N. B.C. Building 





Cleveland, Ohio . . . . . Post Office Box 222, Savannah, Georgia . . . . . Republic Bank Building, Dallas, Texas 








Sell It For All 
Structural Uses 


Never have you seen a finer line 
of Mississippi Shortleaf than that 
now offered by SALLIS. Velvety 
soft, easy to work, yet strong, 
firm and durable, it's lumber 
you'll be proud to offer. Get 
ready now to take care of all 
your customers’ heeds. Count on 
us for everything in Shortleaf. 
Yard and Shed Items, “Eased 
Edge” Dimension, Flooring, Ceil- 


ing, Siding, Finish, Mouldings, 
Casing, Base. Shed Stock is 
kiln-dried. Air-dried items are 


Lignasan-treated. Let us fill an 
order for you. Write us today. 


Annual Capacity 35,000,000 Feet 
1. C. and G. M. & N. Railroads 











We do not make the Most 
Oak Flooring, but we Do 
make the BEST 








OAK FLOORING 


CAREFULLY SELECTED LUMBER-- 
PROPERLY KILN DRIED -- 
--PRECISION MACHINED -- 


INSURES BEAUTY, FINISH AND 
UTILITY 


W. R. WRAPE STAVE COMPANY 


Post Office Box 182 
LITTLE ROCK, ARKANSAS 


INSURANCE 


With a Mutual Interest 


ASSOCIATED LUMBER MUTUALS 


Central Manufacturers Mut. Ins. Co., Van Wert, Ohio 

Lumber Mutual Fire Ins. Co., Boston, Mass. 

Lumbermens Mutual Fire ins. Co., Mansfield, Ohio 

Pennsylvania Lumbermens Mut. Fire Ins. Co., Phila- 
delphia, Pa. 

Indiana Lumbermens Mutual Ins. Co., Indianapolis, Ind. 

Northwestern Mutual Fire Assn., Seattle, Wash. 
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Lumber Honored at Texas 


Home Show 
(Continued from Page 43) 


had representatives there to tell builders about 
the lumber their members manufactured. 

Below are listed.the firms who co-operated 
to make this exhibit a complete lumber en- 
cyclopedia : 

Temple Lumber Co., Jones Lumber Co., 
W. T. Carter & Brother, Wier Long Leaf 
Lumber Co., W. H. Norris Lumber Co., Farrar 
Lumber Co., Tomlinson-Mills Lumber Co., 
Donaldson-Powers Lumber Co., United Creo- 
soting Co., Kirby Lumber Corporation, Trin- 
ity River Lumber Co., Burton Lumber Co., 
South Texas Lumber Co., Hicksbaugh Lum- 
ber Co., Hillyer Deutsch Edwards Co., Carter 
Lumber Yard, Spencer-Sauer Lumber Co., 
Blalock-McCall Lumber Co., Thompson-White 
Lumber Co. (Inc.), Oldham-Barks Lumber Co., 
Houston Band Mill, Edens-Birch Lumber Co., 
Joe Brewton Lumber Co., Pine View Lumber 
Co., Maurice Angly Lumber Co., Houston Sash 
& Door Co., Houston Lumber Co., Taylor 
Lumber Co., Steves Sash & Door Co., Sam 
Bassett Lumber Co., J. F. Montalbano Lumber 
Co., Kelly Lumber Co., Wood Preserving Cor- 
poration, Stahlman Lumber Co., L. Boykin, 
H. M. Cohen Lumber & Building Co., Thos. 
Pennington Lumber Co., William Cameron & 
Co., Avalon Mill & Lumber Co., Parker Lum- 
ber Co., Angelina County Lumber Co., Long- 
Bell Lumber Co., Sam Sorelle Lumber Co., 
Wilkin-Parker Lumber Co., Herbert L. Pech 
Lumber Co., J. S. Hunt Lumber Co. (Inc.), 
Warren Lumber Co., Dierks Lumber & Coal 
Co., Southern Pine Lumber Co., Frost Lumber 
Industries, Perfection Oak Flooring Co., E. L. 
Bruce Co., J. L. Watson Lumber Co., Tilford- 
Hunt Lumber Co., J. W. C. Buckley, Alexan- 
der Schroeder Lumber Co. 


Get 40 Cents Minimum 
Regardless of Age 


Vancouver, B. C., April 15.—The minimum 
wage provision for male employees of shingle 
mills in British Columbia was widened by the 
Board of Industrial Relations in an order an- 
nounced recently. The 40-cents-an-hour mini- 
mum is now enforced for all male employees 
in the mills, regardless of age. 


Model Home Builder 
Uses Plywood Siding 


SEATTLE, WasH., April 15.—An important 
feature of the Pacific Northwest Annual Build- 
ing Show which opened in Seattle on March 
25, was a miniature model home contest. Over 
100 entries in the contest indicated the model 
builders’ ideas of what constituted 
the home desirable. One popular 
entry was that submitted by 
Jeane Alexander of Seattle. She 
designated Harborside, the Super- 
Harbord siding, as the vertical 
paneling of her model, and desig- 
nated other features, also, to be of 











Visualizing a new home em- 
bodying her ideas, Jeane 
Alexander, Seattle, puts the 
finishing touches on a model 
house which uses Harborside, 
in a vertical application 





Super-Harbord in her dream 
home—such as scalloped valances, 
gable ends, and flush doors. 

Few extreme ideas were noted 
among the miniature models, al- 
though one was constructed along 
a streamlined auto trailer design. 
Most of them were very modern 
in appearance, and employed wood 
as the exterior covering. The lack of emphasis 
on the ultra-ultra would indicate a feeling on 
the part of the entrants that too radical a de- 
parture would not meet the favor of the judges 
and public. The Home Show has been attended 
by record crowds from the day of its opening. It 
marks the first time Pacific Northwest dealers 
have collectively appealed to the extensive local 
interest in building and modernizing existent 
at the present. 
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Executives Organization Has 
Active New President 


Edward H. Crabbs of the Philip Carey Co. 
has accepted a summons from the Executives 
League of America to serve as president of the 
organization, it is announcéd from its office in 
New York City. For 45 years, Mr. Crabbs has 
worked unceasingly to 
develop his company 
from a comparatively 
unknown concern to the 
point where its products 
are now nationally 
known. It seems that 





EDWARD H. CRABBS, 
Cincinnati, Ohio; 
Takes Presidency 
Executives’ Body 





the old adage still pre- 
vails—that the reward 
for good work is more 
work. Mr. Crabbs char- 
acterizes himself best, 
perhaps, when he said: 
“T have been in the sad- 
dle so long I don’t know 
just what I would do 
without problems and responsibilities.” 

The presidency was assumed after the or- 
ganization showed Mr. Crabbs that it had a 
sound, simple and practical plan for quickly 
mobilizing the executives of the nation. Discus- 
sing plans of the Executives League of America, 
its new head said: 





This League will organize chapters in every 
county and State in the nation. This will 
mean that, in addition to its national officers, 
it will have chairmen in 48 States and the 
District of Columbia; approximately 3,000 
county chairmen, 15,000 chapter chairmen, 
and a minimum of approximately 375,000 
members. It requires 25 members to form a 
chapter, and at least five chapters to warrant 
the maintenance of a county organization. 
This set up, its plans and purposes are yet 
to meet any criticism. The League has dis- 
tributed an attractive booklet outlining its 
aims and objectives under the title, “Shall 
Business Lead?” 


Business needs organizing and there has 





been no time in our history when this move 


was more imperative. The efforts of the 
League are the most far reaching and im- 
pressive that ever have been attempted in 
the United States. 





The United States Forest Service has appor- 
tioned by States for the fiscal year beginning 
July 1, 1939, the sum of $10,000,000 for con- 
struction of forest highways, truck trails and 
foot trails in national forests. 
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THE BUSINESS RECORD 








New Ventures 


CALIFORNIA. Long Beach—Cassidy & Cook 
have opened a builuing materials yard at 714 
Henry Ford Avenue. 

Oceanside—dZaiser’s Building Supply has been is- 
sued a certificate to conduct business under that 
name. 

Signal Hill—J. J. Barnes and Charles Barnes 
have opened a retail lumber yard at 1780 Cherry 
Avenue. 


INDIANA. Edinburg—The Farmers Lumber Co., 
of Columbus, has opened a branch office and dis- 
play room here. The company will do building, 
contracting, remodeling and roofing. 

Shelburn—C. R. Turner has added a complete 
department of lumber, building materials and 
hardware to his business. 


MINNESOTA. Littlefork—Rainy Lake Lumber 
Co. is opening a yard here, handling lumber, 
millwork, hardware, paint and everything used in 
building. 


MISSOURI. Bunceton—J. N. Moore and L. G. 
Parker have opened a lumber supply yard. 


NEW JERSDBY. Springfield—Columbia Lumber 
& Millwork Co. is now occupying the premises at 
Maple Avenue and Seven Bridge Road, under man- 
agement of J. Goldman. 


NEW YORK. Brocton—J. Vernon Wantshouse, 
Westfield contractor and lumber dealer, has opened 
a branch yard here. 

New York City—Throggs Neck Lumber & Hard- 
ware Co. has been opened at 3369 East Tremont 
Avenue, by Edwin Scheick. 


NORTH DAKOTA, Dunseith—The Gateway Lum- 
ber Co. will open a yard. 


OHIO. Dayton—The Direct Sash & Door Co. has 
been organized and is located at 717 Germantown 
Street. The company will deal in a general line 


of building supplies. Fred M. Cole is the pro- 
prietor. 
OREGON. Hood River—C. C. Patrick & Co. 


has been reorganized and will deal in lumber and 
a full line of other building materials. The com- 
pany, which has not operated in Hood River for 
the last ten years, will open its yard on Cascade 
Street between Fourth and Fifth. 


PENNSYLVANIA. Elwood City—Arthur Roelofs 
Lumber Co. has recently opened a yard here. 


SOUTH DAKOTA. Morristown — Morristown 
Lumber Co. has been organized and will take over 
the buildings of the Central Lumber yard, which is 
being moved to the Lemmon yard, and will restock 
it with building materials. 


WASHINGTON. Tacoma—North End Builders 
Supply (Inc.) has engaged in business at North 
26th and Proctor Streets. 


Business Changes 


ARKANSAS. West Helena—West Helena Ve- 
neers (Inc.) succeeded by McKnight Veneers (Inc.). 


CALIFORNIA. Twain Harte—Twain Harte Sup- 
ply Co. succeeded by Glen Karnes. 


_ GEORGIA. Savannah—Brown-Roberts Lumber 
Co. succeeded by Brown Lumber Co 


IOWA. Eldora — Lovell-Scholfield Lumber Co. 
succeeded by Lovell-Denniston Lumber Co. 


KANSAS. Columbus—Cherokee County Lumber 
Co. succeeded by T. J. Gilstrap Lumber Co. 

Maplehill—John E. Roberts Lumber & Hard- 
ware succeeded by G. L. Raine Lumber, Hardware 
& Coal Co. 

St. John—A. H. Aitken succeeded by The English 
Lumber & Supply Co. 


KENTUCKY. Mayfield—C. M. Davis Lumber 
Co. succeeded by J. M. Myers & Son Lumber Co. 

LOUISIANA. New Orleans—Williams & Eldridge 
succeeded by Earl Williams, Canal Bank Building. 

MINNESOTA. Cologne—Cologne Lumber Co. 
succeeded by H. E. Westerman Lumber Co. 


MISSISSIPPI. Biloxi—Eagle Lumber & Supply 
Co. purchased by Walter H. Latimer. 


MISSOURI. Moberly—C. J. Harris Lumber Co. 
Will close its local yard, according to an an- 
nouncement from the head office in Ferguson, Mo. 
The stock of the company here has been purchased 
by the Dascomb-Daniels Lumber Co. and the J. T. 
Cross Lumber Co. of Moberly. 


MONTANA. Sidney—vValley Mercantile & Lum- 
ber Co. succeeded by Midwest Lumber Co. 


NEBRASKA. Gothenburg—Community Lumber 
& Supply Co., has sold its business to W. W. Gallup. 

NEW YORK. Brooklyn—Weiner Woodworking 
Corp. and World Wide Lumber Products Co. suc- 
ceeded by World Wide Lumber Co. (Inc.), 1205 
Rockaway Avenue. 

OHIO. Bristolville—Smith & Son succeeded by 
Smith Coal & Lumber Co. 

Metamora—Mrs. M. A. Davoll purchased inter- 
est of H. H. Tredway in the Metamora Lumber 
Co., making Mrs. Davoll and Mr. and Mrs. F. M. 
Gormley sole owners. 


OKLAHOMA. Fairview—Home Equipment Co. 
Succeeded by Wedel Lumber Co. 

OREGON. Eugene—Fred Lengacher (Inc.) suc- 
ceeded by Lengacher Lumber Co. 

Glenwood and Portland—vValley Shingle Co. suc- 
ceeded by Wasser-Mowat Shingle Co. 


Park Place—W. J. McCready Lumber Co. suc- 
ceeded by J. E. Malin. 


PENNSYLVANIA. Philadelphia—Kearney Lum- 
ber Co., 10th and Columbia Avenues, suceeeded by 
Fallon Lumber Co. 


SOUTH CAROLINA. Darlington—Harper Lum- 
ber Co. moved to Lake City, and changed name 
to Lake City Builders Supply Co. 


SOUTH DAKOTA. Valley Springs—John W. 
Tuthill Lumber Co. succeeded by E. L. Allen Lum- 
ber Co. 


WASHINGTON. Spokane—Modern Building Ma- 
terials (Inc.) sold assets to Parsons & Weller Co. 


New Mills and Equipment 


TEXAS. New Willard— The Texas Longleaf 
Lumber Co. is reported to be preparing to erect 
a new sawmill to replace the one recently burned. 
The new mill will be built on a smaller scale. 

Wharton—The Wharton Handle Factory will re- 
build burned plant. 

CANADA. QUEBEC. Joliette—J. O. Crochetiere, 
207 St. Charles Boromeu Street, plans construc- 
tion of a $40,000 sawmill. 


Incorporations 


ILLINOIS. Chicago—Hausler Lumber & Supply 
Co., 228 North La Salle Street; supply sash and 
door business etc. 


INDIANA. Evansville—Center Heights Lumber 
Co. (Inc.), R. R. No. 5. Will deal in building 
materials. 


MASSACHUSETTS. Taunton—Dean Street Build- 
ers Supply Co.; $25,000. 

Worcester—The Lake Lumber Co. has been in- 
corporated by John J. Kelley, William H. Lav- 
erty and James F. Scott. 

NEW JERSEY. Jersey City—Hudson Products 
Co.; building supplies. 

Newark—Richards & Zusi Lumber Co. (Inc.). 


NEW YORK. Massapequa Park—Massapequa 
Supply Co. (Inc.); retail lumber. 

New York City—Roswell C. Tripp and S. Di- 
Giorgio have purchased the assets of General Brit- 
ish Guiana Corp. (Ltd.) of British Guiana, and 
Greenheart Lumber Co. (Inc.) of New York, and 
have formed the Greenheart Lumber Co. (Inc.) of 
Delaware, to operate the properties, it has been 
announced. 


OREGON. Florence—Brown Shingle Co.; $1,000. 


WASHINGTON. Anacortes— Anacortes Veneer 
Co. (Inc.); $500,000. Veneer and plywood manu- 
facturing. 

WISCONSIN. Racine—Racine Wood Products 
Co. has been incorporated by Edgar A. Berg, 
August H. Krenzke and Arnold Kuypers, who have 
been operating the planing mill at 821 Prospect 
Street. The company will deal in lumber and 
will erect and sell buildings, operate the planing 
mill, a sawmill and other mills. 

Sheboygan—Falls Manufacturing Co.; will manu- 
facture wood furniture and other articles of wood. 


& 


Casualties 


ALABAMA. Guin—W. P. Brown & Sons Lum- 
ber Co. had mill, two planers, two dry kilns, two 
cutoff saws, seven cars of lumber and mill build- 
ings destroyed by fire. The lumber yard was 
saved. Damage is estimated at several hundred 
thousand dollars. The loss to the lumber and 
machinery is partially covered by insurance. 

CALIFORNIA. Sacramento—McKuen Pine Mold- 
ing Co. mill and thousands of feet of molding 
were destroyed by fire, with loss estimated at 
$20,000. 

Vernon (P. O. at Los Angeles)—Whiting-Mead 
Lumber Co., 2260 East Vernon Avenue, damaged 
by fire, with loss estimated at $1,000,000, partly 
covered by insurance. The main office buildings 
and showrooms were destroyed. 

LOUISIANA. Converse—The J. W. Tatum saw- 
mill was destroyed by fire. The loss is estimated 
at $34,000. Plans for rebuilding have not been 
decided. 

Gretna—Jules Mayronne & Sons sash factory 
and warehouse damaged approximately $15,000, 
partly covered by insurance. Office and storehouse 
for building material not damaged. 

MICHIGAN. Rudyard—MacDonald Lumber Co. 
destroyed by fire, with loss estimated at between 
$10,000 and $15,000, covered by insurance. Plans 
are to rebuild and restock a lumber yard. 

OKLAHOMA. Tulsa—The Hanna Lumber Co., 
401 South Peoria, destroyed by fire, with loss esti- 
mated at nearly $100,000, partially covered by 
insurance. The company opened for business the 
next day, having recently moved a large supply of 
new lumber to a new warehouse at Fifth and 
Quaker. Yard will be rebuilt as quickly as debris 
can be cleared away. 

OREGON. Philomath—R. L. Griswold mill and 
planer destroyed by fire. 

Parkdale—Newell Brothers sawmill destroyed by 
fire, with loss estimated at $10,000. Nearby piles 
of lumber were saved. 

WASHINGTON. Pasco—Kleeb Lumber Yard de- 
stroyed by fire, with loss estimated between $15,000 
and $20,000, partly covered by insurance. 




















DAMS-EDGAR 


Lumber Co.— 
YELLOW PINE 


Finish, Packaged Trim, 
Mouldings and Yard items 
Grade-Marked 


HARDWOODS 


Poplar, Gum, Beech and Oak 
Kiln-Dried 





Write us about your needs 
Order a Mixed Car Today 


The Adams-Edgar Lumber Co. 
MORTON, MISS. | 





























MARKED 
LUMBER 


Stamps like this oe 8 your product and 
grade your lumber. e public demands 
marked products and lumber is no exception. 


Send copy of lettering or your trademark, 
stating number of stamps required. Prices 
will be furtilshed promptly. 


GEO. T. SCHMIDT, INC. 
4100 Ravenswood Av. CHICAGO, ILL. 











Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 
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-Here’s What's New 


Insulating Interior Finish Has High 
Light Reflection 


The Wood Conversion Co., St.Paul, Minn., re- 
cently introduced an insulating interior finish 
which has a light reflection factor of more 
than 70 percent. The surface of the product, 





Nu-Wood Sta-Lite, turns lighter with exposure. 
It .is available in tile, plank and board and may 
be easily cleaned with a sponge or cloth. Infor- 
mation and samples of the new product may be 
obtained without obligation from the company. 


Douglas Fir Entrance Doors Are 
Now Factory-Fitted 


The Fir Door Institute, Tacoma Bldg., Ta- 
coma, Wash., announces that stock doors pre- 
fitted to exact size and ready to be hung are 
now available to dealers through members of 
the institute. The TRU-FIT line of Douglas fir 
entrance doors embraces designs to fit every 
major architectural style. Among the twenty- 
seven separate layout styles are Colonial, Early 
American, Monterey, English, French. modern 
and ultra-modern doors. The preparation of the 
doors at the factory includes easing of the 
sides, application of scuffer strips, top and bot- 
tom, and individual wrapping. Each door bears 
a label, stating that it is pre-fitted to exact 
size, and details proper finishing specifications 
for the painter. The doors are manufactured 
from all-heartwood vertical grain, soft old 
growth Douglas fir. The pre-fitting of the 
doors comes at no increase in cost. Other stock 
Douglas fir doors, including interior doors, may 
also be factory-fitted and scuffer-stripped at a 
small charge per opening, upon order. Dealer 
helps, including folders and mailing pieces, 
showing the cofmplete line of TRU-FIT doors, 
are available to dealers through the institute. 
A folder which describes the doors and which 
illustrates twelve of the twenty-seven designs 
may be had on request to the institute. There 
is no obligation. 


Manufacturer Features Weather 
Strip for Mill Unit Installation 


The Chamberlin Metal Weather Strip Co., 
1256 LaBrosse St., Detroit, Mich., offers metal 
weather strips of all types, in all sizes, in brass, 
bronze and zinc. Though continuing its system 
of branch installation for occupied buildings 
and special construction, the company has found 
its sales volume to lumber dealers and sash and 
door companies, producing weather stripped 
windows, heavy enough to indicate the growing 
need for mill service in the weather strip line. 
This has been due, in part, to the increase in the 
unit window sales during the past year and the 
corresponding heavy demand for weather strip 
metal used in mill installation. The company has 


increased its productive facilities to assure rapid 
manufacture and delivery of its product. It is 
equipped to manufacture various special shapes 
and sizes of strip, according to the dealer’s own 
specifications, and is featuring a full length 
jamb zinc weather strip with a metal parting 
stop, as well as an ingenuous cushion bronze 
strip which snaps on to the sash, gripping pre- 
cut grooves. Inquiries about Chamberlin weather 
strip to suit. any type of window construction 
should be addressed to the company. There is 
no obligation. 


New All-Metal, Adjustable Screen 
for New Construction, Replacement 


The Haskel Co., 225 Field Bldg., Birming- 
ham, Mich., announces the Extenda all-metal, 
adjustable window screen. Used in conjunction 
with Extenda screen cloth filler, it forms a 
single, adjustable window screen which is 
easily installed from the inside. Extenda screens 
are adjusted the same as a curtain rod except 
that there are two adjustments, vertical as well 
as horizontal. The screens are available in the 
Standard with a wide frame and galvanized 
screening and in the De Luxe with a narrow 
frame and bronze screening. The few stock 
sizes fit all standard openings. As the screens 
are interchanageable they do not have to be 
numbered and separated when taken down. The 
Extenda hangs on two pins and locks to the 
sill at the bottom. Five sizes, from 20 by 20- 
inches to 34 by 28-inches, meet all window re- 
quirements. Each screen comes with the neces- 
sary hardware for mounting and locking. An 
illustrated folder is available without obligation 
from the company. 


New "Life-Time" Sash Balance Is 
Easily Adjusted 


The Pullman Mfg. Corp., 1190 University 
Ave., Rochester, N. Y., manufacturer of UNIT 
sash balances, announces a practical and effec- 
tive adjustable balance to assure correct window 
operation at all times without removing the 
sash or balance from the open- 
ing. Readjustment is possible at 
any time by changing the tension 
of an inside coil spring, using 
an ordinary screw driver. The 
balance is of pressed-steel con- 
struction, light in weight and 
nonbreakable. All parts are 
entirely encased so that no for- 
eign matter can penetrate inside 
the housing and interfere with 
the action of the moving parts. 
The balance is guaranteed for 
the life of the building. Literature showing 
complete specifications and architectural details 
may be had without obligation from the manu- 
facturer. 


Announces New Line of Insulating 
Wool Products 


The United States Gypsum Co., 300 W. 
Adams St., Chicago, has just announced a com- 
pletely revised and highly selective line of in- 
sulating wool products, designed to measure up 
to the eleven ideal points which it is claimed all 
insulation should have. The eleven points are: 
heat resistance; range of conductivity; assured 
effectiveness; durability; light weight; low heat 
capacity ; resistance to condensation; ease of in- 
stallation; resistance to fire; care of health; 
and range of costs. The new USG Red Top 
line, a blanket form of wool, is available in roll 
and batt types in three different thicknesses. 
The fibers of Fiberglas are bound together with 
a special binder, allowing easy tailoring and 
quick application. The mat of Fiberglas is 
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blanketed by an effective vapor barrier on the 
warm side and a porous breather paper on the 
cold side, together with an automatic air-spac- 
ing flange, to provide better condensation con- 
trol. Details are available without obligation 
from the company. 


Condensed Catalog Shows Line of 
Metal Mouldings 


The Herron-Zimmers Moulding Co., 3908 
East Outer Drive, Detroit, Mich., has just is- 
sued an attractive, condensed catalog on Her- 
Zim mouldings of metal. The catalog shows 
many new types of decorative moulding, with 
hundreds of sectional views—colored insert 





Aluminum cove moulding 


mouldings, with HerZim filler, linoleum and 
beading; wallboard and wall-tile mouldings; 
aluminum cove mouldings and stair nosings; 
linoleum edging, angles and tees. HerZim mould- 
ings provide a permanent, practical treatment, 
easy to install. Requests for the new catalog 
should be addressed to the company. There is 
no obligation. 


Canned Linseed Oil Offers Protec- 
tion Against Profit Loss 


The Archer-Daniels-Midland Co., Roanoke 
Bldg., Minneapolis, Minn., crusher of linseed 
oil since 1840, offers Pol-Mer-Ik linseed oil in 
cans, a known, uniform branded product which, 
because of its packaging in cans, allows a com- 
plete sale often impossible from bulk, drum dis- 
tribution. Leaks, drips, over-measuring, dealers 
have found, destroys as much as 10 percent of 
bulk oil. Pol-Mer-Ik linseed oil in cans makes 
an attractive display and offers a new and bet- 
ter oil because 10 percent of its content is ket- 
tle-cooked to a varnish body. The oil is avail- 
able either boiled or raw, in pints, quarts and 
one, two, and five-gallon cans. Now in its eighth 
successful year, Pol-Mer-Ik linseed oil is a dis- 
tinct preference by the dealer, painting con- 
tractor and home owner. Complete details are 
available without obligation from the manu- 
facturer. 


Offers Factory Finished Flooring 
in Red and White Oak 


E. L. Bruce Co., Memphis, Tenn., has just 
announced the Bruce Streamline flooring, a fac- 
tory-finished flooring now available at a mod- 
erate cost. The flooring is genuine 25/32 inch 
red or white oak, sanded, finished and waxed. 
It has a 3%-inch face. Bevels on the ends and 
sides produce a floor with a distinctive, pat- 
terned appearance. Packed in wrapped bundles, 
it is easily handled and its cost allows installa- 
tion even in the lowest cost homes. According 
to the manufacturer, modern factory methods 
of finishing the flooring allow a substantial sav- 
ing over on the job finishing, in addition to 
less “matching” waste. Complete information on 
the new Bruce Streamline flooring may be ob- 
tained without obligation by writing to Dept. 
AL-4 of the company. 
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Cost and Inventory Index For Paint 
and Glass Stocks 


Landon P. Smith, Inc., 130 Coit St., Irving- 
ton, N. J., manufacturer of Red Devil painters’ 
and glaziers tools, announces the development 
of a new cost and inventory index for the dealer 
handling paint and glass. The Index assists 
the dealer to determine costs, resale prices, how 
goods were purchased and sold, brands in stock 
and data on brands not in stock. It is an auto- 
matic cost system which can be kept up to date 





without trouble and enables dealers to eliminate 
errors in quoting prices, in billing, and other 
records. Enclosed in a fabricord cover, it has 
replaceable cards and includes standard listing, 
together with space for date, item number, unit, 
etc. It is sold through the wholesaler for $3.00 
each, or direct by advising the name of the 
wholesaler and addressing the dealer service 
department of the manufacturer. 


Booklet Shows How to Build Cor- 
rectly with Modern Materials 


The Celotex Corp., 919 No. Michigan Ave., 
Chicago, has just issued a new booklet “How 
to Avoid Mistakes that Make Even New Homes 
Obsolete.” This booklet points out important 
fundamentals which should be considered when 
planning a new home and fully describes the 
advantages of house insulation, indicating how 
the company’s products may be used to seal 
house walls and roof structures against the 
weather. Included in the booklet is a check 
chart against which proposed house plans and 
specifications can be checked to insure the cor- 
rect use of up-to-date construction. A guide to 
more comfortable living, this 23-page booklet 
is sent free upon written request to the manu- 
facturer. 


Self-Locking Auto Gate Operates 
Easily, Conveniently 


The Rusticraft Fence Co., Malvern, Pa., an- 
nounces a new self-locking automobile gate for 
use at entrances and between fields. The gate 
may be opened or closed without alighting from 
the automobile or horse. It swings easily and 
operates smoothly. Operating handles need 
only be pulled down a short distance to close 
the gate, which locks automatically in either 
open or shut positions. All actuating ropes are 
8-feet off ground to prevent animal interference. 
The “E-Z-Opn” automobile gate is made of sea- 
soned wood; all metal fittings are galvanized. 
Complete details are available without obligation 
from the manufacturer. 


Precision Machinery Builders Offer 
Booklets on Hand Saws, Sanders, Etc. 


_ The Porter-Cable Machine Co., 1700 No. Sa- 
lina St., Syracuse, N. Y., precision machinery 
builder since 1906, has just issued an_ illus- 
trated booklet on its line of Speedmatic electric 
hand saws and radial arms. Speedmatic equip- 
ment offers high-speed, light-weight, smooth- 
finish and accurate cutting. Each piece of equip- 


ment has a guarded saw blade, is designed for 
one-hand operation, and is convertible to table, 
radial or cut off saw. Another booklet describes 
Porter-Cable equipment including rotary disc 
edgers, floor sanders and belt, disc and spingle 
sanders. Copies of the booklets may be ob- 
tained without obligation on request to the com- 
pany. 


New Preservative Offers Protection 
Against Decay and Termites 


The Monsanto Chemical Co., St. Louis, Mo., 
has just announced a new preservative “Santo- 
phen 20” designed to protect wood against de- 
grading agents such as decay and termites. Free 
from objectionable color and odor, the preserv- 
ative may be applied to wood without materially 
altering the wood’s characteristic feel or appear- 
ance and without affecting finishing of the wood 
with paint or other surfacing. The company 
recommends that the preservative be thoroughly 
injected into wood by pressure for best and 
more lasting results. A detailed description of 
the new product and its uses may be obtained 
without obligation from the company. 


New Catalog on Sawmill Machinery 
and Supplies 


The Corley Manufacturing Co., 67 Ross Blvd., 
Chattanooga, Tenn., has just issued its new 
catalog No. 391 on circular sawmill machinery 
and sawmill supplies. A few of the many items 
to be found in the catalog are saw mills, edgers, 
trimmers, log 
turners, swing 
cut-offs, convey- 
ors, lumber 
rolls, saws, bits 
and shanks, files, 
swages, bit 
wrenches, belt- 
ing, belt hooks 
and lacing ma- 
chines. Found 
in the catalog 
are handy de- 
tachable order 
sheets. Included 
also are weights 
of rough lum- 
ber, logs, lath 
and shingles, as 
well as a table 
of weights and 
measures, parcel 
post rates, etc. The Corley company, with its 
factories and main offices at Chattanooga, oper- 
ates branch offices and warehouses at Natchez, 
Miss. and Little Rock, Ark., and a branch 
office at Seattle. Time-payment information is 
listed in the catalog in convenient, tabulated 
form. A copy of the catalog may be had with- 
out obligation on request to the company at 
the Chattanooga office. 


MACHINERY 


SUPPLIES 
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Truck Manufacturer Enters Low 
Price, Light-Duty Field 


The Federal Motor Truck Co., Detroit, Mich., 
announces its entry into the low price light- 
duty field with two new models rated at 34-ton, 
available with either 4 or 6-cylinder engines. 
Model 7, with a 4-cylinder engine, develops 52 
horsepower, and Model 8, with a 6-cylinder en- 
gine, develops 65 horsepower. Except for the 
difference in engines, both models are identical 
in design and construction. The trucks are 
available in five standard bodies with wheelbase 
lengths of 102, 111, 119 and 128 inches. Pic- 
tures and descriptions of the new models are 
available without obligation from the company. 


Manufacturer Announces Full Line of 
Lumber Marking Stamps 


Geo. T. Schmidt, Inc., 4100 Ravenswood Ave., 
Chicago, Ill., manufacturer of marking tools 
and machinery, includes in its line a full selec- 
tion of marking stamps for the lumber. in-. 
dustry. The company will furnish estimates and 
prices of stamp requirements on application. 
There is no obligation. A copy of the letter- 
ing or trade-mark should accompany the in- 
quiry and mention of the number of stamps re- 
quired should be made. 





(Continued from Page 57) 

to my way of thinking, were never in such a 
favorable position. This is particularly true of 
this month’s which calls for further curtail- 
ment. With all the residential building sched- 
uled for this year, and the potential demand for 
your character-marked hardwood paneling, an 
upward trend in prices should have resulted 
months ago. 

“Here are the figures just as you reported 
them to me for the first three months of 1939, 
and comparisons with the first quarters of 1937 
and 1938: 


First Quarter Cut Sold Shipped 

J 74,452,371 89,359,289 97,179,731 
i 44,740,528 38,643,572 39,882,025 
BOGE giiswawes 44,945,690 52,472,386 52,407,846 


“So far this year you have produced just 
about the same as you did last year. However, 
you have sold 14 million and shipped 12 million 
feet more than you did last year. Also during 
the past three months, stocks have been re- 
duced over seven million feet.” 

In the general trade symposium early in the 
conference, much the same conditions were dis- 
clesed as were indicated in the report of Mr. 
West. 

Before adjourning, the lumbermen sent a 
letter of condolence to Ralph H. Ely, member 
of the Ely-Thomas Lumber Co., at Camden-on- 
Gauley, W. Va., who lost his wife about ten 
days ago. Mr. Ely is a valued member of the as- 
sociation. Regret was expressed at the absence 
of J. W. Mayhew, vice president of the W. M. 
Ritter Lumber Co., who is in Florida. 





WIN HARBORS LUMBER Co. 


Backed by 75 years of lumber family tradition 

















Rail Shipping Departments: 


—————_—_ -—— Water Shipping dept. 











SEATTLE, WASH. CHICAGO, ILL____ —— ABERDEEN, WASH.__ 
West Coast Rail me a Southern Pine, Hard- Main Office 
handled thru Seattle office. woods, Ponderosa Pine, 
Idaho White Pine and BRANCHES: 
WACO, TEXAS—Jack Ray West Coast Woods. New York 
l Baltimore 
Factory Lumber, Industrial Items, Finish, Plywood, Boston 
Timbers, Shingles, Siding. San Francisco 
: Los Angeles 
Famous Grays Harbor Timber --West Coast Woods. 











Exclusive Agents Railroad and Car Materials for 20 Mills 
Mixed Cars ... Waterborne Parcels . . . Full Cargoes 
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Seattle, Wash. 


WEST COAST WOODS—RAIL—Demand is 
spotty. There was a fair volume the last 
fortnight, but shippers uniformly report 
several days of good business have been suc- 
ceeded by several days of dullness. Orders 
come from all over, and for all kinds of 
lumber in mixed cars. Uppers are weak, and 
dimension strong. Some say prices are firm 
and others see a weakening tendency. 


INTERCOASTAL—Apprehension over Euro- 
pean war is believed to be taking the zip out 
of buying, which is for current needs only. 
Low grade dimension has been out of the 
picture the past two weeks, but boards have 
advanced 50 cents because of scarcity and 
good demand. Proprietory lines are believed 


to be doing considerable trading to get 
orders. Delivered are not in line with mill 
prices. The market is not strong but rather 
steady. 


CALIFORNIA—Prices to this area dropped 
50 cents the past week. Volume of ship- 
ments is holding up fairly well. 


LOCAL RE TAIL—Construction of new 
homes in several areas of the city is pro- 
ceeding at almost boom pace. 


WESTERN RED CEDAR—Demand for sid- 
ing is good, but not of large volume. 


SHINGLES—No., 2 16-inch are especially in 
demand, and No. 3’s are also strong; these 
items sell at 5 to 10 cents higher than they 
did a fortnight ago. Northwest mill stocks 
are low. Canadian’ mills, with quota filled, 
are out of the American market for the time. 
Improved demand with logs scarce and sell- 
ing at higher prices, is liable to result in 
marks-up of shingles. 


LOGS—Cedar inventory is low and shingle 
logs sell as high as $20, though most sales 
of good logs are at around $18. Fir prices 
are unchanged. Hemlock logs are none too 
plentiful and they continue to bring $9 and $10. 


San Francisco, Calif. 


LUMBER CHARTERS—The Pacific Coast 
freight and charter market continued quiet 
in March, rates being maintained at about 
the level set for the previous month, accord- 
ing to General Steamship Corp. A fair vol- 
ume of fixing was accomplished and a fair 
amount of inquiry is still heard. During 
March, 31 vessels were fixed for lumber, com- 
pared with 29 in February, and 26 in March, 
1938. Of the total March fixtures, 21 were 
from British Columbia, 4 from North Pacific, 
2 from Columbia River/Coos Bay, 2 from Co- 
lumbia River/British Columbia, 1 from Co- 
lumbia River/Puget Sound, and 1 from San 
Francisco/British Columbia. Twenty-four of 
the March fixtures were completed with 
wheat and general cargo. No full cargo char- 
ters were reported for Japan, and business 
was in very small parcels confined to liners 
that have been able to maintain the Confer- 
ence rates of $12 on squares and $16 on logs. 
In the China trade, several vessels have been 
fixed on lumpsum Shanghai, option Tsingtao 
and Cheefoo. Further orders are heard on 
lumpsum, and rates are said to work out in 
the neighborhood of $8 per thousand feet on 
lumber. Rates on the regular liners are in 
the neighborhood of $8.50 on lumber, and $12 
on logs. There have been numerous large 
parcels booked to the United Kingdom-Conti- 
nent on chartered vessels completing with 
wheat and/or general cargo. Liner rate re- 
mains at 55 shillings. Three fixtures were 
reported for Australia for March-through- 
June loading. Rates will probably work out 
at a little less than liner rates, which are in 
the neighborhood of $9 depending upon ports 
of call. One fixture for April loading was 
reported for South Africa, but rate paid was 
not disclosed. In the intercoastal trade, two 
or three vessels have been fixed from British 
Columbia to Atlantic Coast, with one carry- 
ing the option of St. Lawrence discharge at 
undisclosed rates of freight, which will prob- 
ably be less than the Conference rates of $14 
per thousand feet. 


LUMBER SHIPMENTS — Manifest records 
show that 2,614,323 feet of lumber was 
shipped outward through the San Francisco 
Bay area during March. Chief destinations 
were India, Australia, England and France. 


LUMBER RECEIPTS—During February 
18,395,900 feet of lumber was received at the 
Port of Oakland, compared with 13,786,670 
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feet in January, representing an increase of 
nearly 40 percent. In the first two months 
of the current year, lumber receipts totaled 
34,396,290 feet, compared with 23,751,730 feet 
in the corresponding months of the previous 
year. This activity in lumber shipping re- 
flects the corresponding activity being shown 
in the building industry of the Metropolitan 
Oakland district. Some 196,249,010 feet of 
lumber was handled at the harbor during 
1938, compared with 222,159,770 feet in 1937. 


REDWOOD—This market is reported to 
have opened up pretty well in the East— 
somewhat better than a year ago. Prices con- 
tinue at previous firm level. Stocks are in 
fairly good shape, with those of upper grades 
still somewhat broken at some mills. Tank 
and vat stocks are in good supply, with the 
market still dull. 


Spokane, Wash. 


INLAND EMPIRE PINES—Orders poured in 
this last week, justifying the expectation that 
better weather would bring better business, 
and made the largest total since early De- 
cember. One large mill reports the best 
single day’s orders in eight months. Prices 
remain the same, but weak spots are firming. 
Mills are all operating at least one shift. 
Stocks are badly broken, and will be worse 
before the new cut is available. 


LOG DRIVE—Starting on their 100-mile 
trip down the north fork of the Clearwater, 
to the mill at Lewiston, 15,000,000 feet of logs 
began to be peavied in the water yesterday 
by thirty rivermen under Lawrence Edel- 
blute, drive foreman. This drive of Potlatch 
Forests (Inc.) is the last great drive of the 
Northwest, and spectacular to a degree in this 
fast mountain stream, green walled by steep 
forested hills and rushing through rocky 
mountain gorges. Two wannigans, huge rafts 
with cabins on them, follow the drive and 
provide sleeping and eating quarters for the 
crews. 


BUILDING—In the first half of April, home 
building in Spokane has continued the spurt 
started in March, with the result that, despite 
the lag in January and February because of 
bad weather, home permits now total 150 
for a value of $528,015, as against 118 for 
$374,515 the same peroid last year. 


Portland, Ore. 


WEST COAST WOODS—Despite the gen- 
eral adverse aftect on business of the political 
unrest in Europe, lumber business in this 
area continues at a fairly steady pace. 


INTERCOASTAL—Fairly liberal bookings 
are reported this week, the business covering 
a considerable range of specifications for 
nearby and forward shipment. Prices are a 
trifle erratic on some items, it is said, but 
the current week’s orders indicate a firming 
tendency. This market is especially suscep- 
tible to conditions abroad. 


CALIFORNIA—The market has been some- 
what slower in the past fortnight. 


RAIL, LOCAL, NEARBY—tThese markets 
are fully steady, and the range of items under 
orders indicates a lively construction pro- 
gram, largely homes. Prices are stable. 


FOREIGN—With the United Kingdom a 
better customer, foreign business is larger. 
South America continues a customer, and 
some Oriental business is being done. 


Kansas City, Mo. 


SOUTHWEST MARKET — While the last 
thirty days witnessed some seasonal in- 
crease in sales, volume was not up to output 
of mills, consequently the production curtail- 
ment of the last two weeks was not alto- 
gether a surprise. Mills stocks, as a rule, 
are not burdensome, but a trend toward ac- 
cumulation is beginning to affect prices, 
which were steady to a shade easier last 
week. 

SOUTHERN PINE—Last week’s market 
feature was the posting of many minor price 
increases by smaller mills. Small mills have 
been the first to slash quotations, and now, 
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when big mills are maintaining a fairly 
steady level, small operators are attempting 
to boost prices. Heavy rains have virtually 
stopped operations in some parts of the 
South. 

WESTERN PINES—There was increased 
inquiry for Ponderosa. Shop grades have 
been moving slowly, but selects are meeting 
a better demand. 


OAK FLOORING—Sales of oak flooring con- 
tinue light. And price changes have been 
unimportant. Production is being held down, 
because of unsatisfactory prices. Some re- 
duction in inventories has occurred. 


HARDWOOD — Buying is virtually at a 
standstill. Prices are steady. Production con- 
tinues low, and is mainly against order files. 


SHINGLES — The possible elimination of 
Canadian supplies for the next two months 
is the reason for price strength, though an 
additional reason is scarcity of good logs. 
Prices were boosted 10 to 20 cents a square. 
Best demand was for No. 1 16- and 18-inch. 


Tacoma, Wash. 


WEST COAST WOCDS—The lumber market 
here continues to be fairly firm, with some 
gains evident in virtually all departments. 
Particularly encouraging is the fact that a 
slight improvement is apparent in the export 
market, which has been poor for some time. 
The biggest improvement appears to be in 
the rail-served and local markets. Demand 
for doors appears to have improved some- 
what. Log supplies are adequate. 


Minneapolis, Minn. 


NORTHERN PINE—With production al- 
most at a standstill, and demand fairly active, 
mill stocks of a number of items, particularly 
low grade boards, are becoming depleted, and 
those of other items also are growing 
searcer. Sales and shipments this year have 
been far ahead of production. Retail dealers 
continue to place orders for mixed cars, with 
speedy shipment usually stipulated. Con- 
siderable material is going to the box and 
erating interests. Millwork manufacturers 
are gradually increasing their purchases. 
Prices have been holding firm. 


NORTHERN WHITE CEDAR—A cold spring 
season has retarded the sale of both posts 
and poles, but mixed cars are now moving to 
retailers rather freely. Rural telephone lines 
are certain to take a considerable number 
of poles, and a quantity of guard rail posts 
will be need. Little demand for ties is an- 
ticipated. Prices are steady. 


MILLWORK — Manufacturers report a 
slight increase in demand in the face of 
rather unfavorable weather. There has been 
much figuring on jobs. Prices remain un- 
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NORTH CAROLINA PINE—Demanéd is light, 
for there is apparent everywhere a feeling 
of uncertainty over legislative action in 
Washington, and unsettled conditions in 
Europe. Forcing lumber on unwilling buy- 
ers has necessitated price concessions, which 
are made mostly by small operators, as the 
majority of mills are adhering firmly to their 
lists and some of them are considering clos- 
ing down until conditions become better. De- 
mand for the better grades has been some- 
what light, and mills have accumulated some 
surplus, but prices are holding rather firm. 
There has been a fair retail yard demand 
for No. 1 common lumber to be worked into 
flooring etc. Box plants are buying all the 
time, both air dried and kiln dried pine, and 
low grade poplar and tupelo gum, with 
prices unchanged from recent levels. Demand 
for rough stock box or No. 2 common and 
better, rough and dressed, has been very 
light. As new building operations are de- 
veloping slowly, retailers are taking only 
small quantities of box boards. The wood 
treating concerns are in the market all the 
time for large sizes and timbers, rough and 
dressed, but few mills can supply them. 
There has been a slightly better demand for 
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mixed cars of small dressed framing, and 
prices are holding very firm. Air dried roof- 
ers have been rather quiet, and prices have 
weakened to $10 for 4-inch, $15.50 for 6-, 8- 
and 10-inch, and $16 for 12-inch, f. o. b. cars, 
Georgia Main Line rate. 


Warren, Ark. 


ARKANSAS SOFT PINE—There has been 
only a slight let-up in demand, but the Euro- 
pean situation has made some _ operators 
rather nervous, with the result they have 
pushed sales at the expense of price conces- 
sions ranging from 50 cents to as much as 
$2 on some items. Several contracts were let 
this week for revetment work on the Arkan- 
sas and White rivers which will insure a 
good demand for mattress lumber for several 
months. Most of the larger mills report only 
small stocks of 1x4-inch and 6-inch No. 2, 
with rather limited stocks of some other 
staple items. Heavy rains last week again 
slowed up logging operations. Although no 
actual log shortage exists, some mills hardly 
know from one day to the next whether they 
can operate. 


SOUTHERN HARDWOODS—The market is 
far from satisfactory. Lack of export busi- 
ness is forcing additional lumber on the do- 
mestic market. Although orders and ship- 
ments have steadily exceeded production, yet 
demand and prices have not improved nearly 
as much as they should. With many rivers 
and creeks reaching flood stage, production 
is likely to be reduced during the next sev- 
eral weeks. Hardwood flooring prices are 
badly mixed, those of certain grades vary- 
ing from as much as $1 to $5 between mills. 
No. 1 common white and red oak continue 
to be the best sellers, and are less plentiful 
than other items. 


Memphis, Tenn. 


SOUTHERN HARDW0OODS—Demand con- 
tinues inactive, but keeps ahead of produc- 
tion, so that the statistical picture remains 
healthy. Mills throughout the South report 
orders around 48 percent of capacity, with 
output around 43 percent, and shipments sta- 
tionary at 52 percent. Many of the woods 
are going begging, but others are in fairly 
heavy demand. Gum is being bought. The 
oaks are not as strong as they were several 
weeks ago, partly because of the crises in 
Europe, and partly because flooring mills are 
not buying in as great quantity as they did 
earlier in the year. Prices continue low, as 
they have been for a year, but firm. 


HARDWOOD FLOORING sales have fallen 
short of expectation. Disturbances in Europe 
have had their effect on the pace of building, 
although residential contracts continue about 
65 percent above 1938. While orders for the 
last several weeks were lower than produc- 
tion, inventories of hardwood flooring are 
still considerably lower than they were a 
year ago—being at present under 92,000,000 
feet for mills with a normal weekly output 
of 16,500,000 feet. These mills now have 
orders on hand for 52,000,000 feet of flooring. 


Birmingham, Ala. 


SOUTHERN PINE demand has shown un- 
expected sluggishness. Yards are hesitating 
about laying in stocks, with their customers 
out of the market. New projects, other than 
Governmental, are limited to small residence 
construction, new or replacement. Indus- 
trial demand, principally for container stock, 
has been increasing. Shipments have been 
held down by bad weather. Stocks of air 
dried dimension have been decreasing, so 
kiln dried is being ordered. Mill stocks in 
feneral are low, and small mills will not 
have much to offer for the next 90 days. 
Prices quoted by larger mills on lower grades 
show little change. Stocks bringing the best 
prices are end-matched rift flooring and trim. 
Sheathing and subflooring from larger mills 
eased off about $1, and small-mill prices are 
$2@3 lower. But dimension has held fairly 
well, because of shortage of desirable stocks. 
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No. 1 common dimension advanced an aver- 
age of $1, but in No. 2 the 2x10- and 2x12- 
inch lost about the same. Air dried No. 2 
common dimension, S4S, was $16@22, and 
the same sizes in No. 1 range $20@26. No. 3 
common 1x6-inch strips, worked as wanted, 
are $12, while the No. 2 remained about 
$18@24. Flooring in general held fairly well 
to March base price. 


RED CEDAR SHINGLES advanced about 
10 cents per square. Reports indicate that 
Canadian stocks may be off the market in 
another ten days. 





World Exports in January 


BRUSSELS, BELGIUM, March 30.—According to 
the “Monthly Bulletin of the Comité Interna- 
tional du Bois, the international sawngoods mar- 
ket records a still firmer tendency. The second 
stock note for 75.000 standards issued by Ex- 
portles on Feb. 18 met with a marked success, 
although the prices were 10 shillings higher 
than those of the first list. The quantities offered 
in the Russian stock notes published in the 
Dutch and French markets were also disposed 
of without any difficulty. The same applies to 
the Scandinavian and Polish shippers, who sold 
very important quantities of timber; by the be- 
ginning of March, the Swedish, Finnish and 
Russian shippers had already placed 40 percent 
of their European Timber Exporters’ Confer- 
ence quotas, and Poland as much as 50 per- 
cent. Great Britain purchased from 800.000 to 
1,000,000 standards, whilst The Netherlands con- 
tracted for considerably more than half of the 
import requirements expected for this year. 
Frence and Belgium placed orders for much 
more timber than at the same time last year. 
Germany has placed important contracts with 
Finland, and her negotiations with Central 
European suppliers are in an advanced stage. 
European and North American Timber Ex- 

ports in January, 1939 


Sawn Softwood 
Total (Boxboards 
Exports Included) 





Country of Cubic Cubic 

Origin Metres Metres Standards 
NOPWAY «2.0 c0cve 16,076 6,181 1,323 
i, 206,075 196,864 42,137 
ree 158,586 139,067 29,766 
iS  Saeaee 53,58 25,224 5,398 
BMethonie .....s. 7,000 2,878 616 
OO re 31,412 13,170 2,819 
Po aoe 15,799 6,662 1,426 
a ene 171,078 91,001 19,478 
Czechoslovakia .. 121,481 21,762 4,658 
Austria (Germany) 2,542 995 21 
Yougoslavia 107,569 49,972 10,696 
Roumania ...... 145,028 91,679 19,623 
err ee 743,413 420,886 90,087 
a a 227,619 120,018 25,689 

TORRE. oss wisan 2,007,262 1,186,359 253,929 





African Rate Cut May Bring 
Charge of Dumping 


New Orteans, La., April 17.—In comment- 
ing on the fact that Conference lines serving 
South Africa from the Gulf ports have effected 
reductions of $3 per thousand on pine, $5 on 
unbundled and $3 on bundled hardwoods, Harry 
A. Black, of R. W. Hillcoat & Co., lumber ex- 
porters, says there is no freight condition to 
warrant a decline of $5, and that South Africa, 
having an anti-dumping act, feels that its anti- 
dumping clauses should be put into effect against 
both automobiles and lumber. 

Prevailing rates on pine lumber and timbers 
have been extended through June 30 by the 
Gulf-United Kingdom Conference. The rate 
to Liverpool, London and Manchester is $16 
per thousand su. ft.; to Glasgow, Avonmouth 
and Newcastle, $19.50; to Dublin and Bristol, 
$20.50. The rate to Hull and Belfast was con- 
tinued open as also to other United Kingdom 
ports: 
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erica’s Lumber Centers EVANS 


Hardwood Flooring Co. 


3900 Chouteau Ave., St. Louis, Mo. 


Wholesale Distributors 


maple FLOOFINg 


Maple 
Cedar closet lining, Oak Thresholds, 
Stair Treads, Moulding, Etc. 





In order to render prompt service, we 
carry in our St. Louis warehouse from 
one-quarter to one-half million feet of 
Northern Hard Maple, and Southern 
Oak Flooring from selected out-of-state 
mills, every bundle grade and trade 
= N.O.F.M.A. and M.F.M.A. Certi- 
ed. 


“FOR QUALITY AND SPEED, 
LET US KNOW YOUR NEED” 





Ask Your Wholesaler 
for “ALGER” BRAND 
LONG LEAF SHED & YARD STOCK 
MOULDINGS, LATH, SHINGLES. 
The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 































make the HEATILATOR 
Fireplace £asier fo Sell 


Check these 8 big features and see for your- 
self why the Heatilator Fireplace is easier to 
sell—why you should recommend it for every 
fireplace job. 

1. The Heatilator Fireplace circulates 
heat; will not smoke. 

2. Warms every corner of the room and 
even adjoining rooms. 

3. Cuts heating costs spring and fall. 

4. All the heat needed in mild climates. 

5. Makes camps usable weeks longer. 

6. Solves the heating problem in 
basement rooms. 

7. Saves labor, saves materials. 

8. Adds very little to fireplace cost. 

WRITE for latest dealer information. If you 
are a new dealer we will ship a Heatilator with- 
out obligation, subject to your customer's in- 
spection and approval. 

HEATILATOR CO. 
884 E. Brighton Ave., Syracuse, N. Y. 


HEATILATOR Fireplace 
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Eastern Trade News 


[F. J. Caulkins | 


Boston, Mass., April 17.—New residential 
construction the first third of the year has 
scarcely held up to the volume attained in the 
same period one year ago. In the metropolitan 
area around Boston, which includes Suffolk, 
Middlesex, Essex and Norfolk counties, there 
was a small gain in residential contracts in 
January and February, but March permits for 
new homes and remodeling totaled $4,318,331, 
which was $1,353,874 below total for March one 
year ago. These figures are compiled from 
reports from the 39 cities and 16 larger towns 
of the State. They do not include Federal 
or engineering contracts or road building. It 
is current belief in well informed lumber and 
banking circles that the latter half of the year 
will produce a real upward surge in building 
activity. At the twenty-sixth annual confer- 
ence of New England Building Officials held 
at the Statler last week, State Director Malley, 
of the Federal Housing Administration, made 
the definite statement that “applications for in- 
sured mortgages on new homes in the previous 
week were six and one-half times the number 
listed in the corresponding week a year ago.” 
The average of these loans he placed at $4,300, 
which indicated a trend toward houses in the 
price range of $5,000-$6,500 each. His daily 
contacts with the loaning banks convinced him 
that the financial side of home building was 
no longer a problem, for the banks are press- 
ing for an outlet for their funds, and are ready 
“to go to town” and will gladly finance home 
building under the FHA plan with 4% percent 
loans. 

Labor unrest is causing concern in trade 
circles. A three-day strike of Rhode Island 
carpenters ended on April 5 when they agreed 
to complete all present work at $1 an hour, 
and to receive $1.17 an hour for all work 
started after April 1. A strike of more than 
5000 truck drivers and helpers operating in 
southern New England brought highway truck- 
ing to a standstill through March, though it 
did not affect the lumber movement in the 
Boston area. At the moment, 2,800 fuel truck- 
men in this State are on strike. All wage 
matters have been settled, but the unions insist 
that the next contract shall terminate on Dec. 
31 when fuel is most needed, while the 34 
employing companies have fixed April 1, 1940, 
as the effective date. The possibility that all 
truck transportation will be halted, gravely 
concerns the lumber industry. 

A British Columbia shipper of red cedar 
shingles is authority for the statement made 
to me that, in the event that the Parliament 
at Ottawa does not promptly ratify the United 
States-Canadian trade pact, the shingle quota 
permitted to enter the United States in the 
first half of this year will continue on the 
same basis as in the six months period from 
July 1 to Dec. 31, 1938. This quota limitation 
will be exhausted early in May. 

Log salvage activities of Federal Forest 
Service and of State organizations in clearing 
New England woods of the down logs and 
slash left in the wake of the September hurri- 
cane, are proceeding at top speed. The Massa- 
chusetts Governor has just appointed a Timber 
Salvage Committee to co-operate with Federal 
forces. It will at once put eight contact men 
in the field to visit all forest areas in the State 
to check conditions and map essential assistance 
to operators both in salvaging their logs and 
in reducing the fire hazard. U. S. Forest 
Service officials have just uncovered a new 
hazard; there have been daily thefts of milled 
lumber at the remote storage sites, and the 
officials have found it necessary to place guards 
at many locations. The Government now owns 
250,000,000 feet of logs in both wet and dry 
storage. 

WEST COAST WOODS—There has been 
very little buying of yard schedules calling 
for direct mill shipment, and distributors are 


avoiding so far as possible the loading of 
transits beyond current needs. Wholesale 
yards are carrying no embarrassing surplus; 
the same is true of the terminals. A few 
“distress” lots have been moved at slight 
price concessions. On mill-shipment orders 
of fir dimension, the market holds steady at 
the $10.50 discount from page 16 of the West 
Coast list, though mill prices are reported 
to be 50 cents to $1 higher than in late March. 
It is felt here that this price strength at the 
mills is due more to threatened labor troubles 
than to any excess of orders over current 
production. There is very little hemlock mov- 
ing from the mills, and few unsold lots are 
available at Atlantic Coast ports. The differ- 
ential below fir is $2.50. There is ample 
vessel space available, and the intercoastal 
rate continues at $14. 

EASTERN SPRUCE—Southern New Eng- 
land yards and industrials have since April 1 
submitted more inquiries and placed more 
schedules with the mills than have the sec- 
tions farther north, and several projects 
to restore shore properties damaged or de- 
stroyed by the September hurricane in Con- 
necticut and Rhode Island are already calling 
for lumber at the yards. Northern mills 
have booked considerable new business in the 





Honduras Mahogany Dried in 


New Kilns at New Orleans 


New Orteans, La., April 17.—The Freiburg 
Mahogany Co. of Cincinnati, Ohio, which 
operates a complete sawmill and veneer plant, 
here, has a world-wide reputation for the pro- 
duction of Central American mahogany. The 
company, specializing in mahogany for the past 
35 years, obtains most of its logs from British 
Honduras, where an office is maintained at 
Belize, under the direction of R. H. Eyles. The 
logs are shipped to the New Orleans plant in 
cargo lots and are both air-dried and kiln- 
dried before being stored in special warehouses. 

The company has recently installed two 
Moore cross-circulation kilns, here, in order to 
assure proper seasoning of its products. The 
kilns, situated just behind the Mississippi River 
levee, are double-track, of brick and tile con- 
struction, and are equipped with Moore’s fire- 
proof doors. As the mahogany to be kiln-dried 
ranges from thicknesses of 8/4 to 20/4 and must 
be precision dried, automatic control instru- 
ments have been installed to regulate thermo- 
statically the drying elements at all times. Each 
of the kilns is controlled separately, making pos- 
sible a flexible operation. 

Harry Freiburg, for many years a leader in 
the mahogany industry, is founder and presi- 
dent of the concern. He is also president of 
the Mahogany Association and an official of 
National Lumber Exporters Association. James 
Rauh is secretary-treasurer, and Frank Czerny 
is superintendent of the New Orleans plant. 





Left—Thick British Honduras mahogany dried successfully in kilns of the Freiburg Mahogany Co., New 
Right—Air view of the New Orleans plant, showing the mill and dry kilns at the extreme right 


Orleans. 
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past ten days, and the winter mills are well 
sold ahead. The summer mills will start up 
in about six weeks, or when the new log 
drives reach the booms. There is talk of an 
early advance in spruce dimension prices 
from the base of $29@31 for the small 
scantling sizes, 2x3- and 4-inch, that has held 
through the winter months. Heavy snow in 
northern Maine and eastern New Brunswick 
has retarded drying on the mill yards, and 
some shippers have moved all of their sea- 
soned boards. This situation will right itself 
in another month with the arrival of warmer 
weather. Six- and 7-inch rough and dry 
boards are held at $33@35, with the dressed 
and matched in these widths quoted $1 lower. 


LATH AND SHINGLES—Standard spruce 
lath are more active, with the 1%-inch at 
$3.50 @3.75 delivered at Boston rate points, and 
the wider size at $4@4.25. Eastern white 
cedar shingles are moving freely at $4.15 @4.25 
per square for the top grade of extras, 
$3.65@3.85 for clears, and $3@3.25 for 2nd 
clears. The downward trend of prices for 
West Coast red cedars has been halted after 
a series of dips, and there has been some 
slight recovery. Delivered by rail at New 
England points, the 18-inch No. 1 Perfec- 
tions are quoted at $4.90, with the 18-inch 5X 
No. 1 at $4.47; No. 2, $3.62, and No. 3, $3.12. 
British Columbia shippers make comparable 
prices of $5, $4.47, $3.57 and $3.07. From spot 
stocks at Boston yards, small lots to dealers 
sell at a range of $5.20@5 for Perfections; 
$4.67@4.50 for 5X No. 1; $4.10@3.85 for No. 2, 
and $3.35@3.20 for No. 3. 


EASTERN HARDWOODS—A checkup of 
production at the larger Adirondack plants 
shows a drop of fully 50 percent from the 
totals of 1937 and 1938, and much of the out- 
put for the rest of the year is already covered 
by orders. Prices for inch FAS maple or 
birch to the furniture factories and wood- 
workers are quite steady at $78@80, with the 
2-inch $10 higher. The season for maple at 
the wood heel shops is drawing to a close, 
with many orders for heel maple unfilled, 
as dry kiln capacity fell far short of re- 
quirements. There have been some cancella- 
tions, as shippers were unable to make de- 
liveries of the new sizes, 24-inch and 9/4. 
The old standard 2-inch has been little called 
for. While the mills have been able to pro- 
duce and pile the thicker sizes, they could 
not be kiln dried before the shoe and heel 
season ended. 


PINE BOXBOARDS—The manufacturers 
will hold their spring meeting at Manchester 
next Thursday, when a combined stock sheet 
will be ready. Salvaging logs downed by 
the September hurricane will carry holdings 
above normal. Inch round edge shows a 
wide price range, and has sold as low as $10 
and not higher than $14 at the mill yards. 
Very little of this type is being produced by 
the Federal log salvage groups. 


A branch office and warehouse at Cambridge, 
Mass., has been opened by C. A. Mauk Lumber 
Co. of Toledo, Ohio, with Robert O. Barber, 
of Newton Center, as manager. For some 


years Mr. Barber has been in charge of the 
eastern business of a Seattle shipper of stained 
shingles. He has secured the services of David 
B. Hawley, of Needham, a native of Newton, 
Mass., who for many years was located on 
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the West Coast. Its location at Erie and 
Albany streets in Cambridge has spur track 
connections. 


Harold S. Fuller, of Winchester, Mass., long 
identified with the Boston market as a manu- 
facturer of mahogany and now the executive 
head of the Bicknell & Fuller Paper Box Co., 
has been chosen to head the Winchester com- 
munity chest campaign. 

Harold Culter, sales manager Hammond 
Cedar Co., of Vancouver, B. C., arrived in 
Boston late last week for a conference with 
the company’s New England representative, 
R. J. Evans. 

T. J. McHugh, president and manager of 
sales of the Atlantic Lumber Co., of Boston, 
left April 12 for a brief stop at the company’s 
branch yard and office in Buffalo, from which 
point he will move on to Cincinnati to attend 
the spring meeting of the Appalachian Hard- 
wood Manufacturers. He will then visit the 
five southern hardwood operations of the com- 
pany. He reports domestic business in south- 
ern hardwoods as well below normal, though 
each month this year has been 50 percent better 
than the corresponding one last year. Foreign 
orders, on the other hand, are steadily increas- 
ing in volume. Fred Gillespie, who has been 
abroad since early February, will remain an- 
other month, as he has been booking substan- 
tial orders, particularly at English and French 


centers. 
NEW YORK, N. Y. 


The belated arrival of normal spring weather 
has resulted in volume of business booked thus 
far in April being well below normal. There 
is a fair volume of stock moving to develop- 
ment housing projects in upper Long Island 
and in eastern Jersey, and the coarse framing 
lumber and boards for most of these jobs are 
being trucked direct from the waterfront or 
railroad sidings. The privately financed single 
home for owner occupancy does not loom large 
in yard sales, and the lack of activity in this 
type of construction is charged against un- 
favorable weather. 

A total of thirty ships from the West 
Coast are listed to arrive at the local ter- 
minals through April, including several heavy 
consignments loaded at British Columbia 
ports. Most of this lumber is hauled away 
to dealer yards or direct to the jobs in filling 
old orders. Other lots go to the wholesale 
yards in rounding out assortments, leaving 
no more than a normal volume of unsold 
parcels in storage. Rumors of impending 
strikes at several West Coast mills have served 
to strengthen mill prices, and local distribu- 
tors are holding quite steady at the $10.50 dis- 
count from page 16 of West Coast list No. 32 
for ordinary dimension schedules delivered at 
the docks here. There are offerings at the 
$11 discount, but few orders are being booked 
at that figure. Small lots of dimension from 
local storage sell to dealers a discount of 
$4@5 for lengths up to 20 feet. There is an 
ample though not excessive supply of fir and 
hemlock boards, mostly fir, that sell freely 
at $25@25.50 for No. 2, with the No. 3 boards 
averaging $2 less. For the B. C. 50/50 boards 
—half No. 1’s and half No. 2’s—the range 
appears to be $25.50@26 at the dock. 

There have been sales of dimension and 
random spruce, yard sizes, with little demand 
for boards, though there have been sales of 
dressed and matched dry boards by car at 
$33.50@35. Small dimension sizes, 2x3- and 
4-inch in lengths un to 20 feet, delivered at 
Harlem River points, sell mostly at $30@ 
32.50. The small number of active mills in 
Maine and New Brunswick report order files 
that will absorb production well through May, 
when the new log drives coming to the sum- 
mer mills should be arriving. As the log 
cut in the eastern Provinces is known to be 
well below normal, and the probable outlet 
for spruce deals in the English market 
through the current season is yet to take 
form, the amount of Provincial spruce that 
will seek a market in New England and New 
York through 1939 is still uncertain. 

For North Carolina pine boards, particu- 
larly of the box grades, demand is sluggish. 
There is an outward show of price strength, 
but as in all of the southern pines, also hard- 
woods, this is said to be merely a reflection 
of the attitude of the mills as they resist any 
downward price trend while costs are stead- 
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ily advancing due to the effect of the ‘Wage 
and Hours” law. The western pines are 
slow, and prices are highly competitive, with 
most sales at concessions of $1@2 from mill 
lists. 

The chief activity of National-American 
Wholesale Lumber Association centers upon 
preparations for the forty-seventh annual 
convention at the Westchester Country Club 
on June 6 and 7. The Lumber Trade Golf 
Association will be domiciled at the same 
spacious clubhouse during the same period, 
its dates being from June 4 to 8. 


Buffalo, N. Y. 


The lumber trade continues quieter than 
oftentimes at this season, owing, in the opin- 
ion of many lumbermen, to uncertainties sur- 
rounding affairs both in this country and 
abroad. Private capital is reluctant to en- 
gage in construction of new homes in larger 
cities, owing to the high taxation, but a fair 
amount of home building is being done in 
suburban communities and more will be 
started when the weather becomes more 
settled. Lumber prices in most cases are un- 
changed. Southern pine roofers declined 50 
cents recently, but are now steady. 


HARDWOOD demand has not picked up 
to any large extent, and is largely confined 
to immediate needs of consuming plants. 
Numerous small orders for hurried delivery 
are being received by wholesalers, indicating 
that consumers’ stocks are quite low. Hard- 
wood prices are showing little change. Mills 
seem to have no large stocks. 


WESTERN PINES—Strength is shown in 
common grades of Ponderosa and Idaho pines, 
and the mills are reported to be getting short 
of stocks for prompt shipment. Some mills 
are said to have had rather large stocks of 
Ponderosa uppers, on which they made some 
concessions in prices. Retailers are not dis- 
posed to buy much ahead, though most of 
them have light stocks. 


NORTHERN PINE is holding firm, as mills 
have smaller stocks than sometimes at this 
season. The outlook is for increased strength 
in the market as building demand increases. 
Industrial business is light, as many plants 
are not inclined to buy beyond immediate 


needs. 
Baltimore, Md. 


NORTH CAROLINA PINE—With favorable 
weather, building demand has improved de- 
cidedly. Competition remains very Keen, and 
prices have not been impressively lifted by 
the Wage-and-Hour law. Stocks are at 
levels that allow for good selection, but 
troublesome accumulations are being avoided. 
The box manufacturers are operating even 
on Saturdays, and are buying rough stock 
accordingly. 

LONGLEAF PINE—Demand has shown a 
definite improvement, but has not assumed 
proportions which the more optimistic had 
envisioned. The requirements of many of 
the larger consumers are asserting them- 
selves. 

WESTERN WOODS—The market for fir, 
spruce, Idaho white pine and other species is 
just about holding its own as to volume with 
prices at least holding at recent levels. 


HARDW OODS—The movement is of much 
the same proportions as for some time. World 
unrest affects the export business very de- 
cidedly, of course, but also the domestic sit- 
uation. The quotations are little, if at all, 
changed. 





Plywood Manufacturer Opens 


Two More Warehouses 


HoguiamM, Wasu., April 15.—The Harbor 
Plywood Corp., here, has announced the open- 
ing of two new distributing warehouses in Flor- 
ida, at 66 N. E. 24th St., Miami, with Ed F. 
Crawford as manager, and at 104 Eleventh St., 
Tampa, with Ed B. Branch as manager. Ralph 
C. Clark, manager of Harbor’s Jacksonville 
distributing warehouse, is in charge of the 
Florida territory. With the addition of these 
facilities, Harbor has added to its efficient serv- 
ice in Super-Harbord and Harbord plywoods 
in fir, redwood, pine, lauan, and Sag-Nott doors, 
as well as supplementary hardwood panels, sup- 
plies, and accessories. 
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Convince yourself of MASTER 
SUPERIORITY 


MASTER 


12 oy 
Machines 
inl 





Overhead 
Crosscut 
Under- 
slung 
Rip 


SAVES TIME and LABOR 


You can have 10 days to prove it and it 
won't cost you ONE CENT. Stood the test 
and PROVED its labor saving advantages to 
users who know woodworking machinery for 
over TWENTY YEARS. 

Compare MASTER Construction, Simplicity, 
Accuracy and easy Operation. 

Get Complete Facts—TODAY. 


The Master Woodworker Mfg. Co. 
Brush & Congress. DETROIT MICH. 


Convenient Time Payment Plan 
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NATIONAL PRODUCTION, SHIPMENTS and ORDERS 


Wasurneoton, D. C., April 15.—Following is the National Lumber Manufacturers’ Association’s report for two weeks ended April 8, and for 
14 weeks ended that date, covering mills whose statistics for both 1939 and 1938 are available, and percentage comparison with statistics of identical 


mills for the corresponding period of 1938: 


Production Percent 

















q Shipments Percent Orders Pereent 
TWO WEEKS: Mills 1939 of 1938 1939 of 1938 "1939 of 1938 
Softwoods: 
EE IPOD: ccdveccecceccecouc edwebeeeeegee 122 62,608,000 110 64,704,000 135 65,880,000 135 
Co ero rT rrr reer ee 143 182,919,000 111 193,884,000 119 201,878,000 135 
WeStGPR Pie cecccccccccccce Ce ee ee 115 110,109,000 114 116,335,000 116 125,890,000 139 
er eer er 13 13,630,000 1: 17,220,000 113 16,144,000 109 
SES SENOS cccccccecocccccseseesoes eae 10 4,996,000 sO 5,076,000 7 4,029,000 91 
ED EE  cn.ce tee ee tees esses seeeseesers 10 582,000 19 4,060,000 132 4,358,000 103 
POON EENED TEONOGE, cccccccccccceseccceseoeeue 19 2,770,000 154 3,711,000 154 2,797,000 140 
SE ED oti sueewaagnd’ 6aeeealees - 4382 377,614,000 itr 404,990,000 120 420,976,000 134 
Hardweods: 
BODEMETM TATE WOOCES .ccccccccccccceccecosees 768 8,526,000 96 12,614,000 141 10,977,000 133 
Northern Hardwoods .........-eeeeeeeeeseees 19 4,298,000 57 3,900,000 177 3,879,000 203 
Total Hardwoods .....cccccccccccccccccces 87 12,824,000 78 16,514,000 148 14,856,000 146 
TOCRE LAMDSP ccccccccccvcesces coceeee —_ 500 390,438,000 110 421,504,000 12 435,832,000 134 
Gam PisOtIRH cccvccccce TTT TCT TTT ere 65 12,609,000 92 14,435,000 129 10,717,000 97 
BE OEE bee snceceeoseeeeee wneeteenen 14 1,680,000 114 2,284,000 128 2,099,000 140 
FOURTEEN WEEKS: 
Softwoods: 
BOUCNSTH PINE] oc ccccccccccsecedcvccccccccces 128 38,179,000 103 33,208,000 100 450,055,000 104 
, i. D>” SAAT TTTTT TCT TT Te ee 143 1,218,602,000 119 1,225,773,000 114 1,248,839,000 113 
WE WED ccdcce ccesecserecesceoceseseue 118 560,959,000 133 798,907,000 109 760,426,000 102 
California Redwood .......cccesccccceevcces 13 91,531,000 122 95,095,000 127 102,962,000 108 
BOUEMOER CHUTES co cccccccccccccccscoseccess 10 37,860,000 103 33,978,000 102 29,249,000 108 
EE: SE aaa ci eeseheeseeeevereenereees 10 3,640,000 34 24,481,000 113 26,589,000 110 
ee rrr rrr rr 19 19,612,000 100 19,904,000 155 21,936,000 132 
ee er. 441 2,370,383,000 118 2,631,346,000 110 2,640,056,000 108 
Hardwoods: . - = 
Bemthere WavEWOOSS oc ccccdiccccccscccecseces 771 64,271,000 95 85,543,000 138 86,407,000 138 
POSS OGG occ ccicccevicveccessece 19 40,193,000 70 26,608,000 147 24,568,000 140 
Total BMarGwoeGS ..ccccccvcecccccccscscvces 90 104,464,000 S3 112,151,000 140 110,975,000 139 
WOCNE BHOOD ccccctcccccsececseeesssceeve 512 2,474,847,000 116 2,743,497,000 111 2,751,031,000 109 
Ce I ncn ci ceceucesceceseevcasosveene 65 91,276,000 108 92,093,000 103 99,949,000 105 
Maple WICOFIME oc ccccccccccscccccvctccccccce 14 12,477,000 121 12,903,000 116 3,745,000 121 


tUnits of Production. 





Southern Pine Statistics 


[Special telegram to AmMERICAN LUMBERMAN] 
New Orveans, LA., April 19.—Following is a 
summary of reports from southern pine mills 
for two weeks ended April 15: 


Average weekly number of mills, 126; 
Units,+ 106 


Total for 

Two Weeks 

Three-year average production*... 65,273,000 
ROCHE BDROGUCUON 6c cccvecsevesees 61,918,000 
PEE - cicdceerenssevesesesenes 61,395,000 
COON POROTUEE 66 dc ci cccccseveeess 59,689,000 


Number of mills, 128; Units,} 105 
On April 15, 1939 


CO MRO « ccatu cece dvesures 69,477,000 
RE UD iw ctpamseenseeee bus 445,634,000 
*October, 1935, to October, 1938. 
7Unit is 309,000 feet of “3-year average” 
production. 


Western Pine Summary 


PortLanp, Ore., April 15.—The Western Pine 
Association reports as follows on operation of 
identical Inland Empire and California mills 
during the two weeks ended April 8: 


Report of an average 115 mills: 


Total for 2 Weeks Ended 
April 8,1939 April 9, 1938 


Production ....... 110,109,000 96,688,000 
Shipments ........ 116,335,000 100,027,000 
Orders received 125,890,000 90,540,000 


Report of an average of 112 mills: 
April 8,1939 April 9, 1938 
Unfilled orders 164,361,000 137,408,000 
Gross stocks ..... 1,420,931,000 1,456,266,000 
Report of 112 identical mills: 
c——T otal for Year———, 
1939 1938 


Production ...... 566,836,000 424,230,000 
Shipments ....... 792,174,000 732,071,000 
WE. sakiceneses 751,479,000 737,911,000 





Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., April 17.—Following is statement for nine groups of identical mills and 
two groups of hardwood flooring plants of unfilled orders and gross stock footage on April 8: 


No. of Unfilled Orders Gross Stocks 
Softwoods— Mills 939 1938 1939 1938 
cc cc ekneeenneneeeee 115 71,255,000 57,730,000 497,983,000 510,576,000 
BE GEE Feeeehececocecesoeee 143 324,687,000 300,876,000 935,319,000 969,042,000 


MPP écosceocedcceecetaee 112 








° 164,361,000 137,408,000 1,420,931,000 1,456,266,000 
California Redwood ............- 3 35,352,000 46,551,000 294,453,000 311,434,000 
OEE COORD ccccccccctonece 10 5,085,000 4,444,000 201,574,000 188,169,000 
Northern Pine ........ sdeseesaes 10 6,807,000 6,726,000 131,639,000 154,906,000 
Northern Hemlock* ...... etvenee 15 10,327,000 8,007,000 114,210,000 110,441,000 
Total Softwoods ............ 418 617,874,000 561,742,000 3,596,109,000 3,700,834,000 
Southern Hardwoods ........... +68 32,147,000 30,380,000 217,137,000 242,319,000 
Northern Hardwoods® ........... 16 13,053,000 14,153,000 139,422,000 142,490,000 
Total Hardwoods ........+ 0 84 45,200,000 44,533,000 356,559,000 384,809,000 
TOES BANNED cccccccccccess e 487 663,074,000 606,275,000 3,952,668,000 4,085,643,000 
Flooring— 
i Ns cc ceces ees ouneees 75 52,650,000 34,930,000 91,921,000 84,564,000 
ue WA 32... ccccccecee, 87942'000 7,094,000 13,164,000 —-13,678,000 
*Unfilled orders reported by 15 and 16 mills; stocks by 17 mills. fUnits. 


West Coast Review 


[Special radiogram to AMERICAN LUMBERMAN] 


SEATTLE, WasH., April 19 The 143 West 
Coast Lumbermen’s Association mills, giving 
production, shipments and orders during the 
two weeks ended April 15, reported: 


Production 184,673,000 
Shipments 194,727,000 5.44% over production 
Orders 207,432,000 12.32% over production 


A group of 143 mills, whose production re- 
ports for 1939 to date are complete, reported 
as follows: 

Average weekly cut for fifteen weeks: 
1939 87,268,000 
SO re ern ee ee 73,513,000 

Average cut for two weeks ended 
Po | ee er ER: 92,337,000 


A group of 143 mills, whose production for 
the two weeks ended April 15 was 184,673,000 
feet, reported distribution as follows: 


ey 





' Unfilled 
: Shipments Orders Orders 
eee 82,231,000 85,752,000 101,667,000 
Domestic 
cargo.... 76,983,000 83,445,000 161,821,000 
Export - 14,081,000 16,803,000 61,522,000 
Local -- 21,432,000 ek ree 
194,727,000 207,432,000 325,010,000 


A group of 143 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1938 and 1939 to date, reported as 
follows: 


Aver. for 2 
wks. ended Aver. for 15 wks. ended 
April 15, April 15, April 16, 
1939 1939 1938 
Production 92,337,000 87,268,000 73,513,000 
Shipments 97,364,000 88,580,000 77,200,000 
Orders 103,716,000 90,108,000 78,636,000 





“Tomorrow Town” at the New York World’s 
Fair reveals how the community of the future 
will function. The “Town” covers five acres. 
Fifteen homes are being erected to give spec- 
tators an idea of what to expect for prices rang- 
ing from $3,000 to $17,000. 
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Largest Capacity in Oregon 


These famous Johnson Mills have a sawing capac- 
ity of 47,000 feet per hour, a dry kiln capacity of 
270,000 feet per day. Every up-to-date facility for 
quality manufacture and refinement of old-growth 
Douglas Fir, Virgin Sitka Spruce and West Coast 
Hemlock. NOW, for the first time, these products 
are available for direct water shipment from our 
harbor to the Atlantic Coast wholesale trade. 


C. D. Johnson Lumber Corporation 


1330 American Bank Bldg., Portland, Oregon. 
Mills: Toledo, Oregon 


OHNSON 
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HER-ZIM SNAP-ON MOULDINGS 


Covers of Polished Stainless Steel 
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2006 Cover 3236 Cover i7_Cover 
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Available in widths 
in 


from 3” to 11/.”. Easily applied by nailing retainer 
place and snapping on the cover. 


Write Today for Illustrated Catalog 
{llustrates many new types of decorative metal mouldings, with hun- 
dreds of sectional views—colored insert mouldings, with Her-Zim filler, 
linoleum and beading; wallboard and wall-tile mouldings; aluminum 
cove mouldings and stair nosings; linoleum edging, angles and tees. 
Get your copy at once. 


HERRON-ZIMMERS MOULDING CO. 
3908 E. Outer Drive Detroit, Mich. 











PROTECTION’S Modern Research Laboratory 


You can protect your windows, frames, blinds, 
shutters, doors and other millwork from decay for 
many years. 

Research work carried on here for 17 years has 
proved that decay fungi can be prevented. Thou- 
sands of WOODLIFE-treated windows and frames 
in service bear out the laboratory tests. 

WOODLIFE, in addition to its toxicity, is equally 
effective as a water repellent. A 3-minute dip in 
WOODLIFE affords millwork maximum protection 
against decay, swelling, warping, grain raising and 
checking. 


For information about proper equipment and 
treating methods, write for Bulletin 27A. 


Protection Products Mfg. Co. 





Mfrs. of PRESERVATIVE SOLUTIONS for 
Research Laboratory and Plant KALAMAZOO, MICH. 
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CORPORATION 


MEDFORD OREGON 


From the great lumber plant of the Medford Cor- 
poration, at Medford, Oregon, comes a surpass- 
ingly fine line of products in Ponderosa, Sugar 
Pine, Douglas Fir, White Fir. The company’s 
large holdings in the Crater Lake and Klamath 
Lake regions insure constant supply of choicest 
timber. The Medford mills are modern. Scien- 
tific seasoning, precision manufacturing and 
accurate grading mean highest quality produc- 
tion. Cutting capacity, 240,000 ft. per 8-hour day. 
Up-to-date planing mill and cut stock depart- 
ment. Yard Stock, Cut Stock, Lath, Mouldings, 
Factory Items. Let us quote. 


Street, Chicago, Ill. Entered as second-class matter March 28, 1932, at the Post Office at Chicago, Illinois, under the Act of March 3, 1879 
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Consolidation in 1899 of the Northwestern Lumberman and Timberman 
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A Practical Step Toward 


Stimulation of Home 
Building and Repairs 


N A PREVIOUS issue the AMERICAN 
LUMBERMAN published a news item 
from Rochester, N. Y., announcing 

that in order to promote house construc- 
tion, repairs and remodeling, all four lo- 
cals of the A. F. of L. Carpenters Dis- 
trict Council had approved a plan for a 
25 percent reduction in the wage scale, 
which would be revised down from 
$1.33% an hour to $1, effective until 
Jan. 1, 1940. While this commendable 
action upon the part of the carpenters in 
Rochester is a fact, a letter from the sec- 
retary of the Carpenters District Coun- 
cil of that city to AMERICAN LUMBER- 
MAN Says that the report is a little mis- 
leading inasmuch as not all the facts were 
included. The wage reduction does not 
cover all classes of work, the resolution 
adopted by the mass meeting on March 
16 being as follows: 

“It is agreed that one dollar per hour 
shall be the minimum wage rate on all 
one- and two-family residences, and resi- 
dence garages, repairs and remodeling of 
same.” 

The secretary advises that the wage 
scale of $1.33% per hour remains in ef- 
fect on all work other than as above, and 
that the action taken was entirely volun- 
tary on the part of the Union. He fur- 
ther adds: “We have received many 
communications and telegrams quoting 
your article and inquiring as to its au- 
thenticity.” 

The AMERICAN LUMBERMAN is glad 
to clarify the situation in this way, give 
the additional facts, of which it was not 
informed when the news item was 
printed, and at the same time express its 
commendation of this voluntary action 
by the Union in agreeing to a lower wage 
scale in the building and repairing of 
homes that are of the type so generally 
needed. On one- and two-family resi- 
dences, residencé garages, and on repairs 
and remodeling, the labor cost generally 
is the most important single item, and a 
reduction of 25 percent in the wage scale 
will make a considerable difference in the 
total cost of the home—and in many 
cases, no doubt, will determine the abil- 
ity of people to build homes. This re- 
duction will affect the type of construc- 
tion that will afford the greatest amount 
of employment and affect the largest 
number of prospective home owners, and 
it is sincerely to be hoped that the car- 
penters’ unions in other sections will fol- 
low the patriotic voluntary action of the 
locals in Rochester and in this way give 
additional impetus to the home building 
program, to which economists and people 
generally look as the means by which the 


Amemecanfiumbherman 
country may begin to come out of its 
present depressed condition and employ- 
ment rolls be greatly increased. 

With suppliers of materials used in 
home construction and repairs and the 
carpenters’ organizations co-operating in 
this way, persons of modest means. or 
small incomes will be encouraged to 
make a real effort to secure the homes 
for which they long may have wished, 
and now may see their dreams come 
true. 





More Economical Pro- 
duction Through Better 
Plant Equipment 


N THE WHOLE, forced produc- 
tion to justify wage levels and hour 
restrictions set up under the Wage- 

Hour Law has shown many manufacturers 
of lumber that they have dropped below 
a healthy level in the replacement of worn 
and outmoded equipment. Mill foremen 
and machinery manufacturers attest to 
this fact. It is working an undue hard- 
ship, and if not corrected may eventually 
force the closing of some mills or complete 
disregard for the law. 

Manufacturers have felt the necessity, 
in the last few years, to protect capital 
against inroads made by operating sched- 
ules which might or might not make 
profits, due to uncertain demand and a 
wide range of prices. Excessive and un- 
fair taxation of profits also has pre- 
vented further investment in _ plant 
improvement. 

Equipment inquiries and sales so far 
this year, while somewhat on the bright 
side, do not even give a fair indication 
of what producers need to attain and 
maintain increased and economical pro- 
duction quotas. Machinery manufacturers 
are ready to supply equipment which will 
guarantee greater output, further refine- 
ment, and at less cost. Inasmuch as the 
Wage-Hour Law, in present or similar 
form, seems destined to be a continuing 
part of the operating overhead in the 
lumber industry, it would seem to be a 
wise step for producers to invest in ma- 
chinery of proved merit and combat the 
inner competition of low production at a 
high cost. 

Replacement of old machinery and plant 
production expansion are not cure-all 
measures. They are, however, means to 
an end which cannot longer be over- 
looked. If they but aid the producer to 
comply with the Wage-Hour Law at small 
increase in operating cost, his skin will 
remain “in one piece” and there will be a 
little less wear and tear mentally. It still 
takes a good log to make good lumber— 
but how much easier and cheaper it can 
be done with proper and efficient equip- 
ment ! 
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Federal Court Decision 


Clarifies “Hot Lumber” 


Question 


N PRACTICALLY every discussion 
of the wages and hours law as it af- 
fects the lumber industry, the ques- 

tion of liability in the handling of “hot 
lumber” and enforcement against small 
mill operators has been prominent. The 
Iederal District Court of the Eastern 
District of Virginia has clarified this in 
a recent decision, covering the first court 
case charging violation of the law in the 
lumber industry that has reached the trial 
stage. In this case the operator of a con- 
centration plant which buys its lumber 
from small sawmill operators and then 
ships it in interstate commerce was 
charged with so depressing the price paid 
for the lumber that it precluded the pos- 
sibility of these operators paying the 
minimum wage scale provided in the law. 
The court issued an injunction against 
the defendant company restraining it 
from selling or shipping in interstate 
commerce’ 2,500,000 teet of this “‘hot’’ 
lumber. Under a stipulation accompany- 
ing the injunction, the company agreed to 
segregate this lumber. To dispose of it, 
the company must either sell it all within 
the State, or provide for restitution to the 
employees who produced it. This latter 
would mean tracing all the lumber back 
to the small mills from which it came, 
and computing and paying to the em- 
ployees the difference between the 
amounts they were actually paid and the 
25 cents per hour legal minimum wage. 

This Federal Court decision should 
have a far-reaching effect, either through 
a more general enforcement of the law 
or in creating a demand for repeal of the 
law that Congress can not ignore. It 
has opened a way to enforce compliance 
by small operators who have felt immune 
from the law simply because they were 
selling their product within their State 
limits. As long as their product is used 
or actually remains within the State they 
are immune, but, in the light of this de- 
cision, concentration plants, or furniture 
and other fabricating plants, naturally 
will need to be very sure, before buying 
the lumber, that it has been produced in 
accordance with the provisions of the 
wages and hours law. 

There has been an insistent demand 
from operators who are complying with 
the law that the Administrator speed up 
enforcement activities and thus relieve a 
situation that is fast becoming intoler- 
able. It is understood that a large num- 
ber of complaints in the South now are 
under investigation and no doubt this 
Virginia Court decision will make some- 
what easier the law’s enforcement. 
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Honor to Distinguished Mother of A Notable Family 


HE OTHER DAY a lot of impor- 
7 tant business matters, and likely 

some people of considerable impor- 
tance too, had to wait while Wilson 
Compton, sitting in his office in Wash- 
ington, D. C., put through a long dis- 
tance telephone call to a lady in Wooster, 
Ohio, whose name is Mrs. Elias Comp- 
ton, and whose relationship is that of 
mother to Wilson and the other famous 
Comptons. The reason which impelled 
the executive head of the National Lum- 
ber Manufacturers’ Association to disre- 
gard temporarily the schedule before him, 
of a busy day’s duties and appointments, 
was that he had just learned that his 
mother had been named as “The Ameri- 
can Mother of 1939” by the Golden Rule 
Foundation, with headquarters in New 
York City. 

So, to the little frame house in Woo- 
ster, in which were born Wilson Compton 
and his distinguished brothers and _ sis- 
ter, and in which his mother has lived 
ever since her marriage to the late Prof. 
Elias Compton, of Wooster College, the 


wires carried his message of congratula- 
tions and affection. 

“The first thing she wanted to know,” 
said Dr. Compton, “‘was if I would go to 
New York with her on Mother’s Day, 
May 14, when she will be formally no- 
tified of the honor bestowed. I told her 
that I would.” 

Mrs. Elias Compton, now 81, plans to 
take a trip around the world during the 
coming summer, visiting her daughter, 
Mrs. C. Herbert Rice, linguist and wife 
of the principal of the Christian College 
at Allahabad, India. Incidentally, Mrs. 
Compton learned to drive a car at 72, 
and is an expert swimmer. 

Most newspaper and magazine readers 
are familiar with the achievements of the 
members of the Compton family; and 
those who wish additional details will find 
them in the closely printed pages of 
“Who’s Who in America.” Therefore, 
we refrain from more than bare mention 
of the three brothers—the sister having 
already been identified in this story. 

Best known to the lumber industry, 
naturally, is Wilson Compton, secretary 


and general manager of the National 
Lumber Manufacturers’ Association, who 
also is a distinguished economist and law- 
yer; professor of economics at George 
Washington University. He holds de- 
grees from Wooster College, Univer- 
sity of Cincinnati, Princeton, and Ham- 
ilton College. Mr. and Mrs. Wilson 
Compton have four children. 

Everyone knows of the high place in 
the scientific world occupied by Arthur 
H. Compton, professor of physics at the 
University of Chicago; recipient of the 
Nobel Prize in physics awarded by the 
Swedish Academy of Sciences in 1927. 

Dr. Karl T. Compton is president of 
the Massachusetts Institute of Technol- 
ogy, and has to his credit a long list of 
academic and scientific honors. 

Thus it will be seen that in honoring 
Mrs. Elias Compton as “The American 
Mother of 1939,” the Golden Rule Foun- 
dation is honoring itself, and is placing a 
well deserved chaplet on the brow of one 
of the noblest and most outstanding of 
American mothers. 





Wholesalers Not Requir- 
ed to Carry Stocks to 


Sell Government 


New York, N. Y., April 17.—The National- 
American Wholesale Lumber Association, ac- 
cording to an announcement by Sid L. Darling, 
secretary, has successfully concluded its fight 
to have the objectionable and impractical defini- 
tion of “regular dealer” under the Walsh-Healey 
Government Contracts Act amended to one 
more equitably consistent with the tradition and 
practice of the industry. 


The change, granted by Secretary of Labor 
Perkins on April 5, follows: 


A regular dealer in lumber and timber 
products, if a wholesale lumber dealer, may 
be a person who owns, operates or maintains 
a place of business in which the materials, 
supplies, articles or equipment of the general 
character described by the specifications and 
required under the contract are bought for 
the account of such person and sold to the 
public in the usual course of business; pro- 
vided that at least more than 50 percent of 
his business is such purchase and sale of 
such materials, supplies, article, or equip- 
ment, and provided further, that upon all 
orders to manufacturers for direct shipment 
to the United States he agrees to insert a 
notice to the manufacturer to the effect that 
the supplies are purchased for the United 
States and that the manufacturer is within 
the terms of Article 104 of these Regulations 
requiring compliance with the provisions of 
the “Public Contracts Act.” 


On Sept. 14, 1936 the Secretary of Labor is- 
sued regulations under the Contracts Act which 
defined a “regular dealer” entitled to bid on 
Government contracts as one who maintained 
an establishment in which materials similar to 
those called for in the contract were “kept in 
stock.” The National-American started its fight 
immediately, setting forth how lumber whole- 
salers did business and requesting that the regu- 
lations be clarified so as not to exclude whole- 
salers. 


The National-American is naturally proud 
of its participation in the fight to secure a 
proper definition for “regular dealer,” as well it 


may, for the accomplishment is one of the out- 
standing services which the association has per- 
formed for wholesalers. Quite aside from the 
immediate application of the objectionable defi- 
nition of “regular dealer” to Government con- 
tracts under the first ruling, was the equally 
important feature that it might be far reaching 
in connection with many other situations affect- 
ing all wholesalers. 





Canadians Fear Loss of 
British Market to North- 
west States 


Vancouver, B. C., April 15—Lumber export- 
ers in Vancouver fear that, as a result of the 
current low quotations prevailing in the Amer- 
ican market, they may lose important foreign 
business. During the past six years, British 
Columbia mills have had the British business 
pretty much to themselves. But it is understood 
that Washington mills have taken a substantial 
British order for merchantable timbers and ab- 
sorbed the duty of $2, underselling British Co- 
lumbia producers in their important British 
market. American mills are reported to be quot- 
ing around $14 for merchantable squares for 
the Orient. Meanwhile enquiries from the 
United Kingdom continue in steady volume, 
with considerable business placed along well 
diversified lines. Commons are strong, but 
clears continue soft. The United Kingdom mar- 
ket is definitely stronger, but the competition 
is growing keener. It was sales of lumber to 
Great Britain which marked the first reversal 
of the downward trend in shipments from Brit- 
ish Columbia; those to Great Britain increased 
rapidly to 742 million feet in 1938—ten times the 
1929 total. Any loss in housing demand in 
Great Britain has been more than offset by in- 
creased requirements arising from the expan- 
sion in armament orders. 

FIRE PROTECTION educational work carried on 
by the Texas Forest Service has been aug- 
mented by two motorized motion picture units 
traveling the rural communities, which showed 
to an attendance of 85,000 in 1938. 


Amendments Proposed 
For Wage-Hour 
Law 


Wasuincton, D. C., April 17—An omnibus 
bill, (H.R. 5435) recently introduced by Mary 
Norton, chairman of the House Labor Commit- 
tee, seeks to amend the Wage-Hour Law on 
nine different fronts. A similar bill has been 
introduced in the Senate by E. D. Thomas, 
chairman of the Senate Labor Committee. El- 
mer F. Andrews, Wage-Hour Administrator, 
has announced his support of the amendments, 
which follows: 

1—Exempt salaried employees receiving a 
guaranteed monthly salary of $200 or more; 
2—Relieve employer from criminal prosecution 
or civil liability for back wages if he followed 
in good faith the Administrator’s regulations or 
orders later invalidated by the courts; 3— 
Amend agricultural employee exemptions from 
Section 7 by defining specific occupations and 
eliminating “area of production” provisions per- 
mitting in the occupations specified maximums 
of 12 hours per day and 56 hours per week 
without the payment of overtime; 4—Exempt 
telephone operators in exchanges serving 350 
or less; 5—Authorize the Administrator to es- 
tablish committees to determine whether specific 
industries in Puerto Rico and the Virgin 
Islands may pay less than the statutory mini- 
mum wages; 6—Extend the authority of the 
Administrator to issue necessary orders and 
regulations, to make special provision for vol- 
untary constant wage plans, and to restrict in- 
dustrial homework; 7—Change Section 15 (a) 
(2) to include as a prohibited act subject to 
penalties, the violation of any regulation or 
order of the Administrator issued pursuant to 
the provisions of the Act; 8—Authorize the Ad- 
ministrator to exempt “hot goods” from the 
prohibition against interstate shipment if he 
finds that every person having a proprietary in- 
terest in such goods was an innocent purchaser ; 
9—Permit court actions against employers in the 
State where such violations occur instead of lim- 
iting such actions to the State in which em- 
ployers are incorporated, and exempt the Ad- 
ministrator from liability in any proceeding un- 
der the Act. 
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300 WOMEN Build “Ideal House” 


[Continued from Front Page} 

long harbored. They thoroughly discussed the matter, and defi- 
nitely decided to go ahead. It would be a “composite home,” 
including the features which the majority of the women desired 
in a residence. That was some task, and it took quite a while 
to assemble and classify all of the ideas presented. The women 
logically decided that they needed an architect to translate into 
building terms and blueprints the things they wanted in the 
modern, model home. 

Architect John B. Anthony, an interior decorator, and a land- 
scape gardener were engaged by the women to carry out their 
ideas. The majority ruled on all questions, and after a lot of 
class discussion it was voted to build a two-story, three-bedroom 
house along Colonial lines. Each woman was told to bring in 
a list of features she would like incorporated in the dwelling, 
and another set of things that she did not want in. From these 
300 twin lists, one gets an excellent notion of what the average 
modern homemaker wants a house to be like. Retail lumber and 
building material dealers, who readily recognize that women are 
becoming increasingly important in America’s home-building 
picture, will be interested in this cross-section of opinion. 


WHAT "COMPOSITE WOMAN" WANTS IN HOME 


Briefly, and in general, what is this “composite woman” like? 
One learns that she does most of her own housework, including 
the laundry. Because she does the washing, she wants the 
laundry facilities off the kitchen instead of in a basement so 
as to save going up and down stairs. Since she entertains, 
she wants a dining room large enough to seat twelve guests. 
Mrs. Homemaker drives the car, and a garage on the front of 
the lot near the street appeals to her because it is easier to get 
in and out. She wants the rooms so arranged that no kitchen 
odors seep into the living quarters. <A level lot with a rear 
garden affording privacy is desired. 

The lists of the “musts” were a very interesting assortment 
of important things. Let’s look at some of the other “musts” 
that the study club agreed had to be in the house. 

Windows all the same height 
Ironing board placed so it can be used from either side 
A roof ever the entrance porch 


Two bathrooms upstairs, a lavatory on first floor 
A fireplace, not in a corner or one end of reom 
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This is the first floor plan 

favored by the 300 Berke- 

ley women, and shows the 

inclusion of things they 

thought should be in a 

well arranged, modern 
house 
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Entrance hall with at least one coat closet 

Access to front door from kitchen directly through hall, not via 
dining room 

A closet each for husband and wife in their bedroom 

Linen closets in each bathroom with a small space to be ventilated 
like a cooler for storing rubber goods and the toilet bowl brush 

Sufficient wall space for furniture 

Lots of electric outlets in all rooms, including plugs in the bath- 
rooms and kitchen 


WHAT THE WOMEN VOTED OUT 


Another very interesting list is formed by things the women 
voted out. This is a mighty good list to remember. In fact 
both lists ought to be typewritten and hung in every lumber- 
man’s office so that when a woman comes in and talks about 
the things she wants he can say to her: “Here’s what the 
Berkeley Women’s City Club members voted in and what they 
voted out. Would you like to include some of the things they 
voted out and, if so, what? Would you like to vote out some 
of the things they wanted in and, if so, which ones?” 

Some of the things which the women said they would not 
have in the house are here listed: 

More than one level 

Peek holes in front door 

Front door opening into living room 

Hot air flue opposite fireplace where davenport should be 
Arched or odd shaped windows which are hard to curtain 
Corner windows (might later date the house) 

Windows reaching the floor 

Bathroom between two bedrooms as one door is often left locked 
Rough textured walls 

Stairway in living room 

The architect was given the lists of likes and dislikes and got 
busy. The house developed into a two-story with a two-car 
attached garage from which one has direct access to the house 
through the laundry room. On the first floor is a front hall, 
living room, dining room, breakfast nook, kitchen, laundry, 
closets and lavatory. The upper level consists of three bed- 
rooms with plenty of closets and two baths. The house is base- 
mentless except for a small excavation under the center for the 
furnace and water heater. 


WOOD PLAYS MAJOR ROLE 


Work on the Ideal House is now well advanced. The 
framing is Douglas fir, and cedar shingles were used on exterior 
walls and the roof. All exterior trim, including the gutter and 
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With seven closets on the 

second floor, this home 

would have enough stor- 

age space for the most 

demanding housewife. All 

bedrooms are sufficiently 
large 




















oa ae — ams i a hi a 


x ee =) | 606 


139 


1- 


1en 
act 
er- 
out 
the 
1ey 
1ey 
me 


not 


got 
car 
use 
all, 
lry, 
ed- 
ise- 
the 


The 
rior 
and 





April 22, 1939 


cornice, is redwood. Floors in the main rooms downstairs are 
of oak plank, and on the second floor they are quarter-sawn oak. 
Oak was also used for the Colonial stairway, which has a typical 
rail of turned spindles. The pine interior trim is painted, and 
the walls papered. A low wainscot of wood will be an attractive 
feature of the dining room. The husband of one of the members 
has furnished the money for the building project. The con- 
struction work is being done by a contractor on a cost-plus 
basis, rather than a genéral contract. 





Another picture taken during its formative period and showing 
. the Women's City Club sign on the roof 
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OPPORTUNITY'S DOOR IS OPEN 


This model house is bound to have a great influence in the 
city of Berkeley. It has already done a lot of wonderful adver- 
tising for the city and the building business. We know that the 
women folk—in a large way—have the final say-so where the 
money is to be spent, especially when it has to do with the home. 
An appeal to the Women’s Club in your town to improve local 
conditions, to build better homes, to furnish healthier and more 
sanitary conditions, will have a good deal to do with the build- 
ing program. Why not interest the Women’s Club in your 
town in building a demonstration home? Surely someone has a 
lot to furnish without a down payment, and will say: “Pay me 
for it when you sell the house.” It is probable that the husband 
of some good club member will be willing to furnish the money 
and guarantee payment for the lumber and building material 
and then, with the advertising that will come out of the activities 
of the club, the demonstration of the home, there will be no 
question about its sale. 

Here’s an opportunity for lumbermen to capitalize on an idea 
in their towns. It will create more talk about home building 
than any other thing one can do. Your town is the home of the 
folks to whom you want to sell lumber. It is a great chance 
to build some good-will and to show your initiative to really 
start a building campaign in your community. You might check 
up on the Women’s Club and see how many members own their 
own homes. There certainly will be a lot of prospects for home 
ownership in a Women’s Club in any town. 


Catering to Painters Brings Sales 


The Frey Brothers Lumber Co., Inc., 
Michigan City, Ind., does a paint busi- 
ness which averages approximately 
$7,500 annually, and has a turnover of 
three and one-half times. 

With that statement, we tell the result 
of good paint merchandising before relat- 
ing what the company personnel does to 
achieve such enviable sales. Lumber and 
building material dealers who stock paint 
may find an idea or two in this account 
adaptable to their own businesses. 

A problem which often puzzles a lum- 
ber company manager who has paint to 
sell is how to appeal to painters in the 
community in such a way that they will 
automatically think of his stock whenever 
they have to make a purchase. The Frey 





LEFT—This room in the lumber shed is 
where the supplementary paint stock is 
kept. When the shelves in the display 
space of the office need replenishing, 
paint is taken in from this reserve 


RIGHT—Here is where the painter-custom- 

ers of the Frey Bros. Lumber Co. find their 

needs. It is the room in which only gallon 

cans of white paint are stored for sale 
to painters who mix their own 








srothers Lumber Co. has solved this 
problem quite effectively, it seems, by 
carrying a “Master Painters Line,” 
which comes in only white and in nothing 
less than gallon containers. 

“We maugurated this sub-department 
in our paint line because we. discovered 
that every painter feels that his own pet 
system of mixing in colors is better than 
any manufacturer’s product on the mar- 
ket,” Harry Frey explained to the 


AMERICAN LUMBERMAN’s representative. 
“Our business has greatly improved since 
we catered to this trade ego, and now it 
amounts to about $2,500, or one-third, of 
our average year’s volume. The painters 
favor the idea, and we find it handy since 
it simplifies and speeds up transactions 
with them.” 

The gallon cans of white paint are not 
even kept in the display room of the 
office, but are in a room near the front 
of the lumber shed. Painters often serve 
themselves, and then go into the office 
and settle. By making buying easy for 
the tradesmen the Frey brothers are sav- 
ing time by not having to do much sell- 


ing! The bulk of the company’s sales to 
painters is to five men, although others 
in Michigan City make frequent trips to 
the yard. 

Plans had been completed the day the 
writer visited the yard for a get-together 
of the city’s painters as guests of the com- 
pany. A feature of the evening’s pro- 
gram was a humorous four-act play 


which was reservedly and modestly de- 
scribed as a “colossal, tremendous, effec- 
tive presentation of the modern manner 
of selling paint as contrasted to the old 
time methods!” The cast of this original 
“drama of the age” was made up of the 
following employees: Harry Frey, Elmer 
Ofcharchak, Florence Kinsey, and Mr. 
Griswold. 

In addition to the playlet, the Michi- 
gan City audience of painters heard in- 
structive talks by William Simpson, Chi- 
cago branch manager of the Devoe & 
Raynolds Co., and James LeFebre, rep- 
resentative of the paint company in the 


Michigan City area. The two: speakers 





also showed motion picture films demon- 
strating the famous two-coat system of 
their concern. 

Refreshments were served to conclude 
the evening. The Frey brothers believe 
that events of this nature result in better 
sales, and expect that paint business dur- 
ing the coming year will surpass previous 
marks, 
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Dri-Bilt House, Prefabricated in 


Plywood Used in Building Ceiling, 
Wall, Sub-Floor and Roof Sections 


Now, it is here 





an eight-hour house! A dwelling whose 


walls, partitions, ceilings, roof boards and windows are all in 
place on the foundation at the end of the first working day, 





after which the house is completely finished in two or three weeks. 

It was built recently in North Canton, Ohio, and it was made 
possible by using sections of plywood which were previously 
assembled in the mill of the Ramsey Lumber Co. at nearby 
Aultman. It,is the first “Dri-bilt’”’ house to be erected in Stark 
County, and the interest in this method of home construction 
was shown by the crowds that have flocked to view it since its 
opening for inspection early in March. Mr. Ramsey has studied 
plans for the prefabrication of houses for two years, and has 
now put the findings of his experiments into structural form. 


RESIDENCE ARISES LIKE MAGIC 


The full basement had been excavated and its walls laid 
previous to the day set aside for putting up the Drizbilt dwell- 
ing. ‘Actual erection began at 8 o’clock one morning, and two 
hours later all the side walls, inner walls and first floor sections 


were in place. At 10:30 the ceiling panels were all fastened ' 


down, and by 11:30 the roof rafters were up. Early in the 
afternoon the roof was covered, and at the same time the brick- 
layers went into high gear laying the chimney. Sub-floors, side- 
walls, ceiling, roof, and some of the drawers inside the house are 
all of plywood construction. By the end of the eight-hour 
working day, the house had been erected from foundation to 
papering in the roof, and shingling of the exterior started. 
Three weeks from the day the Dri-bilt house was begun it was 
completely finished. Mr. Ramsey says that, having had the 
experience of putting up one of his sectional homes, one could 
now be constructed and ready for the owner to move into in 
twelve working days. 

Although no sale price has been put on the house, since it is 
still open for inspection, Mr. Ramsey says he can duplicate it 
on an owner’s lot for about $4,200. This price would include 
the heating plant, plumbing, light fixtures, and interior dec- 
orating. 


‘YEARS OF STUDY BEHIND PROJECT 


Behind the scenes of this drama of rapid building, are several 
years of study and experimentation by architects and building 
engineers. The Dri-bilt house of plywood evolved, and a 
number of residences were erected with the material in different 
parts of the country, and proved very satisfactory under actual 
living conditions. Two years ago Mr. Ramsey, who has had 
over 28 years of experience in the lumber and building industry, 
began his study of a prefabricated plywood house which would 
be practical as well as economical, and believes that the house 
put up in North Canton shows that he is “on the right track.” 

Retail lumber and building material dealers will be interested 
to hear about the precise labor preceding the final erection. 
Plans were first laid out on paper and accurate measurements 
of the various sections made so that each would fit perfectly into 
place upon the day of assembly. So well was this preliminary 
work done that not a single mistake was made by the carpenters. 

When every detail has been worked out satisfactorily to every- 





At 8 o'clock the first morning, the first section was taken off the 
truck and put into place 


At 10 o'clock, all of the first floor sections complete with windows 
were securely fastened 


By 11:30 the first day, we see the gables up and roof rafters in 
place for afternoon work 
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Yard’s Mill Enclosed in Eight Hours 


Advantages of Construction Seen 
As Numerous by Buckeye Retailer 


one concerned, work was started in the mill on the sub-floor, 
sidewall, ceiling, and roof units. The wall sections were room 
size, running from partition to partition. Frank Lindower, mill 
foreman, supervised the job, but one may be sure that Mr. 
Ramsey was never very far away! Each section was built on 
forms to make certain that it would be perfectly aligned with 
the rest. Came the important day set for the assembling of 
these sections, they were loaded on a truck and hauled to the 
site where the basement was waiting for a house! The fitting 
together of the units has been told in earlier paragraphs. When 
they were all in place, building paper was put on with furring 
strips to which the wall shingles were nailed. 

“The advantages of using large sections in building a house 
are that they cut off dust, moisture and air infiltration, provide 
good insulation, and allow little chance for shrinkage since the 
material is used dry and kept that way,” said Mr. Ramsey. 
“Dri-bilt houses using our formula for construction and insula- 
tion show a heat loss saving of 26,000 Btu. an hour, or a 21 
percent saving over a house of standard construction which 
is not insulated. A further saving of 21,000 Btu., or 17 per- 
cent, can be effected by equipping a house with storm sash and 
doors at all openings. The house is heated with a gas furnace 
in the basement. These tests were made with an inside tem- 
perature of 75 degrees and an outside reading of 15 degrees.” 


ONLY HIGH GRADE MATERIAL USED 


A listing of the materials used in the North Canton house 
discussed here shows that all of them are of high quality. All 
studding and plates were No. 1 common western hemlock, and 
other framing members of No. 1 common southern pine. The 
sheathing was five-sixteenths inch Douglas fir plywood; the 
sub-flooring half-inch Douglas fir plywood; roof and sidewalls 
No. 1 Certigrade red cedar shingles. Just as high quality ma- 
terial was used inside. The living room walls are Philippine 
mahogany finished natural and waxed, its ceiling is Douglas 
fir plywood covered with a plastic paint, and trim around the 
room’s openings is clear black walnut. The remainder of the 
walls and ceilings in the house are quarter-inch Douglas fir 
plywood, with white pine trim. In order to show visitors that 
plywood: is adaptable to any treatment desired by the house 
owner, the bedrooms were papered, and the walls and ceilings 
of the hall, kitchen and bathroom were painted. 

For the sake of dealers who may not be familiar with Dri-bilt 
construction, it may be said that there are no standard or pre- 
determined designs or arrangements of rooms which must be 
followed. Mr. Ramsey says that his company can re-design 
nearly any ordinary four- to six-room residence plan to fit 
his formula. 

As said in the second paragraph, the house attracted throngs 
of visitors. The local newspaper carried a well-written descrip- 
tion of the place on the front page of its issue appearing just 
before the formal opening, and merchants co-operated in a 





The rafters had been nearly covered with plywood when this 
picture was snapped at 1:30 


Red cedar shingles were going on the roof at 9 o'clock the second 
morning when this picture was taken 


And here it is, folks, the completed house as it appeared three 
weeks after work on it began 


double page spread of advertisements inside. The whole town 
displayed a friendly feeling toward the Dri-bilt house which 
was gratifying to Mr. Ramsey and manufacturers of plywood. 














Demonstration home occupied by 
Osterhage company manager 





When a man can stand before the still- 
smoking ashes of what, ten hours before, 
was one of his lumber yards, and, with 
no comment about the cause of the fire 
or the loss to be sustained, calmly out- 
line a plan for re-building, suggest that 
a salvaged truck be re-painted, and call 
attention to such a detail as a weakened 
tire, he has some of the things in him 
which Rudyard Kipling was _ thinking 
about when he wrote “If.” That is ex- 
actly what G. F. Osterhage, of the Vin- 





Re-built yard of G. F. Osterhage 


Lumber Co., Lawrenceville, Ill. 





cennes (Ind.) line-yard concern which 
bears his name, did as he looked over 
the arid waste before him in Lawrence- 
ville, Ill., on the morning of Jan. 22, 
1938, following a fire the preceding night. 
About ten o'clock the preceding 
night, John Heedwohl, the manager of 
the Lawrenceville yard, was startled by 
the news that his yard was afire. He 
sped to the site, was assured that the fire 
was under control and that the loss 
would not be great, then ‘phoned Mr. 
Osterhage at Vincennes. In the few min- 
utes that he was away, a shift in the wind 
baffled the fire department, and the yard 
burned to the ground in a short time. 
“When Mr. Osterhage came here the 
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next morning,” said Mr. Heedwohl, “he 
just looked at things, and said, ‘We'll 
build a house here, and use it for dem- 
onstration purposes, then you'll move 
into it. We'd better set up a temporary 
office here, and keep right on going. That 
truck got a little scorched, and needs a 
paint job; tire looks a little weak, too. 
This ought to cool off by tomorrow, and 
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REALM 


of the 


RETAILER 


Two Illinois Yards Become Modern-- 
One Re-built, the Other Re-designed 


concrete foundations and footings under 
way, and, ten days after the fire, car- 
penters started raising the: new building. 
From the night I left the old office for 
the last time, until the morning I was 
able to start work in this new one, just 
37 days elapsed.” 

The exterior of the new structure, be- 
cause it is in a fire area, is galvanized 





we can start to re-build.’ That was all, 
and when you consider all the things he 
might have said and done, but didn’t, you 
get some idea of what kind of man he is. 
When you are working for him, you like 
to give him everything you have and 
spend your spare time discovering abili- 
ties you didn’t know you had. 

“The fire was on Friday night. By 
the following Wednesday we had the 


sheet metal, which, when the acid wears 
off, will be painted with aluminum and 
trimmed with orange paint. Lumber 
storage bins in the shed are divided into 
three levels. The top and middle levels 
contain two of the higher. grades, 
and sizes are arranged in reverse order 
to minimize the possibility of confusing 
them. A lower grade is stored on the 
bottom level, and the normal stock com- 
prises about 160 thousand feet. 


OIL FIELD TAKES MUCH MATERIAL 


As this is written, the boom centers of 
the great oil development in Illinois are 
Salem and St. Elmo, but Lawrenceville, 
like many other towns in the belt, is stra- 
tegically located to reap great trade bene- 
fits from opening of the field. 

“Most of the wells around here,” said 
Mr. Heedwohl, “use native oak from lo- 
cal mills for rig timber, but we turn over 





Exterior of Schmoldt yard in Beards- 
town, before office and display room 
were remodeled 
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great quantities of sheet metal and ce- 
ment, the former for shelter, and the lat- 
ter for spudding and holing wells. It 
takes 50 to 60 sacks to spud a well, and 
200 to 400 sacks to hole it up. Gas oc- 
curs at a depth of about 1150 feet in this 
neighborhood, and oil from 2900 to 3000 
feet. In December one of the largest gas 
fields in the State was tapped about nine 
miles north of Lawrenceville. Oil well 
business, and a good gain in new house 
building during the year, have increased 
our business so that we will have to build 
a new shed on the back pretty soon. Our 
service includes drawing plans and writ- 
ing specifications for customers.” 

The house in which Mr. Heedwohl 
lives, and which was used as a demon- 
stration home, has a concrete bleck foun- 
dation, a two-thirds basement, 34x8-inch 
redwood siding, hardwood floors and 
plaster walls, Closet doors are all swung 
in such manner that they do not block 
corners, thus leaving them open for fur- 
niture. Ceiling height is eight feet, and 
the roof is composition shingles. 


AVOIDING RISKY ACCOUNTS KEEPS 
RECEIVABLES LOW 


“Here is something that might interest 
you,” said Mr. Heedwohl, as he dis- 
played his accounts receivable ledger. It 
showed nine accounts due for more than 
60 days, and totals of $54 payable 90 
days to six months, and $25 due more 
than six months. 

“T charged off $3 in 1937 and $6 in 
1938,” continued Mr. Heedwohl. “To 
keep my credit losses down, I just ask 
my customers before I sell them where 
the money is coming from, and when I 
will get it. Last February I had only $984 
on my books, and I have no notes with 
which to cover off the books. Between 
Nov. 28 and Dec. 8 I closed out 56 ac- 
counts, either paid in full or paid in part, 
with the balance to come in 60 days. 

“T don’t want to sell a fellow who 
wants $10 or $15 credit. If you accept 





Schmoldt yard exterior, after office 
and display room were remodeled 


Entrance and bookkeeper's space in 

Schmoldt yard at Beardstown: 
Left—before remodeling 
Right—after remodeling 





60 fellows like that, you put at least $600 
on your books. If I lose half of it— 
and I stand a good chance of losing 
that much—I just ask myself how much 
lumber I’ll have to sell to make up that 
$300. It is too much to take a chance 
on. I make a point of never charging a 
$10 order unless I feel assured that I 
will get my money.” 


REMODELED BEARDSTOWN YARD 
IS MODERNISTIC 


Perhaps more eloquent of the change 
made in the office and display room of 
the Home Lumber Yard, owned and op- 
erated by A. E. Schmoldt in Beardstown, 
Ill., are the “before-and-after” pictures 
presented here. Some mention of the 
materials used, however, will help the 
reader to a more exact idea of what the 
premises look like. The floor is J-M as- 
phalt tile in brown and tan rectangles, 
and the ceilings are three-tone J-M in- 
sulating tile. Walls are tile made by the 
Tylac Co. of Monticello, Ill. From floor 
to wainscot the walls are mottled dark 
brown, while from the wainscot to the 
ceiling they are fluted creamy brown. 
Windows are all finished in chrome 
moulding, and edges, coves and corners 





are dressed with brass moulding. The 
counter front is finished with Tylac 
matching the wainscot, and counter and 
display island edges are finished with 
brass moulding. 

A particularly attractive feature of the 
remodeled plant is a modern toilet and 
washroom with a modernistic Miami 
medicine cabinet. Floor, walls and ceil- 
ing are finished with the same materials 
that were used in the display room and 
private office, but in different colors. 
Here, black is the predominating note. 
Particular attention was given to the 
scientific display of paint, builders’ hard- 
ware and glass. At the time the remodel- 
ing was done, the company acquired a 
new International delivery truck with a 
14-foot bed. 


SHED HAS UNUSUAL FEATURES 


The shed is unusual in several re- 
spects. In the first place, it has a ce- 
ment drive 30 feet wide down the middle, 
providing plenty of room for several 
loading and unloading operations simul- 
taneously. The width of the driveway is 
particularly useful in handling a rather 
large stock of 2x12-inch Douglas fir 26 
feet long. Such timbers are in demand in 
the vicinity for barn construction. In 
addition to the wide driveway, there is 
a continuous 10-foot wide cement drive 
around both sides and the rear of the 
shed, with entrance midway along each 
side. The shed is 225 feet long and 105 








28 


feet wide. 


The sign shown on the front 
is duplicated on the back. All the mate- 
rials the company handles, which include 
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Builders’ hardware and island 
display in remodeled Schmoldt plant 


aint 


practically everything that goes into the 
construction of a home, are kept under 
cover in the shed. Near the rear, and at 
truck height, are closed bins for the stor- 
age of cement and plaster. 
block plant occupies a space about 30 feet 
square, and is a profitable sideline in the 
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yard. The yard, according to T. E. Cox, 
the bookkeeper, was built in 1915 by the 
senior Mr. Schmoldt. 





A concrete 


Paint and glass display and sales 
counter. 
and putty kept in rear 


Scale is for weighing nails 








Hog Houses Leading Item in Spring 


Active buying of lumber 
and building: materials by 
farmers in the vicinity of 
Bluffton, Ind., is perhaps not 
due so much to self-motiva- 
tion on the part of the farm- 
ers as it is to the service avail- 
able to them at the yard of the 
Mercer Lumber Co., and the 
manner in which the company 
makes known to the farmers 
what it has to offer. Stop- 
ping at the yard one morning, 
principally because we saw a 
small hog house on dis- 
play near it, and had seen 
dozens of apparently new ones 
on the farms we had been 
passing for the last quarter 
hour, we found G. A. 
Swisher. 

“Yes, we sell a good many 
of them,” said Mr. Swisher, 
in answer to our question. 
“That is particularly true of 
the last year. We used to 
make up a lot of them, and 
keep them on reserve until the 
season started. In the last 
few years, farmers who are 
going to buy them begin mak- 
ing inquiries long enough in 
advance of the time when they 
will need the houses to enable 
us to make them up to order. 
All we keep on hand is one of 
each kind for display pur- 
poses.” 

The change to making them 
to order has probably been in- 
duced in large measure by the 


company’s advertising policy. 

“We have a mailing list of 
800 farmers,” said Mr. 
Swisher, “We make regular 
mailings to them, using the 
literature sent to us by the 
manufacturers of paint and 
wire fence whose lines we 
carry. In addition we have 
some of our own mailing 
pieces. It is the best way we 
have found to keep our name 
before the farmers, and if you 
can do that and at the same 
time give them a useful mes- 
‘sage you will get their atten- 
tion.” 

The company enjoys an ex- 
cellent volume of paint sales, 
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Picture of hog house on display near office of Mercer Lumber 


and averages about two cars 
of wire fence each year. 

“Another line that is going 
very well to farmers as well 
as city people,” continued Mr. 
Swisher, “is overhead garage 
doors. We handle the line 
made in Hartford City, Ind., 
and of course we carry a big 
stock of barn door hardware. 
A surprising thing has been 
the development of cement 
sales by lumber yards in this 
area in the past few years. 
Lumber yards now sell more 
than 90 percent of the cement 
sold in this territory. All of 
it is in paper sacks. 

“We do a good business 
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Co., Bluffton, Ind. 


with cabinet hardware, too. 
We found sometime ago that 
we have to sell cabinets to sell 
cabinet hardware, so we be- 
gan making kitchen cabinets 
and trying to sell farmers on 
the idea of modern kitchens. 
Last fall we sold a large num- 
ber of new kitchen jobs to 
farmers.” ; 

The company does equally 
well with nails, paint brushes 
and roofing. On the farms 
sheet metal roofing and wood 
shingles are gaining in pop- 
ularity. 

One peculiarity about 
Bluffton is the fact that there 
have been only six new houses 
built in the city in the past 
twelve years. This might in- 
dicate that town business for 
the lumber yards has _ been 
very slow. That is not the 
case, however, because, while 
new building has been practi- 
cally non-existent, a very 
satisfactory volume of remod- 
eling has provided a steady 
market for building materials. 
This, combined with the farm 
business the Mercer Lumber 
Co. has developed, leaves 
them no room for complaint. 
As has been demonstrated in 
so many yards, this is another 
case of where active and in- 
telligent merchandising has 


kept a steady and profitable 
volume of business coming to 
the yard. 
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Dealer’s Home Built 


From American 
Lumberman Plan 


Marroon, Itx., April 17.—Mr. and Mrs. J. F. 
Bowman and their sixteen year old daughter 
moved into a new home at 2604 Prairie Ave., 
here, Feb. 1. The Bowman home was of partic- 
ular interest to a member of the AMERICAN 
LUMBERMAN staff who inspected it recently be- 
cause it was built from house plan 232, one of 
the twenty-eight modest cost homes shown in 
an AMERICAN LUMBERMAN plan book, “Choose 
Your Home.” Mr. Bowman, connected with the 
Estate of J. D. Andrews, retail lumber company, 
for the past twenty-six years, is justly proud of 
his home and could well point to it as a model 
of excellent construction and the use of mod- 
ern, suitable building materials. 

The house, 30 ft. long and 36 ft. wide, is built 
on a 50x150 ft. lot and contains a living room, 
dining room, kitchen, semi-bath and bedroom 
on the first floor, and two bedrooms and a bath 





Taken from the center of the living room, this view 
shows the staircase, arched door leading to the 
dining room and doorway to the vestibule 





Partial view of the kitchen featuring built-in cabi- 

nets and inlaid linoleum floor covering. Cabinets 

were built in the planing mill of the Estate of J. D. 

Andrews, retail lumber company where Mr. Bowman 
has been employed twenty-six years 





Amemeanfiumberman 


Home of J. F. Bowman, 
Mattoon, Ill., built from 
house plan 232 of Ameri- 
can Lumberman series of 
modest cost homes shown 
in "Choose Your Home," 
a booklet of house plans 


on the second floor. There is ample closet space 
in the bedrooms and a clothes closet in the vesti- 
bule. The house has a full basement. The 
heating plant is gravity hot air, a Round Oak 
furnace purchased from the Gibson Furniture 
Co. 

Mr. Bowman, just about to leave his office to 
attend a Rotary luncheon on the day of our 
call, phoned Mrs. Bowman that we would be 
out to see the house and take a few pictures. 
Busy preparing luncheon for their daughter, 
home from high school, she allowed us the run 
of the house and the accompanying views are 
the result. The decorative scheme was entirely 
Mrs. Bowman’s selection. 


Discussing the construction of the house and 
the materials used, Mr. Bowman said: 


“The AMERICAN LUMBERMAN plan was just 
what we wanted. As our company works 
through the contractor, I turned the plans over 
to C. J. Agnew, a local contractor, and ground 
was broken last Sept. 14. All materials were 
furnished by our yard. P. E. Brawner was the 
plumbing contractor and Will Logan the paint- 
ing contractor. We moved in Feb. 1, and have 
just completed the landscaping. The house is 
shingled with Johns-Manville Dutch-Lap asbes- 
tos shingles and the siding is ten-inch clear red- 
wood. Albion red brick was used for the foun- 
dation and the front entrance. Marquette ce- 
ment and mortar were used for the basement 
and laying the brick. 

“We selected Curtis Silentite windows and 
trim and all doors are stock models from the 
same company. We have venetian blinds for 
all downstairs windows. These are flexible 
blinds secured from Sawin-Jones Co., here. 
Flooring throughout is two-foot, clear oak of 
E. L. Bruce Co., manufacture, except the bath, 
semi-bath and kitchen floors which are Arm- 
strong inlaid linoleum. The cabinet top material 
is also from this company. The built-in cabinet 
in the kitchen was made in our own planing 
mill. Lockwood hardware and Kohler plumb- 
ing fixtures were used. Wiring and electrical 





Above, at the right, a corner of one of the two 
upstairs bedrooms. The floor, like that in all other 
rooms except the kitchen and baths, is of clear 
oak. All walls in the house are white sand finish 
and painted. Below, rear view Bowman home which 
is built on a well landscaped, 50x1!50 ft. lot. The 
house has an asbestos shingle roof and siding of 
ten-inch, clear redwood 





fixtures were furnished by J. E. Strecker Co. 
“The walls, all painted, were finished with 


white sand. Sherwin-Williams paints were used 
for both interior and exterior work. Clothes 


chutes, from both floors, lead to the laundry sec- 
tion of the basement. We had heat from the 
first of the cold weather season, while the house 
was being completed, and only used six tons of 
coal. This certainly proved the value of insula- 
tion to me. Insulation for the house consists 
of 25/32-inch J-M sheathing for the walls and 
full-thick batts for roof insulation. 

“The house is also lathed with J-M lath, and 
the dimension and shiplap is No. 1 yellow pine. 
The single-car garage, on which we used siding 
to match the house, is equipped with a Rowe 
overhead operating door. We feel that we have 
a very livable home, well designed and built of 
good materials. We are glad that we had the 
opportunity to use one of the AMERICAN LuM- 
BERMAN plans.” 





CAPITAL EXPENDITURES of Class I railroads 
for locomotives, freight and passenger cars, and 
other equipment, in 1938, totaled $115,408,000. 
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Credit Control System Brings Desirable Business 


Working on the theory that invited 
credit from high-class risks is bound to 
be more profitable than uninvited credit 
from uncertain risks, the Warren Lum- 
ber Co., Fort Morgan, Colo., has devel- 
oped methods for soliciting desirable 
credit business and weeding out the other 
kind. The first step in the control of 
credit at this establishment is careful 
verification of the credit experience of 
every customer before he is extended ac- 
count privileges. If a man’s past per- 
formance has been good and his account 
is accepted, it is carefully watched and 
rated on the basis of this experience with 
him, If that experience continues good, 
a real effort is made to keep him buying. 
If not, the company gracefully discour- 
ages him from buying on credit. 

With customers of the former type the 
sales appeal is handled by direct mail. 
Every three months a check of the books 
is made and names of good risks who 
haven’t been using their accounts are 


listed. To these people postcards are sent 
inviting them to use their credit privi- 
leges. Cards of this type are also sent 
sometimes to preferred credit risks who 
have never been customers—people 
whose names are obtained from confiden- 
tial sources as being high class risks. 

By special request, G. C. Rowell, sec- 
retary of the Warren Lumber Co., has 
kindly explained in some detail the meth- 
ods which have been found successful, 
as follows: 

“Naturally, we try to handle our busi- 
ness in a way so that we take as small 
a credit loss as possible at the end of the 
year. This is just good business, but 
we do not attribute it to any special sys- 
tem except watching our business and 
keeping in close contact with it from day 
to day. 

“All our seven yards are clustered close 
together, six of them being located in one 
county. We happen to have a credit as- 
sociation that we use to check up on 


newcomers into our trade territory, and 
if we can’t find out what we want from 
it we write to the local lumber dealer 
where the person formerly lived. This 
same credit association puts out a daily 
report, taken from the records filed daily 
at the courthouse showing all mortgages 





LET 'EM BAWL 


The profit motive is outmoded. Kill 
it off. 

You can hear that in- the corner 
saloon on Saturday night; and in the 
pulpits of many churches on Sunday 
morning. 

It is the profit motive that gets the 
feeder out early and late to see after 
the cattle, hogs and lambs. Take it 
away, and who would do the feeding, 
and when, and how? 


CORN BELT FARM DAILIES 











reduced scale. 


Timely Tips for Dealers 


A home modernizing advertisement that even the most casual reader 
would hardly be likely to overlook is that of the Crissey & Fowler Lum- 
ber Co., Colorado Springs, Colo., here reproduced, in part, and on a 
The original occupied space two columns wide, 5 inches 





Does your house belong 
fo the 


“HORSE-AND-BUGGY-DAYS? 








Homes built years ago seldom contain 
features which are essential in today’s 
living. If your home is worth living in, 
it is worth modernizing. Why not ask us 
to look at your house and give you the 
approximate cost of making it more com- 
fortable, convenient and modern? 


CRISSEY & FOWLER LUMBER 
COMPANY 














deep. 

The snappy little silhouette illus- 
trates the caption “Does your house 
belong to the horse and buggy 
days?” The widely publicized cur- 
rent phrase concerning the “horse 
and buggy era,” and the appropri- 
ate illustration, combine to create 
almost irresistible attention-getting 
power. Altogether, the advertise- 
ment affords a good example of 
what can be’ accomplished by the 
skillful use of comparatively small 
space. The clever headline and 
apt illustration made this little 
“ad” stand out from all others on 
the page on which it appeared; and, 
in fact, so far as the readers were 
concerned, it practically dominated 
the page, whereas if less skillfully 
handled it would have been just 
another “ad” pleading for attention. 











and the like. A copy of this report is 
sent to each one of our yards daily, which 
shows our managers who is borrowing 
the money, and going into debt. It gives 
us a fairly good checkup on who’s who. 
“Then, we have telephone service to 
these six yards, which places us in daily 
contact with them. All new business, 
which carries any amount at all that is 
to run for any length of time, and all 
installment selling, must have the ap- 
proval of this office before credit is 
granted. This information can be had 
within a few minutes by use of the phone. 
Then as the reports come in from the 
yards twice a week, we check over both 
their credit sales and what is paid on ac- 
counts, and we put a stop order on any- 
thing that doesn’t look good to us, before 
it is too late. At the first of each month 
a complete analysis is made of every ac- 
count on our books, and sent to this 
office, which gives us the information on 
each account as to its age by months. 
After the account has passed the six- 
months’ line, and has not been paid, we 
crowd our managers for collection. In 
other words, we do not allow our mana- 
gers full power to extend credit, and 
worry about it afterwards. And we try 
to impress our men that even though 
we want business, we do not want any 
that is going to give them any trouble to 
collect. Besides all this, we try to visit 


each of our yards as many times a month 
as possible, and to go over with the man- 
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agers their accounts and other matters 
in connection with the business. 

“You can see by the above we do not 
have any particular system, but just de- 
pend on close observation and advice to 
the men who are managing our credit 
for us. This is all done in a very co- 
operative way between all of our men 
and the company itself.” 





Play House in Lumber Yard 
Attracts Attention 


“One of our most effective publicity 
getters,” said the manager of the Jen- 
kins Lumber Co., Crystal Springs, Miss., 





Model home shown in lumber yard 


“is our miniature cottage, erected on our’ 


grounds, close to the highway. It is 
complete in every detail, and shows how 
attractive a small modern home can be.” 
Located at some distance from the city, 
the company has large grounds and 
ample parking facilities, and has deve!- 
oped a considerable cash-and-carry trade. 





Spring Paint Sale and Open 
House Is Great Success 


The spring opening and annual paint 
sale of the Calloway Lumber Co., Mur- 
ray, Ky., held at its yard on April 4, was 
a great success, according to information 
given the AMERICAN LUMBERMAN by C. 
L. Sharborough, president of the con- 
cern, 

Over. 600 adults from the city and 
county registered, furnishing some good 
new names for the prospect list, while 
the cards which they signed entitled the 
visitors to participation in the competi- 
tion for prizes. On that day more than 
400 gallons of paint, oil etc. were sold, 
this volume more than making up for 
the cost of advertising etc. 

The company’s wholesale connections, 
such as Johns-Manville, Pittsburgh Plate 
Glass Co., Paducah Sash & Door Co., 
and others representing the complete 
lines handled, were on hand with display 
of their newest products, and their stand- 
ard lines, also samples, literature and 
novelties. 

The displays were so arranged in the 
company’s sheds that each caller had to 
pass down the driveway and return, thus 
affording each representative of the 
wholesalers a chance to talk to every in- 
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dividual before he or she came into the 
office to register or to buy paint. After 
displaying their wares these representa- 
tives were able to give the retailer some 
leads gathered from their conversations. 
Souvenirs were presented to the visitors, 
in the form of yardsticks, packages of 
needles for the ladies, color folders, pen- 
cils etc. 

This is an annual affair with the Callo- 
way County Lumber Co., and Mr. Shar- 
borough states that the company hopes, 
by co-operation of all concerned, to make 
it better and more attractive each suc- 
ceeding year. He remarked that several 
dealers who came to see how the show 
was conducted were much interested and 
very enthusiastic over the results. 

Special cash prizes were awarded to 
the city and county organizations, such 
as women’s clubs, 4-H clubs, rural 
groups, church circles etc., having the 
most adults registering under the names 
of their organizations. 


Growth of Big Retail Yard 
System Result of Able 


Management 


PorTLAND, Ore., April 17.—One of 
the big, well managed retail lumber or- 
ganizations of the Pacific Northwest is 
that known under the name J. W. Cope- 
land Yards (Inc.), with headquarters in 
this city, recently visited by an AMER- 
ICAN LUMBERMAN news correspondent. 
Incidentally, the Copelands have been 
subscribers to this journal for about 
twenty years—another evidence that 
they are of the sort of lumbermen who 
know where to look for the business in- 
formation they need. 

The Copeland yards number 16 in 
Oregon and eight in Washington, all af- 
filiated with the parent company, but op- 
erated under individual company nantes. 
This large organization is the outgrowth 
of something that started away back in 
1894, in Federicksburg, Ia. At that time, 
Joseph Copeland, father of J. W. Cope- 
land, started a lumber, farm machinery 
and coal business. The business pros- 
pered there for a number of years, but 
the elder Copeland decided to go West 
where the tall timber grows. “He came 
to Portland and got a few yards,” said 








Here is J. W. Cope- 
land, head of big re- 
tail yard organization, 
at his desk in the 
Portland (Ore.) head- 
qdarters 
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J. W., “I came along and got a few 
more, and there you are. 

“Three facts have stimulated our busi- 
ness in particular during the past year,” 
said J. W. Copeland. “The FHA has 
been perhaps the biggest stimulus, and a 
considerable building boom is now on as 
a consequence. This has necessitated our 
building up a larger plan department. We 
are now employing five draftsmen, two 
at this office and one each at Salem and 
Redmond, Ore., and Olympia, Wash. 

“Closer cultivation of the contractor 
and improvement of our service to him 
have been a second factor, while the third 
has been a decidedly greater emphasis on 
building materials. Formerly we did not 
go in so much for them, depending al- 
most solely on the stock of lumber—fir, 
pine and the hardwoods. But now, build- 
ing supplies, sash, doors and insulation 


_ are an important part of the business. 


We are carrying paints and hardware, 
and pushing them actively. Both radio 
and newspaper advertising are used, and - 
in Portland we have one salesman out all 
the timé working to sell the specialties 
we handle.” 





American Lumberman "Sports 
Writer’ Helps Correct an 
Old Error 


Recently “we”’—meaning a traveling 
representative of the AMERICAN Lum- 
BERMAN—had a visit with Joe Corea, 
whom we suspect is a first-generation 
American of Italian parentage, and whom 
we know is a successful and affable sales- 
man on the staff of the Carolina Lumber 
Co., Huntington, W. Va. 

Mr. Corea told us laughingly that the 
phrase “The Fighting Irish,” as applied 
to the Notre Dame football team, never 
gets a laugh from him. While the 
AMERICAN LUMBERMAN has not quite 
the circulation that some metropolitan 
dailies have, we feel that telling Mr. 
Corea’s story here is an expression of the 
kind of loyalty a good lumberman de- 
serves from a good lumber paper, and 
that in some measure it will right a long 
standing wrong inflicted by the news- 
paper profession. 

Some years ago Mr. Corea was a mem- 
ber of the Notre Dame football squad. 
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To put it bluntly, he was a half-back re- 
serve, very much in reserve. Finally, 
in his senior year the coach one day nomi- 
nated him to a starting post. Mr. Corea 
arose to the occasion. He sparkled. He 
cut and slashed and dashed and scored 
four touchdowns. He was a real star. 
(He didn’t say so, but we found out 
about that). In his lone appearance he 
earned a place in the Notre Dame pigskin 
firmament. He knew (or thought) that 
the sports writers would eulogize his 
feats. He knew that all the Coreas would 
be proud of him; that all the Coreas and 
all their friends would bask in reflected 
glory. 

Joe arose from the deep and peaceful 
sleep of victorious football heroes on 
Sunday morning, and sallied forth to buy 


+ 
if 
a | 
| 
5 | 





a large number of copies of the news- 
papers, and to dispatch them to all con- 
cerned. Thought Joe, there it would be, 
in big headlines across the tops of the 
sports pages of the big dailies—‘“Corea 
Stars, Runs Wild, Scores Four Touch- 
downs, Wins for Old Notre Dame.” 

Joe could see the headlines fifteen feet 
away from the news stand, but alas, when 
he got close enough to read them, what 
he saw was: “Casey Stars, Wins for Old 
Notre Dame.” In dejection he shambled 
back to the hotel—paperless. 

Well, lumbermen, it was no Casey that 
won that gamé. It was Joe Corea, and 
while the lumber world now knows the 
truth, it is doubtful if even after this be- 
lated manifestation of justice the bitter 
disappointment suffered by Joe Corea in 
what should have been the proudest mo- 
ment of his youth will ever recede to the 
point where “The Fighting Irish” sounds 
funny to him. 





Complete Stock of Grade- and 


-Trade-Marked Lumber Added 


Fort Wortu, Texas, April 17.—The 
Builders Material Co., of this city, re- 
cently has increased its capital and en- 
larged its activities by putting in a com- 
plete stock of grade-marked, trade- 
marked lumber. In the past this company 
has sold only building supplies, but now, 


Amemcanfiunberman 
with the addition of a complete stock of 
lumber grade-marked and trade-marked, 
is in position to sell the home builder 
practically all items that enter into good 
construction. The Builders Material 
Co. was organized thirteen years ago by 
E. F. Springer and L. G. Jordan. On 
April 1 the capital was increased, and Al. 
Green and F. A. Hankinson were taken 
into the organization. 





Lumber Dealer's Own Home Is 


Example for Community 


A lumber dealer who believes that the 
way to stimulate home building is to build 
homes is J. O. Beesley, manager of the 
Mutual Coal & Lumber Co., Provo, 
Utah, who last month was elected presi- 





New home of J. O. 
: Beesley, manager Mu- 
* tual Coal & Lumber 
Co., Provo, Utah, and 
president of the Utah 
Lumber Dealers’ 
Association 





dent of the Utah Lumber Dealers’ Asso- 
ciation at the annual convention of that 
organization held in Salt Lake City. 
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Mr. Beesley set that example for 
Provo, on his own accord, about a year 
ago, when he built the fine new home 
shown in the accompanying photograph. 
The home is covered, both as to walls 
and roof, with Certigrade red cedar 
shingles, which Mr. Beesley regards as 
one of his good lines and never fails to 
have in stock in his Provo yard. 





They Laugh at Ponce for Missing 
(Arkansas) Fountain of Youth 


Litre Rock, Ark., April 17.—Ever alert to 
take advantage of any opportunity offered to 
direct public attention to the merits of Arkansas 
Soft Pine, Robert H. Brooks, promotion man- 
ager of the Arkansas Soft Pine Bureau, has 
recently issued a clever little folder, the in- 
spiration for which came from an advertisement 
of the Forida Louisiana Red Cypress Co. that 
appeared in the AMERICAN LUMBERMAN and 
other trade publications, headed “Ponce de Leon 
Missed a Bet.” As a prologue to this folder, 
the ad referred to is reproduced, and then, in a 
chatty, informal way, the reader is told that 
Ponce de Leon did not locate the fountain of 
youth in Florida because it was in Arkansas 
all the time, in Hot Springs. This little folder 
will produce many a chuckle from its readers, 
and lumber dealers and others who have not 
seeen it should write to the bureau at Little 
Rock for a copy. In a letter to the bureau, 
commenting on this folder, J. F. Wigginton, 
president of the Florida Louisiana Red Cypress 
Co., Jacksonville, Fla., said: “I enjoyed very 
much reading the folder and believe it will be 
helpful in advertising ‘The Wood Eternal’— 
the good old tidewater red cypress, as well as 
your Arkansas Soft Pine.” M. L. Fleishel, 
president, Putnam Lumber Co., Shamrock, Fila., 
large cypress manufacturer, said: “This folder 
is not only interesting but quite amusing. I 
think it will be helpful to both species.” 





IMPORTS OF SAWN hardwoods and softwoods 
into the United Kingdom fell off considerably 
during 1938, the former about 31 percent, the 
latter 28 percent, under 1937. 


Advises Caution in Selling Abroad 


New Orteans, La., April 17.—Cessation of 
the recurrent war crises would result. in much 
looked for revival of trade, declared E. W. 
Faulk, vice president in charge of foreign busi- 
ness of the Merchants National Bank, Mobile, 
Ala., in an address to lumber exporters, in which 
he urged adherence to a cash policy, and selling 
only to tested firms, in many markets of the 
world. The bank handled in 1938 paper cover- 
ing 50 percent of all southern pine exports, 
nearly one-third of the total of southern pine 
and hardwoods, and nearly one-fifth of all 
American lumber exports. 

“It does not seem reasonable, in the face of 
present conditions,” said Mr. Faulk, “to be too 
optimistic about hardwood sales to Great Brit- 
ain. It is probable, barring war, that a fair 
volume of business will continue, and that there 
might be an upturn in shipments. Decreasing 
business may be having its effect upon some of 
the importers, and it might be well to re-check 
carefully the credit standing of connections. 
American lumber exports to France are ap- 
proaching a vanishing point, though conditions 
look better than for some time; the future of 
the franc is not assured. In Belgium, business 
conditions in 1938 were not particularly good, 
with no improvement since; forward deliveries 
of currency have been at heavy discount.” Ref- 
erence was made to the military weakness of 
the Netherlands, and the shipments of public 
and private gold stocks to the United States 
for safety; the guilder was at low level. Ex- 
change restrictions in effect in Denmark for 
eight years have been conducted with no fuss; 


exchange is promptly supplied. Norwegian 
banks sell exchange only to their own coun- 
trymen and old established importers. It is 
recommended that sales to Italy be made only 
to names of known integrity, which can be 
depended upon to remain within their quota, 
terms restricted to 90-day acceptance of an 
American bank. Conservative practice in deal- 
ing with Greece would seem to suggest con- 
tinuance of the requirements of letters of credit, 
particularly with names other than those of 
the first rank. In the Union of South Africa, 
conditions were generally good, collections a 
little slow. It seems advisable to extend terms 
no better than sight draft to Argentina, and 
restrict sight draft terms to financially strong 
and well reputed firms, holding others to let- 
ter of credit reimbursement. Cuban prospects 
were not encouraging. The credit and collec- 
tion situation should be kept under strict ob- 
servation by shippers. Iu Puerto Rico, matur- 
ing obligations are being met with difficulty. 
In Spain, the great difficulty will be establishing 
the exact financial and credit status of import- 
ers there after three years’ war. There appears 
to be no present need for hesitation in selling 
the first class Mexican firms. In Uruguay, 
sight draft terms should be offered only to the 
best names, with all others held to letters of 
credit. The banker very strongly urged that 
the words “payable in effective United States 
dollars,” or words of similar import, be inserted 
on the face of the draft in drawing on coun- 
tries having exchange control or likely to 
have it. 
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Texas Office Has 
Customer-Appeal 


Another milestone in the progress of 
the Forrest Lumber Co. has been passed 
with the opening of its new general office 
and store building at Lamesa, Tex. The 
modernistic structure with an exterior of 
white stucco is a great credit to the lum- 
ber industry as a whole and to the west 
Texas part of it in particular. It houses 
the headquarters of the concern, which 
has yards at Slaton, Andrews, Seminole, 
Seagraves, Morton and Lamesa, and the 
salesroom and business offices of the latter 
unit. 

The structure was built with foundation 
strong enough to make it higher at any 
time more space is needed. Two plate 
glass windows twelve feet across are at 
either side of the center front entrance 
and provide ample light inside. Ultra 
modern fixtures were installed to give the 
best possible display to merchandise 
stocked. The accompanying photographs 
were taken at the opening of the new 
quarters, and furnish a fair idea of the 
interior treatment. 


PAINT, HARDWARE DISPLAYS 
WELL PLACED 


One of the smart merchandising stunts 
incorporated in the salesroom was the 
placing of the paint and hardware depart- 
ments so that they are readily seen by one 
entering the office. The paint shelves have 
“customer-appeal” for they have no coun- 
ter in front of them nor any other ob- 
stacle to prevent one from examining the 
can labels until he finds exactly what he 
needs. The upper tier of five shelves is 
not as deep as the bottom section, which 
provides a convenient counter for the 
displaying of informative pamphlets about 
painting. To the right of the doorway is 


the hardware department, which has been 
arranged to give maximum display with- 
out sacrificing space. 

There is little doubt that the Forrest 
Lumber Co. office will be one of the 
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A view of the sales- 
room with the stair- 
way leading to offices 
on the wide balcony. 
The rounded counter 
and the glassed in 
office of D. S. Day, | 
manager of the La- 

mesa yard, may be 
seen at the left of the 

stairs 


coolest spots in west Texas in the good 
old summertime. In addition to thor- 
oughly insulating the building, the front 
part of the room was left full 16 feet 
high for greater air circulation. A bal- 
cony was constructed along the back of 
the building, and is occupied by offices 
for S. L. Forrest, general manager, and 
his secretary; S. S. Forrest, Jr., manager 
of the planning department, and P. E. 
Robertson, general office auditor. Case- 
ment windows were installed in the front 
of the balcony to make the offices private 
if necessary, and to regulate temperature. 
To date, says S. L. Forrest, the gas fur- 
nace has handled varying temperatures 
admirably with seldom a half-degree of 
difference between the first floor and bal- 
cony. 

The Lamesa yard office, managed by 
D. S. Day, is at the left of the wide stair- 
way leading up to the balcony. Mr. Day’s 
office was glassed in so that he will be 
sure to see every customer who enters the 
building. 


STOCK MATERIALS USED TO 
ADVANTAGE 


As may be seen in the accompanying 
pictures, there is real harmony in the 
materials used inside. The ceiling is 
Johns-Manville insulating tile, 16x32 
inches, and the walls are covered with 
J-M plank insulation of random widths 
and varied colors. The hardwood floors 





This paint display 
makes a customer feel 
like buying a can of 
paint whether he 
needs it at the 
moment or not. Its 
handy counter keeps 
literature right by the 
subject matter instead 
of away in another 
part of the display 
room 
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were sanded and finished to a beauty usu- 
ally found only in lovely homes. All fix- 
tures were made in Lamesa, and were 
painted an ivory color. 

With such a fine plant, the Lamesa 
concern is in a position to carry on its 
business which is divided about equally 
between town and country customers. 
Since the community is the only railroad 
point in Dawson County, the Forrest 
Lumber Co. serves a trade radius of ap- 
proximately 30 miles in all directions but 
one. 

The company is pushing package sell- 
ing now as it has been for several years. 
The manager of the company told the 
AMERICAN LUMBERMAN that this method 
of merchandising has been found more 
satisfactory in a number of instances to 
the customer, the contractor, and the firm 
itself. 

PROSPECTIVE HOME BUILDERS 
GO TO YARD 


“We have had some eight to ten jobs 
since the first of the year in which we have 
handled everything including the plans, 
and find this is a very important asset in 
getting customers to come first to the 
lumber yard when they want to build,” 
Mr. Forrest stated. “Our belief is that 
the capable contractor will always retain 
his place in the building field because he 
renders a service that will earn his com- 
pensation. 

“We feel that it is the function of the 
well managed lumber yard to take the lead 
in advertising, designing, financing and 
selling the home, and that, if the lumber 
industry can properly sell the public on 
the fact that it is adequately equipped to 
do this, it will be a happy arrangement 
for all parties concerned. 

“In this type of selling the lumber 
dealer should recognize his responsibility 
to the public and should prepare himself 
and his organization to render a compe- 
tent, well rounded service so that the 
money of customers will be judicially han- 
dled when entrusted to it for building a 
home.” 

The company has varying arrangements 
with contractors. Usually the method is 
determined by what is best in each par- 

(Continued on Page 78) 
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A view of a few of the low-cost homes as they appear to one approaching the subdivision 


Business Man Builds Low-Cost Homes 


Indicative of the interest which busi- 
ness men in lines not at all closely allied 
with the building material industry feel 
toward new low-cost home construction 
is the project recently completed near 
Hammond, Ind., by Hoess Brothers, op- 
erators of a machine shop in that city. 
Retailers of lumber and other building 
supplies all over the country are in a po- 
sition to encourage men in their own 
communities, who have some capital to 
invest, to build a few small houses for 
sale on a low monthly payment plan. The 
success of Hoess Brothers is a typical 
example. 

About a year ago, Frank L. Hoess, 
company head, decided to divide a 40- 
acre plat of ground owned outside of 
Hammond into one acre lots and erect 
small houses on them for sale to workers 
in the industrial district. The property 
had not been returning any revenue, and 
he thought it would be a good way to get 
some money out of it and at the same 
time supply low wage earners with good 
small homes and enough land for produc- 
tive gardening. 


Houses Sold Quickly 
The project was discussed with H. H. 
Hardt, president of Calumet Builders, 
and plans for four- and five-room cot- 
tages of varying architecture were drawn. 
Construction was started, with the houses 
being sold as soon as they were finished. 





The exterior walls and roof of this 24x28-foot house are the new 
steel clapboard over Hines shiplap. With a garage built of the 
same material and an acre of land, the place sold for $2,750 


The financing was done by Hoess Broth- 
ers, and the places sold for a 10 percent 
down payment and monthly installments 
of $25. If a buyer wishes to make a 
larger down payment or pay more than 
$25 some month, it is his privilege. In- 
terest on the remaining principal is com- 
puted each month and gives the pur- 
chaser further advantage, since a slightly 
larger sum goes toward the remaining 
principal with every payment. 

The former vacant Hoess property 
now is occupied by 36 families who are 
buying homes. Such a demand for these 
places was developed that nearly 100 
acres in several different parcels have 
been bought for building sites this year. 


Quality Materials Used 


Most of the structures built to date 
consist of four rooms and bath. Edward 
Hines lumber was used throughout and 
was purchased from the Home Lumber 
Co. of Hammond, as were all of the other 
building materials. Sheathing on some 
of the houses is Armstrong Temseal in- 
sulating board of 7%-inch thickness, 
while on others it is either wood, or %- 
inch USG Weatherwood. The interior 
walls and ceilings are finished with Arm- 
strong Temlok, a decorative product of 
insulating qualities for additional weather 
protection or USG 3%-inch Sheetrock. In 
some cottages rooms have been papered 
or painted. The floors consist of a sub- 


floor and finished fir. The smallest of 
these houses, 20x20 feet, sold with its 
acre of land for $1,600. Most of them 
are larger and priced from $2,000 to 
$2,500. The heating equipment, in most 
cases a floor furnace, and bathroom fix- 
tures are installed by the buyer. Sound 
construction has gone into the houses, 
and manufacturers of products used are 
enthusiastic about the development. 

With his interest attracted to the low- 
cost housing field, Mr. Hoess conceived 
and has invented a 20-gauge galvanealed 
steel clapboard, and used it on the last 
three houses built. Machinery for turn- 
ing out the new type of siding, which is 
made in widths of 4, 6, 8, and 10 inches 
and lengths of 8, 10, and 12 feet, has 
been set up in the Hoess Brothers shop. 
The steel comes from the U. S. Steel 
Corp. 

National Distribution Planned 


Since it is planned to distribute the 


“new siding nationally through retail lum- 


ber and building material yards, it is be- 
lieved that dealers may be interested in 
learning something about its use. As may 
be seen in an accompanying picture, 
showing application of the steel clap- 
boards during renovation of an old house, 
the edges of the siding are turned so that 
the bottom of one piece fits up under the 
grooved top of the strip below it to form 
a one-half inch joint seat. No nails are 





One of the 33 charming little wood homes is this one, which 
contains four rooms and measures 20x24 feet. Like all the other 
houses in the group, it is on an acre lot. Its price was $2,050 
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New Type of Clapboard 
Developed for Use as 
Siding and Rooting; Nat- 
ional Distribution Planned 


driven through the siding, which is at- 
tached with clips bent on the bottom to 
slide under the turned top of the clap- 
board. When the steel clip is made, the 
upper end is punctured for the nail. The 
clips are covered as successive lengths 
of siding are put into place. Corner trim 
and roof gutters of several different styles 
and corresponding to various architectu- 
ral designs are also being turned out on 
other dies in the shop. Two of the three 
“steel-clad” houses have the same mate- 
rial on their roofs, while the third has 
asphalt shingles. 


Applied Like Other Siding 


The new type material is applied over 
a framework of studding and sheathing 
just like any other siding or roofing. It 


American fiumberman 
was put on over Hines shiplap in one of 
these three houses, and over insulating 
sheathing in the remaining two. Between 
the galvanealed material and the sheath- 
ing and roof boards is approximately an 
half-inch air space which is claimed to be 
beneficial insulation. Tests have shown, 
it was stated by Mr. Hardt and Mr. 
Hoess, that condensation does not take 
place in the walls so sided. The houses 





On this renovating 
job, wide galvanealed 
siding is seen being 
applied over 34-inch 
USG Weatherwood. 
In the foreground, a 
carpenter is seen cut- 
ting the material, 
while a fellow work- 
man puts on a length 
of it. H. H. Hardt, 
contractor, watches 
at the right 
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were given two coats of paint, the roofs 
receiving a contrasting color to the walls. 
Being in clapboard form, this siding has 
the pleasing shadowline which is archi- 
tecturally good. 

Mr. Hoess states that the material will 
sell for about the same price as wood sid- 
ing, and that buyers of the small houses 
he builds in the future will have the 
option as to which is used. 








Among the Lundberenes's Clubs 


Upper 13 Takes in Home Show 


ASHLAND, Wis., April 17—Members of the 
Upper 13 Lumbermen’s Club met here April 11 
to hear addresses by officials of the Wisconsin 
Retail Lumbermens Association, including Don 
Montgomery, State secretary, and H. P. Mc- 
Dermott, in charge of the grouped FHA pro- 
gram activities. C. H. Reed, Prentice, presi- 
dent of Upper 13, presided. Following the 
business session, members and their wives, who 
had gathered at a separate dinner, attended the 
second annual Home Show, sponsored by the 
Ashland Chamber of Commerce at Dodd Gym- 
nasium, for three days, April 11-13. 


Learn About Watertight Unit 
Masonry 


E_kuartT LAKE, Wis., April 17.—“Water- 
tight Unit Masonry,” a talking picture, was 
presented to 16 dealers of the Sheboygan-Calu- 
met Lumbermen’s Club attending the monthly 
meeting at Club Elkhart, with Otto Tagge, 
A. A. Laun Co., New Holstein, presiding. The 
picture was shown by Fred E. Kenney, repre- 
sentative of the Western Lime & Cement Co., 
Milwaukee. 





Dine on Pheasant; Hear State 


Officers 


Burtincton, Wis., April 17.—A_ pheasant 
dinner featured the dinner-meeting of the Ra- 
cine-Kenusha County Lumbermen’s Club at 
Hotel Badger, at which thirty members and 
guests were present. Presiding was Garrett 
Veenstra, Veenstra Lumber & Supply Co., Ra- 
cine, president of the group. On the program 
were Dou Montgomery, State secretary; H. P. 
McDermott, manager of the association’s mort- 
gage department, and James T. Drought, gen- 
eral counsel for the State group. 


Walworth Club Has Full Program 


Genoa City, Wis., April 17—Twenty-one 
members of the Walworth County Lumbermen’s 
Club attended the monthly meeting held here, 
with Jerome Baker, Whitewater Lumber Co., 
presiding. The business meeting included talks 
by C. M. Ash, Western Lime & Cement Co., 


Milwaukee, who also presented a talking pic- 
ture, “Water-tight Unit Masonry”; Ken King, 
State association field secretary, “Tested Sell- 
ing Methods” and Wells Church, describing his 
recent western trip. The meeting was held in 
the new offices of the Barker Lumber Co. 


State Officers Address Richland 
Center 


RICHLAND CENTER, Wis., April 17.—Marden 
Phillips, Reedsburg Supply Co., Cazenovia, and 
Kenneth Burbach, A. H. Krouskop & Co.,, 
Richland Center, were re-elected president and 
secretary-treasurer, respectively, of the Rich- 
land Lumbermen’s Club, at the monthly meet- 
ing held at Park Hotel here. Guests of honor 
at the meeting were C. S. Walker, ptesident 
of the State association; Hawley W. Wilbur, 
West Allis, who spoke on the Merchandising 
Institute; H. P. McDermott, manager of the 
State association’s mortgage department, and 
Don Montgomery, State secretary. 








Hear Addresses on Retail Problems 


SLINGER, Wis., April 17.—Nineteen members 
of the Eastern Wisconsin Lumbermen’s Club 
attended the regular monthly meeting held at 
Rothe’s Tavern, with President A. H. Mintz- 
laff in charge. Addressing the group was C. S. 
Walker, Columbus, president of the Wisconsin 
Retail Lumbermen’s Association. Also on the 
program was Don Montgomery, State secre- 
tary, discussing legislative matters, labor rela- 
tions, new coal rates, and proposed amendments 
to Title I FHA. Other speakers from the 
State association’s office were H. P. McDer- 
mott, mortgage department manager, and Ken 
King, field secretary. 


Northern California Club Hears 
Lively Discussion of Grade Marking 


San Mateo, Catir., April 15.—A live dis- 
cussion at the weekly meeting of the Peninsula 
LumBermen’s Club, in San Mateo, April 11, 
was continued into the late hours of the evening 
and emphasized the fact that grade-marking of 
lumber is steadily gaining favor in northern 
California districts. 

In a round of general discussion, peninsula 





counties building inspector guests were agreed 
that grade-marking was of much help to them. 
D. C. McGinness, director, northern California 
office of FHA, spoke with the weight of his 
organization in favor of the practice, to which 
was added the favorable comments of J. E. 
Mackie, western manager National Lumber 
Manufacturers’ Association; Selwyn J. Sharp, 
acting manager California Redwood Associa- 
tion; J. W. Williams, California Redwood 
Association; Walker Tilley, Western Pine 
Association, and William Graham, West Coast 
Lumbermen’s Association. 

Alvin S. Hatch, A. S. Hatch Lumber Co., 
Half Moon Bay, presided at the meeting. H. H. 
Smith, H. H. Smith Lumber Yard, Daly City, 
is president of the club. 





Baltimore Exchange Schooled in 
Hardwoods 


Battrmore, Mp., April 17.—Another session 
of the “school” for lumbermen being conducted 
under the auspices of the Baltimore Lumber 
Exchange was held in Schellhase’s restaurant 
the evening of April 14, when Phillips A. Hay- 
ward, chief of the Forest Products Division of 
the Department of Commerce, discoursed on 
hardwoods. He described each of these species 
in ‘detail, giving their range, period of growth, 
products, physical and mechanical properties, 
uses and identification. The lecture brought out 
many questions, and literature was made avail- 
able. The lecture was followed by a dinner. 

The schools of Baltimore and Washington 
will hold their first joint meeting on May 5, 
probably at the Lord Baltimore Hotel. The sec- 
ond joint session is to be held later in Wash- 
ington. 





Donates Bulldozer for Highway 
Beautification Work 


McCLoup, Catir., April 15.—Following a 
local campaign to beautify the highway ap- 
proach to this town, a strip 1.7 miles long on 
each side of State highway 89, west of Mc- 
Cloud, was recently set out with 2,100 seedlings 
of Ponderosa and Jeffrey pines. The United 
States Forest Service supplied the seedlings 
and labor of a group of CCC enrollees to set 
out the trees. The McCloud River Lumber 
Co. donated a bulldozer for preparing the 
ground. The project is sponsored by the Mc- 
Cloud Service Club. 





H. H. CROSBY, 
Host to 
TRI-STATE 
LOGGERS 





NatcHez, Miss., April 17.—-Outright econo- 
mies possible with modern logging methods, and 
values derived from preservation of necessary 
regrowth of timber stands, were discussed in 
the third annual meeting here on April 13 of 
the Southern Pine Logging Group for the tri- 
State area. James R. Clark, logging superin- 
tendent Crosby Lumber & Manufacturing Co., 
Crosby, Miss., was elected chairman. A new 
note in logging meetings, was the discussion 
of the effect of pulpwood buying practices on 
future sawlog prospects. 

After being welcomed by H. H. Crosby, 
Crosby Lumber & Manufacturing Co., who 
served as host, the loggers were told of good 
woods practices in the southern States by B. M. 
Lufburrow, forester for the Southern Pine 
Association. Mr. Lufburrow stated he had 
visited 200 pine association logging operations, 
and found all types of equipment being used, 
each combination evidencing ingenuity in get- 
ting logs to the mill at the least cost, so that 
the manufacturer can market his lumber at a 
profit. In reviewing the situation with respect 
to selective logging, Mr. Lufburrow stated the 
objective is maximum production of timber 
from year to year. Mr. Lufburrow emphasized 
that the theory of forestry should meet the 
test of practicality. Cutting to diameter limits 
is followed to quite an extent, he said, yet it 
operates to disadvantage where an. even-age 
stand is involved, igasmuch as it will result 
in the leaving of cleared spaces. Where this 
principle is correetly modified, it will result in 
leaving some trees to grow larger. The logger 
who left seed trees twenty years ago, he added, 
was as.far advanced then as the selective cutter 
is today. Mr. Lufburrow urged the loggers to 
require that trees be so felled that no other 
trees will be damaged. The 123 southern pine 
operations Mr. Lufburrow had visited, com- 
prised 6,562,231 acres, and of this total 3,987,- 
203 acres, or 60.76 percent, was managed on a 
sustained-yield basis; 1,565,460 acres, 23.85 per- 
cent, was handled under good cutting practices; 
721,188 acres, 10.99 percent, is left in produc- 
tive condition—leaving only 288,380, or 4.4 per- 
cent, unproductive. These figures do not include 
areas logged twenty years ago. He added that 
as many as 57 operations on leased lands are 
practising selective cutting. 


Pioneered in Logging with Trucks 


Favorable results obtained from substitution 
of truck and tractor logging for railroad oper- 
ation were cited by T. B. McCurley, land and 
timber agent for Crosby Lumber & Manufac- 
turing Co., Crosby, Miss. The operation was 
acquired by the Crosby interests in 1934, and 
Mr. McCurley told of changes since 1898. In 
1930 he was given an opportunity to experi- 
ment with teams and trucks, and demonstrated 
——- that logging cost could be cut in 
half. 

In general discussion it was revealed that 
contractors were raised 50 cents per thousand 
feet when the Wage-Hour law went into effect. 
C. C. Mayfield (Denkman and Natalbany lum- 
ber companies, Canton, Miss.) stated that it 
stamped the back of contractors’ checks to 
make them certify compliance. James R. Clark 
(Crosby log superintendent) pointed out that a 
real investigation into the contractor’s books 
to see if he complied, would destroy his status 
as an independent contractor. H. H. Crosby 
said he didn’t believe the company’s contractors 
were violating the law; if they did, it would 
consider them inefficient, and cancel their agree- 
ments. 

F. A. Anderson, of Gloster Lumber Co., 
Gloster, Miss., in speaking on “practical for- 
estry,” said the operator in the South can adopt 


a practical forestry policy which should be 
adapted to the size and type of his product, 
and the value of the products manufactured. 
Forestry methods should be devised that will 
allow the operator to maintain a profitable 
operation. He declared the destruction of tim- 
ber resources today by fire is a greater cause 
for censure than the clean cutting of early oper- 
ators, because what they took was usefully 
employed. The pulp industry, he asserted, 
should take as large a portion as possible of 
the non-commercial trees in order to create 
maximum values for growing trees. 

E. C. Weston, H. Weston Lumber Co., Log- 
town, Miss., denounced the theory of “con- 
trolled burning” as destructive of the campaign 
against forest fires. 


Describes Methods and Costs 


Invitation to the loggers to come to St. 
Francisville, La., next year was voiced by J. G. 
Dillard, Natalbany Lumber Co., who spoke of 
that company’s truck and tractor operation. 
Logs are bunched with skidders where the lay 
of the land is so rough that tractors can not 
travel; and with tractors where practical. The 
logs are loaded either with cross haul or by 
an A-frame and skidder. It is necessary in 
most instances to pull trucks from a quarter 
mile to two miles tg a road with a grade they 
can travel. All this cost is figured in skidding, 
with an average of $1.75 per thousand feet. 
The truck haul is 18 miles (average) and cost, 
including upkeep, is $4. Total cost delivered 
to track is $7 per M. feet, including cutting. 
The Cat Island operation is less costly. Tracks 
are laid; tractors, dragline and crawler wagons 
used to bank logs on the track. Hauling from 
the track back a distance of 1% miles (includ- 
ing sawing) costs $2.50. The speaker said the 
company had 90 percent hardwood; log average 
is 220 feet. 


Economical Trailer and Loader-Skidder 


Work of the Southern Forest Experiment 
Station in study of the economics of forestry 
was narrated by W. E. Bond, New Orleans, 
who also described the use of a trailer devel- 
oped at Crossett, Ark., which cut trucking cost 
almost in half. This trailer, he said, will handle 
an average of 1800 feet without, and 2000 feet 
with, special stakes. This is being done with 
logs running 80 to 100 feet on selective cutting. 
On a 20-mile haul, the cost (including loading, 
hauling, depreciation, licenses etc.) was $6.27 
for straight trucking; $4.17 with the trailer 
without special stakes; and $3.38 with the 
trailer with special stakes. Road distances in- 
clude two miles through the woods, balance 
gravel. The net decrease in cost averages $1 
per thousand feet, he said. 

A small, efficient loader and skidder, with 
motive power furnished by a truck, and capable 
of easy shifting through the woods was de- 
scribed by Paul L. Miller, of Welori Lumber 
Corp., Couchwood, La. The device, he said, was 
developed in the oil fields for pulling tubing and 
casing, and has proved adaptable to logging. 
Material reduction in loading time for trucks 
was shown to result, with substantial decrease 
in costs. 

Cutting on the basis of distribution and spac- 
ing of trees rather than on diameter is practiced 
by the H. Weston Lumber Co., said E. C. Wes- 
ton, Logtown, Miss., who stated it had been 
cutting pulpwood, with sawlogs added recently. 
He said he has separate crews for tops and 
pulpwood, and for logs for the sawmill. 


Urges Foresters for Non-Farm Counties 


In counties in which timberland is in pre- 
ponderance, there should be a county forester 
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Methods, Costs, Forestry Studied 
by Southern Logging Group 


rather than an agricultural agent, asserted J. 
Roland Weston, of Weston Lumber Co., Log- 
town, Miss. In southern Mississippi, he said, 
efforts to bring about agricultural improvement 
have faded out, because much of the land is 
unsuited for agriculture. T. E. Banks, of 
Colfax Lumber & Creosoting Co., Colfax, La., 
endorsed Mr. Weston’s idea. 


Committees Named; Officers Elected at 
Banquet 


S. E. Moreton, Jr., of Central Lumber Com- 
pany, Brookhaven, Miss., E. C. Weston and 
C. C. Mayfield were appointed as a nominating 
committee. The resolutions committee named 
included Paul L. Miller, F. A. Anderson, and 
T. E. Banks. James R. Clark presided over the 
day session. 


James R. Clark, logging superintendent of 
Crosby Lumber & Manufacturing Co., Crosby, 
Miss., was elected chairman, and C. J. Lackey, 
of Lackey Lumber Co., Forest, Miss., vice 
chairman, at the annual dinner of the loggers’ 
group held jointly with the Mississippi For- 
estry Association. B. M. Lufburrow was re- 
elected secretary. At the dinner, Henry T. 
Crosby, Greenville, Miss., forestry association 
president, stressed the fact that Mississippi 
has 17 million acres of land that should be 
producing timber. 

The South is looking for new industries, said 
Fred Merrill, Mississippi forester, and provid- 
ing $200,000,000 newsprint to take the place of 
that now imported offers a ready-made market. 

The first step in practical forestry, said B. M. 
Lufburrow, is fire protection; then, where trees 
are too thick, thinning; when too thin, letting 
them grow up to a more dense stand. These 
are the simple rules of “practical forestry.” 


Select Logs With an Eye on the Market 


Public regulation on private forest lands 
must come if proper measures to eliminate 
waste of material are not adopted, declared 
V. H. Sonderegger, Louisiana State forester. 
Operators, said Mr. Sonderegger, should not go 
into their woods and take only No. 1 logs 
because if they do the end of the cutting cycle 
will find them with a crop of inferior trees. 
Under present market conditions, selective log- 
ging would take 60 percent of No. 1 logs and 
40 percent of No. 2. “In selective logging,” 
said Mr. Sonderegger, “market conditions should 
be studied. Logging supervisors and foresters 
should spend at least one or two days each 
month in the mill at the carriage and get 
acquainted with the conversion of logs.” Mr. 
Sonderegger suggested a short cycle of cutting 


near the mill; and a longer cycle, with its. 


attendant heavier cutting, at more distant points 
—hbecause of transportation costs. He criticized 
some inefficient and wasteful practices he ob- 
served. The wrong kind of equipment, for 
conditions under which it is used, can prove 
expensive, he pointed out. 


Tour Woods Operation, Lunch, Visit Mill 


Members of the group were guests at 
luncheon of the Crosby Lumber & Manu factur- 
ing Co. at Crosby, Miss., April 14, following 
a tour of the lumber operations of the com- 
pany. At the luncheon, H. H. Crosby presided 
as host. Stands that had been selectively logged 
and were coming up in a new crop in the open- 
ings, were visited, also sections of the Homo- 
chitto national forest. Actual logging opera- 
tions in a virgin stand were observed. Tractors 
and trucks at work attracted much attention. 
Following the luncheon, inspection of the mill 
was made by the visitors, this terminating the 
two-day meeting. 
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MARCY MASON, 
Jacksonville; 
President 


JAMES F. MACK, 
Hollywood; 
Vice President 


Hotiywoop, Fia., April 17—The nineteenth 
annual meeting of the Florida Lumber & Mill- 
work Association was held, here, April 14 and 
15, at the world-famous Hollywood Beach Ho- 
tel. An enthusiastic attendance of members and 
associate members, including representative 
Florida dealers, wholesalers and manufacturers 
heard authoritative speakers on trends of mer- 
chandising, economics and legislation. As Hol- 
lywood is but a few miles from Miami, those 
attending the convention had an opportunity to 
inspect some of the building projects under way 
in the “Magic City.” 

The following officers and directors were 
elected : 

President—Marcy Mason, Jacksonville. 

Vice President—James F. Mack, Hollywood. 

Treasurer—E., J. Maugans, Leesburg. 

Secretary—Mrs. Marie M. Bennett, Orlando. 

National Director—Rush H. Todd, Ocala. 

The district directors elected are: C. H. 
Walker, Pensacola; W. H. Wilson, Tallahas- 
see; Rufus Thompson, Jacksonville; L. W. 
Summerlin, Daytona Beach; J. H. Lane, Fort 
Pierce; A. B. Crouch, West Palm Beach; 
Frank Webster, Coral Gables; V. G. Wider- 
quist, Fort Myers; R. E. Deacon, Sarasota; 
?. H. Sweet, Winter Haven; John W. Biggar, 
Tampa; W. S. Lowry, St. Petersburg; G. A. 
Allen, Inverness, and C. J. Brown, Mt. Dora. 

Associate directors include: Owen McDon- 
ald, Foley; Harold F. Beal, Jacksonville, and 
yreene Cannon, Tampa. 





At the opening session, April 14, the response 
to the address of welcome by R. B. Springer, 
Mayor of Hollywood, was given by W. E. Ty- 
lander, Fort Pierce, first president of the as- 





E. J. MAUGANS, 
Leesburg; 
Treasurer 


RUSH H. TODD, 
Ocala; 
National Director 
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Florida Dealers “Go 
Hollywood;’ But Con- 
sider Problems Seriously 


sociation, who served from 1920 untl 1924. Pre- 
siding at all sessions was Asher Culp, Tampa, 
the association’s twelfth executive officer. 

Following the report of the secretary, treas- 
urer, and district directors, Joe Sanders, Jr., of 
the Insulite Co., Minneapolis, presented his 
meritorious address on “natural” salesmanship, 
which has been a feature at dealer conventions 
throughout the country during the past few 
months. Mr. Sanders’ talk was referred to many 
times throughout the convention by _ other 
speakers. 

He urged dealers to discard the ultra, ultra 
in salesmanship and to forget the negative ap- 
proach and pessimism in the news. “Replace 
these,” he urged, “with thoughts about the 
country in which we have to do business, the 
industry in which we are doing business, and 
the kind of men we are in our selling jobs.” 

In enumerating the advantages of doing busi- 


change its name so as to more clearly describe 
the scope and activities of its membership. Jack 
Townsend, Lake Wales, serving as chairman of 
the committee to consider the matter, reported 
favorably on the retention of the existing name. 
This committee’s suggestion was adopted. 
After considerable discussion, the association 
went on record as heartily endorsing the pro- 
gram of the Merchandising Institute of the Na- 
tional Retail Lumber Dealers’ Association, and 
recommended that its membership participate 
and enroll all employees in the sales develop- 
ment program offered under Tested Selling 
Methods. The National Small Homes Demon- 
stration program, sponsored jointly by the Na- 
tional Lumber Manufacturers’ Association and 
the National Retail Lumber Dealers’ Associa- 
tion was also recognized as a valuable enterprise 
to focus public attention on a program using 
existing materials and construction facilities to 





At the nineteenth annual banquet, from left to right, Mrs. Marie Bennett, Orlando, secretary; James F. 
Mack, Hollywood, vice president; Roe Fulkerson, Hollywood, convention speaker; Mrs. J. F. Mack, 
Hollywood 


ness in the United States, he called attention 
to the high average purchasing power, banking 
resources and opportunities for new construc- 
tion, remodeling and repairing of homes. Mr. 
Sanders offered conclusive proof that the build- 
ing industry is not behind the “eight-ball’ to- 
day; that it has brought out more new products 
in the last ten years than in the entire history 
of building; and that it can offer more in de- 
sign, convenience, comfort and security than 
ever before. Pointing to one example of a tre- 
mendous market today existent for the lumber 
and building material industry, he said that 13 
percent of ‘the homes in the United States are 
more than 25 years old, and that the needed 


_remodeling of these homes is “pay-dirt” for 


dealers who can sell in a natural, convincing 
manner, and show the property owner that his 
investment is better protected and yields greater 
interest than by leaving the money in a bank 
to draw two percent or less interest. 

The outstanding address of the April 15 
morning session was given by J. Mark Wilcox, 
former member of Congress from Florida. Mr. 
Wilcox, who had opposed the passage of the 
Wage-Hour Act, stated that its enactment 
marked the beginning of a course of events 
which, if followed out, would lead to every busi- 
ness man receiving orders from Washington. 
“Find your way back to democracy,” he urged. 
“When a man controls the pay check he can 
tell the man who is working for a living that if 
he votes right he will get an increase in his 
wages, and vice versa.” 

It had been suggested that the association 


economically solve the small home problem. 

Members of the association expressed the 
opinion that their business of retailing lumber, 
millwork and building materials is definitely ex- 
empt from the provisions of the Wage Hour 
Act, and authorized Secretary Bennett to com- 
municate with the State Administrator of the 
Act, advising him of the willingness of the 
members to provide information concerning in- 
ter-State sources of supply; requesting him to 
advise any field representatives of his office to 
discontinue making rulings against any of the 
association’s members contrary to the provisions 
of the Act. 

A well-arranged program of entertainment 
was provided at the meeting. Ladies’ entertain- 
ment features included bridge, a sight-seeing 
tour, jungle cruise, swimming etc. The annual 
banquet was held in the main dining room of 
the hotel, followed by dancing and a floor show 
in the Bamboo Room. Golf prizes for the con- 
vention tournament were awarded at the ban- 
quet. Pete Bailey’s 79 was low for the dealers, 
and Pete Curley’s 77 was the best score in the 
group of players representing the wholesalers 
and manufacturers. 





In “Democracity,” the ideal city of the future, 
contained within the Perisphere of the New York 
World’s Fair 1939, no one will “live in town.” 
The model was planned on a scale to contain a 
working population of 250,000. Residents are 
housed in a rim of garden apartments, suburban 
developments and nearby towns. 








F. W. Sternenberg, Austin, newly elected president 
Lumbermen's Association of Texas 


BEAUMONT, TEx., April 11—The 53rd an- 
nual convention of the Lumbermen’s Association 
of Texas got off to a flying start today, in the 
Beaumont Hotel. The registration of delegates 
began early in the morning, with lumbermen 
from Oklahoma and Louisiana, as well as from 
all over Texas, lining up for their credentials. 
After registering and obtaining cédnvention 
badges and banquet tickets, the delegates spent 
the rest of the morning greeting old acquaint- 
ances and making new ones. A portion of the 
time was also spent in inspecting the wide range 
of lumber and building materials exhibited on 
the roof of the hotel. Texas lumbermen believe 
in taking the “silent partner” (the Mrs.) along 
when they go to the convention. Consequently 
a large delegation of ladies was in the register- 
ing line. Each lady was preserited with a beau- 
tiful crystal pin—token of goodwill from the 
association. 

Right on the stroke of 2 p. m., President Carl 
E. Locke called the first business session to or- 
der. The Rev. Roy Biser, pastor of First Chris- 
tian Church, Beaumont, pronounced the invo- 
cation. 

Beginning with Ray Coale, the lumberman 





Left to right—Jack Ray, Waco, sergeant-at-arms; 

E. E. Saenger, Saenger Lumber Co., Kerrville; S. S. 

Harris, Harris Lumber Co., Fort Stockton, one of 

the oldest living members of the association, and 
the oldest attending the convention 
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Progressive, Creative Co 
ls Charted By the Lumb 


Texas 


mayor of Beaumont, (president Coale Lumber 
Co.) who welcomed the convention, each 
speaker of the day referred to the needed 
change that is taking place in the retailing of 
building materials, a step long advocated by the 
AMERICAN LUMBERMAN, namely, “package 
selling.” 

Mayor Coale told of some of the early history 
of Beaumont as connected with the lumber in- 
dustry. He also spoke of the obligation that 
lumbermen owe to their communities, and told 
how honored Beaumont lumbermen felt in being 
hosts to the 53rd annual convention of the Lum- 
bermen’s Association of Texas. 

Past President S. Lamar Forrest responded. 
He spoke of the spirit of harmony and co-oper- 
ation that has always existed among the lum- 
bermen of Beaumont, and said that the associa- 
tion was grateful to Beaumont lumbermen for 
having supplied the leadership during the past 
year of President Locke. 

Experience has demonstrated, said Mr. Locke, 
that private enterprise can produce housing 
more economically than any other method. It is 
a responsibility of lumbermen to keep this fact 
alive in the mind of the public, and to demon- 
strate by example that we are able to continue 
to meet effectively the ever changing demands 
of the home owner. 

Today if a lumber dealer offers nothing but 
lumber he is not meeting the needs of his cus- 
tomers. In most cases, when a home is bought 
on price only, the customer fares just about as 
he does when he buys clothes, or medical serv- 
ice, on a price basis. The lumber dealer first 
of all should plan and sell sound values, and 
lumbermen should prove that, in building homes, 
no other channel can supply real permanent 
value as well as the dealer. 

First of all, Mr. Forrest asserted, lumber- 
men must instruct their own personnel on all 
subjects pertaining to building, so they can an- 
swer questions intelligently. Lumber yards must 
be made to look like places to get information 
on building. Too often lumbermen take the 
path of least resistance and build for the cus- 
tomer the house easiest to sell, rather than give 
him help in designing one that would be more 
efficient. Each family’s needs differ, and lum- 
bermen should show prospects that they should 
not be satisfied with a house that is just like 
those of their neighbors. That is the best pro- 
tection lumber dealers have against the mass 
production that would take away their busi- 
ness. They should see that every family gets 
the type and kind of home that meets their 
particular needs, by selling a “packaged home.” 
{n closing Mr. Forrest said it was up to lum- 
ber to “Ring the Bell.” 


And Max Rings the Bell 


At this point Max Critchfield of the Lumber 
Products-Better Paint Campaign, stepped to the 
platform and in stirring manner presented ‘one 
of the silver plated school bells that have been 
given to 28 lumber associations this winter, say- 
ing that he was giving lumbermen an oppor- 
tunity to “ring the bell,” as suggested by Mr. 
Forrest. 

Genial “Tom” C. Spencer, treasurer of the 
association said it wasn’t necessary for him to 
appear on the platform as his report was in 
printed form available to each delegate, which 
= showed a satisfactory cash balance on 
rand, 

James W. Rockwell, of Houston, gave the 


At Its 53rd 


annual report on condition of the Lumbermen’s 
Underwriters, supplying mutual insurance for 
lumbermen on their yards or homes. He said 
that the State required a surplus of $78,000 in 
connection with the amount of insurance written 
by the company, but that there was over $500,- 
000 in the surplus fund. He enumerated the 
various investments carried to protect this fund. 


Secretary Presents His Report 


The report of Secretary-Manager C. A. 
Pickett was a masterly document reviewing in 
most able manner some of the swiftly moving 
developments of the past year. He said in part: 

The role of the association as a unifying 
and co-ordinating factor in the industry be- 
comes more and more pronounced as business 
generally and the lum- 
ber business in partic- 
ular assumes greater 
complexity and exacts 
a wider knowledge of 
government and eco- 
nomics. 

It is the responsi- 
bility of the associa- 
tion to keep its mem- 





H. L. STOKELY, 
Brownsville, Tex.; 
2a Vice President 





bers posted on the 
latest developments 
along the lumber in- 
dustry front. Vital 
changes of thought 
and method within the 
industry have made 
this an essential and 
a serious obligation to 
perform. 

The association has given much study to 
the trend toward consumer sales of the com- 
plete unit or “packaged” home which is 
gaining momentum slowly, but can not be 
disregarded. Investigation has revealed that 
most dealers are skeptical about, and many 
opposed to, the complete unit method of sell- 
ing, but this is indicative of the many radical 
changes confronting the industry. One school 
of thought places much emphasis on unit 
selling, and getting farther away from quot- 
ing prices on lists of raw materials. It has 
been pointed out by dealers who are selling 
the complete unit that the prospect cares 
little about the price per thousand, per pound 
or per gallon, of materials necessary to build 
a particular building, but what interests him 
principally is the price per month he must 
pay if he makes the purchase. Whether or 
not complete unit selling is here to stay, the 
progressive lumberman can not ignore this 
trend. 

Finally, there has been a marked change 
of feeling toward the retail lumber dealer 
as an efficient and economical channel of dis- 
tribution. The larger and more successful 
manufacturers are realizing that an orderly 
distribution of lumber products can be 
achieved only through the medium of the 
retail lumber dealers. Changes of thought 
and opinion of this nature are relayed by the 
association to its entire membership. 

There can be no doubt that new profit op- 
portunities are ahead for Texas lumbermen 
because of the continued favorable outlook 
for residential, commercial, and public utility 
construction. It is estimated that the in- 
creased total construction activity will last 
for the first eight months of this year at 
least. By continuing to furnish satisfactory 
goods and services at a reasonable profit, 
Texas lumbermen will realize rich returns 
from this favorable situation. 
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Amemcanfiumberman 


urse For the Coming Year 
ermen’s Association of 
Annual Convention 


The association takes the position that no 
matter how bright the future, the industry 
must not overlook any opportunity of pro- 
moting the most favorable public relations 
between it and the consuming public. The 
lumber industry has, and will continue 
to retain, the confidence of the consumer by 
merchandising a satisfactory product and 
rendering service at a reasonable profit. It 
has conducted its affairs on a high plane of 
business ethics. It has tried to keep abreast 
of the times, and has taken the attitude that, 
as one of the major industries, its position 
and well-being depend on the stability and 
prosperity of business generally. 


At this point President Locke appointed 
committees as follows: Necrology—chairman, 
F. W. Sternenberg, Austin. Resolutions— 
chairman, W. M. Lingo, Dallas. 1940 Conven- 
tion City—chairman, W. H. Curry, Waco. 
Nominations—chairman, T. C. Spencer, Hous- 


ton. 
Address of the President 


Space can be found here for only a part of 
President Locke’s splendid address, but the fol- 
lowing excerpts will give some idea of its high 
quality : 

After a year at the helm of the Lumber- 
men’s Association of Texas, I feel that any 
credit which might be due this administra- 
tion is a direct result of the intelligent and 
inspired backing I have received from the 
leaders of the lumber industry whose or- 
ganizations constitute its membership. 

The association has just completed a very 
full year. The officers, members of the board 
of directors, committeemen and staff per- 
sonnel have worked tirelessly and _ unsel- 
fishly for the good of the Texas lumber in- 
dustry. It would be impossible to enumerate 
all the activities and accomplishments, but 
it is well that a brief resume of what has 
been attempted be given. 

Every effort has been made to integrate 
the membership by impressing upon it the 
value of united action, co-operation, a band- 
ing together for the purpose of promoting 
the interests of the individual members. A 
“public relations” policy has been followed 
strictly in order that the most cordial feeling 
might exist between the retailer and the con- 
sumer. A “better homes for more people— 
at less cost” advertising campaign has been 
conducted. The theory that acceleration of 
business is the responsibility of private in- 
terests has been a guiding principle of this 
industry, and since the construction field is 
the backbone of the nation’s well-being, and 





Left to right—E. R. Couzens, Exchange Sawmills Sales Co., Kansas City; 
W. A. Priddie, W. A. Priddie Lumber Co., Beaumont; Capitola Farmer, Fort 
Worth, daughter of F, A. Farmer, North Texas representative Frost Lumber Co. 


building a sure standard of national pros- 
perity, the association has vigorously backed 
the right of private enterprise as opposed 
to the increasing trend toward governmental 
regulation. 

Again a realization of the radical changes 
taking place within the building industry has 
caused the administration to place a great 
deal of emphasis upon such important inno- 
vations as “unit selling’? plans, merchandis- 
ing schools, and large scale building develop- 
ments. It has been the aim of the associa- 
tion to keep its members informed as to 
every development within the industry. By 
bulletins, by our magazines, by letter, the 
manufacturer and the retailer have been kept 
abreast of the times and advised as to the 
manner in which the modern lumberman is 
running his business with the maximum 
profit and minimum risk while rendering a 
greater service and giving greater value to 
the public. Finally, since legislation, State 
and national, is of mounting significance to 
every business man, the association head- 





Mrs. Ed. L. Flinn, Beaumont, convention secretary, 
and general dispenser of information 


quarters has concentrated more tham ever 
before on a study of statutes and proposed 
enactments affecting the lumber industry. 
Business must continue to fight its own 
battle, deriving encouragement from what 
appears to be a trend toward conservatism 
and opposition to governmental regulation 
on the part of the public. Business must 
continue to cultivate the good will of the 
public. It has been my contention that busi- 
ness men are as aware as politicians and 
Government officials of the sociological and 





Left to right—Carl E. Locke, Beaumont, retiring 
president; C. A. Pickett, secretary-manager 


economic changes taking place in American 
life. Far seeing businessmen and industrial- 
ists are planning for the future with these 
trends in mind. It can not be said that they 
are not conscious of the public welfare and 
the public interest. All the American busi- 
ness man asks is the independence to which 
he is entitled and a fair profit commensurate 
with the service rendered. He can be de- 
pended upon to give value to the public. It 
is to his interest to do so, and he can not 
neglect his obligation and survive. 

The lumber industry is capable of solving 
its own problems and running its own busi- 
ness. All it asks from the Government is a 
reasonable amount of independence and the 
elimination of direct Governmental competi- 
tion. 

Admitting serious economic maladjustment 
now current, admitting unemployment on a 
wide scale, low purchasing power, and an 
appreciable halt in economic progress, still 
the initiative and enterprise of American 
business have risen above these obstacles in 
the past and are capable of doing so again. 


Sees Prospects Bright for Dealer 


.Don Campbell, of Lebanon, Ky., president 
National Retail Lumber Dealers Association, 
gave an inspiring address, first covering his 
predictions of what is before lumber dealers, 
then surveying the activities of the national as- 
sociation past and future. He told of the rising 
tide of construction activities throughout the 
country, which presages a good year for the 
lumber dealer. Recent developments have made 
us realize that general business conditions in 
the United States are much more sensitive to 
domestic threats than to the course of events in 
other countries. 

He said it was unfortunate that so much de- 





Left to right—R. W. Wier, Wier Long Leaf Lumber Co., Houston; N. C. Hoyt, 
Norris Lumber Co., Houston; Mrs. J. A. Rowan, San Antonio; Mrs. N. C. 
Hoyt, Houston; "Max" Lingo, Lingo-Leeper Lumber Co., Dallas 
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pended on politics, and ventured the opinion 
that the depression will not end until bysiness 
no longer has to watch the political arena so 
closely. We must get back to the fundamentals. 
The present Congress has a wonderful oppor- 
tunity to restore confidence to the business man, 
and to assure him that he will be protected in 
a normal effort to carry on, and with fears of 
investors and employers allayed then we will 
be on the safe road to prosperity. 

Housing is expected to provide the next great 





E. E. Hall, sales manager Wier Long Leaf Lumber 
Co., Houston; Ben J. Barrow, of same company; 


boom market for American industry. For the 
first time in the history of business the lumber 
industry is recognized as a leader in matters 
pertaining to housing. 

While Mr. Campbell did not predict any great 
boom just around the corner, he did say we 
could assume that the recovery in private con- 
struction work would very definitely continue 
for several years. Mr. Campbell severely criti- 
cized the U. S. Housing Authority for using 
public money in the name of slum clearance, for 
mass production projects for government picked 
tenants because those for whom the buildings 
were constructed had incomes too low to enable 
them to live in the buildings. 

He called attention to the new Wagner ill 
which authorizes an additional amount of 
$800,000,000 for so-called slum clearance. In 
truth the small towns are paying taxes to build 
projects in large cities for families of incomes 
amounting to $90 to $100 per month, which do 
not take care of the class of people for which 
the money is supposed to be spent. He ‘said 
lumbermen know that every family in America 
does need some kind of a shelter, and that every 
wage earner was a prospect for a home. How- 
ever, the cost must be in direct proportion to 
his income. ’ 

He predicted that 1939, more than any other, 
is going to be a merchandising year. Dealers 
must “streamline” their businesses to meet 
changing conditions. They must be looked upon 
as authorities on all building problems, and the 
dealer who does not so arrange his business, 
and do “package selling” of homes, will find 
that he is only operating a warehouse for the 
convenience of contractors. The dealer should 
be the head man in the building industry, work- 
ing in co-operation with all others, and with 
the contractors, but himself holding the reins. 

He commented on the Small Homes program 
sponsored by the National Lumber Manufac- 
turers Association and the National Retail 
Lumber Dealers Association, and told of the 
demonstration home being built at the New 
York World’s Fair. All prospects thus devel- 
oped will be referred to local dealers in com- 
munities from which the inquiry originates. 

Larry C. Hart, general sales manager build- 
ing materials department of Johns-Manville, was 
introduced. He said that the preceding speakers 
“had taken the words right out of his mouth,” 
so there wasn’t very much for him to say except 


that he wanted to emphasize that which each 
speaker had brought out, namely, that the suc- 
cessful dealers in building materials in the fu- 
ture would be the ones who sell “package 
homes.” 

Mr. Hart said he had been selling for the 
past 39 years, but felt that he knew less about 
selling today than ever. The changes during the 
past 25 years had altered selling entirely. From 
1919 to 1929 the law of supply and demand was 
working in favor of the building material dealer, 
consequently he had good business without ef- 
fort. Then came the big smash-up, and it took 
from 1929 to 1933 to find what it was all about 
and to adjust oneself to changed conditions. 


Extols Unit Selling of Homes 


Here Mr. Hart reiterated that Package Sell- 
ing of Homes was the salvation of the material 
dealer. He said dealers should apply the les- 
sons we have learned, and that there are 10 to 
12 years of great prosperity ahead for them. It 
was essential for the dealer to create the 
“want” for new and better homes and to show 
the public that it is getting more home per dol- 
lar than in 1926. Today there are 33 million 
families in the country; within the next 10 years 
there will be 43 million, but fewer children per 
family. That means smaller homes, and of bet- 
ter quality. 

Mr. Hart cited example of an Ohio dealer 
who started package selling in 1937. He has 
kept two sets of books, one for the package- 
selling business and another for the contractor 
-sold business which his yard has done. These 
books show that during the past year this dealer 
has sold 44 package homes at a value of $194,- 
900, or an average value of $4,429; materials 
sold amounted to $87,200 at a mark-up of 54 
percent and a gross profit of $30,600. During 
the same time he sold 16 contractor jobs at a 
value of $53,200, or an average of $3,325 per 
unit; materials supplied amounted to $12,500, 
mark-up 27 percent and gross profit was $2,700. 

This, said, Mr. Hart, is proof that package 
selling pays. The average spent for homes dur- 
ing the past 11 years has been a billion and a 
half dollars annually, one-tenth of the cost of 
crime in the United States. He said lumber- 
men owe a definite obligation to their com- 
munities to raise the standards of American 
living and homes to help lessen the enormous 
cost of crime. 

Mr. Hart’s talk was enthusiastically received, 
and many personally thanked him for his in- 
structive and interesting remarks. 

At 9:30 Wednesday morning, April 12, Pres- 
ident Locke ‘wielded the gavel, calling the sec- 
ond business session to order. Group singing 
was led by J. J. Vincent, principal of South 
Park Schools, Beaumont, accompanied by Wal- 
ter Wright, who also entertained with a piano 


solo. 
How Extra Profits May Be Made 


The first speaker was G. E. Olson, manager 
specialty sales division, Kelly Mfg. Co., Hous- 
ton, on “New Opportunities For Extra Profits.” 
He told how new demands upon business re- 
quired new and better ways of doing old things. 
Home owners of today demand more and more 
comfort in their homes. The successful mer- 
chant anticipates his customers’ wishes, and in- 
troduces new ideas and new models as quick 
as the customer is ready to accept them. 

He pointed out that the lumber yard of today 
was becoming the “one-stop” supply station 
for all home needs. This remains true only so 
long as the dealer heeds the trend of times and 
the demands of the home buying public. A tre- 
mendous opportunity is knocking at the door of 
lumber dealers for the sale and promotion of 


_materials that will provide comfortable condi- 


tions in the modern home. 

Mr. Olson compared the old and the new 
methods of operating a lumber yard: On a home 
costing $5,000 all that the dealer realized, at the 
most, was $1,500 worth of lumber and building 
materials, and that on a highly competitive basis. 
The appliance dealer, with hardly any invest- 
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ment, sells the builder the appliances for the 
dealer to install—at no profit to the dealer. 
He said the money-maker of tomorrow would 
be the dealer who looked at tomorrow’s market 
—not yesterday’s. 

At this point President Locke called Former 
President G. H. Zimmerman,.vice president of 
William Cameron & Co. (Inc.), Waco, to the 
platform. Mr. Zimmerman, familiarly called 
“Zim” by those who know him, gave a most 
extraordinarily inspirational speech on American- 
ism as applied to the lumber business. There is 
no reporter in the world who could put in cold 
type the soundness of Zim’s logic, the earnest- 
ness of his delivery, the vim, fire and inspira- 
tion he instills in the minds of his listeners. All 
that one can say is to repeat the lobby comment 
that “those who did not hear Zim’s speech, 
surely missed something.” 

He began by telling his audience that he 
was there to give them facts as they were, and 
not as they should be, as related to the lumber 
business. He quoted “Time should be meas- 
ured by our experiences, not by hands of a clock 
or the revolving earth.’ Mr. Zimmerman said 
that we need the spirit of Americanism more 
now than at any previous time in our history. 
We must see the faults in our business, and 
correct them, if we want our industry to march 
forward. Today it is encouraging to see busi- 
ness men thinking and co-operating together in 
greater unity. Developing unity is one of the 
main duties of the trade associations. 

Mr. Zimmerman enumerated legislative acts 
that have hindered business, calling attention to 
various bills now pending in the Texas legisla- 
ture, such as the Anti-discrimination bill, sim- 
ilar to the Robinson-Patman law that applies 
only to interstate commerce. He urged lumber- 
men to pay attention to the bills that were be- 
ing passed to stifle their business, and not leave 





O. N. Cloud, Peavy-Moore Lumber Co., Shreveport, 

La. (a convention speaker), being tagged by two 

Galveston mermaids in their endeavor to win the 
1940 convention for that city 


it for the other fellow to fight the battle alone. 

He pointed out that the farmer offers the 
biggest market today for the lumber dealer, and 
that what hurts the farmer hurts the dealer. We 
must get back to producing, and not destroying, 
before we can expect to climb out of the pit 
we are in. Production means more jobs, less 
cost, more buying, and still more jobs. 

He pointed out the three types of retail mer- 
chants in business today: (1) The established 
dealer who owns his place of business, has a 
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James W. Rockwell, Houston, reported for Lum- 
bermen's Underwriters 


good stock to meet the needs of the commun- 
ity, pays taxes and supports the town, churches, 
and civic life where he does business. (2) The 
dealer who jumps in wherever a volume of 
business is to be had, has little or no invest- 
ment in equipment, and as little stock as pos- 
sible, and who is gone as soon as the “boom” is 
over; with nothing but greed for profits before 
him. (3) The itinerant dealer who sells mer- 
chandise from trucks. He told of need for 
laws that would regulate this type of dealer 
who is taking business away from the legitimate 
dealer. 

Mr. Zimmerman closed his address by saying: 
“What we need today is inspiration—doctrines 
of liberty and freedom; honesty and integrity 
constitute the foundation of Americanism.” He 
received a great ovation from the largest audi- 
ence of the convention. 


Officers and Directors Elected 


President Locke then asked Secretary Pickett 
to read the recommendations of the nominating 
committee, which were unanimously accepted, as 
follows: 

President—F. W. Sternenberg, Austin. 

First Vice President—T. B. Brazelton, 


Waco. 
Second Vice President — H. L. Stokely, 
Brownsville. 


Third Vice President—Abe Gross, Waco. 
Treasurer—Thomas C. Spencer, Houston. 
Secretary-Manager—cC. A. Pickett, Houston. 


Honorary secretary—Jack Dionne, Hous- 
ton. 


Sergeant-at-arms—Jack Ray, Waco. 


Assistant sergeant-at-arms—Carl 
Beaumont. 


Directors—John W. Armstrong, Amarillo; 
J. C. Ballard, N. C. Hoyt, Webster McEvoy, 
F. W. Murphy, J. W. Rockwell, H. A. Sauer, 
S. F. Styles, T. C. Spencer, P. E. Turner and 
R. W. Jenkins, of Houston; T. B. Brazelton, 
W. H. Curry, E. P. Hunter, J. A. Kirkpatrick 
and G. H. Zimmerman, of Waco; J. D. Bird- 
well and Carl E. Locke, of Beaumont; J. W. 
Buchanan, Luling; Paul Bryan, Hamlin; M. T. 
Bronstad, Denison; C. R. Burrow, Canyon; 
Willard Burton, Arthur Deffebach, J. Lee 
Johnson, Jr., H. W. Mitchell and Scott Teal, 
of Fort Worth; C. W. Callaway, Canadian; 
James Crump, Paducah; Bruce Campbell, 
Groesbeck; C. D. Carey, Oklahoma City, Oka.; 
W. F. Edens, Corrigan; W. L. Foxworth, 
George M. Griffiths, T. W. Griffiths, H. B. 
Hawley, W. M. Lingo and J. M. Reischen- 
stein, of Dallas; T. B. Hinkle, Paris; K. 
Hudson, Ardmore, Okla.; E. L. Kurth, Keltys; 
Ross Jennings, Abilene; John Mahan and R. E. 
Wooldridge, of Gainesville; Dan McBride, 
Galveston; R. G. Meller, F. W. Sternenberg, 
of Austin; Sam Parker, Bryan; J. E. Picker- 
ing, Victoria; T. R. Prideaux, Lubbock; Cc. D. 


Locke, 


Shamburger, Wichita Falls; Joe Stein, Fred- 
ericksburg; Albert Steves III, Alex R. Thomas, 
W. T. Thrift, C. T. Vaughan and George C. 
Vaughan, of San Antonio; H. L. Stokely, 
Brownsville; J. R. Woodson, Caldwell; Robert 
Lander, El Paso; Charles Garbade, Shiner; 
L. D. Garrison, Corpus Christi; W. H. Harri- 
son, Roswell, N. M. 


Tells of Merchandising Institute 


The third and concluding session got under 
way at 2 p. m. Wednesday. 

President Locke first called on O. N. Cloud, 
treasurer Merchandising Institute (Inc.), whose 
regular vocation is that of assistant to the 
president of Peavy-Moore Lumber Co., Shreve- 
port, La. Mr. Cloud told how the Merchandis- 
ing Institute was organized, and how the work 
of planning the course of study now offered to 
lumbermen was planned. He said the main 
object of successful business was orderly pricing 
and marketing of merchandise. Individual deal- 
ers or small groups could not have financed such 
a vast program of survey as was done by the 
organizers of the Institute, who employed ex- 
perts to do this work. He said it was up to 
lumbermen to train their manpower, so they 
would be on equal footing with salesmen of 
other industries who are competing with dealers 
for the consumer dollar. 

Ernest L. Kurth, Kelty, Tex., vice president 
and general manager Angelina County Lumber 
Co., was then called to the front, needing no 





Left to right—W. M. (Mac) Lingo, Lingo Lumber 
Co., Dallas; Tom Moore, Dallas representative 
American Lumber & Treating Co. 


introduction, he having attended the Texas con- 
ventions for many years. Mr. Kurth told of 
some of the problems of lumber manufacturers, 
such as unfair taxes. Even though railroads 
were a large contributing factor in the develop- 
ment of the country, the freight rates on lum- 
ber and buildihg materials in Texas were too 
high and contributed to the retailers’ and manu- 
facturers’ problems. 

Mr. Kurth told of the work being done in 
reforestration, and also of legislation now be- 
fore Texas law makers to impose more strict 
penalties for starting forest fires. He stated that 
but 2 percent of the fires had been started 
through negligence of manufacturers. The cur- 
tailment of forest fires is as much a retailers’ as 
a manufacturers’ problem. 

Jack Dionne, of Houston, former secretary, 
and now honorary secretary of the association, 
then gave one of his inimitable humorous talks. 
He referred to the early history of Beaumont 
and the lumbermen of 50. years ago. At that 
point Mr. Locke presented the Hon. John Henry 
Kirby to the convention. Briefly Mr. Kirby told 
something of his early history when he first 
started lumbering in and near Beaumont. Mr. 
Kirby was received by the convention most 
heartily. 


4\ 


S. S. Harris “The Lone Timber Wolf of the 
Big Bend,” Fort Stockton, Tex., was called to 
the front and introduced. He is one of the old- 
est members of the association, and the oldest 
attending this convention. He warned lumber- 
men about going too far on untried methods, 
and urged them to stick to safe and sound fun- 
damentals. 

Max Critchfield, Lumber Products-Better 
Paint Campaign, told of activities being carried 
on, and called attention to the district meetings 
to start soon in various parts of Texas. 

W. H. Curry, of W. F. & J. F. Barnes Lum- 
ber Co., Waco, was to have conducted a ques- 
tion box session, but as time did not permit, 
he called to the front and introduced several 
Government representatives who would gladly 
answer questions at the close of the meeting, 

J. W. Rockwell presented the resolutions, fol- 
lowing which the Western Pine representative 
held the drawing for the furniture prizes being 
given away. Mrs. Carl Locke was the first 
lucky one and drew the smoke stand. Joe Stein, 
of Fredericksburg, won the large beautiful liv- 
ing room chair. Then the AMERICAN LuMBER- 
MAN representative conducted the drawing to 
determine the winner of the miniature home 
model which had already been presented to the 
Texas association. Amid cries of “the lucky 
fellow,” “I would like to have won that, too.” 
R. E. Horne, of Plainview, representative of 
Rockwell Bros. & Co., came to the front and 
accepted the model, his number having been 
drawn. 

The necrology record of the past year was 
read, and appropriate resolutions were passed in 
memory of the departed members. 


From Our Reporter's Notebook 


After announcing that Fort Worth had been 
selected as the convention city for the 1940 
meeting, President Locke had Jack Ray escort 
the new officers to the platform, where a group 
photograph was taken. 

In accepting the presidency, Mr. Sternenberg 
called upon every member for his support and 
advice, and said he hoped he could leave the 
office with a record such as President Locke 
was leaving behind him. 

Mrs. Ray Coale was chairman of the ladies’ 
entertainment committee, which provided a very 
pleasant program for the feminine visitors. First 
came a tea at the home of Mrs. E. A. Burrus, 
on Thomas Road, just outside of Beaumont. 
Tuesday night the ladies attended with their es- 
corts, a dance at the Harvest Club in the South 





Left to right—W. P. Luther, Patterson-Sargent Co., 
Fort Worth; J. B. Oldham, sales manager Lone 
Star Cement Co., Dallas; T. B. Brazelton, Waco 
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Sell 
BARNS 


Implement Sheds, 
Hen Houses, Hog Houses and 
Other Farm Structures. 





Go after this farm business with Wier Long 
Leaf Yellow Pine, the strong and sturdy lum- 
ber that defies wind, wear and weather. Sell 
it for ALL structural uses. We can supply 


you with all Long Leaf products. 


WER LONG LEAF LUMBER C0 


HOUSTON, Ex 


Mills: Wiergat roe 


NDU NDUSTRIA 


LUMBER LUMBER CO. Inc.| 
ELIZABETH, LOUISIANA 








~ELLOW PIN E 


Timbers, chemically treated to 








prevent stain. 








Eased Edge Dimension | 
ome Complete line of kiln dried 
Yard and Shed Stock 
Southeastern Lumber and Timber Co. 
OGLETHORPE, GA. 
Manufacturers of Band Sawn 
Flint River Hardwoods, 
Cypress and Pine 
Air Dried Boards --- Kiln Dried Finish and Flooring 
MILLS. AT—Oglethorpe Ga., Reynolds, Ga. 











Idaho— 


WHITE PINE pendercse— 


California White 
Also and Sugar Pine 





Ceda 
Fir Wallboard West’ Cont Products 


William Schuette Company 
New York 


Ofice—4i East 42d St. PITTSBURGH, PA. 








Amemcanfimberman 


Texas Fair Grounds. 
given. 

Wednesday noon the ladies of the convention 
were guests of Beaumont lumber firms and the 
association at a luncheon on the roof of the 
Edson Hotel. That evening the President’s an- 
nual dinner dance was held in the Rose Room 
of the Beaumont Hotel and in Hotel Edson, 
is being necessary to utilize both hotels to take 
care of the gatherings. 

All during the convention “courtesy cars” 
under the supervision Mrs. Ed. Green and Mrs. 
Ed. Abell were provided to take ladies any- 
where. Many took advantage of this courtesy 
to go to Port Beaumont to inspect four destroy- 
ers of the United States Navy. 

The convention hall and banquet rooms were 
attractively decorated with pine cones, and pine 
trees draped in Spanish moss. This scheme of 
decoration was the suggestion of Ed Meyer, of 
the Kirby Lumber Co.’s Beaumont office. 

Attractive song booklets were provided with 
compliments of the Wier Long Leaf Lumber 
Co., of Houston, Tex. President Locke thanked 
R. W. Wier from the platform for this courtesy. 

The meeting was adjourned with, “I'll see you 
in Fort Worth next year.” The climax of the 
convention was the President’s ball. 


A floor show also was 


Texas Line Yard Association 
Holds Annual 


Beaumont, TEX., April 10—In keeping 
with usual procedure of the Texas Line Yard 
Retail Lumber Dealers Association, its annual 
convention was held today—one day ahead of 
the opening of the annual of the Lumbermen’s 
Association of Texas. At the former meeting 





New officers Texas Line 
Yard Dealers’ Association 
—left to right: Kennett 
Hudson, Ardmore, Okla., 
second vice president; 
Joe Stein, Fredericksburg, 
president; G. H Zimmer- 
man, Waco, secretary; 
Frank Murphy, Houston, 
first vice president; H. 
W. Mitchell, Fort Worth, 
third vice president; S. F. 
Styles, Houston, treasurer 





problems of particular interest to line yards are 
discussed. These mostly have to do with op- 
erating methods and much benefit is derived 
from the general discussion of them. 


Officers were elected for the coming year as 
follows: 

President—Joseph Stein, Fredericksburg. 

First Vice President—Frank W. Murphy, 
Houston. 

Second Vice 
Ardmore, Okla. 

Third Vice President—H. W. Mitchell, Fort 
Worth 

Treasurer—S. F. Styles, Houston. 

Secretary—G. H. Zimmerman, Waco. 

Directors—T. B. Brazelton, W. H. Curry, 
G. H. Zimmerman, and E. P. Hunter, of Waco; 
J. W. Rockwell, P. E. Turner, T. C. Spencer, 
S. F. Styles and Frank W. Murphy, of Hous- 
ton; Joseph Stein, Fredericksburg; Kennett 
Hudson and Hugo Stromberg, of Ardmore, 
Okla.; H. W. Mitchell, J. Lee Johnson Jr., 
Arthur Deffebach and J. L. Parker, of Fort 
Worth; W. L. Foxworth and H. B. Hawley, 
of Dallas; R. E. Wooldridge, Gainesville; 
M. T. Bronstad, Denison; C. D. Shamburger, 
Wichita Falls; R. G. Mueller, Austin; C. W. 
Calloway, Canadian; Alex R. Thomas, San 
Antonio; Max Houston, Amarillo. 


President—Kennett Hudson, 


The meeting adjourned at noon, and about 
75 members and. guests sat down to a Texas 
steak lunch in the Rose Room of the Beau- 
mont Hotel. 


April 22, 1939 








| HOO-HOO DOINGS 
Central Valley Hoo-Hoo Elect 


Mopesto, Cauir., April 15.—Robert S. Fuller, 
Valley Lumber Co., Lodi, was elected president 
of the Central Valley Hoo-Hoo Club at a 
meeting held at the Hotel Covell in this city 
March 28. Other officers elected were O. V. 
Wilson, Jr., Central Lumber Co., Stockton, vice 
president; and D. G. Bird, Stockton Lumber 
Co., Stockton, secretary-treasurer. George 
Ground, Ground Lumber Company, Modesto, 
and J. S. Hardin, Merced Lumber Company, 
Turlock, were named additional trustees. 

For a meeting in Stockton, April 18, a pres- 
entation of the reorganization program of 
International Hoo-Hoo is scheduled. 


Kittens Tread the Catnip Bed— 
Father Cats Look On 


SpoKANE, Wasu., April 15.—The first con- 
catenation in Spokane since the reorganization 
of Hoo-Hoo was held Thursday night, in the 
Elizabethan rooms of the Davenport Hotel. Un- 
der the leadership of R. L. Bayne, Vicegerent 
Snark, a class of 19 kittens was put through, 
many of them the sons of old cats. Among 
these were William Bayne, son of the Vice- 
gerent who came in from Newport, where he is 
working for ¢he Diamond Match Co.; Sam 
Leuthold, son of Walter Leuthold, president of 
the Deer Park Lumber Co.; Fred Bartleson, 
son of C. A. Bartleson, president Building Sup- 
plies (Inc.), and Arnold Moss, son of A. C. 
Moss, president of Keystone Frame & Manu- 
facturing Co. Among prominent Hoo-Hoo pres- 











ent at the concatenation were George Duffy, of 
the Supreme Nine; James M. Brown, president 
Long Lake Lumber Co. and former Snark of 
the Universe; Grant Dixon, president Western 
Pine Manufacturing Co. and of the National 
Wooden Box Manufacturers’ Association; Hal 


R. Dixon, president Spokane Hoo-Hoo Club, © 


and Don Lawrence, assistant general manager 
Weyerhaeuser Sales Co. Another concatena- 
tion will be put on in August, when it is ex- 
pected that Spokane will be honored by a visit 
from the Snark of the Universe. 


Two Southeast Hardwood Clubs 
to Meet on April 25 


SAVANNAH, Ga., April 17.—A joint meeting 
of the Carolina-Virginia Hardwood Club and 
Sovtheastern Hardwood Manufacturers’ Club 
will be held at DeSoto Hotel, Savannah, at 
11:30 on April 25. All hardwood manufac- 
turers, whether they are members of either 
organization or not, are invited to attend. 

An attempt is being made to arrange a pro- 
gram which will be interesting and profitable. 
E. R. Linn, secretary-manager of Southern 
Hardwood Producers, Inc., Memphis, and W. 
H. Nelson, chief inspector of the National 
Hardwood Lumber Association, Chicago, will 
be among the speakers. 




















Ap 


L 


I 
one 
nati 
por 
ton 
one 
Ho: 
got 
the 

T 
hall 
shor 
to t 
fran 
whi 
natu 
for 


Loo 


orna 
grov 
disp: 
hous 
exhi 

Gi 
stor) 
Stat 
annt 
000,( 

Fr 


more 


woot 
the | 
red 

sap 

popl: 
wooc 
to tl 





te me wees” 


- oS @ 


:- 


ent 


ern 


ting 
and 
“lub 











April 22, 1939 


American fiumberman 


43 


Lumber Honored at Texas Home Show 


Houston, Tex., April 15.—With lumber as 
one of the major industries in Texas, it is only 
natural that forest products should play an im- 
portant part in the building of homes in Hous- 
ton and South Texas. Co-operation produced 
one of the finest displays at Houston’s National 
Home show April 2 to 6. Local lumbermen 
got together and a comprehensive exhibit of 
the industry was planned. 

The entire west section of the vast exhibit 
hall housed the lumbermen’s exhibit at the 
show. The front of the exhibit from the north 
to the south ‘was a replica of the outside of a 
frame house. Part of it was painted snowy 
white, while other portions were left in the 
natural wood, to show the type of wood used 
for the outside of a home. Window boxes 





Looking down from the balcony on some 
of the Home Show features 





ornamented the exterior, with red geraniums 
growing profusely in them, making a colorful 
display against the white background of the 
house. Doors permitted visitors to enter the 
exhibit as if into a real home. 

Graphic displays of various types told the 
story of lumber in Texas. There are in the 
State 183 manufacturing plants with a payroll 
annually of $7,000,000 and output worth $25,- 
000,000. 

From 1890 to 1930 Texas produced annually 
more than 1,000,000,000 board feet of lumber. 

Softwoods and hardwoods were exhibited. A 
part of the exhibit at the south end showed 
sections of walls for the home, panelled in 
wood. Among the species and types panelling 
the walls were plain and figured red gum, plain 
red oak, character marked white oak, willow, 
sap and black gum, pecan, sycamore, yellow 
poplar, ash and- magnolia. These decorative 
woods were arranged harmoniously to apneal 
to the home builder’s taste for beauty, and to 
make attractive rooms. 

One section of the exhibit featured photo- 
graphs of historic and other old homes con- 
structed of lumber. These were exhibited on 
a large billboard, with the history of each house 
placed by it. Prizes were offered for the most 
interesting photograph exhibited. The photo- 
graphs on display were the prize winners, and 
some others which merited honorable mention. 
The first prize winning photograph showed the 
home of Mrs. Mary Hova, of Nacogdoches, and 
was entered by J. S. Hanna. 

This house was built by Adolphus Sterne, a 
pioneer Texan, who was born in Germany. Mr. 
Sterne served as alcalde of Nacogdoches under 
the Mexican government; as a member of the 


Congress of the Republic of Texas, and was 
organizer of the New Orleans Grays. His 
home was built in 1830, entirely of lumber, and 
109 years later, is still in a good state of pres- 
ervation. 

The second most interesting house from the 
lumberman’s standpoint was the W. T. Conklin 
home, at Galveston, a photograph of which was 


we 


entered by P. T. Pearce. This house was built 
in 1830 by Lawrence Frosh and has _ been 
occupied by his descendants through the 109 
years of its existence. One of the first large 
homes built in the Oleander City, it was the 
center of many social gatherings. The home 
now stands just as it did the day it was com- 
pleted, except for the roof, which was destroyed 
by the great disaster of 1900 which practically 
demolished the entire city of Galveston. 

The third prize winner, from point of inter- 
est to the lumbermen, was the F. E. Kelly 
home, which was built on the shore of Scotts 
Bay, one mile west of Wooster, in the eastern 
section of Harris County. The photograph was 
submitted by M. E. Bramlett. This home was 
constructed in 1843 by John Rundell, who pur- 
chased 480 acres for the home site. Lumber 
for this house was carried up the river from 
Galveston on a barge. All timber in the house 
is of cypress and cedar, put together with 
wooden pegs and square cast iron nails. It 
is believed that this house was constructed be- 
fore the battle of San Jacinto, 1836, but there 
is no positive record concerning it prior to 
1843. 

A termite control section of the exhibit shows 
beams and frame work of houses which had 





been eaten into and destroyed by termites, 
side by side with treated lumber which has 
withstood the ravages of the little terrors of 
this section. This is a graphic portrayal of 
what treated foundations for homes, and treated 
telephone and telegraph poles, can do to 


win out against the pests. 
Photographs of the original “Home, Sweet 





Home,” where once lived John Howard Payne, 
author of the famed song, are shown in another 
section. These pictures were interesting not 
only from the lumber standpoint, but for their 
historical associations. 

A cedar log, 271 years old, without a flaw, 
was exhibited in the cedar section. A graph 
showing how fire delays tree growth was an- 
other feature which visitors viewed with in- 
terest. Photographs of small homes con- 
structed with wood showed how the potential 
owner could build a house within his means; 
and build it, too, so as to withstand the assaults 
of time. 

A miniature kiln for drying timber and lumber 
was an interesting display. The kiln was filled 
with lumber, all in miniature. At the side 
were two pieces of fine lumber, one green and 
the other kiln dried. The difference in widths 
was vividly portrayed by the two pieces, as 
more than an inch had been lost in shrinkage. 
This valuable display caused comment by visi- 
tors who had never seen so graphically pre- 
sented the advantage of dried lumber over green. 

Lock-Joint window sash and door frames 
were in another section of the most complete 
exhibit. Red cedar shingles were featured else- 
where in the display. 

Other exhibits were: a splendid array of 
shingles; the SPA display showing “15 Points 
of Good Construction,” as well as demonstrat- 
ing how easy it is to own a home; four blocks 
from a longleaf pine tree 247 years old; a 
rosemary pine 195 years old, and two fast-grow- 
ing shortleaf trees, 52 and 54 years of age. 

The lumber exhibit of the Home Show was 
sponsored by 58 prominent Houston lumber 





A floor view showing general arrangement 
of some of the exhibits 





companies, mostly retail establishments, though 
several manufacturing and wholesale companies 
co-operated, as did also several of the manu- 
facturers’ associations. The lumbermen’s com- 
mittee was headed bv E. FE. Hall, of the Wier 
Long Leaf Lumber Co. Each company co-op- 
erating was allotted a certain period during 
which it was to be in charge of the exihibit 
and to answer questions. Various associations 


(Continued on Page 62) 
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TECO Trusses 
Preferred 





W. M. Ritter Lumber Co. 70’ x 140’ New plan- 


ing Mill, Leatherwood Plant, Kentucky 
J. W. Damron, President, W. M. Ritter Lumber 
Co. says “Our TECO 70’ free-span trusses 
built of oak eliminate all floor posts and thus 
give our Leatherwood plant more floor space 
for placing machinery and conveyors for 
economical operation. TECO trusses are 
much stronger too than old-fashioned bolted 
truss. We have two large blowers with 
motors hung from the TECO trusses and 
there is no sag at all.” 


Walter, 


Make use of our advisory engineering serv- 
ice. Before you remodel or add to your 
plant. write us for typical clear-span roof 
truss design information. 


SD roe NECTORS | 
Bill 3 ER CON 
-_ Stronger Joints 


Timber Engineering Co. 
1337 Connecticut Ave.. WASHINGTON, D. C. 


See Below for Sources and Information 
on Timber Connector Structures 





in WOLMANIZED Douglas Fir 
Crossett Western Company 


Lumber Manufacturers 
WAUNA, OREGON 





Equipped to 
Prefabricate for Teco Connectors and 
Preservatively Treat with Coal Tar 
Creosote, Zinc Chloride and 
Chromated Zinc Chloride 


West Coast Wood Preserving Co. 


SEATTLE, WASHINGTON 





ILLINOIS LUMBER YARDS 


SHIPPING CAPACITY, 50 CARS PER DAY 


A Complete Assortment of Building and 
Manufacturing Lumber of All Kinds. 


CAIRO, ILL. 





T. C. KING 


Box 788 Anniston, Ala. 











Timber Structures INc. 


215S. W. First Ave. 


PORTLAND OREGON 








See Below for Sources and Information 
on Timber Connector Structures 


AMERICAN BUILDERS 
LUMBER FABRICATING FACTORY 
601-611 Alaska St., SEATTLE, WASHINGTON 





McKEOWN BROS. CO. 


5235 S. Keeler — CHICAGO 
Telephone Lafayette 8161 








Western Pine Mfg. Co., Ltd. 


Main Office and Factory 
SPOKANE, WASHINGTON 








Lumber Concern Uses Teco Connectors 


Westwoop, Cauir., April 15.—A dual pur- 
pose is served by the vertical trusses shown in 
the accompanying photograph of a 80x500-foot 
lumber shed recently built here by the Red 
River Lumber Co. This shed receives lumber 
to be shipped rough as it comes from the dry 
kilns, and supplements storage for surfaced dry 
lumber and rough dry lumber for remanufac- 
ture. The total dry kiln output of the com- 
pany is 600 to 650 thousand feet daily. At the 
location of this shed, near the center of the 
plant, the adjoining ground is occupied by trans- 
fer tracks, so outside braces could not be used. 
These trusses take up the side load, eliminating 
the outside braces usually employed; and also 
acting as columns they carry the trackway for 
the traveling crane shown at the far end of 
the shed. This traveling crane, 65 feet long, 
distributes lumber units the full width of the 
shed, filling in between the vertical trusses, so 
that there is no lost space. 

In the construction of roof trusses, vertical 
trusses and trackway, Teco connectors, sup- 
plied by the Timber Engineering Co., Washing- 
ton, D. C., were used, and the Timber Engineer- 
ing Co. of California, San Francisco, was con- 
sulting engineer on truss design. The roof 
trusses are designed to carry a snow load of 55 


pounds per square foot. Total number of con- 
nectors: 2,608 14,124 4-inch, and 
2,496 6-inch split rings, and 1,276 4-inch shear 
plates. 


214-inch ; 


April 22, 1939 


Scientific Making of ‘Wood 


Boxes Is Important to St. Louis 

St. Lours, Mo., April 17.—An article on 
“The Making of Wooden Boxes and Crates Is 
Now a Science,” written by Carl J. Reinecke, 
president of C. J. Reinecke Lumber Co., and 
published in the Nov. 2, 1938, issue of St. Louis 
Commerce, has attracted considerable attention. 
In this article, Mr. Reinecke told of the impor- 
tance to St. Louis of the wooden box and crate 
industry. There are fifteen to twenty manu- 
facturers in St. Louis, giving employment to 
approximately 400 persons. Mr. Reinecke 
showed that while most of the lumber which 
is their principal material must be bought from 
outside markets, a large amount of money is 
put into circulation through the purchase of 
supplies of various kinds and the employment 
of labor. Mr. Reinecke then described in some 
detail the knowledge necessary for the proper 
construction of boxes and crates, and in con- 
clusion said: “From the foregoing you have 
probably grasped the fact that a wooden box 
and crate is a carefully thought out and tested 
product; that the field is an important and 
valuable one, and that the industry adds to the 
prosperity of the city.” 


New Plywood Warehouse Built 


The United States Plywood Corp. has just 
completed a new warehouse in Chicago, at 900 
W. Division Street. The building by reason of 
truss construction and ceiling height at the 
arches, provides the equivalent of 70,000 feet 
of floor space. Air conditioning is supplied by 
a special ventilating system and equipment has 
been installed for the movement of plywood 
supplies in packages. According to the corpora- 
tion, warehouses have also been built during 
the last fifteen months in Boston, Philadelphia, 
Newark, and Cincinnati, to serve the widening 
demand for its products. Another warehouse is 
under construction in Cleveland. 


Arizona to Utilize Its Own 
Juniper for Posts 


PHOENIX, Ariz., April 17—The recommenda- 
tion of Gov. Jones, that Arizonas public and 
private construction projects use cedar juniper 
posts wherever possible, will mean an expan- 
sion of an Arizona industry, says Chris Totten, 
executive secretary-manager of the Arizona Re- 
tail Lumber & Builders Supply Association. 








“Figures supplied by the Federal Forest Service, 
show Arizona has 15,000,000 posts of highway 
standard, which, at the present rate of cutting, 
are sufficient to meet all demands for the next 
100 years,” Mr. Totten said. 





Vertical trusses inside shed take up the side load on walls, and also carry trackway for traveling crane: 


for these trusses and also roof trusses and trackway, Teco connectors were used by Red River Lumber 


Co., of Westwood, Calif. 
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Making Inventory Finance Itself 


By R. B. OLDER 


, 


“Tt’s more than just an idea,” say lumbermen 
everywhere. Dozens of mill operators and their 
distributors are now cashing in on the bank 
loan value of their inventories, through Law- 
rence System of creating commodity paper 
against inventory. 

“Land poor,” long the complaint of land 
owners, could easily be modified to fit the cir- 
cumstances of a number of basic industries. 
They’re “inventory poor.” 


Release Part of Funds in Inventory 


In lumber’s case, the problem of financing in- 
ventory is particularly complicated because of 
physical factors. The lumberman not only has 
to carry a heavy investment in raw and finished 
materials, but, unlike most manufacturers, his 
point of operation is usually a long distance 
from important markets. Actually, the problem 
has been solved in a simple way. Through a 
modern adaptation of inventory financing lum- 
bermen obtain extra funds as they are needed 
by releasing part of the money they have tied 
up in inventories. In other words, by using 
commodity credit created against inventories 
they increase the turnover of their normal cap- 
ital. 

There are a number of ways in which the 
lumber industry is turning Lawrence System 
credit to its special needs. Having great flexi- 
bility of operation it may be applied to almost 
any situation, in which has developed a need 
for additional working capital, by concerns 
whose inventories play an important part in 
their financial statements. Probably the best 
way to illustrate this point is by showing how 
certain individual firms are at present making 
their inventories finance themselves through this 
method. 


Doubles Funds Available for Expansion 


One of these, a wholesale and retail lumber 
yard in Los Angeles, has enjoyed a steady, 
profitable growth over a period of years and at 
present does an annual volume of approximately 
$700,000. To do this volume it is necessary to 
maintain a permanent inventory of about 
$100,000 in value. 

This yard is probably one of the best equip- 
ped in Southern California as the firm has made 
a substantial investment of profits in fixed as- 
sets. Although they operate with extreme effi- 
ciency and their business has enjoyed a rapid 
growth, they found it necessary to give trade 
acceptances and to discount accounts receivable. 

Inventory financing has enabled them to com- 
pletely change this picture. Under an arrange- 
ment worked out between the company, its bank 
and the Lawrence System, all the lumber in the 
yard was made available as collateral for a $50,- 
000 loan—more than twice the amount that 
these people had before been in a position to ob- 
tain on any other basis. It is noteworthy that 
the arrangement does not interrupt normal 
business operations and that practically free 
movement of stock is permitted. 


Discounts on Purchases Pay Cost— 


and Profit 


With the money thus obtained the concern 
has been enabled to discontinue the trade ac- 
ceptance and discounting accounts receivables 
method of operating, and now take very ad- 
vantageous discounts on its purchases. 

At this time this arrangement was worked out 
some creditors became alarmed at seeing this 
lumber stock go under bailment. The dealer re- 
ferred all complaints to the bank, which in turn 
advised the investigating creditors that instead 
of having something to worry about they were 
in a far more secure position, inasmuch as the 
money being advanced would not only enable 
the firm to keep its accounts current, but to 
discount them. The dealer by taking his discounts 


saves enough to offset his loan interest charges, 
warehousing costs and makes substantial annual 
savings besides. 

Another Lawrence System plan in extensive 
use in the lumber industry is utilized by an im- 
portant mill in Arizona. This concern cuts its 
timber in areas that are snowbound during sev- 
eral months of the year. Logs are cut by pre- 
arrangement and hauled down to within a few 
miles of the mill alongside the railroad and cold- 
decked until needed. Through use of commodity 
credit this mill is enabled to keep running during 
the months when it would ordinarily be shut 
down because of inability to bring logs from 
the timber areas throughout the year. As 
soon as the logs are cold-decked and scaled, 
Lawrence System warehouse receipts are issued 
against them and the company uses the receipts 
at its bank to release working capital thus tied 
up. 


Maintains Prompt Pay Record in a Tight 
Period 


The ability to hypothecate inventory through 
Lawrence System has been a very important 
item in enabling one of the largest mills in 
New Mexico to operate normally in the face 
of a combined set of circumstances which placed 
the company in a somewhat cramped working 
position. This is a large concern whose mills 
are operated all year around and normally it has 
a considerable amount of working capital tied up 
in inventories which usually amount to some 
25,000,000 feet. 

The circumstance of lumber moving rather 
slowly during the past few months, combined 
with the fact that the firm had several large 
bond issues mature in 1938 made the current 
position a tight one. With this situation it was 
found expedient to re-use much of the working 
capital that was tied up in inventory, and ad- 
vantage was taken of Lawrence System credit 
as a means of so doing.- The company has an 
excellent record for prompt payment and dis- 
counting of all bills over a period of many 
years, and is now enabled to continue to operate 
normally and maintain its fine record through 
the use of this type of financing. 


Working Capital Freed as Lumber Reaches 
Warehouse 


Another lumber firm in the Southwest would 
have been out of business several years ago had 
it not been for its use of this financing method, 
which enables it to borrow against such lum- 
ger as it has in its mill yard. Although this 
company has had two receivers, it has kept its 
head above water, and much favorable progress 
has been made. The company releases its 
working capital from inventory as soon as lum- 
ber is brought to the manufacturing mill. Its 
timber all lies up on a mountain where rough 
sawing is done. The lumber is then brought 
down by trucks and put under warehouse re- 
ceipt at the finishing mill and bank advances 
made against it. 

With hundreds of other mill operators and 
their distributors in all the lumbering districts 
of the country making extensive use of this 
economical way to increase production, sales 
and profits, many examples of this type of fi- 
nancing could be pointed out and discussed at 
length. However the foregoing illustrations 
give some indication as to its practicability and 
wide usage in the industry. 

In the application of commodity credits, cre- 
ated against inventories, to a variety of finan- 
cial problems faced by the lumber industry in 
general, the potentialities are almost unlimited. 
Thus far in the history of lumber company 
financing there has been nothing that has even 
approached its efficiency in permitting maximum 


borrowing on inventories at the lowest possible 
rates. 
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BETTER WEATHERSTRIPPING 
FOR BETTER WINDOWS — 
GET THE BEST 























ceT CHAMBERLIN 


e A window is no better than its 
weatherstrip. Get the best. Cham- 
berlin has available metal weather- 
strips of all types, in all sizes—brass, 
bronze and zinc. Priced right. Take 
advantage of Chamberlin’s long ex- 
perience. Write today for full infor- 
mation. 


CHAMBERLIN METAL 
WEATHER STRIP COMPANY 


1256 LA BROSSE ST. DETROIT, MICH. 


WEATHERSTRIPS SINCE 1893 














Perfect Window Control 


\ULLMAN 


UNIT SASH 
BALANCES 


Every dealer, every millwork 
manufacturer, should know of this most 
important improvement in Spring Sash 
Balances in §0 years. Tension of inside 
coiled spring changed by means of screw 
driver without sash removal. Always 
maintains balanced window. Steel, light 
weight, guaranteed for life of building. 






Today, write for literature, specifications. 


PULLMAN MFG. CORPORATION 
Established 1886 
1190 University Ave. Rochester, N. Y. 





FRED C. KNAPP, Portland, Or. 
BUYS AND SELLS 


WESTERN TIMBER LANDS 
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Traffic Men Study-- 


NORTH-SOUTH PARITY, PROPOSALS FOR 
SLIDING RATES, DUNNAGE ALLOWANCE 


Straitjacket Parity of Northern and 
Southern Rates Unlikely 


Mempuis, TENN., April 18.—Railroads have 
indicated a willingness to accept a lower level 
of rates than those now in issue in I & S docket 
4432 on lumber and related articles in the 
South, and the Southern Hardwood Traffic 
Association hopes shortly to be able to an- 
nounce a compromise on this litigation, Cecil 
A. New, secretary-manager of the association, 
announced today upon his return from Atlanta, 
where meetings with carriers representatives 
were held. The mattter comes under Fourth 
Section orders of the ICC. 


Regarding the proposal for lower rates from 
the South to the North on industrial products, 
Mr. New said: “Press dispatches today indicate 
that Congress will not pass freight rate legis- 
lation proposed by Southern and Southwest- 
ern senators and congressmen, and requiring, 
in effect, that interterritorial freight rates from 
the South and Southwest to the North and 


East shall not be higher than the level main- 
tained in the North and East. We opposed 
the passage of this legislation—not to prevent 
any necessary or desirable readjustments in 
freight rates on any commodity, which read- 
justments can now be handled by negotiation 
and before the ICC under the present law— 
but to prevent the adoption of a legislative 
straitjacket which would make for inflexible 
rate structures and increase the difficulty of 
obtaining and maintaining rates responsive to 
the varying needs of freight traffic.” 


Warns Against Accepting Illegal Car 
Minima 

Mr. New announced that the Federal court 
for the Western district of Michigan had im- 
posed fines of $20,000 for violation of Rule 34 
of Consolidated Freight Classification of the 
ICC. This classification rule requires shippers 
to pay charges based on the minimum weight 
prescribed for cars of the length used in trans- 
portation, except where the car used is of 
greater length than ordered by the shipper and 








North Carolina Pine, with its 
beauty, utility and durability, is 
growing every day in popularity. 
It's the all-around, dependable 











lumber for interior and exterior construction. The reliable firms here listed can 


EDMUNDS LUMBER CO. 
South Boston, Va. 


Manufacturers Air Dried North Carolina Pine and 
Hardwoods. 


ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 


SPA Sade Merked Lens 
Mfrs. Flooring, Moldings, Roofers 


and Framing Lumber. * Kile Deed and A> Deed 


J. E. ELROD LUMBER CO. 
Charlotte, N. C. 


Air Dried and Kiln Dried Shed Stock, Roofers, and 
Resawn Box and Crating Lumber; Air Dried Roofers 
and Dimension; also Heavy Timbers and Plank. 








supply you with all building items in 
North Carolina Pine. You can be sure 
of top quality and friendly service. 





W. M. STOREY LUMBER CO. 
Winston-Salem, N. C. 
Yard and Industrial Lumber, Cut-to-size Crating and 
Box Shooks. 





J. R. WOLLETT 
Littleton, N. C. 


Manufacturer Air Dried North Carolina Pine and 
Hardwoods. Prompt shipment assured. 





JEFFREYS -MYERS MANUFACTURING CO. 
Oxford, 


Manufacturers of N. C. Pine Boards, Dimension, Box 
Shooks - Crates. Maintain large stock, 
dry, at all times, assuring quick shipments. 


HENDERSON LUMBER CO. 
Tarboro, N. C. 
Mfrs. Kiln Dried N. C. Pine. Specialize in Flooring, 
and finish. Can ship mixed 


cars 
Pine and Cypress. 





JOHN C. SHEPHERD LUMBER CORP. 
Charlotte, N. C. 
N. C. & Southern Pine, Cypress, Hardwoods. “Lumber 


River Brand” K. D. Finish, Flooring, Siding, Ceiling, 
Air Dried Lignasan Dipped Boards, Crating, Dimension. 


BURRUSS LAND & LUMBER CO. 
Lynchburg, Va. 
Kiln Dried, Grade Marked N. C. Pine. R. R. Material 
a specialty. Car Liming and Decking. Mille 
in Va. and N. C. 





SOUTH ATLANTIC LUMBER CO. 
Greensboro, N. C. 


Kiln Dried and Air Dried Finish, Dimension, Roofers, 
Boxing Lumber, Shooks and Crating. Mills: 





DeVANE-HALL LUMBER CO. 
Fayetteville, N. C. 
Mfrs. Kiln Dried . Ceiling, Siding, Finish 
Dimension. 


Flooring, 
and Air Dried Roofers and 
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is furnished by the carrier for its own con- 
venience. Two railroads were fined $15,000 
upon evidence that charges were based on 
minimum weight applicable for 36-foot cars, in- 
stead of the lawful charges based on minimum 
weight for 40-foot cars, which were ordered 
by the shipper and therefore -* — for 
the convenience of the carrier. New coun- 
seled shippers to see that cars “a the proper 
length are ordered, and that, should a larger 
car be provided than has been ordered, note of 
that fact be made on the bill of lading. 

The classification of rock and soft elm lum- 
ber for shipment overseas by the Gulf confer- 
ence lines, has been changed from light to 
heavy, Mr. New announced, and in the future 
will take the lower rate. 


Should Rail Rates Go Down as 
Car Load Increases? 


New Orteans, La., April 17.—In a letter 
to members of the advertising and trade ex- 
tension committee of the Southern Pine Asso- 
ciation, of which E. L. Kurth is chairman, 
A. G. T. Moore, traffic manager, asserts that 
business in competing materials is largely 
built upon their light weight, on maximum 
utilization of transit privileges, and by con- 
sideration of the retailers’ convenience in the 
matter of stocks carried. He admits that from 
the standpoint of convenience for manufac- 
turers, it is preferable to ship in straight max- 
imum carloads, where possible, but at least 
minimum loadings consigned to one customer. 
Producers of competing materials, he asserts, by 
the free use of transit privileges are enabling 
dealers to carry minimum stocks of their prod- 
ucts. He suggests then that pine manufacturers 
consider whether they should continue a policy 
of attempting to heavily stock the retailer, or 
make it possible for him to carry minimum 
stocks and order more frequently. It is the 
transportation committee’s belief, he says, that 
proposals should be submitted to the carriers, 
that lumber freight be put on a sliding scale, 
varying from current rates for minimum car- 
loads of 34,000 and 36,000 pounds to Chicago, 
Ill., for example, and being reduced as weights 
increase, up to 76,000 pounds and over. Accom- 
panying the letter were tabulations. Details as 
to advantages and uses of transit privileges, 
stop-over for milling in transit, stop-over for 
creosoting, reconsignment in transit, and rough 
material rates were covered. 


Gathers Data to Support Claim 
for Larger Dunnage 


New Orteans, La., April 17.—To serve as 
basis for a demand for greater allowance than 
500 pounds for dunnage, data are being col- 
lected by the traffic department of the Southern 
Pine Association, it being stated that new 
loading rules for open-top cars put into effect 
by the railroads involve increased expense and 
more weight. The association has called to 
the attention of its members that the Associa- 
tion of American Railroads made the new rules 
effective Feb. 1, without advance notice. Addi- 
tional stakes, wire and steel bands required 
result in additional expense, and certainly the 
carriers should be receptive to a request for a 
greater dunnage allowance, it suggests. The 
subscribers are asked to furnish average 
weights of stakes, blocks, wire, steel bands etc. 
used on each car, their cost, and cost of labor. 











Hymeneal 


DALLAS-LOWE—A marriage of consider- 
able interest to members of the North Caro- 
lina pine trade was that of Mrs. Florence 
Jackson Lowe, daughter of Mr. and Mrs. 
William Newton Jackson, granddaughter of 
the late United States Senator William P. 
Jackson and great-granddaughter of the late 
Congressman William H. Jackson, to Robert 
Woods Dallas at Salisbury, Md., on April 13. 
The ceremony was performed by Rev. Dr. 
Hamilton P. Fox, of Asbury Methodist 
Church, and the bride was given away by her 
father. The grandfather and greatgrand- 
father, were prominent in the North Carolina 
pine trade, as was a brother of the great- 
vramdfather, the late Governor Elihu E. 
Jackson. 
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THE LUMBERMAN POET 








Wind, Go 'Way 


Dedicated by the author to Arthur McAdam, 
manager, Union Mill & Lumber Co., Santa 


Barbara, Calif. 


Or Wind 


Don’t blow my roof away, 
It’s sheltered me for sixty years, 
And it’s just as good today. 


The summer sunshine 
Never has bothered me, 


And rains come pelting down 
But did no harm, you see, 


So leave my roof alone 
Ol’ Wind, 


And blow some other place I pray! 


“Tf you don’t 
ing to?” 


Poet's Epigrams 


“A vine on a walnut tree is said to reduce the 
number of nuts. 
of our lumber offices: 


Why not plant vines in some 


> 


believe in yourself, who is go- 


“There are a lot of fussy men who accomplish 


just as much as a pulley without a belt on.” 


load.” 


“People spend 


“A sideline is like a guy line. 
having it if it isn’t helping to carry the 


There is no use 


hours of study thinking up new 


excuses for doing wrong, but the old reasons 


for not doing it need no improvement.” 


I love mv redwood shingles 
With the jade-green moss 


That’s gathered thru the years 


Please leave them stay! 


If my Ol roof blew ’way 


I could see the stars 
*Most every night 
From where I lay. 


Wind blow on your way, 


Let other folks 


Feed your angry strength— 


Just pass me up today. 


Tomorrow’ll be so bright, 


When the sun comes up 
If you leave me sleep 


Under my redwood roof tonight. 


Or Wind 
Please pass me by 


And leave my ol’ shingles 


Safe and dry! 


—Cotin C. Evans. 


Give a girl a garden. 


Something all 
there; 


Give a Child a Garden 


Let her tend and care 
her very own all the summer 


Smiling little pansies, merry marigolds— 
Something she will learn to love that her gar- 


den holds. 


Give a boy a garden. 
Lifting up its tasseled heads to the sunny morn, 


Sturdy rows of corn, 


Rows of beets and carrots, rows of peas and 


beans— 


To his proud and boyish heart, oh, how much 


it means! 


Give a child a garden. Waiting for the seed. 
Watching for the harvest, pulling out the 


weed— 


It will be a lesson, teaching in the end 


Life is all a garden we must watch and tend. 





NEWS AND 
VIEWS OF 





50 YEARS AGO © 


From the AMERICAN LUMBERMAN 








An English inventor is said 
to have succeeded in perfecting 
a process by which paper can 
be successfully used to take the 
place of cedar in making pen- 
cils. It is made into tubes and 
the lead run in while it is in a 
plastic state, pressure being ap- 
plied, succeeded by drying. Af- 
ter being plunged in melted 
paraffine wax the paper tubes 
can be cut as easily as the best 
cedar wood, it is reported. 

* * * 

There is a jam of several 

miles below Black River Falls 


’ which they have been trying to 


break for several days. It is 
hoped to get it broken before 
another rise comes and _ piles 
more logs up. 

* * @ 

A Maine paper says that the 
commercial value of sawdust is 
$12 a ton. This does not mean 
that it will bring that in the 
market, for it is a drug. But 
it is worth twice as much as it 
will bring for fuel, if it is put 
through the process whereby 
wood alcohol, acids and other 
chemicals are extracted. Con- 
siderable sawdust is baled and 
pressed in Maine for fuel, and 
a Lewiston farmer regards the 





kiln-dried article worth $2 a 
cord to enrich the soil, after 
first using it as bedding for 
cattle. Some day it will be 
found that mill men who have 
tossed sawdust aside have been 
throwing away gold dollars. 


* * 


White pine is king. It is still 
supreme in the northern States, 
but its power has been weak- 
ened by the forays of other 
woods, especially yellow pine. 
The war between the northern 
and southern rivals is to be 
hereafter waged with increasing 
zeal on the part of the com- 
batants. It is to be another 
war between the North and 
South, though the fight will be 
along the peaceful lines of com- 
merce. But though the contest 
must go on, there is no danger 
that the northern force will be 
utterly defeated until the last 
forest giant shall have been laid 
low. 

* *¢ = 


It was reported last Wednes- 
day that the tug Downing and 
consorts, with Moiles_ Bros.’ 
stolen sawmill aboard, en route 
to Spanish River, Ont., from 
Detour, Mich., had got stuck in 


the ice at Drummond’s Bay. “A 
sheriff reached Cheboygan that 
day with a posse and was on 
the way to serve a writ of at- 
tachment on Moiles Bros., al- 
though it was not designed to 
attempt forcible possession of 
the vessels, on account of the 
desperate gang of men known 
to have been pressed into serv- 
ice by the absconding sawmill 
men, who are determined on 
reaching the great thieves’ 
haven, Canada, with their 
booty. 
* * * 


The announcement that Beef 
Slough, the bayou near the 
mouth of the Chippewa into 
which logs have been run, and 
thence rafted down the Missis- 
sippi, would be abandoned, has 
caused more of a stir than any 
similar event in lumber circles 
for years. Beef Slough, it is 
certain, had been costing a 
great deal of money. The Beef 
Slough Co. has spent thousands 
in trying to keep the entrance 
of the slough open and to es- 
tablish improvements which 
would run the logs into the 
slough. ‘The bar at the en- 
trance has proved an insuper- 





able obstacle. 





You’ve Wanted It For Years 


Now It’s Here --At a Price 
Your Customers Can Afford 


EXTENDA 


The All-Metal, Adjustable 
WINDOW SCREEN 


The Screen Season Means 


BIG PROFITS 


To Dealers Who Stock and 
Push this New 


Screen Sensation 


A few stock sizes fit ALL stan- 
dard openings. Model 2, for 
example fits openings 24” x 24” 
and all other sizes up to 28” 
x 26”. Extenda is adjustable 
BOTH WAYS. and is adjusted 
like a curtain rod. It is fly 
tight in any position; handsome; 
quickly installed. 










Patents 
Pending 


For New Construction 
and Replacement 


Two big markets are now ripe for the lumber 
and building materials dealer. The Extenda 
frame and metal bound screen cloth filler 
form a single unit that has an immediate 
appeal to your customers, be they building 
contractors, individual home owners or man- 
agement concerns. 


Extenda does away with the bother of fitting 
screens. They are interchangeable, and don’t 
have to be numbered as do ordinary screens 
even though the openings are the same size. 


The frame is ex- 
tended, and fill- 
er inserted below 
spring wire re- 
tainers in lower 
corners. 










The filler is 
locked in place 
at the top by a 
simple hinged 
wire. 








whe 


se 


Note These Advantages 


- Quick, easy installation. Extenda hangs 
on two pins and locks to sill at bottom. 
- Handsome appearance. Haskelite rust- 
proofing and enamel. 

. Low maintenance costs. Metal frames and 
bronze screen cloth last for years. 

Easy cleaning. Hose and dry. 

. Less storage space. Takes but half the 
space of ordinary screens. 

. Five sizes meet all requirements, 
20” 2 TE te 2". i 
small, fast 
profits. 

7. Low prices—from $1.95 retail. 
discounts. 


Write Today for Illustrated Folder 


The HASKEL Co. 


225 Field Building 
BIRMINGHAM MICHIGAN 


o vr O ND = 


from 
his means a 
turning stock, and greater 


Attractive 














Send Your Orders to 


CRATER LAKE 


BOX G LUMBER CO. 


Klamath 


Ponderosa P \. E 
Safeguard your customer’and do yourself 
a good turn by handling this super-quality 
Pine from the famous Klamath region. This 
lumber is exceptionally fine in texture, 
soft and mellow, with straight, close, even 
grain. Scientific seasoning and precision 
manufacture in our modern mills produce 
top quality stock. Let us take care of 
your needs in SELECTS and COMMON, 
S4S, PATTERNS or ROUGH, SHOP and 
BOX. Let us quote on your requirements 
or fill an order for you. Why not write 
us today? 


Crater Lake Box & Lumber Co. 
Sprague River, Oregon 
HUNTINGTON TAYLOR, General Manager 








THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 











SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


FIR 


THABERS, YARD STOCK, FACTORY CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
27th YEAR 








GILLIES BROS. Ltd., 


Braeside, Ontario, Canada 
Manufacturers of 
(PINUS 


GENUINE WHITE PINE “'strosus) 


for nearly 100 years. orn 30,000,000 ft. 
annually. Members N.W.L.D. ‘Association. 
DRY STOCK—ROUGH OR DRESSED 


PROMPT SHIPMENT 
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What the Associations Are 
Planning and Doing 


Meetings to Be Held 


April 25—Carolina-Virginia Hardwood Club and 
Southeastern Hardwood Manufacturers’ Club, 
DeSoto Hotel, Savannah, Ga. Joint meeting. 


May 4—Southeast Missouri Lumber Dealers’ Asso- 
ciation, Cape Girardeau, Mo. Annual. 

May 4-5—Associated Cooperage Industries of Amer- 
ica, Jefferson Hotel, St. Louis, Mo. Annual. 


May 6—Arizona Retail Lumber & Builders Supply 
Association, Westward Ho Hotel, Phoenix, 
Ariz. Annual. 


May 9-10—National Retail Lumber Dealers Asso- 
ciation, Raleigh Hotel, Washington, D. C. An- 
nual. 


May 11 and 12—Kansas Lumbermen’s Association, 
Masonic Temple, Salina, Kan. Annual, 


May 25-26—National Association of Commission 
Lumber Salesmen, Hotel Peabody, Memphis, 
Tenn. Annual meeting and National Forest 
Products Sales Congress. 


June 6-7—National-American Wholesale Lumber 
Association, Westchester Country Club, Rye, 
N. Y. Annual. 


June 14-16—South Dakota Retail 
Association, Rapid City, 8. D. 


Sept. 21-22—National Hardwood Lumber 
tion, Lord Baltimore Hotel, 
Annual, 


Date and Site of NHLA Annual 
Convention Announced 


The 42nd annual convention of the National 
Hardwood Lumber Association will be held 
at the Lord Baltimore Hotel, Baltimore, Md., 
Sept. 21 and 22, it was announced April 18 by 
Joseph J. Linehan, president, after the 37 mem- 
bers of the Board of Directors had been polled 
and a majority had shown a preference for the 
eastern city over Chicago for the 1939 meeting. 
It will be the first time that the association has 
held a convention in Baltimore, and it is ex- 
pected that the members in that city and its 
vicinity will attend en masse. The directors will 
meet Sept. 20. 

It is felt that many association members will 
plan a visit to the New York World’s Fair in 
connection with the convention trip, and, 
thereby, get the benefit of the reduced rates 
with privilege of a stop-over at Baltimore. 

The annual meeting of the association’s In- 
spection Rules Committee will be held in the 
Chicago headquarters during June. The mem- 
bers of the committee, whose chairman is A. O. 
Ratcliff of Chicago, are: 


Lumbermen’s 
Annual. 


Associa- 
Baltimore, Md. 





Blucher Blair, Blounstown, Fla.; H. H. 
Kreutzer, Chicago; E. W. Wiese, St. Louis; 
Russell Downey, South Bend, Ind.; W. H. 


Walker, McMinnville, Tenn.; Herman Bayer, 
Brooklyn, N. Y.; John Quinlan, Soperton, 
Wis.; Al Klass, Oconto, Wis.; Charles J. 
Hafner, Philadelphia; Almonte Smith, Mem- 
phis, Tenn.; A. R. Copeland, Chicago; J. W. 
Wells, Montgomery, Ala.; W. C. Shreiner, 
Toronto, Ont.; J. R. Campbell, Tioga, W. Va.; 
J. F. Wigginton, Jacksonville, Fla.; George 
W. Butz Jr., Wilmington, Del.; Stewart 
Smythe, Philadelphia; R. E. Hollowell, In- 
dianapolis, Ind.; G. J. Johnson, Louisville, 
Ky.; V. A. Miller, Columbia, S. C.; W. W. 
Kellogg, Monroe, La. 

Honorary Members—Charles N. Perrin, Buf- 
falo, N. Y.; L. S. Beale and John W. McClure, 
Chicago. 





Hardwood Association Inspections 


Increase 

Secretary John McClure of the National 
Hardwood Lumber Association, reports that 
during March certificates were issued by asso- 
ciation inpectors for a total of 4,340,840 feet, 
the largest month’s volume since September, 
1938. The increase over February was 32.5 
percent, and compared with March, 1938, the 
increase was 17.5 percent. Commenting on this 
increased volume, Mr. McClure said: “This 
barometer of the hardwood movement from the 


mills into the channels of trade provides a 
strong indication of the undercurrent of market 
recovery. It is difficult to account for the fact 
that this upward trend in hardwood movement 
has not been accompanied by proportional 
strengthening in values. When it is considered 
that in spite of market dullness and apparent 
lassitude, volume of shipments and new orders 
booked week by week since the first of the year 
have been steadily and consistently above the 
production level, the current softness in values 
is all the more puzzling. It would seem that 
lumbermen, generally speaking, either do not 
know or do not care to take advantage of the 
strength of their position.” 





Tentative Program Set Up for 
Annual of NRLDA 


Wasuincton, D. C., April 17.—Announce- 
ment is made by Franklin Carnahan, secretary 
National Retail Lumber Dealers’ Association, 
that the program for the annual meeting of that 
association—to be held in the Raleigh Hotel 


here, May 7-8-9-10—has been tentatively set up 
as follows: 
Sunday afternoon, May 7 there will be a 


meeting of the board of directors of the Mer- 
chandising Institute, jointly with secretaries of 
regional and State retailers’ associations; and, 
on the same afternoon, a meeting of the execu- 
tive committee of the NRLDA. 

Monday, May 9, will be devoted, from 10 
a. m. on, to a meeting of the Lumber Trade 
Conference, headed by George W. Dulany, Jr., 
chairman; this conference including manufactur- 
ers, wholesalers, and executive committee of the 
NRLDA. On the afternoon of the same day 
will occur the Secretaries’ Conference, called 
by Chairman O. C. Lance. 

Tuesday (all day), May 9, will be given over 
to a meeting of the board of directors of the 
NRLDA, closed to all except members of the 
board. 

Wednesday forenoon, May 10, there will be a 
meeting of the board of directors and dealers 
with representatives of various manufacturers’ 
groups to discuss public and inter-industry rela- 
tions. This meeting is open to all. It will be 
followed, on afternoon of same day, by a closed 
meeting of the board of directors of NRLDA, 
for unfinished business. 

In addition to the above, there will be an 
evening meeting of the executive committees 
of the National Lumber Manufacturers’ Asso- 
ciation and the NRLDA. 





Directors of Ontario's Association 
Hold Constructive Meeting 


Toronto, Ont., April 17.—Directors of the 
Ontario Retail Lumber Dealers Association 
meeting here, April 14, heard from Secretary- 
Manager Boultbee that the association is show- 
ing an increase in membership and that finances 
are in a healthy condition. C. J. Mahoney, 
Ottawa, discredited the rumor that there is to 
be a revival of the sales tax on building mate- 
rials. He suggested that members contact the 
Minister of Finance and inform him that the 
removal of the sales tax had given a strong 
impetus to building. Enthusiastic reports were 
forthcoming about the Tested Selling Methods 
of the Merchandising Institute of the National 
Retail Lumber Dealers Association. Ten mem- 
bers of the association have subscribed to the 
course, enrolling thirty of their employees. 

The directors were informed that over 40,000 
copies of the National Housing Act pamphlet, 
published by the association, have been distrib- 
uted by Canadian dealers and wholesalers to 
prospective customers. A discussion of trade 
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ethics involved the practice of truck deliveries 
by some small sawmill direct to retail customers. 
During luncheon, representatives of manufac- 
turers and wholesalers were present. A report 
by W. J. LeClair concerning the National Build- 
ing Code gave promise of inclusion in the code 
favorable to the use of wood. Mr. LeClair 
urged substantial financial support for the work 
of the Lumber & Timber Association of On- 
tario and, at the afternoon session it was de- 
cided to encourage dealers to become members 
of this organization. The annual convention of 
the association will be held at the Royal York 
Hotel, Feb. 15, 16 and 17, 1940. The next 
directors’ meeting will be held this fall. 





Hardwood Wage-Hour Violations 
Protested, Curb on Jap Imports 
Sought; Paneling Considered 


MempuHis, TENN., April 17—Members of 
the Lumbermen’s Club at their semi-monthly 
meeting at the Peabody Hotel, protested 
against continued violations of the Wage-and- 
Hour law by some unprincipled mill operators. 
Speaking against the evil, T. E. Sledge, presi- 
dent T. E. Sledge Lumber Co., declared that 
he had reports that many mills in this section 
were not conforming to the law, and that others 
were not making social security payments. 
Other lumbermen said that violations had been 
brought to the attention of the Administrator. 
FE. R. Linn, secretary Southern Hardwood Pro- 
ducers (Inc.), announced that the FHA Home 
Show at the Auditorium had been a success, 
and had brought to the attention of thousands 
the utility and beauty of southern hardwoods 
for interior panelling and flooring. Mr. Linn 
deplored the fact that panelling was not being 
made available for the retailers, and urged the 
hardwood men to bestir themselves. This in- 
duced much discussion, with varying opinions 
as to the amount of money that would be re- 
quired to promote this phase of the business. 
Mr. Linn announced that hardwood paneling 
was to be used in a large fraternity house that 
is to be built at Louisiana State University. 
He directed the attention of the lumbermen to 
the Boykin bill, which would impose import 
duty on Japanese hardwoods, including ma- 
hogany and oak, which are now being admitted 
free of duty because one edge is finished. Mr. 
Linn said that every person interested in the 
future of the lumber industry should request 
his congressman and senator to rally to the 
support of the bill. The club instructed its 
secretary to communicate with Senator Mc- 
Kellar and Congressman Chandler in an effort 
to get their support of the measure. Mr. Linn 
told the lumbermen that he had been advised 
that the newly-created Wages-and-Hours In- 
dustry Committee for furniture was considering 
embracing hardwood interior trim within the 
scope of its activities, because so many furni- 
ture manufacturers were making interior trim. 
The meeting was presided over by Ray H. 
Goodspeed, president. 


Upper Portions of Trees Yield 
More Profit as Pulpwood 


New Orteans, La., April 17—Sawmill oper- 
ators in certain parts of the South are profit- 
ably marketing for pulpwood southern pine 
tree tops left after logging. Not only may the 
utilization of tops increase, but operators may 
find that greater profit can be obtained by 
converting more of their knotty upper logs into 
pulpwood, instead of into low grades of lumber 
and dimension material with which the lumber 
market is already overburdened. 

Studies by the Forest Products Laboratory 
of logging and milling top knotty logs 7 inches 
in diameter at a band sawmill in each of the 
following States—Virginia, North Carolina, 
Louisiana, and Arkansas, show that the cost, 
including Federal taxes, interest, and 
Stumpage, was greater than the value of the 
material sawn from them. At two of these 
operations, 10-inch top knotty logs did not pay 
their way. 

If tops and top knotty logs are harvested 
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for pulpwood, the costs should approximate 


the following: Cost per 
standard 
cord (128 
cubic feet 
of wood 
with bark) 
Dollars 
Limbing and bucking into 5-foot 
bolts (provided knots are not 
SY CIN ob dudie se sa.0 wekw 0 +500 % 0.75 
Truck haul—5 miles ............ 1.50 
Rail haul—75 miles ............. 1.25 
I ae ours ote sis ara iere awe 3.50 


These costs will vary at each operation, de- 
pending upon whether the sawlog crew or a 
separate crew prepares the pulpwood, upon the 
distance of transportation, and other factors. 
Prices of $3.75 to $4.25 per cord are now being 
paid for pulpwood delivered at the mills, and 
increased prices, which seem probable in the 
future because of competitive buying, should 
warrant careful study by the many sawmill 
operators within 75 to 150 miles of pulp mills. 


49 
Stain Preventive Aids in 
Salvaging Timber 


WitmincrTon, Dex., April 17.W—E. I. Du Pont 
De Nemours & Co., manufacturers of the new 
improved Lignasan, especially developed to pro- 
tect lumber from sap-stain fungi, even under 
the most severe seasoning conditions, report its 
widespread use in aiding the salvage of timber 
felled in New England during the heavy storm 
of last Fall. Prevention of sap-stain during the 
seasoning process of the lumber will avoid 
flooding of the market later with off-grade lum- 
ber. The new improved Lignasan, developed 
after testing hundréds of compounds, is said to 
give consistently better control of sap-stain than 
the original Lignasan, due in a great part to 
ethyl mercury phosphate and certain new con- 
ditioning agents which increase its staying 
power. 








Today hundreds of aggressive manu- 
facturers are kiln-drying hardwoods and 
softwoods—both green - from - the - saw 
and air-dried—in less time, getting bet- 
ter quality and more uniform drying. 


By using Moore Cross-Circulation’ 
kilns, these manufacturers are able lo 
make prompt deliveries of lumber of 
the desired moisture content. 





If you are interested in kiln drying and 
would like to be placed on our mailing 
list, send us your name and the name of 
the firm with which you are connected. 





CROSS-CIRCULATION 


Above: Moore Cross-Circulation kilns drying green and air-dried hardwoods at Cotton & Hanlon, 
Odessa, N. Y. Below: Moore Cross-Circulation kilns drying green and air-dried hardwoods 
at E. L. Bruce Co., Little Rock, Ark. 


SPEED UP DRYING -- GET QUICKER 
TURNOVER OF INVENTORY WITH 
MOORE CROSS-CIRCULATION KILNS 


ORY KILNS 
“7 WEL 


_— 


Wg \ es Load |] 


They carry less inventory, get a 
quicker turnover, and reduce materially 
the drying costs. 


Old style kilns—whether of end-piling 
or cross-piling design—can be con- 
verted economically to this modern 
drying system, stepping up drying ca- 
pacity 30-50%. 


Write today—there’s no obligation. 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE, FLORIDA 
VANCOUVER, B.C. 
NORTH PORTLAND, ORE. 





INTERNAL FAN SYSTEM 








For LUMBER DEALERS if they 
stock and push the 80 FAST- 
SELLING PATTERNS from 
this year's Peacock and Roto- 
craft Lines. Write TODAY for 


special offer. 


LENNON 
WALL PAPER CO. 


Joliet, Ill. 


Sure..!1 recommend 
Calbar 


CAULK-0-SEAL 


WITH CALBAR PRESSURE GUN 


I recommend Caulk-O-Seal 
because I’ve learned that it 
does the best job. It’s super- 
plastic, weatherproof, doesn't 

stain, chip or crack. Altogether—it’s the 
finest caulking compound I've ever used. 
And it's sure easy to apply when you use 
the trouble-free Calbar pressure gun. I 
eouldn’t caulk without it. Caulk-O-Seal 
comes in Tubes, Cans, Drums and 
CARTRIDGES. black and 42 colors. 


Calbar Paint & Varnish Co. Ttinccirroducts 
2612-26 N. Martha St., Philadelphia, Pa. 





GILBERT NELSON & CO. 


Public Accountants 


332 $. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 
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DENNING Onnamental PICKET FENCE 
NX 


Fir and Yellow Pine pickets woven with 
heavy galvanized wire. le in various 
heights. Colors: red, green, white and nat- 
ural. Very popular for yard and garden. 

Write for catalog and dealers price list. 
TLLINOIS WIRE & MANUFACTURING CO. JOLIET, ILL 
& Lofkin, Texas “el 
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Hammer and Saw Chorus Rises 
in Swelling Volume from 
Coast to Coast 


Plans Campaign on Inactive 
Chicago Construction 


Upon assuming his duties as general man- 
ager of the Landis Award Employers Associa- 
tion in Chicago, Earl H. Macoy made the fol- 
lowing statement: 


The Landis Award is entering on a militant 
prosperity campaign for Chicago. Our city 
is ten years behind in its building program. 
People are wanting to build, but they are 
waiting. Fear psychology has got hold of 
them—fear of high labor costs, fear of the 
few racketeers who are trying to make our 
great city stand and deliver for their own 
selfish ends. If the Landis Award can break 
this log jam—can make good sense and har- 
mony reign throughout the construction in- 
dustries—there will be such a flood of new 
building that most of our unemployed will 
go back to work at jobs they will not need 
be ashamed of. 

Every good employer wants such a pro- 
gram. Every workman, union, or non-union, 
wants it. Our job is to get all the conflict- 
ing interests together for the good of every- 
one. 

Those who are familiar with the history 
of the Landis Award know it was formed to 
bring peace to the troubled building situa- 
tion in Chicago. It was not, and is not, anti- 
union or anti-anything. It stands on the 
American principle that any man who wants 
to work has a right to work. It stands for 
the maintenance of decent wage scales. 

Present union wage scales are not valid. 
They are not enforced by the unions them- 
selves, but they do act as a bugaboo to scare 
away prospective builders. A scale of $1.66 
per hour for a six-hour day means exactly 
nothing to the man who isn’t working and 
whose pockets are empty. Such scales mean 
little to the man who is working, when the 
unions do not and cannot enforce them. But 
because these fictitious scales frighten off 
people who want to build, men are not work- 
ing. Reasonable wage scales mean more 
jobs and more money in the workman’s 
pocket. 

The time has come for us to be realistic, 
and to get together—capital, builder, and 
workman—for the common good of all. As 
for the racketeers, who get in the road, well, 
we'll take care of them. If we want to get 
Chicago out of the dumps she is in, we’ll have 
to have backbones instead of wishbones. 

We are asking the co-operation of every 
owner, builder, workman in this common 
sense program. 


Housing Projects Under Way 


From West Virginia and Indiana come ad- 
vices of large housing projects getting started. 
At Charleston, W. Va., the Charleston Hous- 
ing Authority has announced the purchase for 
$100,385 of 23 tracts of land in the Estill street 
district where a low cost housing program is 
under way. A low bid of $644,850 was entered 
by Algernon, of Montgomery, Ala., for con- 
struction of the 10-building low cost housing 
project also at that place. This project, de- 
signed for 13 families or more in each building, 
is located in West Charleston. 

The Kokomo (Ind.) Housing Authority will 
receive bids for construction of its $705,000 
low-cost residence project April 28. The au- 
thority has completed purchase of the land 
where the 176 units will be erected. Consid- 
erable opposition has developed to the propo- 
sition, however. At the last meeting of the 
city council many property owners presented 
protests. The objectors charge that the orig- 


inal plan of erecting single-family unit houses 
has been changed to a series of “ugly, multiple- 
unit buildings.” They assert schools in the 
neighborhood will be congested beyond capacity. 

Announcement has been made that the 
Muncie (Ind.) housing project, which will cost 
$1,250,000 and for which the Federal govern- 
ment has allocated $1,141,000, will be built 
on an 1l-acre site in the south part of the city. 
It will require demolition of all except eight 
or ten of the 140 houses now on the ground. 
The project will include 278 row-type houses 
containing 1,135 rooms to bring an average 
rental of $4.99 a room a month. The average 
cost of a housing unit will be $3,000. None 
of the property will be subject to city, town- 
ship, county or state taxes, but the city has 
agreed to supply police, fire protection without 
cost, also garbage removal and other city serv- 
ices. 

A new firm to be known as Wabash-Homes 
(Inc.) is being organized at Wabash, Ind., for 








March home building was 
the best for more than nine 
years. According to F. W. 
Dodge Corporation reports, 
March residential contracts 
rose to the highest level 
since October, 1929, showed 
a gain of 58 percent over 
March, 1938 and 59 percent 
over February of this year. 




















the construction of 64 low-priced homes in the 
west part of the city. Homes will be financed 
through the Federal home building agency. The 
houses will sell for from $3,500 for a 5-room 
structure, to $4,500 for a 6-room home with 
buyérs paying from $22 to $25 a month. It 
is planned to have one-third acre for each 
home, which will have a furnace, basement, . 
bathroom, electricity and gas. The architec- 
tural style will be varied with no two houses 
of the same design on any street. 


New Orders For Stock Sash, 
Doors, Frames, Gain 20 Percent 


Reflecting the continuing uptrend in residen- 
tial building activity of the past few months, 
new orders for stock sash, doors, and frames 
in the first quarter of 1939 registered an increase 7 
of 20 percent over the same period of last year. 
This information has just been released by the 
National Door Manufacturers Association from 
its headquarters, 332 South Michigan Avenue, 
Chicago. 

Production volume in the first quarter ex- 
ceeded the comparable period of 1938 by 60 per- 
cent. The association’s composite production in- 7 
dex as of April 1 stood at 58.5 against 36.5 at 
the same time last year. The excess of pro- 
duction over orders in the first quarter was 
partly due to a heavy carryover of unfilled or- | 
ders from 1938. 

Shipments in the first three months were 63 
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American Lumberman House Plan No. 

















BILL OF MATERIAL 
CONCRETE & BRICK WORK: 
140 cu. ft. concrete footing 
840 cu. ft. concrete walls 
810 sq. ft. concrete floor, 
15 sq. ft. concrete slab 4-in. front ent. 
15 sq. ft. concrete slab 4-in. side ent. 
32 lin. ft. double flue, furn. & fireplace 
54 lin. ft. 8x12 flue lining 
| set conc. steps, 4-ft. 5 risers, kit. ent. 


PLASTER WORK & TIN WORK: 

672 sq. yds. plaster 

10,000 3¢xi/2—4-ft. lath 

44 lin. ft. 10-in. ridge roll 

50 lin. ft. 14-in. valley, dornmt. & ent. 

- 5x7 flashing, chimney 

268 lin. ft. 3-in. down pipe 
2 ~% pes. 3-in. elbows 

ROUGH LUMBER: 

2 pes. 6x6—7'/2 post 

6 pes. 2x8—I8 girder 

10 pes. 2x8—I6 sill 

10 pes. 2x6—i6 sill 

30 pes. 2x10—i6 first floor joist 

4 pes. 2x10—/4 first floor joist 


26.0" ——+ 
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KLITCHEN 
- 





q 


























3¥2-in., bsmt. 





DINING ROOM : il 7 








6 ® 12-6 
HALL 
e. 
oan eer 


LIVING ROOM 
23-0 x 13-0 








Fiest Fu. 





2xi0—i0 first floor joist 
2x10—8 first floor joist 

. 2x10—24 second floor joist 

. 2x10—14 second floor joist 

. 2x6—22 ceiling joist 

. 2x6—10 ceiling joist 

2x6—14 ceiling joist 
3 pes. 2x8—14 beam over drive gate 
34 pes. 2x6—I8 rafters 
12 pes. 2x6—I6 rafters 
16 pes. 2x6—14 rafters 
8 pes. 2x6—10 rafters 
2 pes. 2x6—16 rafters, curved 
20 pes. 2x4—i8 0. s. studs 
104 pes. 2x4—10 0. s. studs 
12 pes. 2x4—12 0. s. studs 
40 pes. 2x4—i2 0. s. studs, gables 
60 pes. 2x4—8 ins. studs, basement 
120 pes. 2x4—9 ins. studs, first floor 
100 pes. 2x4—8 ins. studs, second floor 
36 pes. 2x4—6 ins. studs, second floor 
85 pes. 2x4—16 plates & shoe 
3 pes. 2xi12—i6 main stair carriages 
400 lin. ft. {x3 bridging | 
1750 sq. ft. 34-in. insulation, walls 
2100 ft. B. M. 34x10 siding, walls 
1350 ft. B. M. 1x4 roof sheathing 
14 squares 16-in. shingles, roof 
1100 ft. B. M. ix6 D&M, subfloor 
2000 ft. B. M. {x3 finish, floor 
1100 ft. B. M. 1x6 D&M basement 
140 lin. ft. 34x18 shelving, fruit room 
210 lin. ft. 34x2 cleats, fruit room 
9 pes. 2x3—8 posts, fruit room 


MILLWORK: 


7 sash frames + age d Its. bsmt. 
sash 12xi2—13%, 3 
pes. 1x4—12 inside Ge 


0. s. door 3/0x6/8—134 DS front ent. 
side inside trim 

o. s. dr. fr. 2/8x6/8—134 hall ent. 

0. s. door 2/8x6/8—134 DS (see elev.) 
side inside trim 

o.s. dr. fr. 2/8x6/8—134 kit. ent. 

0.s. dr. 2/8x6/8—134 DS 3X pan & | It. 
side inside trim 

wdw. frs. 10xl4—{3¢, 12 Its. liv. r. 
windows 10xl4—1i% {2 Its. SS 
sides inside trim 

twin wdw. frs. 10xi4—13,, 12 Its. 
windows 10xl4—1% {2 Its. SS 

sides inside trim, twin 

twin sash fr. i : Its. kit. 
sash 8x14—134, 6 Its. 

side inside — tain 
wdw. fr. (0x2 is 8 —" . 
window 10xi2—i%, 8 Its. 

side inside trim 

wdw. fr. 10x10—13¢, 8 Its. bathr. No. 
window a a 8 Its. obscure 


side inside ti 
wdw. fr. Ox1 2136, A,f Its. + ' No. 
ts. 


window 8x12—1%,, 

side inside trim 

wdw. fr. 10xi4—1%, 12 bedr. | 
window 10xi4—i%, 12 Its. SS 
side inside trim 

window fr. 10xi2—1! % 12 Its. bedr. 2 
window 10x!2—13, 12 Its. SS 

side inside trim 

4 wdw. frs. 8x12—1%, 


ee ee ee ee NEN RNNNN Oe ee eee eI 


12 Its, dorm. 


o. s. dr. fr. 3/0x6/8—13%4 ent. (see elev.) 


48) 


PNNFN NEN NN H—K— NK KNK KN KN NNP KN —K—PNNOWA KK KK bw 
Ld 


windows 8x12—13 
window 8xi2—i% 12 Its. obscure 
side inside trim 
wdw. fr. 8x10—13_ 12 Its. bedr. 3 
window 8xi0—i% 12 Its. SS 
side inside trim 
pr. batten shutters 10x14—7,-in. 
pr. batten shutters 8x10—7%- in. 
ins. dr. frs. 3/0x6/6—13¢, 5/4-in. bsmt. 
ins. doors 3/0x6/6—1% 5X a 
pes. 34x3/2—18-ft. plain tri 
ins. dr. frs. ea? sai: in. vest. 
ins. doors 2/0x6/8—1% | 
sides inside trim 
ins. dr. fr. Oy a a 5'%4-in. vest. 
ins. dr. 3/0x6/8—1% 1 pan. 
sides inside trim 
ins. dr. fr. 4/0x6/8—1 3, 3Y%4-in., ced. 
ins. doors 1/0x6/8—i% | pan. 
sides inside trim 
1 2 bs Ls 2/8x6/8—134, 3%-in., bedr. 
ins. doors 2/8x6/8—-13 | 
sides inside trim 
ins. dr. fr. 1/6x6/8—13,, 
ins. door 1/6x6/8—I13¢ pan 
sides inside trim 
ins. dr. fr. 2/4x6/8—13, 514-in., bathr.1 
ins. door 2/4x6/8—13¢ | pan. 
sides inside trim 
ey kit. 
i 


12 Its. SS 


12 Its. 


3Y4-in., hall 


ins. dr. fr. ly a 
ins. door 2/8x6/8—13¢-in 
sides inside trim 

A. ao. fr. aT om 5Y%-in. 
door 2/8x6/8—1% 
sides inside trim 
¥ ¥ frs. 2/8x6/8—13,, 544-in., bedr. 


ins. doors 2/8x6/8—I%@ | pan. 

sides inside trim 

on gq 2/6x6/8—13%, 5Y%4-in., bathr. 
» lin. elo 

ins. doors nf ~~ ga { pan. 

sides inside trim 

ins. dr. frs. 2/4x6/8—1%, 54%4-in., clos. 
ins. doors 2/4x6/8—1%, 1! pan. 


sides inside trim 
0 lin. ft. 56x42 bi 


480 lin. Hy Vox¥/, ae L oaeeeins 


480 lin. 


Yex%e bas 


oe 
160 lin. pA 34x3Y> ceil. mould liv, din, hall 
> lin. ft. 34xtY2 picture mould. 


190 ft. 


2 


ft. 34x2% cove ceiling mould. kit. 
in. ft. 34x42 hook rail, clo. 
- ft. 34x18 shelving clo. 
ft. 1Y%, dia. hanging rod, clo. 
es. 34x4—4-in. hang. rod, brackets 
% ft 34x18 shelving, cedar clo. 
- ¥%x30 shelving, linen clo. 
n. 34x2 cleats, closet shelves 
chest Sous 3/0x3/0—30-in. tin. 
medicine case, detail, bathr. No. 2 
mantel shelf, detail, living room 
china case, detail, ‘dining room 
1 set —_, detail, kitchen 
¥%- in. lining, cedar closet 
seats Bent hue. in. bedr. 2 & 3 


clos. 


OUTSIDE MILLWORK: 
84 lin. ft. 34x7/ frieze, eave 


84 lin. ft. 


[¥Yext¥e Yq-round, eave 


84 lin. ft. 4x6 wood gutter, eave 


12 Its. 


110 lin. ft. 34x52 frieze, gable 

110 lin. ft. 1¥ext¥e Y4-round, gable 

32 lin. ft. 34x52 circle frieze, gable 

32 lin. ft. 1Y¥exi¥e cir. Y4-round, gable 

{ trellis 2/0x6/0 of 34x13 (see ‘elev) 

| trellis 2/8x7/0 of 3%4x1% (see elev) 

| gate frame 8/0x8/0—134, 12-in. jambs 
(see fr. elev.) 

| pr. gates 8/0x8/0—134 4 pan. each 

| pr. gate drop 8/0x2/6—1',-in. 

ROUGH HARDWARE & ORN. 

16 sets — weights & cord 

600 Ibs. nails 

{ castiron cleanout door; | coal chute 

{ floor drain; | fireplace damper 

4 sect. orn. iron, 3/0x2/6 front ent. & hall 


FINISH HARDWARE: 


3 0.s. locks, front, hall, kit., doors 

{7 ins. door locks; | double door lock 
| pair push plates; | D.A. floor hinge 
42 prs. 4x4 LP. butts & screws 

21 prs. 32x32 L.P. butts & 

15 rubber tip door bumpers 

13 prs. 2x2 hinges & screws, cases 

7 cupboard turns, 6 elbow catches, cases 
13 drawer pulls, cases 

HEATING & PLUMBING: 

| kitchen sink 

! bathtub, bathr. No. 2 

| shower, bathr. No. | 

2 lavatories; 2 p complete 

1 set laundry t 

| warm air heating plant complete, inst. 


IRON: 





BEO ROOM 
14.0 x 10.6 












































BEO Room 
14.0 x 10-6 
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Complete Blueprints, Specifications and List of Materials, $3.50 
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American Lumberman House Plan No. 228 





BILL OF MATERIAL 


BRICK AND CONCRETE AND PLASTER 
220 cu. ft. concrete footing 

980 cu, ft. conerete walls 

450 cu. ft. brick walls 

{ set steps, 5 ft, 2 risers 

2 cement treads 3-in. x 12-in., 5 ft. 

20 sq. ft. 3-in. conerete floor, front ent. 
20 sq. ft. i-in cement top, front ent. 
66 sq. ft. 3-in. cone. floor, din, r. ent. 
66 sq. ft. i-in. cement top, din. r. ent. 
190 sq. ft. 4-in, conerete floor, garage 
1,000 sq. ft. 3'/2-in. cone. floor, basement 
30 lin. ft. double chimney, furnace firepl. 
46 lin. ft. 12x12 terra cotta flue lining 
480 sq. yds. plaster 

7200 lath ¥xl¥e—4 

TIN AND ROUGH HARDWARE: 


76 lin, ft. 10-in. ridge roll 

32 pes. 5x7-in, flashing, chimney 

28 pes. 5x7-in, flashing, garage roof 

54 lin. ft. 14-in. valley tin 

80 lin. ft. 3-in. down pipe 

8 pes. 3-in. elbows 

90 lin. ft. 6-in, gutter 

600 Ibs. nails; 13 sets sash weights & eord 
1 coal chute; | C. |. cleanout door 


ROUGH LUMBER: 


254 lin. ft. 2x8 sill 

150 lin. ft. 2xi0 sill 

150 lin. ft. 2x6 sill 

3 pes. 2x8—14 girder 

6 pes. 2x10—22 Ist fi. joist 
56 pes. 2x10—14 Ist floor joist 


10 pes. 2x8—1I2 attle floor 

4 pes. 2x8—9 attle floor joist 
10 pes. 2x6—12 collar beams 
2 pes. 2x collar beams 

56 pes. 2x6—18 rafters, house 
18 pes. 2x6—10 rafters, house 
12 pes. 2x6—7 rafters, house 
10 pes. 2x6—12 rafters, house 
14 pes. 2x6—8 rafters, garage 
9 pes. 2x6—12 rafters, garage 
3 pes. 2x6—20 ties, garage 
190 pes. 2x4—9 outside studs 
30 pes. 2x4—14 gable studs 

10 pes. Lee gable studs 


450 lin. ft. 1x4 bridging 
1850 sq. ft. %-In. insulating sheathing 
1500 ft. B.M. 1x4 roof sheathing 
16 sas. 16-in. shingles, roof 
2050 ft. B.M. %4x8 See walls 
2224 ft. B.M. {x6 D&M subfloor and attle 
iad “, 7 M. 1x3 finish floor 
84 5%x4 ceiling, rear porch 
10 tt. * va. ix6 D&M, coal bin & fr. clo. 
60 lin. ft. Ixt2 shelving, frult elo, 
620 sq. ft. %-In. garage lining 





MILLWORK: 


-—=—Nue 


ee eee 


twin sash fr. 12x12—1% 2 It. bsmt. 
sgl. sash frs. 12x12—1% 2 it. bsmt. 

sash 12xi2—1%@ 2 Its. SS 

overhead dr. fr. 8/0x8/0—1 Fy garage 
ny dr. 8/0x8/0—i1%4 6 pan. 12 Its. 


trim 
0.S. y Ans fr. 2/8x6/8—1% garage, rear 
0.S. door 2/8x6/8—1% 3X pan. | It. DS 
side inside trim 
front entrance, detail 
0.S. door fr. 3/0x6/8—134 front ent. 
door 3/0x6/8—1% 4 pan, 2 Its. DS 
side inside trim 
0.S. door fr. 4/0x6/8—1% din. r. ent. 
pr. doors, 4/0x6/8—1% 10 Its. each, DS 
side inside trim 
0.S. door fr. 2/8x6/8—1% grade ent. 
outside door 2/8x6/8—1% 2 pan, 6 It. DS 
side inside trim 
wdw. frs. 24x24—1% 2 Its. liv. r. 
wdw, 24x24—1% 2 Its. top 6 Its. SS 
sides inside trim 
pr. 0.S. shutters ee 2 Its. 
wdw. . 24x24— 2 Its. bedr. | & 2 
wdws. 24x24 1% 2 its, top 6 its. SS 
sides inside trim 
pr. outside eouttere yg 3 2 Its. 
wdw. fr. 24x20—1% 2 I 
wdw. 24x20—1% 2 Its. top 6 its. obseure 
side inside trim 
wdw. fr. 14x18—1% 2 Its. kitchen 
wdw. 14x18—1% 2 Its. top 4 Its. SS 
side Inside trim 
wdw. fr. 32x16—1% 2 It. kitchen 


- 


GARBAGE 


/9'O “" 


9g" KITCHEN 
x 


MCU 





LIVING Room 
22’ g* x 42’ to” 


TERRACE 
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wdw. 32x16—i5_ 2 iis. top 6 Its. SS 
side inside trim 

wdw. fr. 2x24 1% 2 its. garage 
wdw. 24x24—1% 2 its. top 6 its. SS 
side inside trim 

wdw. frs. 24x24—134 2 Its. attic 
windows 24x24—1% 2 Its. top 6 Its. SS 
sides inside trim 

louvre 12x24, front gable 

ins. dr. fr. 5/ene/ee ee, 2x6, coal bin 
door 2/8x6/0—1i%_ 5X pan 

cs. 3%4x3/2—18 te inside trim 

= dr. frs. 3/0x6/0—1i%, 2x8, to work- 


doors 3/0x6/0—1%_ 5X pan. 

pes. 34x3/2—I18-ft inside trim 

ins. di /8x6/0—1%, 2x8, to laundry 
“el 


ins. dr. fr. 2/0x6/8—1%, Be: in., vest. 


clo. 

ins. door 2/0x6/8—1%-In. 2 pan. 

orate inside trim 

ins. dr. fr. adh OE as- in., vest. 
door 3/0x6/8—1% 15 I 

sides inside trim 

ins. dr. frs. 2/8x6/8—1%, 
to liv. r. & bedrs. 

doors yo hard 2 pan, 
sides inside trim 

— dr. fr. 2/6x6/8—1%, 5Y%-In., hall- 


door aso % 2 pan. 

sides inside trim 

“~~ dr. frs. 2/0x6/8—1%, 5%-In. bedr.- 
elo. 


5%-In., hall 


BED Room 
No 2 

i2'to" 
x//' 7" 





HALL 


— 330-—- 


PEPROOM 
Not 


MW4OxI10! 


vest 








doors 2/0x6/8, 1% 2 pan. 

sides inside trim 

_ dr, frs. 1/6x6/8—1%, 5%, to lin. 
clo. 

doors 1/6x6/8—I% 2 pan. 
sides inside trim 

ins. dr. frs. 2/8x6/8—1%, 
and attic 

doors Th af ig 2 pan. 
sides inside trim 

ag e ews fr. 2/8x6/8—1%, 5%-in. kit.- 


y med 5/8x6/8—1% 2 pan. 

sides inside trim 

plaster arch form liv. r.-din. r. 

panel 2/0x3/0—7.-in. access 

300 lin. ft. 5e¢x4% base 

300 lin. ft. 5¥gx% base mold. 

300 lin. ft. Y2x% base shoe 

6 lin. ft. %xi6 closet shelving 

5 lin ft. 34x12 closet shelving 

10 lin. ft. 34x24 shelving, linen elo. 

10 lin. ft. 34x18 shelving, lin. elo. 

24 lin. ft. 34x4% hook strip 

18 lin. ft. 1% dia. H.W., hanging rod 
80 lin. ft. ceiling cornice, det. liv. r. 
mantel, det. liv. r. 

set book shelves, det. liv. r. 

medicine case, det. bathroom 

corner case, det. din. r. 

combination eae, det. kt. 

high eases, det. room closet, det. kit. 
set stairs 3; Yt. 13 risers, to attic, box 
set stairs 3, ft. 3 risers, oxede, box 
set stairs 34 ft. 10 risers, bsmt, mill 
work bench 10/0x3/0—30-in. workroom 


EXTERIOR MILLWORK: 


100 lin. ft. 
140 lin. ft. 
140 lin, ft. 


5%, to grade 
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34x7Vq frieze, eaves cornice 
4x7 Hy, frieze gable cornice 

fax % edge strip, gable corn. 
140 lin. ft. artis <a — gable corn. 
180 lin. ft. boards 


90 lin. ft. vi x3, corn 

50 lin. ft. texte angte strip 

2 plain box cols. 5Yox -ft. rear porch 
2 pes. 134x5%2—12- as ian rear porch 
36 lin. ft. %4x1% celling moid., rear porch 


FINISH HARDWARE: 


72 pr. 4x4 L.P. butts & serews, 0.8. doors 
16 pr. 3x3 L.P. butts & screws, Ins. 


joors 
D.A. floor —. { pr. push plates 
front door, § rear door lock, garage 
grade door lock, double door lock 

6 sets Insidé door lock: 
set — door hardware, comp., garage 
prs. 4-in. T-hinges, frult closet 
tibow catch, frult eloset 

1 small surface lock, frult closet 

18 pr. surface hinges, cases 

7 elbow catches, 10 d turns, eases 

PLUMBING AND HEATING: 

1 set ante trays; 1 30-In. sink, kit. 


{ bathtub, { lavatory. ! stool complete 
1 warm air heating slant, comp.ete. Inst. 











Complete Blueprints, Specifications 


and List of Materials, $3.50 














Apri 


perce 
previ 
Th 
creas 
year, 
reco 


Bui 


S: 
the 
catic 
celVv 
San 
eral 
com 
$2,3 
the 


in § 
this 
Gin 
FH 
cate 
the 
was 


“ 


low 








April 22, 1939 


percent heavier than in the like period of the 
previous year. 

The industry anticipates even greater in- 
creases in the second quarter of the current 
year, as compared with a year ago, than were 
recorded during the first three-month period. 


Building Up-Swing in City of the 
Golden Gate 


San Francisco, Cauir., April 15.—During 
the first three months of this year, 497 appli- 
cations in the amount of $2,506,700 were re- 
ceived for insured mortgages on new homes in 
San Francisco by the local office of the Fed- 
eral Housing Administration. These figures 
compare with 422 application in the amount of 
$2,351,400 during the corresponding period of 
the previous year. 

“Building is showing a very decided up-swing 
in San Francisco and holds great promise for 
this current year of 1939,” states D. C. Mc- 
Ginness, director, northern California office of 
FHA. “The cost index figures for 1938 indi- 
cate that building materials stood at 90.3 for 
the year against the 1926 basis of 100; there 
was a decline of 6 percent below 1937. 

“This is an important factor in the field of 
low cost housing in which building category 
there is anticipated the greatest activity in 








Home construction in- 
creases while building costs 
decline in Illinois and Wis- 
consin. The Federal Home 
Loan Bank of Chicago re- 
ports costs in leading cities 
of this area from 2.1 percent 
to 5.8 percent lower than 
one year ago. 




















1939. The cost of building materials is still 
far below normal, this is a good year to build, 
and until a better way is developed, we urge 
prospective builders to try low cost FHA- 
insured mortgage financing.” 


City's New Code Enforcing 
Grade Marking Soon in Effect 


Los ANGELES, Cauir., April 15.—Clyde Ma- 
kutchan, superintendent of buildings here, an- 
nounced that the new lumber requirements in 
the revised Los Angeles building code were to 
go into full effect April 1. The new standards 
call for the use of grade-marked lumber, which 
has been advocated by the Lumber & Allied 
Products Institute of Los Angeles, and by 
leading architects and contractors. In making 
the announcement, Mr. Makutchan explained: 


Effective Aug. 29, 1938, a revision of the 
Municipal Code for the first time provided 
complete and uptodate provisions with regard 
to lumber. This code change, now in effect 
for more than six months, has been found 
highly workable, and provides uniformity 
with other codes used in this area; namely, 
the Uniform Building Code of Pacific Coast 
Building Officials’ Conference, Appendix A 
of the State Division of Architecture (with 
respect to schools) and Minimum Construc- 
tion Standards of the Federal Housing Admin- 
istration (with regard to dwellings). 

In order to permit the disposal of stocks 
on hand, and to avoid financial loss on the 
part of retail lumber dealers in this area, 
the Board of Building & Safety Commission- 
ers granted an extension of time on certain 
grade and grade-marking provisions. This 
time extension will expire March 31, hence 
the code amendment which became effective 


Amemcanfiumberman 


last August is now about to be enforced in 
full. 


Since current practice with respect to 
grades and grade-marking will be changed, I 
think it advisable to review the following 
points. These will become effective April 1. 

1.—All lumber with the exception of boards 
will be required to be grade-marked. 

2—The minimum grade acceptable for 
joists, rafters, stringers, beams, girders and 
similar members shall be No. 1 dimension. 

3.—Minimum grade acceptable for studs, 
struts, posts, columns and similar members 
shall be No. 2 dimension (except that columns 
having a cross section of over 16 square 
inches must be No. 1). 

4.—No. 3 boards for subflooring, wall and 
roof sheathing are acceptable and need not 
be grade-marked. 

5.—Exceptions to Items 2 and 3 are per- 
mitted in small building where the total cost 
for any one building operation does not ex- 
ceed $500. 


Los Angeles Building Reaches 
High Point for Ten Years 


Los ANGELES, CA.LiIF., April 15.—Residential 
building in Los Angeles is now at the highest 
point in over ten years, according to Security- 
First National Bank monthly summary. Dur- 
ing March 2,026 family units were authorized, 
as compared with 1,006 the previous month. 
The spectacular nature of the increase is evi- 
denced by the fact that the total for the 
month is 55 percent above the previous recovery 
peak of 1,304 in January, and the highest since 
1928. It is notable that the number of single 
dwelling permits is only 17 percent above the 
previous peak, while family units authorized in 
apartments, flats, and duplexes increased 165 
percent. The large number of multiple units 
currently under construction is causing concern 
among property owners. Recent surveys reveal 
that vacancies for this type of property, al- 
though not at an abnormally high level, have 
been increasing. Total permits for March, 
1939, are estimated at $21,400,000, as compared 
with $14,631,000 a year previous. 


Residential Contracts at High- 
est Level Since October, 1929 


March residential contracts, despite severe 
storms and a delayed spring, rose to the high- 
est level on record since October, 1929, gain 
over the March, 1938, total for the 37 States 
east of the Rocky Mountains amounting to 58 
percent, according to F. W. Dodge Corpora- 
tion. The gain of 59 percent over February, 
1939, was somewhat more than the usual sea- 
sonal increase. 

Total contracts for all classes of construc- 
tion started during March amounted to $300,- 
661,000, which represented a gain of 32 per- 
cent over March of last year, and a further 
gain of 36 percent over February of this year. 
All major classes of construction contributed 
to these gains. 

During the past month the volume of FHA 
mortgages accepted for appraisal has _ risen 
each week with almost continuous regularity. 
The total of $29,457,028 reported for the final 
week of March by the Federal Housing Admin- 
istration was the highest amount for any week 
on record. These gains may presage further 
expansion in residential building as the year 
progresses. 

Total construction contracts for the first 
quarter of 1939 have reached the highest vol- 
ume in eight years. The gain over last year 
amounted to 44 percent, while the increase over 
the first quarter of 1937, which represented the 
previous high point in the recovery period, 
amounted to 17 percent. In residential build- 
ing, the contract total for the first quarter 
represented a ten-year peak. The gain over 
the corresponding period of last year amounted 
to 83 percent, and over the first three months 
of 1937 to 23 percent. In non-residential build- 
ing, corresponding gains over the first quarter 
of last year amounted to 30 percent while con- 
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REDRAFTING 
for LUMBERMEN 


~ 
eR es 
BAL ott Le XE Lhe 


SELL HOUSES THE EASY WAY 
FURNISH THE PLANS AND FINANCING 





One preliminary floor plan and 
elevation drawn to suit individ- 
ual needs of your prospect for 
$5.00. Will be allowed as credit 
on order for complete set of 
plans. 





Write for free copy 


“SELLING HOMES WITH A PROFIT” 


LUMBERMAN’S PLAN SERVICE 
BOX 211 PEORIA, ILLINOIS 


Gives Siding Jobs Improved 
Protection and Appearance 


On every Asbestos 
Siding job, where ap- 
pearance is essential, 
you can save valuable 
time, simplify fitting 
at corners and along 
window and door 
frames, give added pro- 
tection, by using indi- 
vidual zinc corner strips. . . . Made of 
oxidized zinc ... will not stain. Lengths 
suitable for any Absestos Siding Shingle. 
For complete details write 


DOUBLE GRIP BRASS CLIP CO. 
211 S. Main Street Kokomo, Ind. 
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tracts for public works and utilities were 25 
percent ahead of the first three months of 1938. 

Further analysis of the construction record 
on the-basis of ownership, reveals the fact that 
private building has shown far greater gains 
than public construction. For private work, 
the March record was 58 percent ahead of Feb- 
ruary while public work showed a correspond- 
ing gain of only 16 percent. At the end of the 
three-months’ period private construction was 
40 percent above last year. On the other hand, 
public construction, because of the unusually 
low totals during the early months of last 
year registered a 47 percent gain over the first 
quarter of 1938. 





Building at Indiana Capital 


INDIANAPOLIS, INp., April 17—Permits for 
new housing units, including single and double 
houses and apartments, in Indianapolis for 
March this year totaled 389, nearly tripling 
the same month a year ago, according to the 
citv building department. Building permits 
showed valuation for residential construction 
in March this year to be $1,758,023 as com- 
pared with $436,635 for the same month a 
year ago. 


Bill Would Require Non- 


Corrosive Nails for Ceilings 


TreENTON, N. J., April 17—Pending before 
the State legislature here is a bill “to further 
the safety of dwellers in tenement houses,” 
which requires that “all plaster materials that 
shall be used on ceilings shall be designated by 
their manufacturers as safe from falling after 
they have been applied.” 

The proposed legislation also would require 
that “all nails and tie-wires used in ceiling con- 
struction to fasten metal lath or plasterboard 
shall be of a non-corrosive type.” 

Introduced by Assemblyman 





Horace R. 


Amemcanfimberman 


Bogle, Bergen County Republican, the measure 
was referred to the House committee on hous- 
ing, chairman of which is Assemblyman Lloyd 
L. Schroeder, also a Republican, of Bergen. 





Home Building Costs Decline 


Attributing the encouraging rise in home 
building in Illinois and Wisconsin to decreases 
in the cost of construction during the last year, 
the Federal Home Loan Bank of Chicago points 
out that costs are anywhere from 2.1 percent 
to 5.8 percent lower in leading cities surveyed. 

An average 6-room house is used as basis for 
the compared home-building costs. The drop in 
cost of building this typical house was greatest 
in Chicago, where it went from $7,226 at the 
close of 1937 down to $6,805 at the close of 
1938. 


Chicago "Building Week" to 
Stimulate Construction 


For the first time in the city’s history, all 
branches of the building industry in Chicago 
have united in a constructive effort to present 
sound, economic arguments for the construction 
of homes and factories. May 8 to 13 has been 
designated as Building Industry Week, when 
messages to “Buy and Build Now—Get More 
for Your Money” will be carried by radio, car 
cards, billboards, window displays and circulars. 
Each day of the Building Industry Week will 
be devoted to some particular branch of the 
building interests. It is expected that homes 
constructed in various sections of the entire 
Chicago area, from Waukegan to Gary, will 
be open for inspection and that special exhibits 
of modernization of old buildings will also be 
made available. 

The activities will be under the direction of 
the Building Industry Week committee of the 
Chicago Building Congress, an association of 



















Mixed Car 
Shipments of 
Frames and 
High Quality 
Box Shooks 


Let us Quote. 


Write Us 
Today. 


Genuine 
Miller Frames 
White Pine. 


# BradleyMiller % 


That Build Better Business 


These famous Frames of Bradley-Miller have every desir- 
able feature of modern design and manufacture. 
ite Pine, their construction is so thoroughly 
good, their milling so precisely accurate, one ne 
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CAYUTA BRAND OAK & MAPLE FLOORING 


A million feet now in stock. Can be combined with 
all items of Eastern and Appalachian Hardwoods, air 
dried or kiln dried. Our mill at Mayo, Va., is now 
producing 200M’ per week in Yellow Pine roofers and 


We wholesale all items in Western Pine and Fir. 


Cotton HANLON 


ODESSA , NY. 
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No. 1 Com. & Sel. 
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NEW YORK STATE HARD MAPLE 

We are offering for prompt delivery dry stock in the 

following items which a. be of interest: 15M’ 8/4 
4 FAS, 12” & 


48; 12M’ 10/4 FAS; 30M’ 12/4 
Let us quote. 
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architects, contractors, manufacturers, retail 
lumber dealers, labor representatives, realtors, 
and others interested in the building business. 
The National Producers’ Council, representing 
a number of the leading building material manu- 
facturers of the country, will hold its convention 
in Chicago at the same time. 





Chicago Suburban Permits Gain 
75 Percent in March 


New building in the 74 communities adjoining 
Chicago increased 75 percent over March of 
1938, advancing to $3,554,942 this year compared 
to $2,028,093 a year ago. The city of Chicago 
issued building permits amounting to $2,411,131 
as contrasted to $2,291,750 in March, 1938. 

There were 378 new houses started in March 
of 1939, a larger number than for any month 
in the past four years. The average cost per 
home continues to decline, reaching $6,387 in 
March. This compares to $6,774 in February; 

7,050 for all homes built in the communities in 
1938; $7,700 in 1937, and $9,000 in 1936. It 
means that more families are getting homes for 
less money. For the quarter ending April 1, 
668 permits for new homes valued at $4,384,362 
were issued in comparison to 310 permits and 
$2,372,420 for the opening quarter of 1938. 

Alterations and repairs to homes during 
March in the suburban area amounted to $298,- 
067 as against $130,221 in the previous month. 





Protest Spending on Low-Cost 


Housing 


BurraLo, N. Y., April 17—Taxpayers of 
Buffalo are organizing to protest against 
spending of an additional $20,000,000 of Federal 
funds in the city for low-cost housing, the 
amount which some Buffalonians have been try- 
ing to get at Washington. William E. Robert- 
son, president of the United Taxpayers’ league, 
assailed the proposal as a “sucker” proposition, 
and said: “Our organization will fight every ef- 
fort through our Congressmen to have any al- 
location whatever made to Buffalo for this 
crazy purpose.” 


Builds 15 Cape Cod Homes 


Racine, Wis., April 17—Arrangements for 
construction of about fifteen Cape Cod design 
homes, on Spring Street, just beyond the city 
limits, are being completed by W. H. Miller 
Co. Work is expected to begin about mid-May. 
Homes will be constructed on lots about 54x140 
feet. They range in price from $4,800 to $6,000. 
Some have four rooms with two bedrooms, and 
others five rooms with three bedrooms. All 
are eligible for FHA insurance. Kirchoff & 
Rose, Milwaukee, are the architects. 


Redwood Bark Used in New 


Orchard Insecticide 


Riversie, CaLir., April 15.—Finely-pulver- 
ized redwood bark has been found to serve as 
an excellent diluent for a promising new in- 
secticide developed by Dr. Alfred M. Boyce, 
assistant professor of entomology at the Uni- 
versity of California Citrus Experiment Station 
here. The new pest-killer, whose chief in- 
gredient is dinitro-o-cyclohexylphenol, is a dust 
and known as “D-N” dust. Other diluents 
were unsatisfactory, until ground walnut shells 
and finely-pulverized redwood bark were dis- 
covered effective. The new_ insecticide is 
especially effective against red spiders in citrus 
orchards and on walnuts, peaches, and almonds. 











New facilities for testing building materials 
by application of compressive loads are now 
available at Ottawa, Ont., in the new five-story 
laboratory and office building erected by the 
Department of Mines and Resources. 
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It's easier to sell grade marked lumber. 
“NEARWHITE” grade marked sells still 
easier. Try it and prove it. 


The requirement by increasing numbers 
of the Governmental departments, that all 
lumber going into their construction or 
used in homes or buildings where they 
have advanced loans, must be grade 
marked, has awakened public interest to 
the point where the private builder is 
demanding this same brand on lumber 
for his own home. 


In Yellow Pine it is, of course, SPA grade 
marked. For years Sumter, upon request, 
has grade marked all lumber and many 
dealers have continued to buy their old 
favorite “NEARWHITE,” grade marked, so 
as to meet any and all competition. They 
have known also, that in buying “NEAR- 
WHITE,” whether grade marked or not, it 
meets and exceeds the requirements 
established under the grade mark specili- 


cation. They know “NEARWHITE” is 
manufactured right, graded right and 
“dried right. Through years of experience 
they have learned it is all virgin short- 
leaf; largely close grained, and practi- 
cally pitch free. They have found their 
carpenters like the soft texture in “NEAR- 
WHITE,” making it easy to work, cut, saw, 
and nail without splitting. Their painters 
have told them that on Trim, Moulding ana 
Finish, the glass-like surface takes perfect 
trectment with all the modern enamels 
and lacquers which will not crack or scale 
off, nor discolor with age. The same high 
quality is maintained grade for grade in 
the Common lumber as in the upper 
grades, and many Retailers will tell you 
Sumter’s Finish is the “tops.” 


Let your next car be “NEARWHITE.” If 
you want it grade marked, simply tell the 
Salesman and you will have a car which 
will put you ahead of competition and 
bring repeat business. 


SUMTER LUMBER COMPANY, INC. 


ELECTRIC MILLS, MISSISSIPPI 
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WINDOW and SCREEN 
For Cabins, Cottage and Camp 


Complete assembly 
of window and 
screen. All metal, 
welded con- 
struction, In- 
sect-proof and 
weather- 
proof. Wa- 
terproof, 
sponge rub- 
ber seal. 
Easily 
opened, closed and 
locked. Handsome 
appearance. 


Easily Installed 












Write Today 


Easy operation, with 3 different for FREE 
open positions. Fit snug and flush. Folder 
Best materials and workmanship. and Prices 


Low prices for all sizes. 


HERRON -ZIMMERS MOULDING*CO. 


3908 E. Outer Drive, DETROIT, MICH. 


CHAPMAN & DEWEY 
LUMBER COMPANY 


* Memphis, Tenn. * 











Manufacturers of high grade 


OAK FLOORING 


AND 


HARDWOOD LUMBER 


from famous St. Francis Basin 


Wire for quotations. 


COLONIAL CEDAR COMPANY 


2501 Northlake Ave., Seattle, Wash. 


iat SHAKES 





Cedar 
“Totem,” Hand-Split -- “Fitite,” Processed 








Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 











© TIMBER ESTIMATORS 0 
J JAMES W. SEWALL © 


Consulting Forester 

PHILLIPS & BENNER 
Ruttan Block, 

Port Arthur, Ontario 


JAMES W. SEWALL 
Old Town, Maine 
Established 1910 








LUMBERMEN! 


Write now for our catalog telling 
our books that'll 
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Appalachian Hardwood Pro- 
ducers Pleased With Trade, 
Public Reception of Paneling 


CIncINNATI, Onto, April 17—Complaints 
that “flagrant violations” of the letter and spirit 
of the Wages and Hours Act are occurring in 
many parts of the country, much to the finan- 
cial detriment of established hardwood whole- 
salers and manufacturers, featured the spring 
conference of Appalachian Hardwood Manu- 
facturers (Inc.), held on April 14 in this city. 
Resolutions citing these facts were adopted 
unanimously by the conference, and a telegram 
was drafted to be sent to U. S. Senator Elbert 
D. Thomas of Utah, chairman of the Senate 
committee on education and labor, which is 
holding hearings on proposed amendments to 
the Wagner Fair Labor Standards Act, de- 
manding amendments along the lines suggested 
by Senator Burke, Democrat, of Nebraska. 
The resolutions were adopted after an ex- 
tended discussion of alleged abuses by smaller 
hardwood and softwood mills of the Act, some 
of which it was admitted occurred largely 
through ignorance of its provisions. Several 
of the speakers charged that many of the 
smaller, circular mills were taking advantage 
of loop-holes to carry on unfair competition 
with larger mills that were complying meticu- 
lously with its terms.. It was charged that 
these smaller mills were making serious inroads 
on the business of the established mills, that 
they were making direct sales to mills’ custom- 
ers by trucking their lumber to furniture fac- 
tories, retail yards and other buyers. 


Wage-Hour Violated by New England Mills 


Operators said that it was a grave error to 
think that this sort of competition was being 
carried on in the southern States alone. It was 
stated by Thomas J. McHugh, president of 
the Atlantic Lumber Co., of Boston, that small 
mills in New England and in New York State 
were springing up like mushrooms to cut hurri- 
cane-downed timber. In the southern districts, 
it was stated, small mills came into existence 
when the NRA lumber code established higher 
prices minima; in many cases a few men, 
mostly relatives, got together, with little or no 
expense or pay rolls, and produced lumber 
without regard to rules or regulations. After 
the Wagner Act became effective last year, 
these small operators continued to produce lum- 
ber and to demoralize the markets. 

The committee appointed to draw up the 
resolution was composed of Luther O. Griffith, 
Griffith Lumber Co., Huntington, Va.; M. R. 
McCorkle, McCorkle Lumber Co., Stonega, 
Va.; Stanley Horn, editor Southern Lumber- 
man, Nashville, Tenn.; F. Noel Pearce, Cherry 
River Boom & Lumber Co., Richwood, Va., 
and A. L. Ford, managing editor AMERICAN 
LUMBERMAN, Chicago. The resolution de- 
manded that the small mills be forced to 
observe the Wage-Hour Act in the same way 
as large mills have to observe it. 


Says Unions Muscling Into Hardwood 
Industry 


The question of the inequalities of Wages- 
and-Hours law enforcement between various 
units of the hardwood lumber business was dis- 
cussed by C. Arthur Bruce, vice president 
Hardwood Dimension Manufacturers’ Associa- 
tion, Memphis, and vice president and secretary 
of the E. L. Bruce Co., Memphis. Mr. Bruce 
was formerly executive officer of the Hardwood 
Lumber Code under the NRA. Mr. Bruce 
spoke mostly of the efforts of certain interests 
to place hardwood dimension, plywood and box 
manufacturing in the same category as the 
furniture industry in the administration of the 


Wages-and-Hours Act. He said that, as far 
as the hardwood dimension industry was con- 
cerned, this was an injustice, because less than 
25 percent of the hardwood dimension output 
was sold to the furniture trade. He intimated 
that this was part and parcel with efforts made 
by labor interests to muscle in on the hard- 
wood lumber industry. 

Joseph J. Linehan, Cincinnati, president of 
the National Hardwood Lumber Association, 
former president of Appalachian Hardwood 
Manufacturers (Inc.), and secretary-treasurer 
of Mowbray & Robinson Lumber Co., alluded 
to the same condition. He reminded the manu- 
facturers that there were marked indications 
that the labor union organizations were work- 
ing through the Wagner Act and the National 
Labor Relations Board to bring about a con- 
dition where unions could blacklist the product 
of hardwood mills and declare it unfair to 
labor, simply because such mills did not employ 
organized labor. He said that if the unions 
could maneuver lumber into a_ construction 
industry classification, the next step would be 
to boycott such lumber mills as did not employ 
unionized labor; they might .attempt to pre- 
vent sale of southern lumber in northern states. 


Promotion of Solid Paneling Is Successful 


Much of the afternoon session was taken up 
with an enthusiastic discussion of the progress 
made by A. H. M. trade extension department 
in the promotion of character marked standard- 
ized solid hardwood paneling in Philadelphia 
and in the Cincinnati district. The discussion 
was led by F. Noel Pearce, sales manager 
Cherry River Boom & Lumber Co., Philadel- 
phia. He said that in Pennsylvania cities the 





Cc. ARTHUR BRUCE, 
Memphis, Tenn. 
Labor’s Muscling 


E. R. BOYD, 
Tazewell, Va.; 
Paneling’s Importance 


new paneling had received most favorable 
attention from architects and contractors, and 
that numerous inquiries had been received from 
retail lumber dealers, interior trim plants and 
planing mills. 

H. E. Everley, manager, trade extension de- 
partment, also made an optimistic report as to 
the reception of the solid paneling both by the 
trade and the public at various demonstrations 
and exhibitions. He told of interest created 
at Columbus last January at the convention 
of the Ohio Association of Retail Lumber Deal- 
ers, when more than 700 retail lumbermen and 
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sash and door manufacturers viewed the ex- 
hibits of solid hardwood paneling. Since. then, 
numerous inquiries had been received from 
various parts of the State. Further interest 
was created, Mr. Everley said, by the 


demonstration made at the New York conven- 
tion of the Northeastern Retail Lumbermen’s 
Association. 

Even more successful was the demonstration 
made at Columbus, Ohio, where installations of 





J. J. LINEHAN, 
Cincinnati, Ohio; 
Warns of Unions 


H. E. EVERLEY, 
Cincinnati, Ohio; 
Extension Manager 


maple, poplar and knotty oak paneling and 
wainscoting had been made in the living room 
and library of a model house. This model 
house, which was constructed under the spon- 
sorship of the Federal Housing Administration 
for the Home Show, was visited by more than 
18,000 persons during the first two weeks in 
April. Manufacturers of interior trim had 
made inquiries as to whether the paneling could 
be made so as to fit in with standardized 
molding, sash and door fittings. Several floor- 
ing manufacturers had signified their willing- 
ness to manufacture it and merchandise it 
through wholesale and retail distributors. Fine 
co-operation had been given by officials at 
Charleston and Huntington, W. Va., especially 
in Kanawha County, where promises have been 
made to install hardwood paneling in twelve 
public schools soon to be erected. 

Wilbur J. Wright, vice president of M. B. 
Farrin Lumber Co., said the Farrin company 
was so favorably impressed with the reception 
given the paneling by the trade, that it had 
under consideration the feasibility of manufac- 
turing it. 

Mr. Pearce said that installations made at 
Johnstown, Penn., had shown the cost to be 
about ten or 11 cents a foot. Many inquiries 
about them had been received. 


Paneling Prospects Good—Here and 
Abroad 


Edmund Jacobson, representative of a Lon- 
don lumber publication, called attention to the 
paradox of a lumber conference discussing 
hardwood paneling in a hotel room where 
there was an utter absence of any wood 
embellishment, and where the very floors were 
of cement. He said that in England such panel- 
ing would be well received, because the people 
were more wood conscious and more apprecia- 
tive of the beauties of wooden furniture. They 
had an abhorrence of anything so cold and 
forbidding as bare cement walls and floors. 

E. R. Boyd, president of the A. H. M. (Inc.) 
and president of the Virginia Hardwood Co., 
Tazewell, Va., praised the work of the trade 
extension department and the co-operation of 
Mr. Pearce. He expressed the opinion that 
the development of solid hardwood paneling 
would fill the business gap created when the 
hardwood industry lost the trade of the auto- 
mobile manufacturers. He believed that it 
would become as important an adjunct to lum- 


Amemcanfiimberman 


ber manufacturing as the production of hard- 
wood flooring or interior trim. He said at the 
same time that it would give a profitable sales 
outlet to items on the stock lists which had 
hitherto been difficult to move, such as knotty 
and sound wormy oak. He felt much encour- 
aged over prospects for the new product. 

Fred Bringardner, former A. H. M. presi- 
dent and head of the Bringardner Lumber Co., 
of Lexington, Ky., said he thought the en- 
thusiasm of the conference had become infec- 
tious. He hoped that the manufacturers would 
realize that it would take time to get the new 
paneling started. He believed that the plan of 
Mr. Everley, to concentrate advertising efforts 
in the Cincinnati district and at Philadelphia, 
would prove effectual and would at any rate 
give the product a fair trial. 


Moisture-Proofing, Fair Retailer Profit, 
Urged 


L. J. Bosse, executive secretary of the Hard- 
wood Dimension Manufacturers’ Association, 
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Memphis, suggested that it might be well to 
make the paneling moisture proof. He said 
that doing so would increase its sales appeal 
throughout the South. 

J. J. Linehan suggested that retailers be 
given a chance to make a fair profit in re- 
handling paneling as an inducement to push it. 

Mr. Linehan said that he had recently been 
in touch with an association of undertakers 
that seemed much attracted to the possibilities 
of the use of oak for caskets, and urged that 
some thought be given to offering it in place 
of the fast-disappearing chestnut. 


Statistics Indicate Prices Should Be 
Stronger 
James C. West, Cincinnati, president of the 
J. C. West Lumber Service Corp., made an 
appeal, prefatory to his report on general hard- 
wood trade conditions, to the manufacturers 
for closer co-operation. “Production schedules, 


(Continued on Page 65) 









just the same. 


is easier to sell. 


SOUTHERN YELLOW PINE 


“DRESSED-UP” 


Clothes may not make the man—but they do count for a lot, 


That ‘“‘dressing-up” Kirby lumber gets at the mill does not 
“make” the lumber—nature tended to that through a process 
of years of slow growth—but the “spruced-up appearance,” 
the clear cut trimming silt the velvet-smooth machine work, 
the clean, fresh appearance of properly kiln-dried stock, and 
above all the careful branding on the ends with the manufac- 
turer's name—all that helps to give Kirby lumber its proper 


standing among the “class” of Southern Yellow Pine. 


For a peep at what “well groomed” lumber really is, order 


a Kirby car. You'll see the difference. Attractive merchandise 


KIRBY LUMBER CORPORATION 


"A Wood for Every Purpose ” 
Kirby Building, 
HOUSTON, TEXAS 
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LOOK 


SOUTHERN HARDWOODS 

















Enjoined From Interstate Shipping Because 
of Low Prices and Wages 


BaLtiMorE, Mp., April 15.—The Walton 
Lumber Co., one of the largest operators of 
lumber yards and mills in Virginia, was en- 
joined today from shipping in interstate com- 
merce approximately 2,500,000 board feet of 
lumber because, according to Elmer F. Andrews, 
Wage-and-Hour law administrator, the prices 
paid by the Walton company to the operators of 
small mills supplying the rough lumber were 
so low that they precluded the payment of the 
legal minimum of 25 cents an hour to the 
employees of these operators. The injunction 
was issued by Judge Robert M. Pollard, of the 
Federal Court of the Eastern District of Vir- 


ginia, on the complaint of Administrator An- 
drews. 

The company was said to have obtained its 
supply of rough lumber from about sixty-five 
little mills, and the injunction was accompanied 
by a stipulation in which the company agreed to 
segregate the 2,500,000 feet of finished lumber 
described as “hot goods.” The court order for- 
bade the selling or shipping of this lumber in 
interstate commerce. To dispose of this lumber, 
the Wage-Hour officials said, the company 
must either sell it all in intrastate commerce, 
or arrange for wage restitutions to the em- 
ployees who produced it. The latter course 





60 years. 


ESSCO Southern Pine 





ESSCO Service assures promptness, care 
and accuarcy in the filling of your orders. 


ESSCO has meant complete and continu- 
ous satisfaction to customers for more than 


There’s an ESSCO product for every lum- 
ber need. Why not order today? 


ESSCO Klamath Soft Pine 
ESSCO Oak Flooring ESSCO West Coast Woods 





EXCHANGE SAWMILLS SALEs Co. 
1111 R. A. Long Building, 


ESSCO Hardwoods 


KANSAS CITY, MO. 
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MAKERS OF SCREEN DOORS 


LET US MAIL YOU THIS FREE catalog 


Quick-selling Logan Grilles offer you, 
too, a profit-making line which fits per- 
fectly into your screen door business. 
You'll get more sales, customers, cash. 


L0G 
GRILLES 
LOGAN GRILLES the Screen Mahers Friend 


We give you free advertising for your 
own screen doors under your name. 


Logan Co., 303 Cabel St., Louisville, Ky. 





April 22, 1939 


would involve tracing all of the lumber back to 
the sawmill operators who supplied it, and com- 
puting the difference between the wages re- 
ceived by the employees of these operators, and 
the wages which they would have received at 
the 25-cents an hour minimum. 

It was stated at the office of the Administrator 
that many complaints have been received by 
Wage-Hour division representatives throughout 
the South of violations of the provisions of the 
Act, most of them coming from employers who 
contended that they had been subjected to un- 
fair and ruinous competition from other opera- 
tors who were flouting the law. 

It was specifically charged in the complaint 
that the company, “by depressing the price of 
railroad ties and of rough lumber, and conse- 
quently, the wages of the employees engaged 
in producing the ties and lumber in Louisa 
County, Virginia, demoralized the industry 
within and without the State of Virginia, and 
has gained a great and unfair competitive ad- 
vantage over other producers of finished lumber 
and dealers in rough lumber both within and 
without the State of Virginia.” 

It was reported by the investigators that, be- 
cause of the price differential made possible by 
alleged violation of the Act, the company’s busi- 
ness had increased to such an extent that during 
the early part of this year it was selling in inter- 
state commerce as high as 2,000,000 board feet 
of lumber a week. 

Officials further maintained that, since the 
Walton company sold its finished lumber in in- 
terstate commerce, the sawmill operators who 
supplied the rough lumber also were held to be 
engaged in moving goods into interstate com- 
merce. 

According to reports, other lumber companies 
in the South are under investigation, but there 
was no indication whether or not additional 
court action was contemplated or imminent. 


NAVAL STORES EXPORTERS 
INCORPORATE 


Wasuincrton, D. C., April 17.—The Interna- ° 


tional Wood Naval Stores Export Corp. has 
filed papers with the Federal Trade Commis- 
sion, under the Export Trade Act (Webb- 
Pomerene law), for exporting turpentine and 
rosin from wood distillation. The association 
will maintain an office at Gulfport, Miss. Off- 
cers of the association are: Charles Green, 
president; W. H. Hatten, vice president, and 
F. W. Pressman, secretary and treasurer. Mem- 
bers are: Chemical Products Co., Laurel, 
Miss.; Continental Turpentine & Rosin Corp., 
Laurel, Miss.; Phoenix Naval Stores Co., Gulf- 
port, Miss.; Dixie Pine Products Co., Hatties- 
burg, Miss.; Crosby Naval Stores (Inc.), 
Picayune, Miss.; Southern Naval Stores Co., 
Columbia, Miss.; Alabama Naval Stores Co., 
Mobile, Ala., and Mackie Pine Products Co., 
Covington, La. 


"LUMBER INDUSTRY FACTS" NOW 
AVAILABLE 


Wasuinecton, D. C., April 10.—“‘The liveli- 
hood of the lumber industry formerly came 
from the rush of ‘liquidation’ of virgin timber. 
Hereafter its livelihood will come from the 
conservative management of its forest lands,” 
says Wilson Compton, secretary and manager 
of the National Lumber Manufacturers’ Asso- 
ciation, in a foreword to “Lumber Industry 
Facts,” newest N. L. M. A. publication dealing 
with the industry’s statistical position. 

“The future of the industry is in making 
the most of its assets in forest lands, mills and 
facilities for the distribution of its products. 
This means more research; more science ; lower 
costs; better products; more efficient distribu- 
tion. Especially it means better understanding 
—both within the industry and without—more 
Facts. 

“This book,” continues Mr. Compton, “con- 
tains important information,—not what the in- 
dustry wishes, but what the adding machine 
shows are the facts.” “Lumber Industry Facts” 
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is a 48-page book containing 66 statistical tables 
and approximately 30 charts, with some expla- 
natory text. The tables deal with timber stand, 
ownership, growth, relation of growth to drain, 
lumber production, exports, imports, consump- 
tion, sawmill employment, wages and hours etc. 
Copies may be obtained from the N. L. M. A. 
for 25 cents, postpaid; less in quantity lots. 





Stresses Use of White Lead 
For Better Paint 


The Lead Industries Association, 420 Lex- 
ington Ave. New York City, has _ recently 
started a three-year campaign to promote bet- 
ter paint through the use of white lead. Initial 
promotion effort went back to the source of 
superior paint and depicted an authentic scene 
in a. Western lead mine. The association’s 
“opening gun,” describing where the best paint 
gets its start, appeared as an advertisement in 
media with circulations totaling nearly 12-mil- 
lion copies. 





Contracts for New Plywood Mill 


Tacoma, WasH., April 15.—The Industrial 
Engineers & Contractors Co., of this city, has 
been awarded the contract for building a new 
plywood mill at Willamina, Ore., to house 
operations there of the Plylock Corp., affiliate 
of the company that operates the Olympia 
Veneer Co., at Olympia, Wash., and the Aber- 
deen Plywood Co., of Aberdeen, Wash. The 
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contract is for $94,000, according to Morris 
Sekstrom, president of the Olympia Veneer Co., 
and covers only the building. It calls for com- 
pletion of the structure within sixty days. The 
next contracts to be awarded will be those for 
the power plant, including the boiler room and 
equipment, and machinery installation. Ma- 
chinery for the plant has been ordered, and 
most of it already has been manufactured. The 
log pond has been dredged, and construction 
of a water system is under way. 





"The Story of Annabelle, the 
Certigrade Cow" 


SEATTLE, WasH., April 15.—To emphasize the 
necessity for properly insulating farm buildings, 
the Red Cedar Shingle Bureau, 5508 White 
Bldg., here, has just published “The Story of 
Annabelle, the Certigrade Cow.” The story 
deals with the life of two cows on adjoining 
farms, one properly housed in a well-insulated 
barn, contented and a good producer; the other 
ill-treated and a failure for milk production. 
The booklet contains illustrations of how to 
re-roof existing structures with Certigrade 
shingles for double insulation and double 
strength. It also calls attention to the fact that 
barns, poultry houses and other farm buildings 
intended for the protection of animals should 
be well insulated on roofs and side-walls. In- 
formation about the booklet, which is designed 
for distribution to farmers and farm owners, 
may be had without obligation by writing to 
the Red Cedar Shingle Bureau. 


Western Pine Decking Comes Through 
Severe Test-- Smoothly 


PortLANnbD, Ore., April 15—Based on the 
theory that certain of the western pines have 
not been exploited to the extent they deserve, 
tests have just been completed in the big Luck- 
enbach Steamship Co. terminal at Portland, 
wherein Ponderosa pine was subjected to ex- 
tremely severe use as flooring, and came through 
with eminent success. 

Test panels of flooring were laid in the ter- 
minal where they would be subjected to the 
constant “torture” of steel-wheel cargo trucks, 
each wheel bearing a load of 500 to 1100 
pounds. The panels were left in place for four- 
teen months, and then removed for laboratory 
study. 

The results proved immensely satisfactory to 
western pine manufacturers, whose central or- 
ganization, the Western Pine Association, head- 
quarters at Portland. The pine was resistant 
to slivering or chipping, as compared with com- 


peting woods used in adjoining panels and given 
the same wear. Slash-grained Ponderosa was 
found superior to all used. And the most effi- 
cient method of laying, with relation to use, was 
sap-side up. It was found to have worn 28 per- 
cent better than that which was laid heart-side 
up. Generally speaking, the wear was found 50 
percent less than that of competing species used. 

The results proved so attention compelling 
that R. E. Piper, district Luckenbach manager, 
is now using 50,000 board feet of Ponderosa 
for reflooring sections of the terminal, and may 
use more later. 

It also is learned that the Union Pacific Rail- 
road has agreed to give Ponderosa a further 
test by decking 100 new box cars with it. 

The western pine industry is now preparing 
proposed grades and sizes of Ponderosa for 
various types of flooring and decking uses. 





Large photograph shows test panels of Ponderosa pine laid alongside vertical grained competing species. 

In foreground are seven strips of pine, seven of other species, six of pine and seven of other species. 

Pine shows smooth appearance after nine months of wear. The floor was subjected to constant wear by 

heavily loaded steel-wheeled trucks. Inset photograph shows type of steel-wheeled dolly truck used on 

Luckenbach's Portland terminal, where Ponderosa pine was tested for flooring. The truck is shown loaded 
with some of the pine, then being laid for test 
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Never have you 
seen a finer line of 


PONDEROSA 
PRODUCTS 


than those now 
offered by 


UTHWE 
LUMBER 
MILLS INC 








A Hundred Million Feet of Lumber is the 
combined yearly capacity of our two modern 
mills—one at Flagstaff, Arizona, one at Mc- 
Nary. These mills have precision machines 
and every other new-day facility for quality 
lumber production in big volume. Here's 
lumber cut from high-altitude timber, mature, 
big-bodied, with the softness, close grain and 
fine texture characteristic of slow growth and 
high-altitude. 


Now is the time to call on us for Dimension, 
Siding, Interior Trim, “Apache Brand” Mould- 
ings, Ceiling, Casing, Base, Lath, Selects, 
Common. 


Our Eased-Edge Dimension is Double-End 
Trimmed. Properly seasoned, accurately manu- 
factured, it keeps its size and shape. 


You can depend on Southwest Lumber Mills 
Incorporated to supvly all your needs in 
building and industrial items of Ponderosa 
Pine. Know the satisfaction and profit of 
handling this dependable lumber. Your 
orders and inquiries will have our prompt, 
careful attention. 


Southwest Lumber Mills Inc. 
McNary, Arizona 
Mills at Flagstaff and 
McNary, Arizona 
DISTRICT SALES OFFICES 
PHOENIX, ARIZ. Fe oO Reiresentative 


CHICAGO — ° fianzcer®® piaines duster" cc 


NEW YORK - A 5. CADRE, BOS Cie Seen 
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Spring Profits For 
Dealers Who Sell 
Cabin Material 


MINNEAPOLIS, MINN., April 17.—Every lumber dealer knows that push- 
ing seasonal sales—sales of material which can be utilized to advantage 
at a particular time of year, is a master key to increased business ac- 
tivity ; that in springtime, the urbanite’s fancy seriously turns to thoughts 
of the out-of-doors. The conclusion, of course, is to push the sale of 
lake shore cabin material in the spring and early summer, and oppor- 
tunity will come right in through the cabin door. Perhaps that’s the line 
of reasoning that has made the Shevlin Pine Sales Co., here, one of the 
world’s biggest distributors of cabin material. H. E. Skinner, northwest 
States’ sales manager for the company, doesn’t explain it in just that way, 
but he has some very good ideas which have produced results. 

Mr. Skinner concedes that more and more lake shore dwellings and 
summer cabins constructed of Shevlin pine log siding are dotting the 
rims of Minnesota’s 10,000 lakes, and beaches and river banks elsewhere 
throughout the United States. 

“Good, attractive material at reasonable prices, and a competent sales 
staff, is the answer,” he said. “Add to this a system of visualizing 
the completed job for the prospective customer, and if he’s in the mar- 
ket at all he’ll give serious consideration to making a purchase. Of 
course, a great deal depends upon the retail lumber dealer. The sales 
company isn’t in that field, but we’re always glad to lend a hand to 
anyone thinking of building a summer place, and put him in touch with 
one of our dealers.” 

The “good, attractive material” to which Mr. Skinner refers com- 
prises not only the log siding for exteriors but Shevlin Pine knotty finish 
for interiors as well. The company visualizes the completed job for 
the customer through newspaper and trade journal advertising and an 
excellent catalog. Complete plans are available for every cabin illus- 
trated in the catalog, and others designed to meet special requirements. 
An appealing feature of the whole idea is the wide range of expense in- 
volved. A workingman, who can afford to drive into the country over 
the week-end, can avail himself of a neat little summer home for less than 
$400, and help keep down the costs by doing most or all of the work 
himself. At the other extreme are the more elaborate year-’round struc- 





One of the simpler, smaller, but none the less attractive cabins of the Shevlin 
group. It measures 21-feet, 6-inches wide by 14-feet deep. It has a large 
living room, with both front and rear doors, and six windows. A substantial 
chimney is dropped through the roof far enough to connect with a stove or 
portable fireplace. Without bunks, the cost of construction in the northern 
Mississippi Valley is estimated at slightly less than $400 


tures, the cost of course depending upon size, interior finish and fittings. 

“When vacation expenses are a major consideration—and when aren't 
they ?—and relaxation still is essential, a cabin in the country is an ex- 
cellent investment,” Mr. Skinner believes. “The price of one or two 
vacations spent touring or traveling may pay for the cabin. Each year 
thereafter the cabin will effect an economy in vacation costs. The cabin 
may be used constantly for week-ends, holidays and snatches of vaca- 
tion. Well designed cabins in suitable locations are readily rented. 
Building and material costs are down, so a cabin built now is a real 
bargain. 

“A good opportunity for profit is open to the progressive real estate 
company, or builder who will erect cabins near the city at reasonable 
prices. The amount of money involved in cabin promotion is ‘small 
compared with other building projects, and the length of time required 
for payment in full is much shorter.” 

Shevlin materials are trade-marked, Mr. Skinner points out. Either 
the siding or knotty finish is satisfactory for interiors. The log siding 
harmonizes with the outside of the cabin and completes the appearance 
of whole log construction throughout, while walls of Shevlin Pine knotty 
finish give the cabin a pioneer, homespun appearance like the early set- 
tlers’ cabins. 





Left—Shevlin pine cabin, built by Dr. Kenneth Bulkley of Minneapolis on the Minnesota river. The interior is finished with pine siding. Note the massive 

fireplace and cots. Right—One of the larger cabins of the Shevlin log siding group, suitable for a family, club or group of friends. It has a large living 

room, two bedrooms, kitchen, storeroom or bathroom, and porch. None of the cabins is "knock-down" or “ready-cut"; all are permanent structures to be 
built by local builders from Shevlin Pine supplied by local lumber dealers 
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PROTECT 
YOUR TIMBER 


INVESTMENT 





U S. PATENT 
No. 2,014,892 





Timber users are adding years of useful life to their heavy 
timbers subject to cracking and splitting through the use 
of these scientifically designed spiralled-steel dowels. 


You, too, can effectively protect your heavy timber with the 
positive aid of these spiralled-steel dowels which combine 
a powerful binding force to the timber plus protection from 
corrosive conditions. When driven into the timber its full 
length, a double locking effect against splitting is produced SIZES 
by the exclusive design of the spiral thread. These dowels Avelieiits in alt 
are also invaluable for building up laminated sections. As 


Any re- 


quired length. 


Investigate Giant Grip Dowels,—samples will be sent on request. 


PITTSBURGH eS 
SCREW AND BOLT CORPORATION (uum oy) SCREW AND BOLT COMPANY 


PITTSBURGH, PA. WSS GARY, IND.—CHICAGO, ILL. 


American Equipment Corp Norristown, Pa. 


DISTRICT OFFICES: International Building, New York,N.Y. . . . . . General Motors Building, Detroit, Michigan . . , N. B.C: Building, 
Cleveland, Ohio . . . . . Post Office Box 222, Savannah, Georgia . . . . - Republic Bank Building, Dallas, Texas 















Never have you seen a finer line 
of Mississippi Shortleaf than that 
riow offered by SALLIS. Velvety 
soft, easy to work, yet strong, 
firm and durable, it's lumber 
you'll be proud to offer. Get 
ready now to take care of all 
your customers’ heeds. Count on 
us for everything in Shortleaf. 
Yard and Shed Items, “Eased 
Edge” Dimension, Flooring, Ceil- 
ing. Siding, Finish, Mouldings, 
Casing. Base. Shed Stock is 
kiln-dried. Air-dried items are 
Lignasan-treated. Let us fill an 
order for you. Write us today. 


Annual Capacity 35,000,000 Feet 
I. C. and G. M. & N. Railroads 


> A LLIS LUMBER CO. 
% wp § Ge BRANDON MISS 








We do not make the Most 
Oak Flooring, but we Do 
make the BEST 





OAK FLOORING 


--CAREFULLY SELECTED LUMBER-- 
--PROPERLY KILN DRIED -- 
--PRECISION MACHINED -- 


INSURES BEAUTY, FINISH AND 
UTILITY 


W. R. WRAPE STAVE COMPANY 


Post Office Box 182 
LITTLE ROCK, ARKANSAS 


INSURANCE 


With a Mutual Interest 


ASSOCIATED LUMBER MUTUALS 


Central Manufacturers Mut. Ins. Co., Van Wert, Ohio 
Lumber Mutual Fire Ins. Co., Boston, Mass. 





Lumbermens Mutual Fire Ins. Co., Mansfield, Ohio 

Pennsylvania Lumbermens Mut. Fire Ins. Co., Phila- 
delphia, Pa. 

Indiana Lumbermens Mutual Ins. Co., Indianapolis, Ind. 

Northwestern Mutual Fire Assn., Seattle, Wash. 
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Home Show 
(Continued from Page 43) 


had representatives there to tell builders about 

the lumber their members manufactured. 
Below are listed.the firms who co-operated 

to make this exhibit a complete lumber en- 


cyclopedia : 
Temple Lumber Co., Jones Lumber Co., 
W. T. Carter & Brother, Wier Long Leaf 


Lumber Co., W. H. Norris Lumber Co., Farrar 
Lumber Co., Tomlinson-Mills Lumber Co., 
Donaldson-Powers Lumber Co., United Creo- 
soting Co., Kirby Lumber Corporation, Trin- 
ity River Lumber Co., Burton Lumber Co., 
South Texas Lumber Co., Hicksbaugh Lum- 
ber Co., Hillyer Deutsch Edwards Co., Carter 
Lumber Yard, Spencer-Sauer Lumber’ Co., 
Blalock-McCall Lumber Co., Thompson-White 
Lumber Co. (Inc.), Oldham-Barks Lumber Co., 
Houston Band Mill, Edens-Birch Lumber Co., 
Joe Brewton Lumber Co., Pine View Lumber 
Co., Maurice Angly Lumber Co., Houston Sash 
& Door Co., Houston Lumber Co., Taylor 
Lumber Co., Steves Sash & Door Co., Sam 
Bassett Lumber Co., J. F. Montalbano Lumber 
Co., Kelly Lumber Co., Wood Preserving Cor- 
poration, Stahlman Lumber Co., L. Boykin, 
H. M. Cohen Lumber & Building Co., Thos. 
Pennington Lumber Co., William Cameron & 
Co., Avalon Mill & Lumber Co., Parker Lum- 
ber Co., Angelina County Lumber Co., Long- 
Bell Lumber Co., Sam Sorelle Lumber Co., 
Wilkin-Parker Lumber Co., Herbert L. Pech 
Lumber Co., J. S. Hunt Lumber Co. (Inc.), 
Warren Lumber Co., Dierks Lumber & Coal 
Co., Southern Pine Lumber Co., Frost Lumber 
Industries, Perfection Oak Flooring Co., E. L. 
Bruce Co., J. L. Watson Lumber Co., Tilford- 
Hunt Lumber Co., J. W. C. Buckley, Alexan- 
der Schroeder Lumber Co. 


Get 40 Cents Minimum 
Regardless of Age 


Vancouver, B. C., April 15.—The minimum 
wage provision for male employees of shingle 
mills in British Columbia was widened by the 
Board of Industrial Relations in an order an- 
nounced recently. The 40-cents-an-hour mini- 
mum is now enforced for all male employees 
in the mills, regardless of age. 


Model Home Builder 
Uses Plywood Siding 


SEATTLE, WasH., April 15.—An important 
feature of the Pacific Northwest Annual Build- 
ing Show which opened in Seattle on March 
25, was a miniature model home contest. Over 
100 entries in the contest indicated the model 
builders’ ideas of what constituted 
the home desirable. One popular 
entry was that submitted by 
Jeane Alexander of Seattle. She 
designated Harborside, the Super- 
Harbord siding, as the vertical 
paneling of her model, and desig- 
nated other features, also, to be of 











Visualizing a new home em- 
bodying her ideas, Jeane 
Alexander, Seattle, puts the 
finishing touches on a model 
house which uses Harborside, 
in a vertical application 





Super-Harbord in her dream 
home—such as scalloped valances, 
gable ends, and flush doors. 

Few extreme ideas were noted 
among the miniature models, al- 
though one was constructed along 
a streamlined auto trailer design. 
Most of them were very modern 
in appearance, and employed wood 
as the exterior covering. The lack of emphasis 
on the ultra-ultra would indicate a feeling on 
the part of the entrants that too radical a de- 
parture would not meet the favor of the judges 
and public. The Home Show has been attended 
by record crowds from the day of its opening. It 
marks the first time Pacific Northwest dealers 
have collectively appealed to the extensive local 
interest in building and modernizing existent 
at the present. 


April 22, 1939 


Executives Organization Has 
Active New President 


Edward H. Crabbs of the Philip Carey Co. 
has accepted a summons from the Executives 
League of America to serve as president of the 
organization, it is announced from its office in 
New York City. For 45 years, Mr. Crabbs has 
worked unceasingly to 
develop his company 
from a _ comparatively 
unknown concern to the 
point where its products 
are now nationally 
known. It seems that 





EDWARD H. CRABBS, 
Cincinnati, Ohio; 
Takes Presidency 
Executives’ Body 





the old adage still pre- 
vails—that the reward 
for good work is more 
work. Mr. Crabbs char- 
acterizes himself best, 
perhaps, when he said: 
“I have been in the sad- 
dle so long I don’t know 
just what I would do 
without problems and responsibilities.” 

The presidency was assumed after the or- 
ganization showed Mr. Crabbs that it had a 
sound, simple and practical plan for quickly 
mobilizing the executives of the nation. Discus- 
sing plans of the Executives League of America, 
its new head said: 


This League will organize chapters in every 
county and State in the nation. This will 
mean that, in addition to its national officers, 
it will have chairmen in 48 States and the 
District of Columbia; approximately 3,000 
county chairmen, 15,000 chapter chairmen, 
and a minimum of approximately 375,000 
members. It requires 25 members to form a 
chapter, and at least five chapters to warrant 
the maintenance of a county organization. 
This set up, its plans and purposes are yet 
to meet any criticism. The League has dis- 
tributed an attractive booklet outlining its 
aims and objectives under the title, “Shall 
Business Lead?” 

Business needs organizing and there has 








been no time in our history when this move 


was more imperative. The efforts of the 
League are the most far reaching and im- 
pressive that ever have been attempted in 
the United States. 





The United States Forest Service has appor- 
tioned by States for the fiscal year beginning 
July 1, 1939, the sum of $10,000,000 for con- 
struction of forest highways, truck trails and 
foot trails in national forests. 
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THE BUSINESS RECORD 








New Ventures 


CALIFORNIA. Long Beach—Cassidy & Cook 
have opened a building materials yard at 714 
Henry Ford Avenue. 

Oceanside—dZaiser’s Building Supply has been is- 
sued a certificate to conduct business under that 
name. 

Signal Hill—J. J. Barnes and Charles Barnes 
have opened a retail lumber yard at 1780 Cherry 
Avenue. 


INDIANA. Edinburg—The Farmers Lumber Co., 
of Columbus, has opened a branch office and dis- 
play room here. The company will do building, 
contracting, remodeling and roofing. 

Shelburn—C. R. Turner has added a complete 
department of lumber, building materials and 
hardware to his business. 


MINNESOTA. Littlefork—Rainy Lake Lumber 
Co. is opening a yard here, handling lumber, 
millwork, hardware, paint and everything used in 
building. 


MISSOURI. Bunceton—J. N. Moore and L. G. 
Parker have opened a lumber supply yard. 


NEW JERSBY. Springfield—Columbia Lumber 
& Millwork Co. is now occupying the premises at 
Maple Avenue and Seven Bridge Road, under man- 
agement of J. Goldman. 


NEW YORK. Brocton—J. Vernon Wantshouse, 
Westfield contractor and lumber dealer, has opened 
a branch yard here. 

New York City—Throggs Neck Lumber & Hard- 
ware Co. has been opened at 3369 East Tremont 
Avenue, by Edwin Scheick. 


NORTH DAKOTA. Dunseith—The Gateway Lum- 
ber Co. will open a yard. 


OHIO. Dayton—The Direct Sash & Door Co. has 
been organized and is located at 717 Germantown 


Street. The company will deal in a general line 
of building supplies. Fred M. Cole is the pro- 
prietor. 

OREGON. Hood River—C. C. Patrick & Co. 


has been reorganized and will deal in lumber and 
a full line of other building materials. The com- 
pany, which has not operated in Hood River for 
the last ten years, will open its yard on Cascade 
Street between Fourth and Fifth. 


PENNSYLVANIA. Elwood City—Arthur Roelofs 
Lumber Co. has recently opened a yard here. 


SOUTH DAKOTA. Morristown — Morristown 
Lumber Co. has been organized and will take over 
the buildings of the Central Lumber yard, which is 
being moved to the Lemmon yard, and will restock 
it with building materials. 


WASHINGTON. Tacoma—North End Builders 
Supply (Inc.) has engaged in business at North 
26th and Proctor Streets. 


Business Changes 


ARKANSAS. West Helena—West Helena Ve- 
neers (Inc.) succeeded by McKnight Veneers (Inc.). 


CALIFORNIA. Twain Harte—Twain Harte Sup- 
ply Co. succeeded by Glen Karnes. 


GEORGIA. Savannah—Brown-Roberts 
Co. succeeded by Brown Lumber Co 


IOWA. Eldora — Lovell-Scholfield Lumber Co. 
succeeded by Lovell-Denniston Lumber Co. 


KANSAS. Columbus—Cherokee County Lumber 
Co. succeeded by T. J. Gilstrap Lumber Co. 

Maplehill—John E. Roberts Lumber & Hard- 
ware succeeded by G. L. Raine Lumber, Hardware 
& Coal Co. 

St. John—A. H. Aitken succeeded by The English 
Lumber & Supply Co. 


KENTUCKY. Mayfield—C. M. Davis Lumber 
Co. succeeded by J. M. Myers & Son Lumber Co. 


LOUISIANA. New Orleans—Williams & Eldridge 
succeeded by Earl Williams, Canal Bank Building. 


MINNESOTA. Cologne—Cologne Lumber Co. 
succeeded by H. E. Westerman Lumber Co. 

MISSISSIPPI. Biloxi—Eagle Lumber & Supply 
Co. purchased by Walter H. Latimer. 


MISSOURI. Moberly—C. J. Harris Lumber Co. 
Will close its local yard, according to an an- 
nouncement from the head office in Ferguson, Mo. 
The stock of the company here has been purchased 
by the Dascomb-Daniels Lumber Co. and the J. T. 
Cross Lumber Co. of Moberly. 


MONTANA. Sidney—Valley Mercantile & Lum- 
ber Co. succeeded by Midwest Lumber Co. 


NEBRASKA. Gothenburg—Community Lumber 
& Supply Co., has sold its business to W. W. Gallup. 

NEW YORK. Brooklyn—Weiner Woodworking 
Corp. and World Wide Lumber Products Co. suc- 
ceeded by World Wide Lumber Co. (Inc.), 1205 
Rockaway Avenue. 

OHIO. Bristolville—Smith & Son succeeded by 
Smith Coal & Lumber Co. 

Metamora—Mrs. A. Davoll purchased inter- 
est of H. H. Tredway in the Metamora Lumber 
Co., making Mrs. Davoll and Mr. and Mrs. F. M. 
Gormley sole owners. 

OKLAHOMA. Fairview—Home Equipment Co. 
Succeeded by Wedel Lumber Co. 

OREGON. Eugene—Fred Lengacher (Inc.) suc- 
ceeded by Lengacher Lumber Co. 

Glenwood and Portland—vValley Shingle Co. suc- 
ceeded by Wasser-Mowat Shingle Co. 


Lumber 


Park Place—W. J. McCready Lumber Co. 
ceeded by J. E. Malin. 

PENNSYLVANIA. Philadelphia—Kearney Lum- 
ber Co., 10th and Columbia Avenues, suceeeded by 
Fallon Lumber Co. 

SOUTH CAROLINA. Darlington—Harper Lum- 
ber Co. moved to Lake City, and changed name 
to Lake City Builders Supply Co. 

SOUTH DAKOTA. Valley Springs—John W. 
Tuthill Lumber Co. succeeded by E. L. Allen Lum- 
ber Co. 

WASHINGTON. Spokane—Modern Building Ma- 
terials (Inc.) sold assets to Parsons & Weller Co. 


suc- 


New Mills and Equipment 


TEXAS. New Willard— The Texas Longleaf 
Lumber Co. is reported to be preparing to erect 
anew sawmill to replace the one recently burned. 
The new mill will be built on a smaller scale. 

Wharton—The Wharton Handle Factory will re- 
build burned plant. 

CANADA. QUEBEC. Joliette—J. O. Crochetiere, 
207 St. Charles Boromeu Street, plans construc- 
tion of a $40,000 sawmill. 


° 
Incorporations 
ILLINOIS. Chicago—Hausler Lumber & Supply 
Co., 228 North La Salle Street; supply sash and 


door business etc. 


INDIANA. Evansville—Center Heights Lumber 
Co. (Inc.), R. R. No. 5. Will deal in building 
materials. 


MASSACHUSETTS. Taunton—Dean Street Build- 
ers Supply Co.; $25,000. 

Worcester—The Lake Lumber Co. has been in- 
corporated by John J. Kelley, William H. Lav- 
erty and James F. Scott. 

NEW JERSEY. Jersey City—Hudson Products 
Co.; building supplies. 

Newark—Richards & Zusi Lumber Co. (Inc.). 

NEW YORK. Massapequa Park—Massapequa 
Supply Co. (Inc.); retail lumber. 

New York City—Roswell C. Tripp and S. Di- 
Giorgio have purchased the assets of General Brit- 
ish Guiana Corp. (Ltd.) of British Guiana, and 
Greenheart Lumber Co. (Inc.) of New York, and 
have formed the Greenheart Lumber Co. (Inc.) of 
Delaware, to operate the properties, it has been 
announced. ; 

OREGON. Florence—Brown Shingle Co.; $1,000. 


WASHINGTON. Anacortes— Anacortes Veneer 
Co. (Inc.); $500,000. Veneer and plywood manu- 
facturing. 


WISCONSIN. Racine—Racine Wood Products 
Co. has been incorporated by Edgar A. Berg, 
August H. Krenzke and Arnold Kuypers, who have 
been operating the planing mill at 821 Prospect 
Street. The company will deal in lumber and 
will erect and sell buildings, operate the planing 
mill, a sawmill and other mills. 

Sheboygan—Falls Manufacturing Co.; will manu- 
facture wood furniture and other articles of waod. 


Casualties 


ALABAMA. Guin—W. P. Brown & Sons Lum- 
ber Co. had mill, two planers, two dry kilns, two 
cutoff saws, seven cars of lumber and mill build- 
ings destroyed by fire. The lumber yard was 
saved. Damage is estimated at several hundred 
thousand dollars. The loss to the lumber and 
machinery is partially covered by insurance. 

CALIFORNIA. Sacramento—McKuen Pine Mold- 
ing Co. mill and thousands of feet of molding 
were destroyed by fire, with loss estimated at 
$20,000. ; 

Vernon (P. O. at Los Angeles)—Whiting-Mead 
Lumber Co., 2260 East Vernon Avenue, damaged 
by fire, with loss estimated at $1,000,000, partly 
covered by insurance. The main office buildings 
and showrooms were destroyed. 

LOUISIANA. Converse—The J. W. Tatum saw- 
mill was destroyed by fire. The loss is estimated 
at $34,000. Plans for rebuilding have not been 
decided. 

Gretna—Jules Mayronne & Sons sash factory 
and warehouse damaged approximately $15,000, 
partly covered by insurance. Office and storehouse 
for building material not damaged. 

MICHIGAN. Rudyard—MacDonald Lumber Co. 
destroyed by fire, with loss estimated at between 
$10,000 and $15,000, covered by insurance. Plans 
are to rebuild and restock a lumber yard. 

OKLAHOMA. Tulsa—The Hanna Lumber Co., 
401 South Peoria, destroyed by fire, with loss esti- 
raated at nearly $100,000, partially covered by 
insurance. The company opened for business the 
next day, having recently moved a large supply of 
new lumber to a new warehouse at Fifth and 
Quaker. Yard will be rebuilt as quickly as debris 
can be cleared away. 

OREGON. Philomath—R. L. Griswold mill and 
planer destroyed by fire. 

Parkdale—Newell Brothers sawmill destroyed by 
fire, with loss estimated at $10,000. Nearby piles 
of lumber were saved. 

WASHINGTON. Pasco—Kleeb Lumber Yard de- 
stroyed by fire, with loss estimated between $15,000 
and $20,000, partly covered by insurance. 





DAMS-EDGAR 


Lumber Co. 
YELLOW PINE 


Finish, Packaged Trim, 
Mouldings and Yard items 
Grade-Marked 


HARDWOODS 


Poplar, Gum, Beech and Oak 
Kiln-Dried 














Write us about your needs 
Order a Mixed Car Today 


The Adams-Edgar Lumber Co. 
MORTON, MISS. | 



































MARKED 
LUMBER 


Stamps like this aoe! your product and 
grade your lumber. e public demands 
marked products and lumber is no exception. 

Send copy of lettering or your trademark, 
stating number of stamps required. Prices 
will be furnished promptly. 


GEO. T. SCHMIDT, INC. 


4100 Ravenswood Av. CHICAGO, ILL. 








Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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-Here’s What's New 


Insulating Interior Finish Has High 
Light Reflection 


The Wood Conversion Co., St.Paul, Minn., re- 
cently introduced an insulating interior finish 
which has a light reflection factor of more 
than 70 percent. The surface of the product, 





Nu-Wood Sta-Lite, turns lighter with exposure. 
It is available in tile, plank and board and may 
be easily cleaned with a sponge or cloth. Infor- 
mation and samples of the new product may be 
obtained without obligation from the company. 


Douglas Fir Entrance Doors Are 
Now Factory-Fitted 


The Fir Door Institute, Tacoma Bldg., Ta- 
coma, Wash., announces that stock doors pre- 
fitted to exact size and ready to be hung are 
now available to dealers through members of 
the institute. The TRU-FIT line of Douglas fir 
entrance doors embraces designs to fit every 
major architectural style. Among the twenty- 
seven separate layout styles are Colonial, Early 
American, Monterey, English, French. modern 
and ultra-modern doors. The preparation of the 
doors at the factory includes easing of the 
sides, application of scuffer strips, top and bot- 
tom, and individual wrapping. Each door bears 
a label, stating that it is pre-fitted to exact 
size, and details proper finishing specifications 
for the painter. The doors are manufactured 
from all-heartwood vertical grain, soft old 
growth Douglas fir. The pre-fitting of the 
doors comes at no increase in cost. Other stock 
Douglas fir doors, including interior doors, may 
also be factory-fitted and scuffer-stripped at a 
small charge per opening, upon order. Dealer 
helps, includinge folders and mailing pieces, 
showing the complete line of TRU-FIT doors, 
are available to dealers through the institute. 
A folder which describes the doors and which 
illustrates twelve of the twenty-seven designs 
may be had on request to the institute. There 
is no obligation. 


Manufacturer Features Weather 
Strip for Mill Unit Installation 


The Chamberlin Metal Weather Strip Co., 
1256 LaBrosse St., Detroit, Mich., offers metal 
weather strips of all types, in all sizes, in brass, 
bronze and zinc. Though continuing its system 
of branch installation for occupied buildings 
and special construction, the company has found 
its sales volume to lumber dealers and sash and 
door companies, producing weather stripped 
windows, heavy enough to indicate the growing 
need for mill service in the weather strip line. 
This has been due, in part, to the increase in the 
unit window sales during the past year and the 
corresponding heavy demand for weather strip 
metal used in mill installation. The company has 


increased its productive facilities to assure rapid 
manufacture and delivery of its product. It is 
equipped to manufacture various special shapes 
and sizes of strip, according to the dealer’s own 
specifications, and is featuring a full length 
jamb zinc weather strip with a metal parting 
stop, as well as an ingenuous cushion bronze 
strip which snaps on to the sash, gripping pre- 
cut grooves. Inquiries about Chamberlin weather 
strip to suit. any type of window construction 
should be addressed to the company. There is 
no obligation. 


New All-Metal, Adjustable Screen 
for New Construction, Replacement 


The Haskel Co., 225 Field Bldg., Birming- 
ham, Mich., announces the Extenda all-metal, 
adjustable window screen. Used in conjunction 
with Extenda screen cloth filler, it forms a 
single, adjustable window screen which is 
easily installed from the inside. Extenda screens 
are adjusted the same as a curtain rod except 
that there are two adjustments, vertical as well 
as horizontal. The screens are available in the 
Standard with a wide frame and galvanized 
screening and in the De Luxe with a narrow 
frame and bronze screening. The few stock 
sizes fit all standard openings. As the screens 
are interchanageable they do not have to be 
numbered and separated when taken down. The 
Extenda hangs on two pins and locks to the 
sill at the bottom. Five sizes, from 20 by 20- 
inches to 34 by 28-inches, meet all window re- 
quirements. Each screen comes with the neces- 
sary hardware for mounting and locking. An 
illustrated folder is available without obligation 
from the company. 


New "Life-Time" Sash Balance Is 


Easily Adjusted 


The Pullman Mfg. Corp., 1190 University 
Ave., Rochester, N. Y., manufacturer of UNIT 
sash balances, announces a practical and effec- 
tive adjustable balance to assure correct window 
operation at all times without removing the 
sash or balance from the open- 
ing. Readjustment is possible at 
any time by changing the tension 
of an inside coil spring, using 
an ordinary screw driver. The 
balance is of pressed-steel con- 
struction, light in weight and 
nonbreakable. All parts are 
entirely encased so that no for- 
eign matter can penetrate inside 
the housing and interfere with 
the action of the moving parts. 
The balance is guaranteed for 
the life of the building. Literature showing 
complete specifications and architectural details 
may be had without obligation from the manu- 
facturer. 


Announces New Line of Insulating 
Wool Products 


The United States Gypsum Co., 300 W. 
Adams St., Chicago, has just announced a com- 
pletely revised and highly selective line of in- 
sulating wool products, designed to measure up 
to the eleven ideal points which it is claimed all 
insulation should have. The eleven points are: 
heat resistance; range of conductivity; assured 
effectiveness; durability; light weight; low heat 
capacity ; resistance to condensation; ease of in- 
stallation; resistance to fire; care of health; 
and range of costs. The new USG Red Top 
line, a blanket form of wool, is available in roll 
and batt types in three different thicknesses. 
The fibers of Fiberglas are bound together with 
a special binder, allowing easy tailoring and 
quick application. The mat of Fiberglas is 
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blanketed by an effective vapor barrier on the 
warm side and a porous breather paper on the 
cold side, together with an automatic air-spac- 
ing flange, to provide better condensation con- 
trol. Details are available without obligation 
from the company. 


Condensed Catalog Shows Line of 
Metal Mouldings 


The Herron-Zimmers Moulding Co., 3908 
East Outer Drive, Detroit, Mich., has just is- 
sued an attractive, condensed catalog on Her- 
Zim mouldings of metal. The catalog shows 
many new types of decorative moulding, with 
hundreds of sectional views—colored insert 





Aluminum cove moulding 


mouldings, with HerZim filler, linoleum and 
beading; wallboard and wall-tile mouldings; 
aluminum cove mouldings and stair nosings; 
linoleum edging, angles and tees. HerZim mould- 
ings provide a permanent, practical treatment, 
easy to install. Requests for the new catalog 
should be addressed to the company. There is 
no obligation. 


Canned Linseed Oil Offers Protec- 
tion Against Profit Loss 


The Archer-Daniels-Midland Co., Roanoke 
Bldg., Minneapolis, Minn., crusher of linseed 
oil since 1840, offers Pol-Mer-Ik linseed oil in 
cans, a known, uniform branded product which, 
because of its packaging in cans, allows a com- 
plete sale often impossible from bulk, drum dis- 
tribution. Leaks, drips, over-measuring, dealers 
have found, destroys as much as 10 percent of 
bulk oil. Pol-Mer-Ik linseed oil in cans makes 
an attractive display and offers a new and bet- 
ter oil because 10 percent of its content is ket- 
tle-cooked to a varnish body. The oil is avail- 
able either boiled or raw, in pints, quarts and 
one, two, and five-gallon cans. Now in its eighth 
successful year, Pol-Mer-Ik linseed oil is a dis- 
tinct preference by the dealer, painting con- 
tractor and home owner. Complete details are 
available without obligation from the manu- 
facturer. 


Offers Factory Finished Flooring 
in Red and White Oak 


E. L. Bruce Co., Memphis, Tenn., has just 
announced the Bruce Streamline flooring, a fac- 
tory-finished flooring now available at a mod- 
erate cost. The flooring is genuine 25/32 inch 
red or white oak, sanded, finished and waxed. 
It has a 3%-inch face. Bevels on the ends and 
sides produce a floor with a distinctive, pat- 
terned appearance. Packed in wrapped bundles, 
it is easily handled and its cost allows installa- 
tion even in the lowest cost homes. According 
to the manufacturer, modern factory methods 
of finishing the flooring allow a substantial sav- 
ing over on the job finishing, in addition to 
less “matching” waste. Complete information on 
the new Bruce Streamline flooring may be ob- 
tained without obligation by writing to Dept. 
AL-4 of the company. 
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Cost and Inventory Index For Paint 


and Glass Stocks 


Landon P. Smith, Inc., 130 Coit St., Irving- 
ton, N. J., manufacturer of Red Devil painters’ 
and glaziers tools, announces the development 
of a new cost and inventory index for the dealer 
handling paint and glass. The Index assists 
the dealer to determine costs, resale prices, how 
goods were purchased and sold, brands in stock 
and data on brands not in stock. It is an auto- 
matic cost system which can be kept up to date 





without trouble and enables dealers to eliminate 
errors in quoting prices, in billing, and other 
records. Enclosed in a fabricord cover, it has 
replaceable cards and includes standard listing, 
together with space for date, item number, unit, 
etc. It is sold through the wholesaler for $3.00 
each, or direct by advising the name of the 
wholesaler and addressing the dealer service 
department of the manufacturer. 


Booklet Shows How to Build Cor- 
rectly with Modern Materials 


The Celotex Corp., 919 No. Michigan Ave., 
Chicago, has just issued a new booklet “How 
to Avoid Mistakes that Make Even New Homes 
Obsolete.” This booklet points out important 
fundamentals which should be considered when 
planning a new home and fully describes the 
advantages of house insulation, indicating how 
the company’s products may be used to seal 
house walls and roof structures against the 
weather. Included in the booklet is a check 
chart against which proposed house plans and 
specifications can be checked to insure the cor- 
rect use of up-to-date construction. A guide to 
more comfortable living, this 23-page booklet 
is sent free upon written request to the manu- 
facturer. 


Self-Locking Auto Gate Operates 
Easily, Conveniently 


The Rusticraft Fence Co., Malvern, Pa., an- 
nounces a new self-locking automobile gate for 
use at entrances and between fields. The gate 
may be opened or closed without alighting from 
the automobile or horse. It swings easily and 
operates smoothly. Operating handles need 
only be pulled down a short distance to close 
the gate, which locks automatically in either 
open or shut positions. All actuating ropes are 
8-feet off ground to prevent animal interference. 
The “E-Z-Opn” automobile gate is made of sea- 
soned wood; all metal fittings are galvanized. 
Complete details are available without obligation 
from the manufacturer. 


Precision Machinery Builders Offer 
Booklets on Hand Saws, Sanders, Etc. 


_ The Porter-Cable Machine Co., 1700 No. Sa- 
lina St., Syracuse, N. Y., precision machinery 
builder since 1906, has just issued an illus- 
trated booklet on its line of Speedmatic electric 
hand saws and radial arms. Speedmatic equip- 
ment offers high-speed, light-weight, smooth- 
finish and accurate cutting. Each piece of equip- 


ment has a guarded saw blade, is designed for 
one-hand operation, and is convertible to table, 
radial or cut off saw. Another booklet describes 
Porter-Cable equipment including rotary disc 
edgers, floor sanders and belt, disc and spingle 
sanders. Copies of the booklets may be ob- 
tained without obligation on request to the com- 
pany. 


New Preservative Offers Protection 
Against Decay and Termites 


The Monsanto Chemical Co., St. Louis, Mo., 
has just announced a new preservative “Santo- 
phen 20” designed to protect wood against de- 
grading agents such as decay and termites. Free 
from objectionable color and odor, the preserv- 
ative may be applied to wood without materially 
altering the wood’s characteristic feel or appear- 
ance and without affecting finishing of the wood 
with paint or other surfacing. The company 
recommends that the preservative be thoroughly 
injected into wood by pressure for best and 
more lasting results. A detailed description of 
the new product and its uses may be obtained 
without obligation from the company. 


New Catalog on Sawmill Machinery 
and Supplies 


The Corley Manufacturing Co., 67 Ross Blvd., 
Chattanooga, Tenn., has just issued its new 
catalog No. 391 on circular sawmill machinery 
and sawmill supplies. A few of the many items 
to be found in the catalog are saw mills, edgers, 
trimmers, log 
turners, swing 
cut-offs, convey- 
ors, lumber 
rolls, saws, bits 
and shanks, files, 
swages, bit 
wrenches, belt- 
ing, belt hooks 
and lacing ma- 
chines. Found 
in the catalog 
are handy de- 
tachable order 
sheets. Included 
also are weights 
of rough lum- 
ber, logs, lath 
and shingles, as 
well as a table 
of weights and 
measures, parcel 
post rates, etc. The Corley company, with its 
factories and main offices at Chattanooga, oper- 
ates branch offices and warehouses at Natchez, 
Miss. and Little Rock, Ark. and a branch 
office at Seattle. Time-payment information is 
listed in the catalog in convenient, tabulated 
form. A copy of the catalog may be had with- 
out obligation on request to the company at 
the Chattanooga office. 
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Truck Manufacturer Enters Low 
Price, Light-Duty Field 


The Federal Motor Truck Co., Detroit, Mich., 
announces its entry into the low price light- 
duty field with two new models rated at 34-ton, 
available with either 4 or 6-cylinder engines. 
Model 7, with a 4-cylinder engine, develops 52 
horsepower, and Model 8, with a 6-cylinder en- 
gine, develops 65 horsepower. Except for the 
difference in engines, both models are identical 
in design and construction. The trucks are 
available in five standard bodies with wheelbase 
lengths of 102, 111, 119 and 128 inches. Pic- 
tures and descriptions of the new models are 
available without obligation from the company. 


Manufacturer Announces Full Line of 
Lumber Marking Stamps 


Geo. T. Schmidt, Inc., 4100 Ravenswood Ave., 
Chicago, Ill., manufacturer of marking tools 
and machinery, includes in its line a full selec- 
tion of marking stamps for the lumber. in- 
dustry. The company will furnish estimates and 
prices of stamp requirements on application. 
There is no obligation. A copy of the letter- 
ing or trade-mark should accompany the in- 
quiry and mention of the number of stamps re- 
quired should be made. 





(Continued from Page 57) 

to my way of thinking, were never in such a 
favorable position. This is particularly true of 
this month’s which calls for further curtail- 
ment. With all the residential building sched- 
uled for this year, and the potential demand for 
your character-marked hardwood paneling, an 
upward trend in prices should have resulted 
months ago. 

“Here are the figures just as you reported 
them to me for the first three months of 1939, 
and comparisons with the first quarters of 1937 
and 1938: 


First Quarter Cut Sold Shipped 

ee 74,452,371 89,359,289 97,179,731 
eee 44,740,528 38,643,572 39,882,025 
EO oa stewiwre 44,945,690 52,472,386 52,407,846 


“So far this year you have produced just 
about the same as you did last year. However, 
you have sold 14 million and shipped 12 million 
feet more than you did last year. Also during 
the past three months, stocks have been re- 
duced over seven million feet.” 

In the general trade symposium early in the 
conference, much the same conditions were dis- 
clesed as were indicated in the report of Mr. 
West. 

Before adjourning, the lumbermen sent a 
letter of condolence to Ralph H. Ely, member 
of the Ely-Thomas Lumber Co., at Camden-on- 
Gauley, W. Va., who lost his wife about ten 
days ago. Mr. Ely is a valued member of the as- 
sociation. Regret was expressed at the absence 
of J. W. Mayhew, vice president of the W. M. 
Ritter Lumber Co., who is in Florida. 





WIN HARBORS LUMBER Co. 


Backed by 75 years of lumber family tradition 











Rail Shipping Departments: 


———————_ -—— Water Shipping dept... 











SEATTLE, WASH. ——— CHICAGO, ILL____ —— ABERDEEN, WASH.__ 
West Coast Rail Business Southern Pine, Hard- Main Office 
handled thru Seattle office. woods, Ponderosa Pine, 
Idaho White Pine and BRANCHES: 
Baltimore 
Factory Lumber, Industrial Items, Finish, Plywood, Boston : 
Timbers, Shingles, Siding. San Francisco 
. Los Angeles 

Famous Grays Harbor Timber --West Coast Woods. 











Exclusive Agents Railroad and Car Materials for 20 Mills 
Mixed Cars ... Waterborne Parcels . . . Full Cargoes 
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Seattle, Wash. 


WEST COAST WOODS—RAIL—Demand is 
spotty. There was a fair volume the last 
fortnight, but shippers uniformly report 
several days of good business have been suc- 
ceeded by several days of dullness. Orders 
come from all over, and for all kinds of 
lumber in mixed cars. Uppers are weak, and 
dimension strong. Some say prices are firm 
and others see a weakening tendency. 


INTERCOASTAL—Apprehension over Euro- 
pean war is believed to be taking the zip out 
of buying, which is for current needs only. 
Low grade dimension has been out of the 
picture the past two weeks, but boards have 
advanced 50 cents because of scarcity and 
good demand. Proprietory lines are believed 


to be doing considerable trading to get 
orders. Delivered are not in line with mill 
prices. The market is not strong but rather 
steady. 


CALIFORNIA—Prices to this area dropped 
50 cents the past week. Volume of ship- 
ments is holding up fairly well. 


LOCAL RETAIL—Construction of 
homes in several areas of the city is 
ceeding at almost boom pace. 


WESTERN RED CEDAR—Demanéd for sid- 
ing is good, but not of large volume. 


SHINGLES—No. 2 16-inch are especially in 
demand, and No. 3’s are also strong; these 
items sell at 5 to 10 cents higher than they 
did a fortnight ago. Northwest mill stocks 
are low. Canadian’ mills, with quota filled, 
are out of the American market for the time. 
Improved demand with logs scarce and sell- 
ing at higher prices, is liable to result in 
marks-up of shingles. 


new 
pro- 


LOGS—Cedar inventory is low and shingle 
logs sell as high as $20, though most sales 
of good logs are at around $18. Fir prices 
are unchanged. Hemlock logs are none too 
plentiful and they continue to bring $9 and $10. 


San Francisco, Calif. 


LUMBER CHARTERS—The Pacific Coast 
freight and charter market continued quiet 
in March, rates being maintained at about 
the level set for the previous month, accord- 
ing to General Steamship Corp. A fair vol- 
ume of fixing was accomplished and a fair 
amount of inquiry is still heard. During 
March, 31 vessels were fixed for lumber, com- 
pared with 29 in February, and 26 in March, 
1938. Of the total March fixtures, 21 were 
from British Columbia, 4 from North Pacific, 
2 from Columbia River/Coos Bay, 2 from Co- 
lumbia River/British Columbia, 1 from Co- 
lumbia River/Puget Sound, and 1 from San 
Francisco/British Columbia. Twenty-four of 
the March fixtures were completed with 
wheat and general cargo. No full cargo char- 
ters were reported for Japan, and business 
was in very small parcels confined to liners 
that have been able to maintain the Confer- 
ence rates of $12 on squares and $16 on logs. 
In the China trade, several vessels have been 
fixed on lumpsum Shanghai, option Tsingtao 
and Cheefoo. Further orders are heard on 
lumpsum, and rates are said to work out in 
the neighborhood of $8 per thousand feet on 
lumber. Rates on the regular liners are in 
the neighborhood of $8.50 on lumber, and $12 
on logs. There have been numerous large 
parcels booked to the United Kingdom-Conti- 
nent on chartered vessels completing with 
wheat and/or general cargo. Liner rate re- 
mains at 55 shillings. Three fixtures were 
reported for Australia for March-through- 
June loading. Rates will probably work out 
at a little less than liner rates, which are in 
the neighborhood of $9 depending upon ports 
of call. One fixture for April loading was 
‘reported for South Africa, but rate paid was 
not disclosed. In the intercoastal trade, two 
or three vessels have been fixed from British 
Columbia to Atlantic Coast, with one carry- 
ing the option of St. Lawrence discharge at 
undisclosed rates of freight, which will prob- 
ably be less than the Conference rates of $14 
per thousand feet. 


LUMBER SHIPMENTS — Manifest records 
show that 2,614,323 feet of lumber was 
shipped outward through the San Francisco 
Bay area during March. Chief destinations 
were India, Australia, England and France. 


LUMBER RECEIPTS—During February 
18,395,900 feet of lumber was received at the 
Port of Oakland, compared with 13,786,670 
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feet in January, representing an increase of 
nearly 40 percent. In the first two months 
of the current year, lumber receipts totaled 
34,396,290 feet, compared with 23,751,730 feet 
in the corresponding months of the previous 
year. This activity in lumber shipping re- 
flects the corresponding activity being shown 
in the building industry of the Metropolitan 
Oakland district. Some 196,249,010 feet of 
lumber was handled at the harbor during 
1938, compared with 222,159,770 feet in 1937. 


REDWOOD—This market is reported to 
have opened up pretty well in the East— 
somewhat better than a year ago. Prices con- 
tinue at previous firm level. Stocks are in 
fairly good shape, with those of upper grades 
still somewhat broken at some mills. Tank 
and vat stocks are in good supply, with the 
market still dull. 


Spokane, Wash. 


INLAND EMPIRE PINES—Orders poured in 
this last week, justifying the expectation that 
better weather would bring better business, 
and made the largest total since early De- 
cember. One large mill reports the best 
single day’s orders in eight months. Prices 
remain the same, but weak spots are firming. 
Mills are all operating at least one shift. 
Stocks are badly broken, and will be worse 
before the new cut is available. 


LOG DRIVE—Starting on their 100-mile 
trip down the north fork of the Clearwater, 
to the mill at Lewiston, 15,000,000 feet of logs 
began to be peavied in the water yesterday 
by thirty rivermen under Lawrence Edel- 
blute, drive foreman. This drive of Potlatch 
Forests (Inc.) is the last great drive of the 
Northwest, and spectacular to a degree in this 
fast mountain stream, green walled by steep 
forested hills and rushing through rocky 
mountain gorges. Two wannigans, huge rafts 
with cabins on them, follow the drive and 
provide sleeping and eating quarters for the 
crews. 

BUILDING—In the first half of April, home 
building in Spokane has continued the spurt 
started in March, with the result that, despite 
the lag in January and February because of 
bad weather, home permits now total 150 
for a value of $528,015, as against 118 for 
$374,515 the same peroid last year. 


Portland, Ore. 


WEST COAST WOODS—Despite the gen- 
eral adverse aftect on business of the political 
unrest in Europe, lumber business in this 
area continues at a fairly steady pace. 


INTERCOASTAL—Fairly liberal bookings 
are reported this week, the business covering 
a considerable range of specifications for 
nearby and forward shipment. Prices are a 
trifle erratic on some items, it is said, but 
the current week’s orders indicate a firming 
tendency. This market is especially suscep- 
tible to conditions abroad. 


CALIFORNIA—The market has been some- 
what slower in the past fortnight. 


RAIL, LOCAL, NEARBY—These markets 
are fully steady, and the range of items under 
orders indicates a lively construction pro- 
gram, largely homes. Prices are stable. 


FOREIGN—With the United Kingdom a 
better customer, foreign business is larger. 
South America continues a customer, and 
some Oriental business is being done. 


Kansas City, Mo. 


SOUTHWEST MARKET — While the last 
thirty days witnessed some seasonal in- 
crease in sales, volume was not up to output 
of mills, consequently the production curtail- 
ment of the last two weeks was not alto- 
gether a surprise. Mills stocks, as a rule, 
are not burdensome, but a trend toward ac- 
cumulation is beginning to affect prices, 
which were steady to a shade easier last 
week. 

SOUTHERN PINE—Last week’s market 
feature was the posting of many minor price 
increases by smaller mills. Small mills have 
been the first to slash quotations, and now, 
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when big mills are maintaining a fairly 
steady level, small operators are attempting 
to boost prices. Heavy rains have virtually 
stopped operations in some parts of the 
South. 

WESTERN PINES—There was increased 
inquiry for Ponderosa. Shop grades have 
been moving slowly, but selects are meeting 
a better demand. 


OAK FLOORING—Sales of oak flooring con- 
tinue light. And price changes have. been 
unimportant. Production is being held down, 
because of unsatisfactory prices. Some re- 
duction in inventories has occurred. 


HARDWOOD — Buying is virtually at a 
standstill. Prices are steady. Production con- 
tinues low, and is mainly against order files. 


SHINGLES — The possible elimination of 
Canadian supplies for the next two months 
is the reason for price strength, though an 
additional reason is scarcity of good logs. 
Prices were boosted 10 to 20 cents a square. 
Best demand was for No. 1 16- and 18-inch. 


Tacoma, Wash. 


WEST COAST WOCDS—The lumber market 
here continues to be fairly firm, with some 
gains evident in virtually all departments. 
Particularly encouraging is the fact that a 
slight improvement is apparent in the export 
market, which has been poor for some time. 
The biggest improvement appears to be in 
the rail-served and local markets. Demand 
for doors appears to have improved some- 
what. Log supplies are adequate. 


Minneapolis, Minn. 


NORTHERN PINE—With production al- 
most at a standstill, and demand fairly active, 
mill stocks of a number of items, particularly 
low grade boards, are becoming depleted, and 
those of other items also are growing 
searcer. Sales and shipments this year have 
been far ahead of production. Retail dealers 
continue to place orders for mixed cars, with 
speedy shipment usually stipulated. Con- 
siderable material is going to the box and 
crating interests. Millwork manufacturers 
are gradually increasing their purchases. 
Prices have been holding firm. 


NORTHERN WHITE CEDAR—A cold spring 
season has retarded the sale of both posts 
and poles, but mixed cars are now moving to 
retailers rather freely. Rural telephone lines 
are certain to take a considerable number 
of poles, and a quantity of guard rail posts 
will be need. Little demand for ties is an- 
ticipated. Prices are steady. 


MILLWORK — Manufacturers report a 
slight increase in demand in the face of 
rather unfavorable weather. There has been 
much figuring on jobs. Prices remain un- 


| Norfolk, Va. 


NORTH CAROLINA PINE—Deman4d is light, 
for there is apparent everywhere a feeling 
of uncertainty over legislative action in 
Washington, and unsettled conditions in 
Europe. Forcing lumber on unwilling buy- 
ers has necessitated price concessions, which 
are made mostly by small operators, as the 
majority of mills are adhering firmly to their 
lists and some of them are considering clos- 
ing down until conditions become better. De- 
mand for the better grades has been some- 
what light, and mills have accumulated some 
surplus, but prices are holding rather firm. 
There has been a fair retail yard demand 
for No. 1 common lumber to be worked into 
flooring etc. Box plants are buying all the 
time, both air dried and kiln dried pine, and 
low grade poplar and tupelo gum, with 
prices unchanged from recent levels. Demand 
for rough stock box or No. 2 common and 
better, rough and dressed, has been very 
light. As new building operations are de- 
veloping slowly, retailers are taking only 
small quantities of box boards. The wood 


treating concerns are in the market all the f 


time for large sizes and timbers, rough and 
dressed, but few mills can supply them. 
There has been a slightly better demand for 
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mixed cars of small dressed framing, and 
prices are holding very firm. Air dried roof- 
ers have been rather quiet, and prices have 
weakened to $10 for 4-inch, $15.50 for 6-, 8- 
and 10-inch, and $16 for 12-inch, f. o. b. cars, 
Georgia Main Line rate. 


Warren, Ark. 


ARKANSAS SOFT PINE—There has been 
only a slight let-up in demand, but the Euro- 
pean situation has made some _ operators 
rather nervous, with the result they have 
pushed sales at the expense of price conces- 
sions ranging from 50 cents to as much as 
$2 on some items. Several contracts were let 
this week for revetment work on the Arkan- 
sas and White rivers which will insure a 
good demand for mattress lumber for several 
months. Most of the larger mills report only 
small stocks of 1x4-inch and 6-inch No. 2, 
with rather limited stocks of some other 
staple items. Heavy rains last week again 
slowed up logging operations. Although no 
actual log shortage exists, some mills hardly 
know from one day to the next whether they 
can operate. 


SOUTHERN HARDWOODS—The market is 
far from satisfactory. Lack of export busi- 
ness is forcing additional lumber on the do- 
mestic market. Although orders and ship- 
ments have steadily exceeded production, yet 
demand and prices have not improved nearly 
as much as they should. With many rivers 
and creeks reaching flood stage, production 
is likely to be reduced during the next sev- 
eral weeks. Hardwood flooring prices are 
badly mixed, those of certain grades vary- 
ing from as much as $1 to $5 between mills. 
No. 1 common white and red oak continue 
to be the best sellers, and are less plentiful 
than other items. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—Demand con- 
tinues inactive, but keeps ahead of produc- 
tion, so that the statistical picture remains 
healthy. Mills throughout the South report 
orders around 48 percent of capacity, with 
output around 43 percent, and shipments sta- 
tionary at 52 percent. Many of the woods 
are going begging, but others are in fairly 
heavy demand. Gum is being bought. The 
oaks are not as strong as they were several 
weeks ago, partly because of the crises in 
Europe, and partly because flooring mills are 
not buying in as great quantity as they did 
earlier in the year. Prices continue low, as 
they have been for a year, but firm. 


HARDWOOD FLOORING sales have fallen 
short of expectation. Disturbances in Europe 
have had their effect on the pace of building, 
although residential contracts continue about 
65 percent above 1938. While orders for the 
last several weeks were lower than produc- 
tion, inventories of hardwood flooring are 
still considerably lower than they were a 
year ago—being at present under 92,000,000 
feet for mills with a normal weekly output 
of 16,500,000 feet. These mills now have 
orders on hand for 52,000,000 feet of flooring. 


Birmingham, Ala. 


SOUTHERN PINE demand has shown un- 
expected sluggishness. Yards are hesitating 
about laying in stocks, with their customers 
out of the market. New projects, other than 
Governmental, are limited to small residence 
construction, new or replacement. Indus- 
trial demand, principally for container stock, 
has been increasing. Shipments have been 
held down by bad weather. Stocks of air 
dried dimension have been decreasing, so 
kiln dried is being ordered. Mill stocks in 
general are low, and small mills will not 
have much to offer for the next 90 days. 
Prices quoted by larger mills on lower grades 
show little change. Stocks bringing the best 
prices are end-matched rift flooring and trim. 
Sheathing and subflooring from larger mills 
eased off about $1, and small-mill prices are 
$2@3 lower. But dimension has held fairly 
well, because of shortage of desirable stocks. 


Amemcanfiumherman 


No. 1 common dimension advanced an aver- 
age of $1, but in No. 2 the 2x10- and 2x12- 
inch lost about the same. Air dried No. 2 


common dimension, S48, was $16@22, and 
the same sizes in No. 1 range $20@26. No. 3 


common 1x6-inch strips, worked as wanted, 
are $12, while the No. 2 remained about 
$18@24. Flooring in general held fairly well 
to March base price. 


RED CEDAR SHINGLES advanced about 
10 cents per square. Reports indicate that 
Canadian stocks may be off the market in 
another ten days. 





World Exports in January 


BrussELs, BELGIUM, March 30.—According to 
the “Monthly Bulletin of the Comité Interna- 
tional du Bois, the international sawngoods mar- 
ket records a still firmer tendency. The second 
stock note for 75.000 standards issued by Ex- 
portles on Feb. 18 met with a marked success, 
although the prices were 10 shillings higher 
than those of the first list. The quantities offered 
in the Russian stock notes published in the 
Dutch and French markets were also disposed 
of without any difficulty. The same applies to 
the Scandinavian and Polish shippers, who sold 
very important quantities of timber; by the be- 
ginning of March, the Swedish, Finnish and 
Russian shippers had already placed 40 percent 
of their European Timber Exporters’ Confer- 
ence quotas, and Poland as much as 50 per- 
cent. Great Britain purchased from 800.000 to 
1,000,000 standards, whilst The Netherlands con- 
tracted for considerably more than half of the 
import requirements expected for this year. 
Frence and Belgium placed orders for much 
more timber than at the same time last year. 
Germany has placed important contracts with 
Finland, and her negotiations with Central 
European suppliers are in an advanced stage. 
turopean and North American Timber Ex- 

ports in January, 1939 


Sawn Softwood 
Total (Boxboards 
Exports Included) 





Country of Cubic Cubic 

Origin Metres Metres Standards 
NOPWAY ....cc0ee 16,076 ,181 1,323 
BWOGGM ss ccvesss 206,075 196,864 42,137 
eo ree 158,586 139,067 29,766 
SS eae 53,58 25,224 5,398 
Esthonie ........ 7,000 2,878 616 
OD See 31,412 13,170 2,819 
eo ee 15,799 6,662 1,426 
POPRME 5b ech éceee 171,078 91,001 19,478 
Czechoslovakia .. 121,481 21,762 4,658 
Austria (Germany) 2,542 995 213 
Yougoslavia .... 107,569 49,972 10,696 
Roumania ...... 145,028 91,679 19,623 
| eee 743,413 420,886 90,087 
Was WR TMG -<lalors wes ae 227,619 120,018 25,689 

OURS | iwswaunas 2,007,262 1,186,359 253,929 





African Rate Cut May Bring 
Charge of Dumping 


New Orteans, La., April 17.—In comment- 
ing on the fact that Conference lines serving 
South Africa from the Gulf ports have effected 
reductions of $3 per thousand on pine, $5 on 
unbundled and $3 on bundled hardwoods, Harry 
A. Black, of R. W. Hillcoat & Co., lumber ex- 
porters, says there is no freight condition to 
warrant a decline of $5, and that South Africa, 
having an anti-dumping act, feels that its anti- 
dumping clauses should be put into effect against 
both automobiles and lumber. 

Prevailing rates on pine lumber and timbers 
have been extended through June 30 by the 
Gulf-United Kingdom Conference. The rate 
to Liverpool, London and Manchester is $16 
per thousand su. ft.; to Glasgow, Avonmouth 
and Newcastle, $19.50; to Dublin and Bristol, 
$20.50. The rate to Hull and Belfast was con- 
tinued open as also to other United Kingdom 
ports; 
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erica’s Lumber Centers EVANS 


Hardwood Flooring Co. 


3900 Chouteau Ave., St. Louis, Mo. 


Wholesale Distributors 


mapte FIOOFING 


Maple 
Cedar closet lining, Oak Thresholds, 
Stair Treads, Moulding, Etc. 





In order to render prompt service, we 
carry in our St. Louis warehouse from 
one-quarter to one-half million feet of 
Northern Hard Maple, and Southern 
Oak Flooring from selected out-of-state 
mills, every bundle grade and trade 
_— N.O.F.M.A. and M.F.M.A. Certi- 
ed. 


“FOR QUALITY AND SPEED, 
LET US KNOW YOUR NEED” 





Ask Your Wholesaler 
for “ALGER” BRAND 
LONG LEAF SHED & YARD STOCK 
MOULDINGS, LATH, SHINGLES. 
The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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make the HEATILATOR 
Fireplace £asier to Sell 


Check these 8 big features and see for your- 
self why the Heatilator Fireplace is easier to 
sell—why you should recommend it for every 
fireplace job. 


1. The Heatilator Fireplace circulates 
heat; will not smoke. 


2. Warms every corner of the room and 
even adjoining rooms. 


3. Cuts heating costs spring and fall. 
4. All the heat needed in mild climates. 
5. Makes camps usable weeks longer. 
6. Solves the heating problem in 
basement rooms. 
7. Saves labor, saves materials. 
8. Adds very little to fireplace cost. 
WRITE for latest dealer information. If you 
are a new dealer we will ship a Heatilator with- 
out obligation, subject to your customer's in- 
spection and approval. 
HEATILATOR CO. 
884 E. Brighton Ave., Syracuse, N. Y. 


HEATILATOR Fireplace 
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Amemcanfiumberman 


Eastern Trade News 


[F. J. Caulkins | 


Boston, Mass., April 17.—New residential 
construction the first third of the year has 
scarcely held up to the volume attained in the 
same period one year ago. In the metropolitan 
area around Boston, which includes Suffolk, 
Middlesex, Essex and Norfolk counties, there 
was a small gain in residential contracts in 
January and February, but March permits for 
new homes and remodeling totaled $4,318,331, 
which was $1,353,874 below total for March one 
year ago. These figures are compiled from 
reports from the 39 cities and 16 larger towns 
of the State. They do not include Federal 
or engineering contracts or road building. It 
is current belief in well informed lumber and 
banking circles that the latter half of the year 
will produce a real upward surge in building 
activity. At the twenty-sixth annual confer- 
ence of New England Building Officials held 
at the Statler last week, State Director Malley, 
of the Federal Housing Administration, made 
the definite statement that “applications for in- 
sured mortgages on new homes in the previous 
week were six and one-half times the number 
listed in the corresponding week a year ago.” 
The average of these loans he placed at $4,300, 
which indicated a trend toward houses in the 
price range of $5,000-$6,500 each. His daily 
contacts with the loaning banks convinced him 
that the financial side of home building was 
no longer a problem, for the banks are press- 
ing for an outlet for their funds, and are ready 
“to go to town” and will gladly finance home 
building under the FHA plan with 4% percent 
loans. 

Labor unrest is causing concern in trade 
circles. A three-day strike of Rhode Island 
carpenters ended on April 5 when they agreed 
to complete all present work at $1 an hour, 
and to receive $1.17 an hour for all work 
started after April 1. A strike of more than 
5000 truck drivers and helpers operating in 
southern New England brought highway truck- 
ing to a standstill through March, though it 
did not affect the lumber movement in the 
Boston area. At the moment, 2,800 fuel truck- 
men in this State are on strike. All wage 
matters have been settled, but the unions insist 
that the next contract shall terminate on Dec. 
31 when fuel is most needed, while the 34 
employing companies have fixed April 1, 1940, 
as the effective date. The possibility that all 
truck transportation will be halted, gravely 
concerns the lumber industry. 

A British Columbia shipper of red cedar 
shingles is authority for the statement made 
to me that, in the event that the Parliament 
at Ottawa does not promptly ratify the United 
States-Canadian trade pact, the shingle quota 
permitted to enter the United States in the 
first half of this year will continue on the 
same basis as in the six months period from 
July 1 to Dec. 31, 1938. This quota limitation 
will be exhausted early in May. 

Log salvage activities of Federal Forest 
Service and of State organizations in clearing 
New England woods of the down logs and 
slash left in the wake of the September hurri- 
cane, are proceeding at top speed. The Massa- 
chusetts Governor has just appointed a Timber 
Salvage Committee to co-operate with Federal 
forces. It will at once put eight contact men 
in the field to visit all forest areas in the State 
to check conditions and map essential assistance 
to operators both in salvaging their logs and 
in reducing the fire hazard. U. S. Forest 
Service officials have just uncovered a new 
hazard; there have been daily thefts of milled 
lumber at the remote storage sites, and the 
officials have found it necessary to place guards 
at many locations. The Government now owns 
250,000,000 feet of logs in both wet and dry 
storage. 

WEST COAST WoOODS—There has been 
very little buying of yard schedules calling 
for direct mill shipment, and distributors are 


avoiding so far as possible the loading of 
transits beyond current needs. Wholesale 
yards are carrying no embarrassing surplus; 
the same is true of the terminals. A few 
“distress” lots have been moved at slight 
price concessions. On mill-shipment orders 
of fir dimension, the market holds steady at 
the $10.50 discount from page 16 of the West 
Coast list, though mill prices are reported 
to be 50 cents to $1 higher than in late March. 
It is felt here that this price strength at the 
mills is due more to threatened labor troubles 
than to any excess of orders over current 
production. There is very little hemlock mov- 
ing from the mills, and few unsold lots are 
available at Atlantic Coast ports. The differ- 
ential below fir is $2.50. There is ample 
vessel space available, and the intercoastal 
rate continues at $14. 

EASTERN SPRUCE—Southern New Eng- 
land yards and industrials have since April 1 
submitted more inquiries and placed more 
schedules with the mills than have the sec- 
tions farther north, and several projects 
to restore shore properties damaged or de- 
stroyed by the September hurricane in Con- 
necticut and Rhode Island are already calling 
for lumber at the yards. Northern mills 
have booked considerable new business in the 





Honduras Mahogany Dried in 


New Kilns at New Orleans 


New Orteans, La., April 17.—The Freiburg 
Mahogany Co. of Cincinnati, Ohio, which 
operates a complete sawmill and veneer plant, 
here, has a world-wide reputation for the pro- 
duction of Central American mahogany. The 
company, specializing in mahogany for the past 
35 years, obtains most of its logs from British 
Honduras, where an office is maintained at 
Belize, under the direction of R. H. Eyles. The 
logs are shipped to the New Orleans plant in 
cargo lots and are both air-dried and kiln- 
dried before being stored in special warehouses. 

The company has recently installed two 
Moore cross-circulation kilns, here, in order to 
assure proper seasoning of its products. The 
kilns, situated just behind the Mississippi River 
levee, are double-track, of brick and tile con- 
struction, and are equipped with Moore’s fire- 
proof doors. As the mahogany to be kiln-dried 
ranges from thicknesses of 8/4 to 20/4 and must 
be precision dried, automatic control instru- 
ments have been installed to regulate thermo- 
statically the drying elements at all times. Each 
of the kilns is controlled separately, making pos- 
sible a flexible operation. 

Harry Freiburg, for many years a leader in 
the mahogany industry, is founder and presi- 
dent of the concern. He is also president of 
the Mahogany Association and an official of 
National Lumber Exporters Association. James 
Rauh is secretary-treasurer, and Frank Czerny 
is superintendent of the New Orleans plant. 
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past ten days, and the winter mills are well 
sold ahead. The summer mills will start up 
in about six weeks, or when the new log 
drives reach the booms. There is talk of an 
early advance in spruce dimension prices 
from the base of $29@31 for the small 
scantling sizes, 2x3- and 4-inch, that has held 
through the winter months. Heavy snow in 
northern Maine and eastern New Brunswick 
has retarded drying on the mill yards, and 
some shippers have moved all of their sea- 
soned boards. This situation will right itself 
in another month with the arrival of warmer 
weather. Six- and T-inch rough and dry 
boards are held at $33@35, with the dressed 
and matched in these widths quoted $1 lower. 


LATH AND SHINGLES—Standard spruce 
lath are more active, with the 1%-inch at 
$3.50 @3.75 delivered at Boston rate points, and 
the wider size at $4@4.25. Eastern white 
cedar shingles are moving freely at $4.15 @4.25 
per square for the top grade of extras, 
$3.65@3.85 for clears, and $3@3.25 for 2nd 
clears. The downward trend of prices for 
West Coast red cedars has been halted after 
a series of dips, and there has been some 
slight recovery. Delivered by rail at New 
England points, the 18-inch No. 1 Perfec- 
tions are quoted at $4.90, with the 18-inch 5X 
No. 1 at $4.47; No. 2, $3.62, and No. 3, $3.12. 
British Columbia shippers make comparable 
prices of $5, $4.47, $3.57 and $3.07. From spot 
stocks at Boston yards, small lots to dealers 
sell at a range of $5.20@5 for Perfections; 
$4.67@4.50 for 5X No. 1; $4.10@3.85 for No. 2, 
and $3.35@3.20 for No. 3. 


EASTERN HARDWOODS—A checkup of 
production at the larger Adirondack plants 
shows a drop of fully 50 percent from the 
totals of 1937 and 1938, and much of the out- 
put for the rest of the year is already covered 
by orders. Prices for inch FAS maple or 
birch to the furniture factories and wood- 
workers are quite steady at $78@80, with the 
2-inch $10 higher. The season for maple at 
the wood heel shops is drawing to a close, 
with many orders for heel maple unfilled, 
as dry kiln capacity fell far short of re- 
quirements. There have been some cancella- 
tions, as shippers were unable to make de- 
liveries of the new sizes, 2%-inch and 9/4. 
The old standard 2-inch has been little called 
for. While the mills have been able to pro- 
duce and pile the thicker sizes, they could 
not be kiln dried before the shoe and heel 
season ended. 


PINE BOXBOARDS—The manufacturers 
will hold their spring meeting at Manchester 
next Thursday, when a combined stock sheet 
will be ready. Salvaging logs downed by 
the September hurricane will carry holdings 
above normal. Inch round edge shows a 
wide price range, and has sold as low as $10 
and not higher than $14 at the mill yards. 
Very little of this type is being produced by 
the Federal log salvage groups. 


A branch office and warehouse at Cambridge, 
Mass., has been opened by C. A. Mauk Lumber 
Co. of Toledo, Ohio, with Robert O. Barber, 
of Newton Center, as manager. For some 
years Mr. Barber has been in charge of the 
eastern business of a Seattle shipper of stained 
shingles. He has secured the services of David 


B. Hawley, of Needham, a native of Newton, 
Mass., who for many years was located on 


Left—Thick British Honduras mahogany dried successfully in kilns of the Freiburg Mahogany Co., New 


Orleans. 


Right—Air view of the New Orleans plant, showing the mill and dry kilns at the extreme right 
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the West Coast. Its location at Erie and 
Albany streets in Cambridge has spur track 
connections. 


Harold S. Fuller, of Winchester, Mass., long 
identified with the Boston market as a manu- 
facturer of mahogany and now the executive 
head of the Bicknell & Fuller Paper Box Co., 
has been chosen to head the Winchester com- 
munity chest campaign. 

Harold Culter, sales manager Hammond 
Cedar Co., of Vancouver, B. C., arrived in 
Boston late last week for a conference with 
the company’s New England representative, 
R. J. Evans. 

T. J. McHugh, president and manager of 
sales of the Atlantic Lumber Co., of Boston, 
left April 12 for a brief stop at the company’s 
branch yard and office in Buffalo, from which 
point he will move on to Cincinnati to attend 
the spring meeting of the Appalachian Hard- 
wood Manufacturers. He will then visit the 
five southern hardwood operations of the com- 
pany. He reports domestic business in south- 
ern hardwoods as well below normal, though 
each month this year has been 50 percent better 
than the corresponding one last year. Foreign 
orders, on the other hand, are steadily increas- 
ing in volume. Fred Gillespie, who has been 
abroad since early February, will remain an- 
other month, as he has been booking substan- 
tial orders, particularly at English and French 


centers. 
NEW YORK, N. Y. 


The belated arrival of normal spring weather 
has resulted in volume of business booked thus 
far in April being well below normal. There 
is a fair volume of stock moving to develop- 
ment housing projects in upper Long Island 
and in eastern Jersey, and the coarse framing 
lumber and boards for most of these jobs are 
being trucked direct from the waterfront or 
railroad sidings. The privately financed single 
home for owner occupancy does not loom large 
in yard sales, and the lack of activity in this 
type of construction is charged against un- 
favorable weather. 

A total of thirty ships from the West 
Coast are listed to arrive at the local ter- 
minals through April, including several heavy 
consignments loaded at British Columbia 
ports. Most of this lumber is hauled away 
to dealer yards or direct to the jobs in filling 
old orders. Other lots go to the wholesale 
yards in rounding out assortments, leaving 
no more than a normal volume of unsold 
parcels in storage. Rumors of impending 
strikes at several West Coast mills have served 
to strengthen mill prices, and local distribu- 
tors are holding quite steady at the $10.50 dis- 
count from page 16 of West Coast list No. 32 
for ordinary dimension schedules delivered at 
the docks here. There are offerings at the 
$11 discount, but few orders are being booked 
at that figure. Small lots of dimension from 
local storage sell to dealers a discount of 
$4@5 for lengths up to 20 feet. There is an 
ample though not excessive supply of fir and 
hemlock boards, mostly fir, that sell freely 
at $25@25.50 for No. 2, with the No. 3 boards 
averaging $2 less. For the B. C. 50/50 boards 
—half No. 1’s and half No. 2’s—the range 
appears to be $25.50@26 at the dock. 

There have been sales of dimension and 
random spruce, yard sizes, with little demand 
for boards, though there have been sales of 
dressed and matched dry boards by car at 
$33.50@35. Small dimension sizes, 2x3- and 
4-inch in lengths un to 20 feet, delivered at 
Harlem River points, sell mostly at $30@ 
32.50. The small number of active mills in 
Maine and New Brunswick report order files 
that will absorb production well through May, 
when the new log drives coming to the sum- 
mer mills should be arriving. As the log 
cut in the eastern Provinces is known to be 
well below normal, and the probable outlet 
for spruce deals in the English market 
through the current season is yet to take 
form, the amount of Provincial spruce that 
will seek a market in New England and New 
York through 1939 is still uncertain. 

For North Carolina pine boards, particu- 
larly of the box grades, demand is sluggish. 
There is an outward show of price strength, 
but as in all of the southern pines, also hard- 
woods, this is said to be merely a refiection 
of the attitude of the mills as they resist any 
downward price trend while costs are stead- 
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ily advancing due to the effect of the “Wage 
and Hours” law. The western pines are 
slow, and prices are highly competitive, with 
most sales at concessions of $1@2 from mill 
lists. 

The chief activity of National-American 
Wholesale Lumber Association centers upon 
preparations for the forty-seventh annual 
convention at the Westchester Country Club 
on June 6 and 7. The Lumber Trade Golf 
Association will be domiciled at the same 
spacious clubhouse during the same period, 
its dates being from June 4 to 8. 


Buffalo, N. Y. 


The lumber trade continues quieter than 
oftentimes at this season, owing, in the opin- 
ion of many lumbermen, to uncertainties sur- 
rounding affairs both in this country and 
abroad. Private capital is reluctant to en- 
gage in construction of new homes in larger 
cities, owing to the high taxation, but a fair 
amount of home building is being done in 
suburban communities and more will be 
started when the weather becomes more 
settled. Lumber prices in most cases are un- 
changed. Southern pine roofers declined 50 
cents recently, but are now steady. 


HARDWOOD demand has not picked up 
to any large extent, and is largely confined 
to immediate needs of consuming plants. 
Numerous small orders for hurried delivery 
are being received by wholesalers, indicating 
that consumers’ stocks are quite low. Hard- 
wood prices are showing little change. Mills 
seem to have no large stocks. 


WESTERN PINES—Strength is shown in 
common grades of Ponderosa and Idaho pines, 
and the mills are reported to be getting short 
of stocks for prompt shipment. Some mills 
are said to have had rather large stocks of 
Ponderosa uppers, on which they made some 
concessions in prices. Retailers are not dis- 
posed to buy much ahead, though most of 
them have light stocks. 


NORTHERN PINE is holding firm, as mills 
have smaller stocks than sometimes at this 
season. The outlook is for increased strength 
in the market as building demand increases. 
Industrial business is light, as many plants 
are not inclined to buy beyond immediate 


needs. 
Baltimore, Md. 


NORTH CAROLINA PINE—With favorable 
weather, building demand has improved de- 
cidedly. Competition remains very keen, and 
prices have not been impressively lifted by 
the Wage-and-Hour law. Stocks are at 
levels that allow for good selection, but 
troublesome accumulations are being avoided. 
The box manufacturers are operating even 
on Saturdays, and are buying rough stock 
accordingly. ” 

LONGLEAF PINE—Demand has shown a 
definite improvement, but has not assumed 
proportions which the more optimistic had 
envisioned. The requirements of many of 
the larger consumers are asserting them- 
selves. 

WESTERN WOODS—The market for fir, 
spruce, Idaho white pine and other species is 
just about holding its own as to volume with 
prices at least holding at recent levels. 


HARDW OODS—The movement is of much 
the same proportions as for some time. World 
unrest affects the export business very de- 
cidedly, of course, but also the domestic sit- 
uation. The quotations are little, if at all, 
changed. 





Plywood Manufacturer Opens 


Two More Warehouses 


HoguiaM, Wasu., April 15.—The Harbor 
Plywood Corp., here, has announced the open- 
ing of two new distributing warehouses in Flor- 
ida, at 66 N. E. 24th St., Miami, with Ed F. 
Crawford as manager, and at 104 Eleventh St., 
Tampa, with Fd B. Branch as manager. Ralph 
C. Clark, manager of Harbor’s Jacksonville 
distributing warehouse, is in charge of the 
Florida territory. With the addition of these 
facilities, Harbor has added to its efficient serv- 
ice in Super-Harbord and Harbord plywoods 
in fir, redwood, pine, lauan, and Sag-Nott doors, 
as well as supplementary hardwood panels, sup- 
plies, and accessories. 
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SAVES TIME and LABOR 


You can have 10 days to prove it and it 
won't cost you ONE CENT. Stood the test 
and PROVED its labor saving advantages to 
users who know woodworking machinery for 
over TWENTY YEARS. 

Compare MASTER Construction, Simplicity, 
Accuracy and easy Operation. 

Get Complete Facts—TODAY. 


The Master Woodworker Mfg. Co. 
Brush & Congress. DETROIT MICH. 


Convenient Time Payment Plan 
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mills for the corresponding period of 1938: 


Amemcanfiimberman 
NATIONAL PRODUCTION, SHIPMENTS and ORDERS 


Wasurnoton, D. C., April 15.—Following is the National Lumber Manufacturers’ Association's report for two weeks ended April 8, and for 
14 weeks ended that date, covering mills whose statistics for both 1939 and 1938 are available, and percentage comparison with statistics of identical 





Av. No Production Percent 
TWO WEEKS: Mills 93 of 1938 
Softwoods: 
ED 26% es ceceneeceees Vebcbenenes « 32 62,608,000 110 
EE £646.6606b 006666000 06080 60 Sed 080408 143 182,919,000 111 
WOSGGER PING cccsccccccccces ee ee ee 115 110,109,000 114 
SE, SOOO 2. 5 ck bccesnesededeseeeee 13 13,630,000 138 
SED SEIN coco eeeesceccos seeeesoectee 10 4,996,000 SO 
PTO TTC TTC TT CLT 10 582,000 19 
POOUEMOSE TEGMRIOOE cc ccc cccccccestvececvcsecse 19 2,770,000 154 
IE, 5c Gxigwent 4 cag eee KOtee bree 432 377,614,000 111 
Hardwoods: 
BOGEMOTR TIRTOWOOSS 6 cc cccccccecccesoccesves 768 8,526,000 5 
POOR UES Es GHP WOOES oc ccc ceccccivccccesteces 19 4,298,000 57 
Total Hardwoods ....ccccccccccccecs Koenind 87 12,824,000 78 
WOE TEE cvccccccecccecesecosees ‘ 500 390,438,000 110 
Oak Flooring isonawew ecw CbWSGCCRCHSE CEO 65 12,609,000 2 
Maple Flooring ............ A ‘ceeaenededue 14 1,680,000 114 
FOURTEEN WEEKS: 
Softwoods: 
Southern Pine .....ccceccccecccecs ccccccccce 128 38,179,000 103 
J SU ee ee eee 143 1,218,602,000 119 
EE SE cinco e be cbedeweedenetcsabonsenene 118 560,959,000 133 
CR, PUOWIOGE oc oc ccccessecccdecsccesec 13 91,531,000 122 
SOuthePn CHPPESS ..ccccccccccccsccvsccccees 10 37,860,000 103 
PEED PEE feb ccc ceddorscceseveceegcésete 10 3,640,000 st 
NWortherm Hemlock ...ccccccccvccccccccccecs 19 19,612,000 100 
COED vccccciceccusiceceeneswens 441 2,370,383,000 118 
Hardwoods: ‘eit _— 
DOR DOPE WOOGS cc cicedecvescccecasoene ‘71 64,271,000 95 
NOPreRePm TAFE WOOCES ...cccccccccccccccsesces 19 40,193,000 70 
DD TN OOGD 6 obec sccccdccerececesecee 90 104,464,000 S3 
Se PE £6 Se ch iaos Hee e6 86s HOT ETEERS 512 2,474,847,000 116 
SOE TTT eT Or Ce re Te 65 91,276,000 108 
pe) Serer ire re re 14 12,477,000 121 


tUnits of Production. 


April 22, 1939 











Shipments Percent Orders Pereent 

1939 of 1938 1939 of 1938 
64,704,000 135 65,880,000 135 
193,884,000 119 201,878,000 135 
116,335,000 116 125,890,000 139 
17,220,000 113 16,144,000 109 
5,076,000 7% 4,029,000 91 
4,060,000 132 4,358,000 103 
3,711,000 154 2,797,000 140 
404,990,000 120 420,976,000 134 
12,614,000 141 10,977,000 133 
3,900,000 177 3,879,000 203 
16,514,000 148 14,856,000 146 
421,504,000 121 435,832,000 134 
14,435,000 129 10,717,000 97 
2,284,000 128 2,099,000 140 
433,208,000 100 450,055,000 104 
1,225,773,000 114 1,248,839,000 11: 
798,907,000 109 760,426,000 102 
95,095,000 12 102,962,000 108 
33,978,000 102 29,249,000 108 
24,481,000 11: 26,589,000 110 
19,904,000 155 21,936,000 132 
2,631,346,000 110 2,640,056,000 108 

85,543,000 138 86,407,000 13 

26,608,000 147 24,568,000 140 
112,151,000 140 110,975,000 139 
2,743,497,000 111 2,751,031,000 109 
92,093,000 103 99,949,000 105 
12,903,000 116 13,745,000 121 





Southern Pine Statistics 


[Special telegram to AMERICAN LuUMBERMAN] 
New Organs, LA., April 19.—Following is a 
summary of reports from southern pine mills 
for two weeks ended April 15: 


Average weekly number of mills, 126; 
Units,; 106 


Total for 

Two Weeks 

Three-year average production*... 65,273,000 
ee 61,918,000 
EE ETT ree 61,395,000 
TE ere 59,689,000 


Number of mills, 128; Units,7 105 
On April 15, 1939 


69,477,000 
445,634,000 


Unfilled orders 
Unsold stocks 


*October, 1935, to October, 1938. 
Unit is 309,000 feet of “3-year average” 
production. 


Western Pine Summary 


PortLanp, Ore., April 15.—The Western Pine 
Association reports as follows on operation of 
identical Inland Empire and California mills 
during the two weeks ended April 8: 


Report of an average 115 mills: 
Total for 2 Weeks Ended 


Production 
BRIPMONRES .ccvces 
Orders received 


110,109,000 
116,335,000 
125,890,000 


April 8,1939 April 9, 1938 


96,688,000 
100,027,000 
90,540,000 


Report of an average of 112 mills: 


Unfilled orders 
Gross stocks 


April 8, 1939 
164,361,000 


1,420,931,000 


April 9, 1938 
137,408,000 
1,456,266,000 


Report of 112 identical mills: 


Production 
Shipments 
Orders 


1939 


566,836,000 
792,174,000 


751,479,000 


c——Total for Year———_, 
1938 


424,230,000 
732,071,000 
737,911,000 





Relation of Unfilled Orders to Stocks 


WASHINGTON, 


D. C., April 17.—Following is statement for nine groups of identical mills and 


two groups of hardwood flooring plants of unfilled orders and gross stock footage on April 8: 








No. of Unfilled Orders Gross Stocks 
Softwoods— Mills 1939 1938 939 1938 
Ph hc icieeecdnenoe een 115 71,255,000 57,730,000 497,983,000 510,576,000 
PE icitetoesecueendeeoes 143 324,687,000 300,876,000 935,319,000 969,042,000 
PP cscsceesvevescevese 112 164,361,000 137,408,000 1,420,931,000 1,456,266,000 
California Redwood ............. 3 35,352,000 46,551,000 294,453,000 311,434,000 
Southern Cypress ........... e 10 5,085,000 4,444,000 201,574,000 188,169,000 
ED anh a bok 666 04d Ke OS 10 6,807,000 6,726,000 131,639,000 154,906,000 
Northern Hemlock® ........... " 15 10,327,000 8,007,000 114,210,000 110,441,000 
Total Softwoods ............ 418 617,874,000 561,742,000 3,596,109,000 3,700,834,000 
Southern Hardwoods .......... ‘ 68 32,147,000 30,380,000 217,137,000 242,319,000 
Northern Hardwoods® ........... 16 13,053,000 14,153,000 139,422,000 142,490,000 
Total Hardwoods .......... oo 8&4 45,200,000 44,533,000 356,559,000 384,809,000 
PE cccccccecerees * 487 663,074,000 606,275,000 3,952,668,000 4,085,643,000 
Flooring— 
ak Filoorin TYTTTTT TTT TTT. 75 52,650,000 34,930,000 91,921,000 84,564,000 
Maple VICOFINE ccccccccccccecce 13 8,942,000 7,094,000 13,164,000 13,678,000 
*Unfilled orders reported by 15 and 16 mills; stocks by 17 mills. 7Units. 


West Coast Review 


[Special radiogram to AMERICAN LUMBERMAN] 


SEATTLE, WasH., April 19.—The 143 West 
Coast Lumbermen’s Association mills, giving 
production, shipments and orders during the 
two weeks ended April 15, reported: 
Production 184,673,000 


Shipments 194,727,000 5.44% over production 
Orders 207,432,000 12.32% over production 


A group of 143 mills, whose production re- 


ports for 1939 to date are complete, reported 
as follows: 


ames weekly cut for fifteen weeks 


NY yaar at hasan. eral. Se ew a oI OR Oa es 87, 268,000 

SUN a: alti ace ies-ane a Swati alate aloe 73,513,000 
Average cut for two weeks ended 

Ne. oka Goda ce Gonerene aes 92,337,000 


A group of 143 mills, whose production for 
the two weeks ended April 15 was 184,673,000 
feet, reported distribution as follows: 





Unfilled 
f Shipments Orders Orders 
ee 82,231,000 85,752,000 101,667,000 
Domestic 
cargo.... 76,983,000 83,445,000 161,821,000 
Export - 14,081,000 16,803,000 61,522,000 
Local . 21,432,000 BENE | ovicewes 
194,727,000 207,432,000 325,010,000 


A group of 143 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1938 and 1939 to date, reported as 
follows: 

Aver. for 2 
wks. ended Aver. for 15 wks. ended 


April 15, April 15, April 16, 
1939 1939 1938 
Production 92,337,000 87,268,000 73,513,000 
Shipments 97,364,000 88,580,000 77,200,000 
Orders 103,716,000 90,108,000 78,636,000 





“Tomorrow Town” at the New York World’s 
Fair reveals how the community of the future 
will function. The “Town” covers five acres. 
Fifteen homes are being erected to give spec- 
tators an idea of what to expect for prices rang- 
ing from $3,000 to $17,000. 
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Newsy Notes of Persons and Places 


and OFFICE 








Arthur |. Detroy, formerly with the 
Mechanics Planing Mill Co. in Evansville, Ind., 
has become estimating engineer for the Luhring 
Lumber Co., Inc., in the same city. 


Dennis Reardon, who went to Tacoma, 
Wash., a year ago from Butte, Mont., has been 
named manager of the retail merchandising de- 
partment of the Reliance Lumber Co. in Ta- 
coma, 


L. O. Taylor, general manager Shevlin Pine 
Sales Co., Minneapolis, and N. H. Morgan, 
New York, district sales manager for the com- 
pany, were in Buffalo recently in the course of 
an eastern trip. 


Hal R. Dixon, president of the Spokane 
Hoo-Hoo Club and manager of the Western 
Pine Manufacturing Co., Ltd., Spokane, Wash., 
will spend the next two months on an eastern 
business trip for his company. 


Freeman Lathrop, Norman, IIl., has gone to 
Memphis, Tenn., to fill a position with H. M. 
Spain & Co., timber estimators.- Mr. Lathrop 
received his degree from the forestry school of 
the University of Michigan. 


G. A. LaVallee, president of the Marietta 
(Ohio) Paint & Color Co., sailed from New 
York, April 7, for an extended trip to the West 
Indies where he will meet with the company’s 
Havana and Central America representatives 
and distributors. 


Miers C. Johnson has been named president 
of the Burton-Lingo Co. which has headquarters 
in Fort Worth, Tex. He formerly worked for 
the company and managed several of its retail 
lumber yards. He succeeds Willard Burton as 
head of the organization which has over thirty 
branches. 


L. C. Blades of the Foreman-Blades Lumber 
Co., Elizabeth City, N. C., was in Baltimore, 
Md., several days ago to visit his son, who 
looks after the dock at which the corporation 
receives stocks of North Carolina pine. Mr. 
Blades reported that business is fairly satisfac- 
tory, and better than had been expected. 


Axel H. Oxholm, managing director of Pa- 
cific Forest Industries, has been named general 
chairman of a committee of distinguished citi- 
zens of Tacoma, Wash., who are making ar- 
rangements for the visit in Tacoma, May 23 
and 24, of Crown Prince Olav and Crown 
Princess Martha of Norway. Included among 





ee? 


ae 


the committee members is Norton Clapp, secre- 
tary of the Weyerhaeuser Timber Co. 


Harry T. Trotter, Syracuse, sales representa- 
tive of the Holbrook Lumber Co., Springfield, 
Mass., was in Buffalo, N. Y., April 14 to 
attend his mother’s funeral. The services were 
conducted by Rev. Harold C. Kelleran of North 
Tonawanda, formerly of the Trotter-Kelleran 
Lumber Co., Buffalo. 

On a tour of eastern lumber centers, Henry 
Swafford of E. J. Stanton & Son, Inc., Los 
Angeles, Calif., visited Baltimore, Md., recently. 
He makes a practice of going to Baltimore 


about every five years. While in Baltimore, 
he called on the MacLea Lumber Co., and the 
Kidd & Buckingham Lumber Co. 


M. Stanley Acree has become the owner of 
the Home Lumber Co. in Bucyrus, Ohio. 
Charles Ackerman, who has been the firm’s 
proprietor, is retiring. Mr. Acree has seven- 
teen years of experience in the lumber and 
millwork business, and hopes to make some 
general improvements in the yard. 


Announcement has been made by the Western 
Retail Lumbermen’s Association that after 
April 17 the Spokane office will be located in 
room 510, Empire State Building. It formerly 
was located in the Jones Building, which re- 
cently has been acquired by the Government to 
be occupied by an addition to the postoffice. 


The Benson Bros. Lumber Co., Pawhuska, 
Okla., celebrated its nineteenth year in that 
city the last week of March. The firm was 
founded by H. G. and H. L. Benson, brothers, 
and has grown continually since its start in 
1920. They have added hardware to their stock 
since entering the lumber and building material 
business. 


Ralph E. Spragg, formerly engaged in the 
retail lumber and building supply business in 
Buckley, Wash.,: and Portland, Ore., David 
Snyder and Vernon Randles, the latter two of 
Tacoma, Wash., have organized the North End 
Builders Supply, Inc., at North 26th and Proc- 
tor Streets in Tacoma. They will carry lumber, 
paints, building hardware, roofing, plywood and 
other building materials. 


The office of Cooney, Eckstein & Co., Inc., 
Savannah, Ga., which has been closed since 
1920, is to be reopened in the Citizens Bank 
& Trust Co. building. James S. Sutlive will 
be manager. Since leaving Savannah, offices 
have been in Jacksonville, Fla., but they are 
being closed. Headquarters for the company, 
which deals in yellow pine, hardwoods, and 
crossties, are in New York City. 


James C. Walsh, proprietor of Upham & 


April 22, 1939 


Walsh, Chicago, and his wife returned April 
10 from a vacation of more than two weeks 
in the South. They visited with their daughter 
in Louisville, Ky., and then continued to 
Natchez, Miss., and New Orleans, spending 
several days in each place. Mr. and Mrs. 
Walsh enjoyed themselves thoroughly, and par- 
ticularly delighted in the historical pageants 
presented for the pleasure of northern visitors 
in Natchez. 


The White Star Lumber Co., Chicago, has 
added two new salesmen to its staff. J. P. 
Doerr, who has been with the Hill-Behan Lum- 
ber Co. in Chicago for the past two years, 
has been assigned the trade territory in the 
northwestern section of the city, suburbs ad- 
joining that’area, and the southern edge of Wis- 
consin. Harold J. Mall, who gained his ex- 
perience in his father’s retail lumber yard at 
Aurora, Ill., will travel the territory around 
his home city. 


L. J. Roedel, sales manager for the pine de- 
partment of the Nettleton Lumber Co., Seattle, 
Wash., is spending a few weeks in the eastern 
sales territory for the company. Mr. Roedel, 
better known in the Inland Empire circles as 
“Cy” Roedel, was a familiar figure in the Idaho 
white pine region for many years where he was 
manager of the Dalkena Lumber Co., Dalkena, 
Washington. Since Jan. 1, 1939, he has been 
in his present position with the Nettleton con- 
cern, which manufactures Idaho white pine in 
connection with its Douglas fir operations. 


Graham A. Griswold, well known Portland 
(Ore.) lumberman who is head of the Griswold 
Lumber Co., of that city, has been spending a 
couple of weeks in St. Vincent’s Hospital, re- 
covering from a badly-dislocated right shoulder. 
Mr. Griswold was injured when his automobile 
left the road and rolled over in a ditch. He 
has had a long career in the lumber manufac- 
turing and wholesaling business in the Port- 
land district. In addition to heading the Gris- 
wold Lumber Co., he is president of the Carl- 
ton Manufacturing Co., at Carlton, Ore., manu- 
facturer of fir lumber, and has other sawmill 
interests. 


A group of Ardmore (Okla.) business men 
recently completed an interesting trip to the 
southeastern part of the State, where, as guests 
of the Dierks Lumber & Coal Co., they visited 
and inspected the Oklahoma mills and logging 
operations of that company at Wright City, 
Broken Bow, Clebit and Pine Valley. Among 





Employees Surprise Boss on His Birthday 


T. A. Peterman is president of the Peterman 
Manufacturing Co., Tacoma door and plywood 


manufacturer, but throughout his organization 
he is known as “Al.” He is proud of his per- 


sonal friendships among his own organization. 
Two or three years ago, when most of the 
lumber and millwork manufacturing concerns 
in the district were involved in labor disputes, 
the Peterman plant was closed on account of 
a strike. Just outside the gate, at the entrance 
to the plant, four or five pickets were stationed. 
The weather was rather raw and chilly, so 
Al Peterman had a tent put up and furnished 
with chairs, table and stove, so that the pickets 
could carry on in a more comfortable fashion. 
When asked about this he said, “Well, these 
are my boys; they think they’re right, I think 


they’re wrong, but after all I have got to take 
care of them.” 

The personnel of the organization is just as 
friendly toward the boss. A recent demonstra- 





This dinner party was "sprung 
on" friendly Al Peterman, 
president Peterman Manufac- 
turing Co., Tacoma, by mem- 
bers of his organization 





tion of this was a surprise birthday dinner 
tendered Mr. Peterman last March 22. The 
party was held in the Army and Navy room 
of the Winthrop Hotel in Tacoma, and was 
planned by Ed Baker, logging superinten- 
ent; George Williams, sales manager, and 
other department heads. As shown in the 
picture of this party, Mr. Peterman is sitting 
in the center; Ed Baker, the logging superin- 
tendent, sitting second toward the left; George 
Williams, sales manager, standing, the first man 
to the left of Mr. Peterman. Of the twenty- 
six men shown in the photograph, all but two 
are members of the Peterman organization. 
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New Management Personnel of Firm Is Named 


Deer Park, Wasu., April 15.—Walter M. 
Leuthold, president of the Deer Park Lumber 
Co., has announced the new management per- 
sonnel of the firm following the retirement of 
R. L. Wilson, who for the past 25 years has 
been secretary of the company and in charge of 
sales and plant production. Mr. Leuthold will 
act as general manager, and his son, J. H., will 


ger in charge of all manufacturing. Mrs. Oro 
Knoertzer will continue as office manager in 
charge of all accounting. 

The five persons named in the foregoing will 
constitute a management committee adminis- 
tering the production and sales activities of the 
company. Mr. Wilson and Mr. Leuthold formed 
a partnership in 1910 and leased a mill at the 











be assistant manager in charge of purchases. 
H. J. Southwood, who has been with the com- 
pany for the past 29 years excepting the time 
he was in service overseas, is to be entirely in 
charge of the sales department. J. F. Fallon, 
another company veteran, is to be plant mana- 





Left to right—Mrs. Oro Knoertzer; 
J. H. Leuthold; Walter M. Leuthold; 
H. J. Southwood, and J. F. Fallon 





south end of Twin Lakes, Ida. Four years la- 
ter they purchased the mill at Deer Park and 
since that time have operated it together as the 
Deer Park Lumber Co. Mr. Wilson is now 
vacationing in the East, and from his reports 
back is enjoying himself. 





those attending a fish fry held at the Dierks 
lake east of Broken Bow was W. H. Prater, 
the oldest living employee of the Dierks 
company. Mr. Prater, 70 years old, has been 
with the organization 41 of the 56 years that 
he has been connected with the lumber industry. 


E. W. Dobson, vice president of J. F. Ander- 
son Lumber Co., well known line yard concern 
with headquarters in Minneapolis, has been re- 
appointed as Minneapolis sponsor for the Na- 
tional Recreation Association. In accepting re- 
appointment, Mr. Dobson urged support of com- 
munity recreation. As a part of the association’s 
service aS a community recreation clearing 
house, Mr. Dobson said that it answered in- 
quiries during the past year from thirty dif- 
ferent public and private agencies and individuals 
in Minneapolis. A representative made a four- 
weeks’ study of the public recreation facilities 
and program in Minneapolis as a part of a com- 
munity survey of social and health work in the 
city made by the Council of Social Agents. 





COMINGS AND GOINGS 


Huron, S. D.—Blake F. Patton, manager of 
the J. F. Anderson Lumber Co. yard here for 
fifteen years, will assume charge of the com- 
pany’s yard at Mason City, Iowa, May i. He 
will be succeeded here by Paul Thompson, nres- 
ent manager of the Anderson branch in Gettys- 
burg, S. D., and an employee of the firm for 
27 years. 

Pierce, Nes.—Roy Christensen has _ been 
appointed manager of the Carhart Lumber Co. 
yard here. Formerly he was associated with 
his father who operates retail lumber yards 
from headquarters in Blair, Neb. Henry Berns 
is the retiring manager. 


Raytown, Mo.—Glenn H. Anderson is the 
new manager for the Leidigh & Havens Lum- 
ber Co. here, after having been assistant man- 
ager of the company’s yard in Salina, Kan. 


ATLANTIC, Iowa—Pershing Radden has been 
made manager of the local Green Bay Lumber 
Co. yard, succeeding Albert Gibson, who has 
been transferred to Dexter, where he replaces 
Ray Fogarty, who has been sent to Sumner. 


OsuHxosH, Wis.—Harold Schmidt, who has 
been manager of the Fuller Goodman Co. in 
Slinger, Wis., for several years, has succeeded 
B. A. Krienke as head of the firm’s local yard. 
Mr. Krienke has taken a position with a con- 
cern in Lincoln, Neb. 


ARKADELPHIA, ArK.— Sid Durham has be- 
come manager of the Ozan-Graysonia Lumber 
Co. in this town. He was with the Wyatt 


Lumber Co., Inc., El Dorado, Ark., until com- 
ing here, and formerly worked for the Ozan- 
Graysonia Lumber Co. at Prescott. 


GLENWoop, Iowa—V. C. McCoy, manager of 
the Fullerton Lumber Co. branch in Ida Grove, 
has been named manager of the company yard 
in Glenwood. Robert Major of Mason City 
succeeds Mr. McCoy here. 


GILBERT, MINN.—Julian Folkedal is the new 
manager of the Lampert Lumber Co., here, 
succeeding Q. E. MacEathron who has gone 
to Seattle, Wash. 





Advanced to Post of Assistant 
General Manager 


Tacoma, WaAsH., April 15,—A. L. Raught, 
Jr., formerly resident manager of the Longview 
division of the Weyerhaeuser Timber Co., has 
been appointed assistant general manager of the 
company, it was announced here Thursday by 
J. P. Weyerhaeuser, Jr., executive vice presi- 
dent of the company. He said that Mr. Raught’s 
position is a new one in the company. , 

Mr. Raught resigned as manager of the 
company’s Longview division the first of the 
year to take a leave of absence. He and his 
wife returned here early this month from a 
motor vacation trip through the United States 
that took them as far south as Florida. 

In his new capacity, Mr. Raught will main- 
tain his headquarters here. He will be assistant 
to Charles H. Ingram, general manager of the 
company. 





Golden Anniversary ls Observed by 
Minnesota Company 


MontTcoMERY, MINN., April 17.—The H. E. 
Westerman Lumber Co., with headquarters for 
its ten yards in this community, is observing 
its fiftieth anniversary this year. The firm 
was founded here in February of 1889 by the 
late H. E. Westerman, who had come to Minne- 
sota with his father in a prairie schooner in 
1871 when 12. Diversified interests were fol- 
lowed by Mr. Westerman until he entered the 


_ lumber business. 


Carrying on the business traditions of their 
father, three of his sons are actively in charge 
of the company’s ten yards, while two other 
sons, local physicians, are company directors. 
Henry H. Westerman is president and treasurer 
of the company, Dr. Fred C., is vice president, 
and Elmer E. is secretary. Arnold is manager 
of the local yard and a director and Dr. Alvin 
Westerman is a director. Throughout its 50 


years, the Westerman firm has been noted for 


Nt} 
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MIAMI 


TALON 


NETS 


Mirrors and Accessories 


Beautiful bathrooms appeal to home 
buyers everywhere. Miami Cabinets 
and Accessories add to the attrac- 
tiveness of any bathroom in both 


new and modernized homes. 


Over 


140 Cabinet Models to meet every 


requirement. Nationally advertised. 


Fast selling—bigger profits for you. 
Write Dept. G for Catalog. 


Cabinet illustrated 
is one of a num- 
ber of distinctive 
lower priced mod- /y |. 
Mirrors are ¥% | 
copper protected, 
guaranteed for five 
years against sil- 
ver spoilage ... 
equipped with ad- 
justable glass 
shelves, die 


els. 








stamped razor blade drop, tooth brush 
racks and door stop. 


COLONIAL BATHROOM ACCESSORIES 


. are made to remain beautifully bril- 


liant — always. 


Triple-coated: Copper 


plated, a coating of nickel, and finally a 
heavy coating of pure chromium. Recessed 
and projection types. 








Model 4001 
Closed Type 
Tumbler Holder 


e 
Model 4000 


Open Type 
Tumbler Holder 


MIAMI CABINET DIVISION 


THE PHILIP CAREY COMPANY 
Middletown, Ohio 








66 
Seattle, Wash. 


WEST COAST WOODS—RAIL—Demand is 
spotty. There was a fair volume the last 
fortnight, but shippers uniformly report 
several days of good business have been suc- 
ceeded by several days of dullness. Orders 
come from all over, and for all kinds of 
lumber in mixed cars. Uppers are weak, and 
dimension strong. Some say prices are firm 
and others see a weakening tendency. 


INTERCOASTAL—Apprehension over Euro- 
pean war is believed to be taking the zip out 
of buying, which is for current needs only. 
Low grade dimension has been out of the 
picture the past two weeks, but boards have 
advanced 50 cents because of scarcity and 
good demand. Proprietory lines are believed 


to be doing considerable trading to get 
orders. Delivered are not in line with mill 
prices. The market is not strong but rather 
steady. 


CALIFORNIA—Prices to this area dropped 


50 cents the past week. Volume of ship- 
ments is holding up fairly well. 

LOCAL RE TAIL—Construction of new 
homes in several areas-of the city is pro- 


ceeding at almost boom pace. 


WESTERN RED CEDAR—Demand 
ing is good, but not of large volume. 


SHINGLES—No., 2 16-inch are especially in 
demand, and No. 3’s are also strong; these 
items sell at 5 to 10 cents higher than they 
did a fortnight ago. Northwest mill stocks 
are low. Canadian’ mills, with quota filled, 
are out of the American market for the time. 
Improved demand with logs scarce and sell- 
ing at higher prices, is liable to result in 
marks-up of shingles. 


for sid- 


LOGS—Cedar inventory is low and shingle 
logs sell as high as $20, though most sales 
of good logs are at around $18. Fir prices 
are unchanged. Hemlock logs are none too 
plentiful and they continue to bring $9 and $10. 


San Francisco, Calif. 


LUMBER CHARTERS—The Pacific Coast 
freight and charter market continued quiet 
in March, rates being maintained at about 


the level set for the previous month, accord- 
ing to General Steamship Corp. A fair vol- 
ume of fixing was accomplished and a fair 
amount of inquiry is still heard. During 
March, 31 vessels were fixed for lumber, com- 
pared with 29 in February, and 26 in March, 
1938. Of the total March fixtures, 21 were 
from British Columbia, 4 from North Pacific, 
2 from Columbia River/Coos Bay, 2 from Co- 
lumbia River/British Columbia, 1 from Co- 
lumbia River/Puget Sound, and 1 from San 
Francisco/British Columbia. Twenty-four of 
the March fixtures were completed with 
wheat and general cargo. No full cargo char- 
ters were reported for Japan, and business 
was in very small parcels confined to liners 
that have been able to maintain the Confer- 
ence rates of $12 on squares and $16 on logs. 
In the China trade, several vessels have been 
fixed on lumpsum Shanghai, option Tsingtao 
and Cheefoo. Further orders are heard on 
lumpsum, and rates are said to work out in 
the neighborhood of $8 per thousand feet on 
lumber. Rafes on the regular liners are in 
the neighborhood of $8.50 on lumber, and $12 
on logs. There have been numerous large 
parcels booked to the United Kingdom-Conti- 
nent on chartered vessels completing with 
wheat and/or general cargo. Liner rate re- 
mains at 55 shillings. Three fixtures were 
reported for Australia for March-through- 
June loading. Rates will probably work out 
at a little less than liner rates, which are in 
the neighborhood of $9 depending upon ports 
of call. One fixture for April loading was 
reported for South Africa, but rate paid was 
not disclosed. In the intercoastal trade, two 
or three vessels have been fixed from British 
Columbia to Atlantic Coast, with one carry- 
ing the option of St. Lawrence discharge at 
undisclosed rates of freight, which will prob- 
ably be less than the Conference rates of $14 
per thousand feet. 


LUMBER SHIPMENTS — Manifest records 
show that 2,614,323 feet of lumber was 
shipped outward through the San Francisco 
Bay area during March. Chief destinations 
were India, Australia, England and France. 


LUMBER RECEIPTS—During February 
18,395,900 feet of lumber was received at the 
Port of Oakland, compared with 13,786,670 
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Market News from Anje 


feet in January, representing an increase of 
nearly 40 percent. In the first two months 
of the current year, lumber receipts totaled 
34,396,290 feet, compared with 23,751,730 feet 
in the corresponding months of the previous 
year. This activity in lumber shipping re- 
flects the corresponding activity being shown 
in the building industry of the Metropolitan 
Oakland district. Some 196,249,010 feet of 
lumber was handled at the harbor during 
1938, compared with 222,159,770 feet in 1937. 


REDWOOD—This market is reported to 
have opened up pretty well in the East— 
somewhat better than a year ago. Prices con- 
tinue at previous firm level. Stocks are in 
fairly good shape, with those of upper grades 
still somewhat broken at some mills. Tank 
and vat stocks are in good supply, with the 
market still dull. 


Spokane, Wash. 


INLAND EMPIRE PINES—Orders poured in 
this last week, justifying the expectation that 
better weather would bring better business, 
and made the largest total since early De- 
cember. One large mill reports the best 
single day’s orders in eight months. Prices 
remain the same, but weak spots are firming. 
Mills are all operating at least one shift. 
Stocks are badly broken, and will be worse 
before the new cut is available. 


LOG DRIVE—Starting on their 100-mile 
trip down the north fork of the Clearwater, 
to the mill at Lewiston, 15,000,000 feet of logs 
began to be peavied in the water yesterday 
by thirty rivermen under Lawrence Edel- 
blute, drive foreman. This drive of Potlatch 
Forests (Inc.) is the last great drive of the 
Northwest, and spectacular to a degree in this 
fast mountain stream, green walled by steep 
forested hills and rushing through rocky 
mountain gorges. Two wannigans, huge rafts 
with cabins on them, follow the drive and 
provide sleeping and eating quarters for the 
crews. 

BUILDING—In the first half of April, home 
building in Spokane has continued the spurt 
started in March, with the result that, despite 
the lag in January and February because of 
bad weather, home permits now total 150 
for a value of $528,015, as against 118 for 
$374,515 the same peroid last year. 


Portland, Ore. 


WEST COAST WOODS—Despite the gen- 
eral adverse aftect on business of the political 
unrest in Europe, lumber business in this 
area continues at a fairly steady pace. 


INTERCOASTAL—Fairly liberal bookings 
are reported this week, the business covering 
a considerable range of specifications for 
nearby and forward shipment. Prices are a 
trifle erratic on some items, it is said, but 
the current week’s orders indicate a firming 
tendency. This market is especially suscep- 
tible to conditions abroad. 


CALIFORNIA—The market has been some- 
what slower in the past fortnight. 


RAIL, LOCAL, NEARBY—tThese markets 
are fully steady, and the range of items under 
orders indicates a lively construction pro- 
gram, largely homes. Prices are stable. 


FOREIGN—With the United Kingdom a 
better customer, foreign business is larger. 
South America continues a customer, and 
some Oriental business is being done. 


Kansas City, Mo. 


SOUTHWEST MARKET — While the last 
thirty days witnessed some seasonal in- 
crease in sales, volume was not up to output 
of mills, consequently the production curtail- 
ment of the last two weeks was not alto- 
gether a surprise. Mills stocks, as a rule, 
are not burdensome, but a trend toward ac- 
cumulation is beginning to affect prices, 
which were steady to a shade easier last 
week. 

SOUTHERN PINE—Last week’s market 
feature was the posting of many minor price 
increases by smaller mills. Small mills have 
been the first to slash quotations, and now, 
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when big mills are maintaining a fairly 
steady level, small operators are attempting 
to boost prices. Heavy rains have virtually 
stopped operations in some parts of the 
South. 

WESTERN PINES—There was increased 
inquiry for Ponderosa. Shop grades have 
been moving slowly, but selects are meeting 
a better demand. 


OAK FLOORING—Sales of oak flooring con- 
tinue light. And price changes have been 
unimportant. Production is being héld down, 
because of unsatisfactory prices. Some re- 
duction in inventories has occurred. 


HARDWOOD — Buying is virtually at a 
standstill. Prices are steady. Production con- 
tinues low, and is mainly against order files. 


SHINGLES — The possible elimination of 
Canadian supplies for the next two months 
is the reason for price strength, though an 
additional reason is scarcity of good logs. 
Prices were boosted 10 to 20 cents a square. 
Best demand was for No. 1 16- and 18-inch. 


Tacoma, Wash. 


WEST COAST WOCDS—The lumber market 
here continues to be fairly firm, with some 
gains evident in virtually all departments. 
Particularly encouraging is the fact that a 
slight improvement is apparent in the export 
market, which has been poor for some time. 
The biggest improvement appears to be in 
the rail-served and local markets. Demand 
for doors appears to have improved some- 
what. Log supplies are adequate. 


Minneapolis, Minn. 


NORTHERN PINE—With production al- 
most at a standstill, and demand fairly active, 
mill stocks of a number of items, particularly 
low grade boards, are becoming depleted, and 
those of other items also are growing 
scarcer. Sales and shipments this year have 
been far ahead of production. Retail dealers 
continue to place orders for mixed cars, with 
speedy shipment usually stipulated. Con- 
siderable material is going to the box and 
crating interests. Millwork manufacturers 
are gradually increasing their purchases. 
Prices have been holding firm. 


NORTHERN WHITE CEDAR—A cold spring 
season has retarded the sale of both posts 
and poles, but mixed cars are now moving to 
retailers rather freely. Rural telephone lines 
are certain to take a considerable number 
of poles, and a quantity of guard rail posts 
will be need. Little demand for ties is an- 
ticipated. Prices are steady. 


MILLWORK — Manufacturers report a 
slight increase in demand inthe face of 
rather unfavorable weather. There has been 
much figuring on jobs. Prices remain un- 


} Norfolk, Va. 


NORTH CAROLINA PINE—Demanéd is light, 
for there is apparent everywhere a feeling 
of uncertainty over legislative action in 
Washington, and unsettled conditions im 
Europe. Forcing lumber on unwilling buy- 
ers has necessitated price concessions, which 
are made mostly by small operators, as the 
majority of mills are adhering firmly to their 


lists and some of them are considering clos- > 


ing down until conditions become better. De- 
mand for the better grades has been some- 
what light, and mills have accumulated some 
surplus, but prices are holding rather firm. 
There has been a fair retail yard demand 


for No. 1 common lumber to be worked intof 


flooring etc. Box plants are buying all the 
time, both air dried and kiln dried pine, and 
low grade poplar and tupelo gum, wit 
prices unchanged from recent levels. Demand 
for rough stock box or No. 2 common and 
better, rough and dressed, has been very 
light. As new building operations are de- 
veloping slowly, retailers are taking only 
small quantities of box boards. The wood 
treating concerns are in the market all the 
time for large sizes and timbers, rough and 
dressed, but few mills can supply them. 
There has been a slightly better demand for 
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erica’s Lumber Centers EVANS 


mixed cars of small dressed framing, and 
prices are holding very firm. Air dried roof- 
ers have been rather quiet, and prices have 
weakened to $10 for 4-inch, $15.50 for 6-, 8- 
and 10-inch, and $16 for 12-inch, f. o. b. cars, 
Georgia Main Line rate. 


Warren, Ark. 


ARKANSAS SOFT PINE—There has been 
only a slight let-up in demand, but the Euro- 
pean situation has made some _ operators 
rather nervous, with the result they have 
pushed sales at the expense of price conces- 
sions ranging from 50 cents to as much as 
$2 on some items. Several contracts were let 
this week for revetment work on the Arkan- 
sas and White rivers which will insure a 
good demand for mattress lumber for several 
months. Most of the larger mills report only 
small stocks of 1x4-inch and 6-inch No. 2, 
with rather limited stocks of some other 
staple items. Heavy rains last week again 
slowed up logging operations. Although no 
actual log shortage exists, some mills hardly 
know from one day to the next whether they 
can operate. 


SOUTHERN HARDWOODS—The market is 
far from satisfactory. Lack of export busi- 
ness is forcing additional lumber on the do- 
mestic market. Although orders and ship- 
ments have steadily exceeded production, yet 
demand and prices have not improved nearly 
as much as they should. With many rivers 
and creeks reaching flood stage, production 
is likely to be reduced during the next sev- 
eral weeks. Hardwood flooring prices are 
badly mixed, those of certain grades vary- 
ing from as much as $1 to $5 between mills. 
No. 1 common white and red oak continue 
to be the best sellers, and are less plentiful 
than other items. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—Demand con- 
tinues inactive, but keeps ahead of produc- 
tion, so that the statistical picture remains 
healthy. Mills throughout the South report 
orders around 48 percent of capacity, with 
output around 43 percent, and shipments sta- 
tionary at 52 percent. Many of the woods 
are going begging, but others are in fairly 
heavy demand. Gum is being bought. The 
oaks are not as strong as they were several 
weeks ago, partly because of the crises in 
Europe, and partly because flooring mills are 
not buying in as great quantity as they did 
earlier in the year. Prices continue low, as 
they have been for a year, but firm. 


HARDWOOD FLOORING sales have fallen 
short of expectation. Disturbances in Europe 
have had their effect on the pace of building, 
although residential contracts continue about 
65 percent above 1938. While orders for the 
last several weeks were lower than produc- 
tion, inventories of hardwood flooring are 
still considerably lower than they were a 
year ago—being at present under 92,000,000 
feet for mills with a normal weekly output 
of 16,500,000 feet. These mills now have 
orders on hand for 52,000,000 feet of flooring. 


Birmingham, Ala. 


SOUTHERN PINE demand has shown un- 
expected sluggishness. Yards are hesitating 
about laying in stocks, with their customers 
out of the market. New projects, other than 
Governmental, are limited to small residence 
construction, new or replacement. Indus- 


— demand, principally for container stock, 
as 


been increasing. Shipments have been 
held down by bad weather.. Stocks of air 
dried dimension have been decreasing, so 


Kiln dried is being ordered. 
Seneral are low, and small mills will not 
have much to offer for the next 90 days. 
Prices quoted by larger mills on lower grades 
show little change. Stocks bringing the best 
prices are end-matched rift flooring and trim. 
Sheathing and subflooring from larger mills 
eased off about $1, and small-mill prices are 
$2@3 lower. But dimension has held fairly 
well, becatse of shortage of desirable stocks. 


Mill stocks in 


No. 1 common dimension advanced an aver- 
age of $1, but in No. 2 the 2x10- and 2x12- 
inch lost about the same. Air dried No. 2 


common dimension, S48, was $16@22, and 
the same sizes in No. 1 range $20@26. No. 3 


common 1x6-inch strips, worked as wanted, 
are $12, while the No. 2 remained about 
$18@24. Flooring in general held fairly well 
to March base price. ; 


RED CEDAR SHINGLES advanced about 
10 cents per square. Reports indicate that 
Canadian stocks may be off the market in 
another ten days. 





World Exports in January 


BRUSSELS, BeELGi1umM, March 30.—According to 
the “Monthly Bulletin of the Comité Interna- 
tional du Bois, the international sawngoods mar- 
ket records a still firmer tendency. The second 
stock note for 75.000 standards issued by Ex- 
portles on Feb. 18 met with a marked success, 
although the prices were 10 shillings higher 
than those of the first list. The quantities offered 
in the Russian stock notes published in the 
Dutch and French markets were also disposed 
of without any difficulty. The same applies to 
the Scandinavian and Polish shippers, who sold 
very important quantities of timber; by the be- 
ginning of March, the Swedish, Finnish and 
Russian shippers had already placed 40 percent 
of their European Timber Exporters’ Confer- 
ence quotas, and Poland as much as 50 per- 
cent. Great Britain purchased from 800.000 to 
1,000,000 standards, whilst The Netherlands con- 
tracted for considerably more than half of the 
import requirements expected for this year. 
Frence and Belgium placed orders for much 
more timber than at the same time last year. 
Germany has placed important contracts with 
Finland, and her negotiations with Central 
European suppliers are in an advanced stage. 
European and North American Timber Ex- 

ports in January, 1939 


Sawn Softwood 
Total (Boxboards 
ae, < hag Included) 





Country of ubic Cubic 

Origin Metres Metres Standards 
NOEWAY 2.00 sce<e 16,076 6,181 0 
SWOGOM wo ccccscs 206,075 196,864 42,137 
ae! err 158,586 139,067 29,766 
MG 8S ee 53,58 25,224 5,398 
TEBCROMIE. 20:0 00.0% 7,000 2,878 616 
re 31,412 13,170 2,819 
ee 15,799 6,662 1,426 
ee ee 171,078 91,001 19,478 
Czechoslovakia .. 121,481 21,762 4,658 
Austria (Germany) 2,542 99 213 
Yougoslavia 107,569 49,972 10,696 
Roumania ...... 145,028 91,679 19,623 
CRUG +c 6.6 0 80x02 743,413 420,886 90,087 

Ske Ee ene 227,619 120,018 25,689 

WORD. biiereceed 2,007,262 1,186,359 253,929 





African Rate Cut May Bring 
Charge of Dumping 


New Or.eans, La., April 17.—In comment- 
ing on the fact that Conference lines serving 
South Africa from the Gulf ports have effected 
reductions of $3 per thousand on pine, $5 on 
unbundled and $3 on bundled hardwoods, Harry 
A. Black, of R. W. Hillcoat & Co., lumber ex- 
porters, says there is no freight condition to 
warrant a decline of $5, and that South Africa, 
having an anti-dumping act, feels that its anti- 
dumping clauses should be put into effect against 
both automobiles and lumber. 

Prevailing rates on pine lumber and timbers 
have been extended through June 30 by the 
Gulf-United Kingdom Conference. The rate 
to Liverpool, London and Manchester is $16 
per thousand su. ft.; to Glasgow, Avonmouth 
and Newcastle, $19.50; to Dublin and Bristol, 
$20.50. The rate to Hull and Belfast was con- 
tinued open as also to other United Kingdom 
ports. - 
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Hardwood Flooring Co. 


3900 Chouteau Ave., St. Louis, Mo. 


Wholesale Distributors 


mapte FIOOFING 


Cedar closet lining, Oak Thresholds, 
Stair Treads, Moulding, Etc. 





In order to render prompt service, we 
carry in our St. Louis warehouse from 
one-quarter to one-half million feet of 
Northern Hard Maple, and Southern 
Oak Flooring from selected out-of-state 
mills, every bundle grade and trade 
= N.O.F.M.A. and M.F.M.A. Certi- 
ed. 


“FOR QUALITY AND SPEED, 
LET US KNOW YOUR NEED” 





Ask Your Wholesaler 
for “ALGER” BRAND 
LONG LEAF SHED & YARD STOCK 
MOULDINGS, LATH, SHINGLES. 
The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 





























make the HEATILATOR 
Fireplace £asier fo Sell 


Check these 8 big features and see for your- 
self why the Heatilator Fireplace is easier to 
sell—why you should recommend it for every 
fireplace job. 


1. The Heatilator Fireplace circulates 
heat; will not smoke. 


2. Warms every corner of the room and 
even adjoining rooms. 


3. Cuts heating costs spring and fall. 
4. All the heat needed in mild climates. 
5. Makes camps usable weeks longer. 
6. Solves the heating problem in 
basement rooms. 
7. Saves labor, saves materials. 
8. Adds very little to fireplace cost. 
WRITE for latest dealer information. If you 
are a new dealer we will ship a Heatilator with- 
out obligation, subject to your customer's in- 
spection and approval. 
HEATILATOR CO. 
884 E. Brighton Ave., Syracuse, N. Y. 


HEATILATOR Fireplace 


















68 


Amemcan fisherman 


Eastern Trade News 


[F. J. Caulkins | 


Boston, Mass., April 17.—New residential 
construction the first third of the year has 
scarcely held up to the volume attained in the 
same period one year ago. In the metropolitan 
area around Boston, which includes Suffolk, 
Middlesex, Essex and Norfolk counties, there 
was a small gain in residential contracts in 
January and February, but March permits for 
new homes and remodeling totaled $4,318,331, 
which was $1,353,874 below total for March one 
year ago. These figures are compiled from 
reports from the 39 cities and 16 larger towns 
of the State. They do not include Federal 
or engineering contracts or road building. It 
is current belief in well informed lumber and 
banking circles that the latter half of the year 
will produce a real upward surge in building 
activity. At the twenty-sixth annual confer- 
ence of New England Building Officials held 
at the Statler last week, State Director Malley, 
of the Federal Housing Administration, made 
the definite statement that “applications for in- 
sured mortgages on new homes in the previous 
week were six and one-half times the number 
listed in the corresponding week a year ago.” 
The average of these loans he placed at $4,300, 
which indicated a trend toward houses in the 
price range of $5,000-$6,500 each. His daily 
contacts with the loaning banks convinced him 
that the financial side of home building was 
no longer a problem, for the banks are press- 
ing for an outlet for their funds, and are ready 
“to go to town” and will gladly finance home 
building under the FHA plan with 4% percent 
loans. 

Labor unrest is causing concern in trade 
circles. A three-day strike of Rhode Island 
carpenters ended on April 5 when they agreed 
to complete all present work at $1 an hour, 
and to receive $1.17 an hour for all work 
started after April 1. A strike of more than 
5000 truck drivers and helpers operating in 
southern New England brought highway truck- 
ing to a standstill through March, though it 
did not affect the lumber movement in the 
Boston area. At the moment, 2,800 fuel truck- 
men in this State are on strike. All wage 
matters have been settled, but the unions insist 
that the next contract shall terminate on Dec. 
31 when fuel is most needed, while the 34 
employing companies have fixed April 1, 1940, 
as the effective date. The possibility that all 
truck transportation will be halted, gravely 
concerns the lumber industry. 

A British Columbia shipper of red cedar 
shingles is authority for the statement made 
to me that, in the event that the Parliament 
at Ottawa does not promptly ratify the United 
States-Canadian trade pact, the shingle quota 
permitted to enter the United States in the 
first half of this year will continue on the 
same basis as ‘in the six months period from 
July 1 to Dec. 31, 1938. This quota limitation 
will be exhausted early in May. 

Log salvage activities of Federal Forest 
Service and of State organizations in clearing 
New England woods of the down logs and 
slash left in the wake of the September hurri- 
cane, are proceeding at top speed. The Massa- 
chusetts Governor has just appointed a Timber 
Salvage Committee to co-operate with Federal 
forces. It will at once put eight contact men 
in the field to visit all forest areas in the State 
to check conditions and map essential assistance 
to operators both in salvaging their logs and 
in reducing the fire hazard. U. S. Forest 
Service officials have just uncovered a new 
hazard; there have been daily thefts of milled 
lumber at the remote storage sites, and the 
officials have found it necessary to place guards 
at many locations. The Government now owns 
250,000,000 feet of logs in both wet and dry 
storage. 

WEST COAST WOODS—There has been 
very little buying of yard schedules calling 
for direct mill shipment, and distributors are 


avoiding so far as possible the loading of 
transits beyond current needs. Wholesale 
yards are carrying no embarrassing surplus; 
the same is true of the terminals. A few 
“distress” lots have been moved at slight 
price concessions. On mill-shipment orders 
of fir dimension, the market holds steady at 
the $10.50 discount from page 16 of the West 
Coast list, though mill prices are reported 
to be 50 cents to $1 higher than in late March. 
It is felt here that this price strength at the 
mills is due more to threatened labor troubles 
than to any excess of orders over current 
production. There is very little hemlock mov- 
ing from the mills, and few unsold lots are 
available at Atlantic Coast ports. The differ- 
ential below fir is $2.50. There is ample 
vessel space available, and the intercoastal 
rate continues at $14. 

EASTERN SPRUCE—Southern New Eng- 
land yards and industrials have since April 1 
submitted more inquiries and placed more 
schedules with the mills than have the sec- 
tions farther north, and several projects 
to restore shore properties damaged or de- 
stroyed by the September hurricane in Con- 
necticut and Rhode Island are already calling 
for lumber at the yards. Northern mills 
have booked considerable new business in the 





Honduras Mahogany Dried 


New Kilns at New Orleans 


New Or.eans, La., April 17.—The Freiburg 
Mahogany Co. of Cincinnati, Ohio, which 
operates a complete sawmill and veneer plant, 
here, has a world-wide reputation for the pro- 
duction of Central American mahogany. The 
company, specializing in mahogany for the past 
35 years, obtains most of its logs from British 
Honduras, where an office is maintained at 
Belize, under the direction of R. H. Eyles. The 
logs are shipped to the New Orleans plant in 
cargo lots and are both air-dried and kiln- 
dried before being stored in special warehouses. 

The company has recently installed two 
Moore cross- -circulation kilns, here, in order to 
assure proper seasoning of its products. The 
kilns, situated just behind the Mississippi River 
levee, are double-track, of brick and tile con- 
struction, and are equipped with Moore’s fire- 
proof doors. As the mahogany to be kiln-dried 
ranges from thicknesses of 8/4 to 20/4 and must 
be precision dried, automatic control instru- 
ments have been installed to regulate thermo- 
statically the drying elements at all times. Each 
of the kilns is controlled separately, making pos- 
sible a flexible operation. 

Harry Freiburg, for many years a leader in 
the mahogany industry, is founder and presi- 
dent of the concern. He is also president of 
the Mahogany Association and an official of 
National Lumber Exporters Association. James 
Rauh is secretary-treasurer, and Frank Czerny 
is superintendent of the New Orleans plant. 





Left—Thick British Honduras mahogany dried successfully in kilns of the Freiburg Mahogany Co., New 
Right—Air view of the New Orleans plant, showing the mill and dry kilns at the extreme right 


Orleans. 
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past ten days, and the winter mills are well 
sold ahead. The summer mills will start up 
in about six weeks, or when the new log 
drives reach the booms. There is talk of an 
early advance in spruce dimension prices 
from the base of $29@31 for the small 
scantling sizes, 2x3- and 4-inch, that has held 
through the winter months. Heavy snow in 
northern Maine and eastern New Brunswick 
has retarded drying on the mill yards, and 
some shippers have moved all of their sea- 
soned boards. This situation will right itself 
in another month with the arrival of warmer 
weather. Six- and 7T7-inch rough and dry 
boards are held at $33@35, with the dressed 
and matched in these widths quoted $1 lower. 


LATH AND SHINGLES—Standard spruce 
lath are more active, with the 1%-inch at 
$3.50@3.75 delivered at Boston rate points, and 
the wider size at $4@4.25. Eastern white 
cedar shingles are moving freely at $4.15 @4.25 
per square for the top grade of extras, 
$3.65@3.85 for clears, and $3@3.25 for 2nd 
clears. The downward trend of prices for 
West Coast red cedars has been halted after 
a series of dips, and there has been some 
slight recovery. Delivered by rail at New 
England points, the 18-inch No. 1 Perfec- 
tions are quoted at $4.90, with the 18-inch 5X 
No. 1 at $4.47; No. 2, $3.62, and No. 3, $3.12. 
British Columbia shippers make comparable 
prices of $5, $4.47, $3.57 and $3.07. From spot 
stocks at Boston yards, small lots to dealers 
sell at a range of $5.20@5 for Perfections; 
$4.67@4.50 for 5X No. 1; $4.10@3.85 for No. 2, 
and $3.35@3.20 for No. 3. 


EASTERN HARDWOODS—A checkup of 
production at the larger Adirondack plants 
shows a drop of fully 50 percent from the 
totals of 1937 and 1938, and much of the out- 
put for the rest of the year is already covered 
by orders. Prices for inch FAS maple or 
birch to the furniture factories and wood- 
workers are quite steady at $78@80, with the 
2-inch $10 higher. The season for maple at 
the wood heel shops is drawing to a close, 
with many orders for heel maple unfilled, 
as dry kiln capacity fell far short of re- 
quirements. There have been some cancella- 
tions, as shippers were unable to make de- 
liveries of the new sizes, 24-inch and 9/4. 
The old standard 2-inch has been little called 
for. While the mills have been able to pro- 
duce and pile the thicker sizes, they could 
not be kiln dried before the shoe and heel 
season ended. 


PINE BOXBOARDS—The manufacturers 
will hold their spring meeting at Manchester 
next Thursday, when a combined stock sheet 
will be ready. Salvaging logs downed by 
the September hurricane will carry holdings 
above normal. Inch round edge shows a 
wide price range, and has sold as low as $10 
and not higher than $14 at the mill yards. 
Very little of this type is being produced by 
the Federal log salvage groups. 


A branch office and warehouse at Cambridge, 
Mass., has been opened by C. A. Mauk Lumber 
Co. of Toledo, Ohio, with Robert O. Barber, 
of Newton Center, as manager. For some 
years Mr. Barber has been in charge of the 
eastern business of a Seattle shipper of stained 
shingles. He has secured the services of David 


B. Hawley, of Needham, a native of Newton, 
Mass., 


who for many years was located on 
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the West Coast. Its location at Erie and 
Albany streets in Cambridge has spur track 
connections. 


Harold S. Fuller, of Winchester, Mass., long 
identified with the Boston market as a manu- 
facturer of mahogany and now the executive 
head of the Bicknell & Fuller Paper Box Co., 
has been chosen to head the Winchester com- 
munity chest campaign. 

Harold Culter, sales manager Hammond 
Cedar Co., of Vancouver, B. C., arrived in 
Boston late last week for a conference with 
the company’s New England representative, 
R. J. Evans. 

T. J. McHugh, president and manager of 
sales of the Atlantic Lumber Co., of Boston, 
left April 12 for a brief stop at the company’s 
branch yard and office in Buffalo, from which 
point he will move on to Cincinnati to attend 
the spring meeting of the Appalachian Hard- 
wood Manufacturers. He will then visit the 
five southern hardwood operations of the com- 
pany. He reports domestic business in south- 
ern hardwoods as well below normal, though 
each month this year has been 50 percent better 
than the corresponding one last year. Foreign 
orders, on the other hand, are steadily increas- 
ing in volume. Fred Gillespie, who has been 
abroad since early February, will remain an- 
other month, as he has been booking substan- 
tial orders, particularly at English and French 


centers. 
NEW YORK, N. Y. 


The belated arrival of normal spring weather 
has resulted in volume of business booked thus 
far in April being well below normal. There 
is a fair volume of stock moving to develop- 
ment housing projects in upper Long Island 
and in eastern Jersey, and the coarse framing 
lumber and boards for most of these jobs are 
being trucked direct from the waterfront or 
railroad sidings. The privately financed single 
home for owner occupancy does not loom large 
in yard sales, and the lack of activity in this 
type of construction is charged against un- 
favorable weather. 

A total of thirty ships from the West 
Coast are listed to arrive at the local ter- 
minals through April, including several heavy 
consignments loaded at British Columbia 
ports. Most of this lumber is hauled away 
to dealer yards or direct to the jobs in filling 
old orders. Other lots go to the wholesale 
yards in rounding out assortments, leaving 
no more than a normal volume of unsold 
parcels in storage. Rumors of impending 
strikes at several West Coast mills have served 
to strengthen mill prices, and local distribu- 
tors are holding quite steady at the $10.50 dis- 
count from page 16 of West Coast list No. 32 
for ordinary dimension schedules delivered at 
the docks here. There are offerings at the 
$11 discount, but few orders are being booked 
at that figure. Small lots of dimension from 
local storage sell to dealers a discount of 
$4@5 for lengths up to 20 feet. There is an 
ample though not excessive supply of fir and 
hemlock boards, mostly fir, that sell freely 
at $25@25.50 for No. 2, with the No. 3 boards 
averaging $2 less. For the B. C. 50/50 boards 
—half No. 1l’s and half No. 2’s—the range 
appears to be $25.50@26 at the dock. 

There have been sales of dimension and 
random spruce, yard sizes, with little demand 
for boards, though there have been sales of 
dressed and matched dry boards by car at 
$33.50@35.. Small dimension sizes, 2x3- and 
4-inch in lengths un to 20 feet, delivered at 
Harlem River points, sell mostly at $30@ 
32.50. The small number of active mills in 
Maine and New Brunswick report order files 
that will absorb production well through May, 
When the new log drives coming to the sum- 
mer mills should be arriving. As the log 
cut in the eastern Provinces is known to be 
well below normal, and the probable outlet 
for spruce deals in the’ English market 
through the current season is yet to take 
form, the amount of Provincial spruce that 
will seek a market in New England and New 
York through 1939 is still uncertain. 

For North Carolina pine boards, particu- 
larly of the box grades, demand is sluggish. 
There is an outward show of price strength, 
but as in all of the southern pines, also hard- 
woods, this is said to be merely a reflection 
of the attitude of the mills as they resist any 
downward price trend while costs are stead- 
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ily advancing due to the effect of the “Wage 
and Hours” law. The western pines are 
slow, and prices are highly competitive, with 
most sales at concessions of $1@2 from mill 
lists. 

The chief activity of National-American 
Wholesale Lumber Association centers upon 
preparations for the forty-seventh annual 
convention at the Westchester Country Club 
on June 6 and 7. The Lumber Trade Golf 
Association will be domiciled at the same 
spacious clubhouse during the same period, 
its dates being from June 4 to 8. 


Buffalo, N. Y. 


The lumber trade continues quieter than 
oftentimes at this season, owing, in the opin- 
ion of many lumbermen, to uncertainties sur- 
rounding affairs both in this country and 
abroad. Private capital is reluctant to en- 
gage in construction of new homes in larger 
cities, owing to the high taxation, but a fair 
amount of home building is being done in 
suburban communities and more will be 
started when the weather becomes more 
settled. Lumber prices in most cases are un- 
changed. Southern pine roofers declined 50 
cents recently, but are now steady. 


HARDWOOD demand has not picked up 
to any large extent, and is largely confined 
to immediate needs of consuming plants. 
Numerous small orders for hurried delivery 
are being received by wholesalers, indicating 
that consumers’ stocks are quite low. Hard- 
wood prices are showing little change. Mills 
seem to have no large stocks. 


WESTERN PINES—Strength is shown in 
common grades of Ponderosa and Idaho pines, 
and the mills are reported to be getting short 
of stocks for prompt shipment. Some mills 
are said to have had rather large stocks of 
Ponderosa uppers, on which they made some 
concessions in prices. Retailers are not dis- 
posed to buy much ahead, though most of 
them have light stocks. 


NORTHERN PINE is holding firm, as mills 
have smaller stocks than sometimes at this 
season. The outlook is for increased strength 
in the market as building demand increases. 
Industrial business is light, as many plants 
are not inclined to buy beyond immediate 


needs. 
Baltimore, Md. 


NORTH CAROLINA PINE—With favorable 
weather, building demand has improved de- 
cidedly. Competition remains very keen, and 
prices have not been impressively lifted by 
the Wage-and-Hour law. Stocks are at 
levels that allow for good selection, but 
troublesome accumulations are being avoided. 
The box manufacturers are operating even 
on Saturdays, and are buying rough stock 
accordingly. 

LONGLEAF PINE—Demand has shown a 
definite improvement, but has not assumed 
proportions which the more optimistic had 
envisioned. The requirements of many of 
the larger consumers are asserting them- 
selves. 

WESTERN WOODS—The market for fir, 
spruce, Idaho white pine and other species is 
just about holding its own as to volume with 
prices at least holding at recent levels. 


HARDWOODS—The movement is of much 
the same proportions as for some time. World 
unrest affects the export business very de- 
cidedly, of course, but also the domestic sit- 
uation. The quotations are little, if at all, 
changed. 





Plywood Manufacturer Opens 


Two More Warehouses 


HoguiaM, Wasu., April 15.—The Harbor 
Plywood Corp., here, has announced the open- 
ing of two new distributing warehouses in Flor- 
ida, at 66 N. E. 24th St., Miami, with Ed F. 
Crawford as manager, and at 104 Eleventh St., 
Tampa, with Ed B. Branch as manager. Ralph 
C. Clark, manager of Harbor’s Jacksonville 
distributing warehouse, is in charge of the 
Florida territory. With the addition of these 
facilities, Harbor has added to its efficient serv- 
ice in Super-Harbord and Harbord plywoods 
in fir, redwood, pine, lauan, and Sag-Nott doors, 
as well as supplementary hardwood panels, sup- 
plies,-and accessories. 
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Convince yourself of MASTER 
SUPERIORITY 
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Overhead 
Crossecut 
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slung 


Rip a eer ee 


SAVES TIME and LABOR 


You can have 10 days to prove it and it 
won't cost you ONE CENT. Stood the test 
and PROVED its labor saving advantages to 
users who know woodworking machinery for 
over TWENTY YEARS. 

Compare MASTER Construction, Simplicity, 
Accuracy and easy Operation. 

Get Complete Facts—TODAY. 


The Master Woodworker Mfg. Co. 
Brush & Congress. DETROIT MICH. 


Convenient Time Payment Plan 
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NATIONAL PRODUCTION, SHIPMENTS and ORDERS 


Wasurneton, D. C., April 15.—Foliowing is the National Lumber Manufacturers’ Association’s report for two weeks ended April 8, and for 
14 weeks ended that date, covering mills whose statistics for both 1939 and 1938 are available, and percentage comparison with statistics of identical 


mills for the corresponding period of 1938: 














Av. No Production Percent Shipments Percent - Orders Pereent 
TWO WEEKS: Mills 1939 of 1938 1939 of 1938 1939 of 1938 
Softwoods: 
EE IPOD codccccccescecee ioeceawe anaawe | ‘aaa 62,608,000 110 64,704,000 135 65,880,000 135 
WEE SHE weceeeescncsesccesicsoces giwaemes 143 182,919,000 111 193,884,000 119 201,878,000 135 
Wes DUE ocencecocvesecse advnb chutes eens 115 110,109,000 114 116,335,000 116 125,890,000 139 
CN BOMWOGS oc cc cccceeseveceececesece 13 13,630,000 138 17,220,000 113 16,144,000 109 
NEN RUINED .cccccccccceccccsewetons nae 10 4,996,000 sO 5,076,000 7 4,029,000 91 
PD 6 cad ogee andes ee Ge eeeseewedoe 10 582,000 19 4,060,000 132 4,358,000 103 
WUOPEMOTT TEGURBIGOH 2c ccccccccccccccccecceses ° 19 2,770,000 154 3,711,000 154 2,797,000 140 
Se aE 5-4 o vse ee besos KON CEseewee we 432 377,614,000 111 404,990,000 120 420,976,000 134 
Hardwoods: 
Southern Hardwoods ...........ceeceeceecees 768 8,526,000 96 12,614,000 141 10,977,000 133 
Northern Hardwoods ..........seeeeeeeeseres 19 4,298,000 57 3,900,000 177 3,879,000 203 
SSO POLIT TE 87 12,824,000 78 16,514,000 148 14,856,000 146 
TORE EMTBNEE ccccvcccccccccesceocccococees 500 390,438,000 110 421,504,000 121 435,832,000 134 
OnE WISCFIRS — cccceccccce agidinecacuxetha 65 12,609,000 92 14,435,000 129 10,717,000 97 
Maple VICOPING ..ccccccccccce Keeenensecees — 14 1,680,000 114 2,284,000 128 2,099,000 140 
FOURTEEN WEEKS: 
Softwoods: 
Pt TE: cpeeetetenabedkeeeesnseeceotes 128 38,179,000 103 433,208,000 100 450,055,000 104 
. eer er ee eee 143 1,218,602,000 119 1,225,773,000 114 1,248,839,000 113 
EE SD: nccceecvedinesdeorsecveveceees 118 560,959,000 133 798,907,000 109 760,426,000 102 
Califermin RROGWOOd .nccccccccccccscescccees 13 91,531,000 122 95,095,000 127 102,962,000 108 
BOCES CGHPNGED oc cccccccccescccecsccseces 10 37,860,000 103 33,978,000 102 29,249,000 108 
PEE EE Sacecc eet eereeeeeveceeoeeeees 10 3,640,000 34 24,481,000 113 26,589,000 110 
Wortherm Tlemlock ...cccccceccccccccses 19 19,612,000 100 19,904,000 155 21,936,000 132 
WOGRD BOC CIIOOED 608 c dbs wetensiocdvecveescen 441 2,370,383,000 118 2,631,346,000 110 2,640,056,000 108 
Hardwoods: ” . , 
ee Ee Sr eee ee 771 64,271,000 95 85,543,000 138 86,407,000 138 
WOPEMOTE TERUOWOOES oo cccccccccccseovcceses 19 40,193,000 70 26,608,000 147 24,568,000 140 
TE DOES og bc ccccteceevoeescceeess 90 104,464,000 S3 112,151,000 140 110,975,000 139 
i nD . osaes cenetcieuel essen couvsens 512 2,474,847,000 116 2,743,497,000 111 2,751,031,000 109 
a Goings 50 o6eds vee Sarees cues eeetrs 65 91,276,000 108 92,093,000 103 99,949,000 105 
NS 0 ee errs Perr Tee 14 12,477,000 121 12,903,000 116 13,745,000 121 


tUnits of Production. 





Southern Pine Statistics 


[Special telegram to American LuMBERMAN] 
New Orveans, LA., April 19.—Following is a 
summary of reports from southern pine mills 
for two weeks ended April 15: 


Average weekly number of mills, 126; 
Units,} 106 


Total for 

Two Weeks 

Three-year average production*... 65,273,000 
MOGUEE BEGRECUIOR 2c ccccccescseees 61,918,000 
EE, cc nent whee e ben nas ewe ae en 61,395,000 
CPGSTH TECOIVEE cecccccsccccervvces 59,689,000 


Number of mills, 128; Units,7 105 
On April 15, 1939 


69,477,000 
445,634,000 


Unfilled orders 
SGD GOON cccwsercecesaveeees 


*October, 1935, to October, 1938. 
309,000 feet of 


7Unit is 


“3-year average” 
production. 


Western Pine Summary 


PortLanp, Ore., April 15.—The Western Pine 
Association reports as follows on operation of 
identical Inland Empire and California mills 
during the two weeks ended April 8: 


Report of an average 115 mills: 


Total for 2 Weeks Ended 
April 8,1939 April 9, 1938 


Production ....... 110,109,000 96,688,000 
Shipments ........ 116,335,000 100,027,000 
Orders received 125,890,000 90,540,000 


Report of an average of 112 mills: 
April 8,1939 April 9, 1938 
Unfilled orders .. 164,361,000 137,408,000 
Gross stocks ..... 1,420,931,000 1,456,266,000 
Report of 112 identical mills: 
c——Total for Year———\, 
1939 193 


Production ...... 566,836,000 424,230,000 
Shipments ....... 792,174,000 732,071,000 
Te idaddccuaces 751,479,000 737,911,000 





Relation of Unfilled Orders to Stocks 


Wasurnecton, D. C., April 17.—Following is statement for nine groups of identical mills and 
two groups of hardwood flooring plants of unfilled orders and gross stock footage on April 8: 








No. of Unfilled Orders Gross Stocks 

Softwoods— Mills 939 1938 1939 193 
CE ee ee 115 71,255,000 57,730,000 497,983,000 510,576,000 
EE SEE, a c:0eecececeeoes ecccee 143 324,687,000 300,876,000 935,319,000 969,042,000 
MEE ED caccacceccesescs cece 112 164,361,000 137,408,000 1,420,931,000 1,456,266,000 
California Redwood ............. 3 35,352,000 46,551,000 294,453,000 311,434,000 
MOUEROT CHUTOSS cccccccccccecce 10 5,085,000 4,444,000 201,574,000 188,169,000 
i Pi cine he bbecn ee ee wes 10 6,807,000 6,726,000 131,639,000 154,906,000 
Northern Hemlock® .....)........ 15 10,327,000 8,007,000 114,210,000 110,441,000 

Total Softwoods ............ 418 617,874,000 561,742,000 3,596,109,000 3,700,834,000 
Southern Hardwoods ........... T68 32,147,000 30,380,000 217,137,000 242,319,000 
Northern Hardwoods® ........... 16 13,053,000 14,153,000 139,422,000 142,490,000 

Total Hardwoods ........+++. 84 45,200,000 44,533,000 356,559,000 384,809,000 

Potal LAMPE? ..cccccccccocs P 487 663,074,000 606,275,000 3,952,668,000 4,085,643,000 
Flooring— 
Oak Flooring ...cccccccccccccce 7 52,650,000 34,930,000 91,921,000 84,564,000 
Maple Flooring db 40 o0ebeeneees 13 8,942,000 7,094,000 13,164,000 13,678,000 

*Unfilled orders reported by 15 and 16 mills; stocks by 17 mills. 7fUnits. 


West Coast Review 


[Special radiogram to AMERICAN LUMBERMAN] 


SEATTLE, WasH., April 19——The 143 West 
Coast Lumbermen’s Association mills, giving 
production, shipments and orders during the 
two weeks ended April 15, reported: 
Production 184,673,000 


Shipments 194,727,000 5.44% over production 
Orders 207,432,000 12.32% over production 


A group of 143 mills, whose production re- 
ports for 1939 to date are complete, reported 
as follows: 
at a weekly cut for fifteen weeks: 


87,268,000 
73,513,000 


92,337,000 


A group of 143 mills, whose production for 
the two weeks ended April 15 was 184,673,000 
feet, reported distribution as follows: 


a y 


Average cut for two weeks ended 
April 15 


ed 





Unfilled 
; Shipments Orders Orders 
Rail ...... 82,231,000 85,752,000 101,667,000 
Domestic 
cargo.... 76,983,000 83,445,000 161,821,000 
Export ... 14,081,000 16,803,000 61,522,000 
Local - 21,432,000 21,432,000 .........- 
194,727,000 207,432,000 325,010,000 


A group of 143 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1938 and 1939 to date, reported as 
follows: 

Aver. for 2 
wks. ended Aver. for 15 wks. ended 


April 15, April 15, April 16, 
1939 1939 193 
Production 92,337,000 87,268,000 73,513,000 
Shipments 97,364,000 88,580,000 77,200,000 
Orders 103,716,000 90,108,000 78,636,000 





“Tomorrow Town” at the New York World's 
Fair reveals how the community of the future 
will function. The “Town” covers five acres. 
Fifteen homes are being erected to give spec- 
tators an idea of what to expect for prices rang- 
ing from $3,000 to $17,000. 
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Newsy Notes of Persons and Places 


and OFFICE 








Arthur [. Detroy, formerly with the 
Mechanics Planing Mill Co. in Evansville, Ind., 
has become estimating engineer for the Luhring 
Lumber Co., Inc., in the same city. 


Dennis Reardon, who went to Tacoma, 
Wash., a year ago from Butte, Mont., has been 
named manager of the retail merchandising de- 
partment of the Reliance Lumber Co. in Ta- 
coma. 


L. O. Taylor, general manager Shevlin Pine 
Sales Co., Minneapolis, and N. H. Morgan, 
New York, district sales manager for the com- 
pany, were in Buffalo recently in the course of 
an eastern trip. 


Hal R. Dixon, president of the Spokane 
Hoo-Hoo Club and manager of the Western 
Pine Manufacturing Co., Ltd., Spokane, Wash., 
will spend the next two months on an eastern 
business trip for his company. 


Freeman Lathrop, Norman, Ill., has gone to 
Memphis, Tenn., to fill a position with H. M. 
Spain & Co., timber estimators.- Mr. Lathrop 
received his degree from the forestry school of 
the University of Michigan. 


G. A. LaVallee, president of the Marietta 
(Ohio) Paint & Color Co., sailed from New 
York, April 7, for an extended trip to the West 
Indies where he will meet with the company’s 
Havana and Central America representatives 
and distributors. 


Miers C. Johnson has been named president 
of the Burton-Lingo Co. which has headquarters 
in Fort Worth, Tex. He formerly worked for 
the company and managed several of its retail 
lumber yards. He succeeds Willard Burton as 
head of the organization which has over thirty 
branches. 


L. C. Blades of the Foreman-Blades Lumber 
Co., Elizabeth City, N. C., was in Baltimore, 
Md., several days ago to visit his son, who 
looks after the dock at which the corporation 
receives stocks of North Carolina pine. Mr. 
Blades reported that business is fairly satisfac- 
tory, and better than had been expected. 


Axel H. Oxholm, managing director of Pa- 
cific Forest Industries, has been named general 
chairman of a committee of distinguished citi- 
zens of Tacoma, Wash., who are making ar- 
rangements for the visit in Tacoma, May 23 
and 24, of Crown Prince Olav and Crown 
Princess Martha of Norway. Included among 





the committee members is Norton Clapp, secre- 
tary of the Weyerhaeuser Timber Co. 


Harry T. Trotter, Syracuse, sales representa- 
tive of the Holbrook Lumber Co., Springfield, 
Mass., was in Buffalo, N. Y., April 14 to 
attend his mother’s funeral. The services were 
conducted by Rev. Harold C. Kelleran of North 
Tonawanda, formerly of the Trotter-Kelleran 
Lumber Co., Buffalo. 

On a tour of eastern lumber centers, Henry 
Swafford of E. J. Stanton & Son, Inc., Los 
Angeles, Calif., visited Baltimore, Md., recently. 
He makes a practice of going to Baltimore 


about every five years. While in Baltimore, 
he called on the MacLea Lumber Co., and the 
Kidd & Buckingham Lumber Co. 


M. Stanley Acree has become the owner of 
the Home Lumber Co. in Bucyrus, Ohio. 
Charles Ackerman, who has been the firm’s 
proprietor, is retiring. Mr. Acree has seven- 
teen years of experience in the lumber and 
millwork business, and hopes to make some 
general improvements in the yard. 


Announcement has been made by the Western 
Retail Lumbermen’s Association that after 
April 17 the Spokane office will be located in 
room 510, Empire State Building. It formerly 
was located in the Jones Building, which re- 
cently has been acquired by the Government to 
be occupied by an addition to the postoffice. 


The Benson Bros. Lumber Co., Pawhuska, 
Okla., celebrated its nineteenth year in that 
city the last week of March. The firm was 
founded by H. G. and H. L. Benson, brothers, 
and has grown continually since its start in 
1920. They have added hardware to their stock 
since entering the lumber and building material 
business. 


Ralph E. Spragg, formerly engaged in the 
retail lumber and building supply business in 
Buckley, Wash.,: and Portland, Ore., David 
Snyder and Vernon Randles, the latter two of 
Tacoma, Wash., have organized the North End 
Builders Supply, Inc., at North 26th and Proc- 
tor Streets in Tacoma. They will carry lumber, 
paints, building hardware, roofing, plywood and 
other building materials. 


The office of Cooney, Eckstein & Co., Inc., 
Savannah, Ga., which has been closed since 
1920, is to be reopened in the Citizens Bank 
& Trust Co. building. James S. Sutlive will 
be manager. Since leaving Savannah, offices 
have been in Jacksonville, Fla., but they are 
being closed. Headquarters for the company, 
which deals in yellow pine, hardwoods, and 
crossties, are in New York City. 


James C. Walsh, proprietor of Upham & 
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Walsh, Chicago, and his wife returned April 
10 from a vacation of more than two weeks 
in the South. They visited with their daughter 
in Louisville, Ky., and then continued to 
Natchez, Miss., and New Orleans, spending 
several days in each place. Mr. and Mrs. 
Walsh enjoyed themselves thoroughly, and par- 
ticularly delighted in the historical pageants 
presented for the pleasure of northern visitors 
in Natchez. 


The White Star Lumber Co., Chicago, has 
added two new salesmen to its staff. J. P. 
Doerr, who has been with the Hill-Behan Lum- 
ber Co. in Chicago for the past two years, 
has been assigned the trade territory in the 
northwestern section of the city, suburbs ad- 
joining that*area, and the southern edge of Wis- 
consin. Harold J. Mall, who gained his ex- 
perience in his father’s retail lumber yard at 
Aurora, Ill., will travel the territory around 
his home city. 


L. J. Roedel, sales manager for the pine de- 
partment of the Nettleton Lumber Co., Seattle, 
Wash., is spending a few weeks in the eastern 
sales territory for the company. Mr. Roedel, 
better known in the Inland Empire circles as 
“Cy” Roedel, was a familiar figure in the Idaho 
white pine region for many years where he was 
manager of the Dalkena Lumber Co., Dalkena, 
Washington. Since Jan. 1, 1939, he has been 
in his present position with the Nettleton con- 
cern, which manufactures Idaho white pine in 
connection with its Douglas fir operations. 


Graham A. Griswold, well known Portland 
(Ore.) lumberman who is head of the Griswold 
Lumber Co., of that city, has been spending a 
couple of weeks in St. Vincent’s Hospital, re- 
covering from a badly-dislocated right shoulder. 
Mr. Griswold was injured when his automobile 
left the road and rolled over in a ditch. He 
has had a long career in the lumber manufac- 
turing and wholesaling business in the Port- 
land district. In addition to heading the Gris- 
wold Lumber Co., he is president of the Carl- 
ton Manufacturing Co., at Carlton, Ore., manu- 
facturer of fir lumber, and has other sawmill 
interests. 


A group of Ardmore (Okla.) business men 
recently completed an interesting trip to the 
southeastern part of the State, where, as guests 
of the Dierks Lumber & Coal Co., they visited 
and inspected the Oklahoma mills and logging 
operations of that company at Wright City, 
Broken Bow, Clebit and Pine Valley. Among 





Employees Surprise 


T. A. Peterman is president of the Peterman 
Manufacturing Co., Tacoma door and plywood 
manufacturer, but throughout his organization 
He is proud of his per- 


he is known as “Al.” 


sonal friendships among his own organization. 
Two or three years ago, when most of the 
lumber and millwork manufacturing concerns 
in the district were involved in labor disputes, 
the Peterman plant was closed on account of 
a strike. Just outside the gate, at the entrance 
to the plant, four or five pickets were stationed. 
The weather was rather raw and chilly, so 
Al Peterman had a tent put up and furnished 
with chairs, table and stove, so that the pickets 
could carry on in a more comfortable fashion. 
When asked about this he said, “Well, these 
are my boys; they think they’re right, I think 


Boss on His Birthday 


they’re wrong, but after all I have got to take 
care of them.” 

The personnel of the organization is just as 
friendly toward the boss. A recent demonstra- 





This dinner party was "sprung 
on" friendly Al Peterman, 
president Peterman Manufac- 
turing Co., Tacoma, by mem- 


bers of his organization 





tion of this was a surprise birthday dinner 
tendered Mr. Peterman last March 22. The 
party was held in the Army and Navy room 
of the Winthrop Hotel in Tacoma, and was 
planned by Ed Baker, logging superinten- 
dent; George Williams, sales manager, and 
other department heads. As shown in the 
picture of this party, Mr. Peterman is sitting 
in the center; Ed Baker, the logging superin- 
tendent, sitting second toward the left; George 
Williams, sales manager, standing, the first man 
to the left of Mr. Peterman. Of the twenty- 
six men shown in the photograph, all but two 
are members of the Peterman organization. 
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New Management Personnel of Firm Is Named 


Deer Park, Wasu., April 15—Walter M. 
Leuthold, president of the Deer Park Lumber 
Co., has announced the new management per- 
sonnel of the firm following the retirement of 
R. L. Wilson, who for the past 25 years has 
been secretary of the company and in charge of 
sales and plant production. Mr. Leuthold will 
act as general manager, and his son, J. H., will 


ger in charge of all manufacturing. Mrs. Oro 
Knoertzer will continue as office manager in 
charge of all accounting. 

The five persons named in the foregoing will 
constitute a management committee adminis- 
tering the production and sales activities of the 
company. Mr. Wilson and Mr. Leuthold formed 
a partnership in 1910 and leased a mill at the 














be assistant manager in charge of purchases. 
H. J. Southwood, who has been with the com- 
pany for the past 29 years excepting the time 
he was in service overseas, is to be entirely in 
charge of the sales department. J. F. Fallon, 
another company veteran, is to be plant mana- 





Left to right—Mrs. Oro Knoertzer; 
J. H. Leuthold; Walter M. Leuthold; 
H. J. Southwood, and J. F. Fallon 





south end of Twin Lakes, Ida. Four years la- 
ter they purchased the mill at Deer Park and 
since that time have operated it together as the 
Deer Park Lumber Co. Mr. Wilson is now 
vacationing in the East, and from his reports 
back is enjoying himself. 





those attending a fish fry held at the Dierks 
lake east of Broken Bow was W. H. Prater, 
the oldest living employee of the Dierks 
company. Mr. Prater, 70 years old, has been 
with the organization 41 of the 56 years that 
ne has been connected with the lumber industry. 


E. W. Dobson, vice president of J. F. Ander- 
son Lumber Co., well known line yard concern 
with headquarters in Minneapolis, has been re- 
appointed as Minneapolis sponsor for the Na- 
tional Recreation Association. In accepting re- 
appointment, Mr. Dobson urged support of com- 
munity recreation. As a part of the association’s 
service as a community recreation clearing 
house, Mr. Dobson said that it answered in- 
quiries during the past year from thirty dif- 
ferent public and private agencies and individuals 
in Minneapolis. A representative made a four- 
weeks’ study of the public recreation facilities 
and program in Minneapolis as a part of a com- 
munity survey of social and health work in the 
city made by the Council of Social Agents. 





COMINGS AND GOINGS 


Huron, S. D.—Blake F. Patton, manager of 
the J. F. Anderson Lumber Co. yard here for 
fifteen years, will assume charge of the com- 
pany’s yard at Mason City, Iowa, May i. He 
will be succeeded here by Paul Thompson, nres- 
ent manager of the Anderson branch in Gettys- 
burg, S. D., and an employee of the firm for 
27 years. 

Pierce, Nes.—Roy Christensen has been 
appointed manager of the Carhart Lumber Co. 
yard here. Formerly he was associated with 
his father who operates retail lumber. yards 
from headquarters in Blair, Neb. Henry Berns 
is the retiring manager. 


Raytown, Mo.—Glenn H. Anderson is the 
new manager for the Leidigh & Havens Lum- 
ber Co. here, after having been assistant man- 
ager of the company’s yard in Salina, Kan. 


ATLANTIC, Iowa—Pershing Radden has been 
made manager of the local Green Bay Lumber 
Co. yard, succeeding Albert Gibson, who has 
been transferred to Dexter, where he replaces 
Ray Fogarty, who has been sent to Sumner. 


OsHxosH, Wis.—Harold Schmidt, who has 
been manager of the Fuller Goodman Co. in 
Slinger, Wis., for: several years, has succeeded 
B. A. Krienke as head of the firm’s local yard. 
Mr. Krienke has taken a position with a con- 
cern in Lincoln, Neb. 


ARKADELPHIA, ArK.— Sid Durham has be- 
come marfager of the Ozan-Graysonia Lumber 
Co. in this town. He was with the Wyatt 


Lumber Co., Inc., El Dorado, Ark., until com- 
ing here, and formerly worked for the Ozan- 
Graysonia Lumber Co. at Prescott. 


GLENWoop, Iowa—V. C. McCoy, manager of 
the Fullerton Lumber Co. branch in Ida Grove, 
has been named manager of the company yard 
in Glenwood. Robert Major of Mason City 
succeeds Mr. McCoy here. 


GILBERT, MINN.—Julian Folkedal is the new 
manager of the Lampert Lumber Co., here, 
succeeding Q. E. MacEathron who has gone 
to Seattle, Wash. 





Advanced to Post of Assistant 
General Manager 


Tacoma, WAsH., April 15,—A. L. Raught, 
Jr., formerly resident manager of the Longview 
division of the Weyerhaeuser Timber Co., has 
been appointed assistant general manager of the 
company, it was announced here Thursday by 
J. P. Weyerhaeuser, Jr., executive vice presi- 
dent of the company. He said that Mr. Raught’s 
position is a new one in the company. 

Mr. Raught resigned as manager of the 
company’s Longview division the first of the 
year to take a leave of absence. He and his 
wife returned here early this month from a 
motor vacation trip through the United States 
that took them as far south as Florida. 

In his new capacity, Mr. Raught will main- 
tain his headquarters here. He will be assistant 
to Charles H. Ingram, general manager of the 
company. 





Golden Anniversary Is Observed by 
Minnesota Company 


MontTcoMery, MINN., April 17.—The H. E. 
Westerman Lumber Co., with headquarters for 
its ten yards in this community, is observing 
its fiftieth anniversary this year. The firm 
was founded here in February of 1889 by the 
late H. E. Westerman, who had come to Minne- 
sota with his father in a prairie schooner in 
1871 when 12. Diversified interests were fol- 
lowed by Mr. Westerman until he entered the 


_ lumber business. 


Carrying on the business traditions of their 
father, three of his sons are actively in charge 
of the company’s ten yards, while two other 
sons, local physicians, are company directors. 
Henry H. Westerman is president and treasurer 
of the company, Dr. Fred C., is vice president, 
and Elmer E. is secretary. Arnold is manager 
of the local yard and a director and Dr. Alvin 
Westerman is a director. Throughout its 50 
years, the Westerman firm has been noted for 


MIAMI 


Bathroom 


CABINETS 


Mirrors and Accessories 





Beautiful bathrooms appeal to home 
buyers everywhere. Miami Cabinets 
and Accessories add to the attrac- 
tiveness of any bathroom in both 
new and modernized homes. Over 
140 Cabinet Models to meet every 
requirement. Nationally advertised. 
Fast selling—bigger profits for you. 
Write Dept. G for Catalog. 


Cabinet illustrated 
is one of a num- 
ber of distinctive 
lower priced mod- fy | 
els. Mirrors are 
copper protected, 
guaranteed for five 
years against sil- 
ver spoilage ... 
equipped with ad- 
justable glass 
shelves, die 
stamped razor blade drop, tooth brush 
racks and door stop. 


COLONIAL BATHROOM ACCESSORIES 


. are made to remain beautifully bril- 
liant— always. Triple-coated: Copper 
plated, a coating of nickel, and finally a 
heavy coating of pure chromium. Recessed 
and projection types. 








Model 4001 
Closed Type 
Tumbler Holder 


* 
Model 4000 


Open Type 
Tumbler Holder 








MIAMI CABINET DIVISION 


THE PHILIP CAREY COMPANY 
Middletown, Ohio 
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handling only the best building. materials avail- 
able. 

The yards operated are in New Prague, 
Elysian, Lonsdale, Le Center, Faribault, Dundas, 
Webster, Cologne, Kilkenny and Montgomery. 





Honored on 34th Service 
Anniversary 


Tacoma, Wasu., April 15.—Double honors 
were received by Julius R. Peetz, 75-year-old 
cashier of the Weyerhaeuser Timber Co., here, 
the night of April 4, when 105 of his fellow 
employees in the company’s Tacoma office gath- 
ered at a surprise banquet at the Lakewood 
Community Center, both to mark his birthday 
and to celebrate his thirty-fourth year of service 
with the company. Toastmaster was Minot 
Davis, department manager, who has been with 
the firm for the past 29 years. On behalf of 
the employees, he presented Mr. Peetz with a 
beautiful mantel clock. Brief talks congratu- 
lating Mr. Peetz were made by various officials. 
Other employees, who have been with the com- 
pany for more than 25 years, received honor- 
able mention. 





Operates Personal Service Yard 


New Orveans, La., April 17.—George C. 
Chastant operates what he terms a “Personal 
service” lumber yard. It is different from most 
yards in that he handles but one kind of lum- 
ber, cypress. His customers are private and 
professional boat builders of New Orleans. 

Last summer he found that his location at 
8020 Olive Street was inadequate, so built an 
entire new plant at 3933 Tulane Avenue. In 
planning the shed he used some of the ideas 
in the book of practical suggestions for lumber 
and building material sheds, offices and ware- 
houses which is published by the AMERICAN 
LU MBERMAN. 


Amemecanfiimberman 
New General Manager Feted 


RayMonpb, WasH., April 15.—W. H. Turner, 
new general manager of the Willapa Harbor 
Lumber Mills, was tendered a testimonial din- 
ner by 68 prominent Pacific County business 
and industrial leaders here the night of March 
31. Seated beside the honor guest at the head 
table were his brothers, Frank Turner, Ilwaco, 
Wash., publisher, and Bert Turner of North 
Cove, Wash. Various speakers paid glowing 
tributes to the Turner family as _ friends, 
pioneers and builders of Pacific County. Major 
L. D. Williams, manager of the port of Willapa 
Harbor, who acted as toastmaster, opened the 
program by asking the assemblage to stand for 
one minute in silent tribute to the late J. W. 
Lewis, prominent southwest Washington lum- 
berman who was Mr. Turner’s predecessor as 
manager of the Willapa Harbor Lumber Mills. 





Large Canadian Lumber Concern 
Has New President 


Vancouver, B. C., April 15—Henry J. 
Mackin, formerly vice president and managing 
director of Canadian Western Lumber Co., one 
of the largest organizations in the industry, 
has been appointed president by the board of 
directors. The firm helped develop British 
Columbia’s export trade and is British-Cana- 
dian owned. He succeeds the late D. B. Hanna. 

Mr. Mackin has been active in various 
branches of the lumber business throughout 
Canada for many years. He is president of 
the Security Lumber Co., Ltd., operating a 
group of 100 retail lumber yards in the Prov- 
ince of Saskatchewan; of the Crown Lumber 
Co., Ltd., operating 35 retail yards in the Prov- 
ince of Alberta; the Coast Lumber Yards, 
Ltd., with retail yards in Winnipeg; the Cana- 
dian Tugboat Co., Ltd., operating a fleet of 
towboats in connection with the company’s 
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business in British Columbia, and the Canadian 
Western Timber Co., Ltd., which in the past 
three vears has acquired large stands of timber 
on Vancouver Island. 





Cork Products Plant. to Celebrate 
35th Anniversary 


CamDEN, N. J., April 17.—Armstrong Cork 
Co.’s South Jersey plants, located in Camden 
and Gloucester, will hold open house April 
24-28, commemorating the concern’s thirty- 
fifth year in Camden County, and marking the 
first time the two plants have been opened for 
public inspection. Special preview days for the 
relatives of employees will be April 20-21. 
Mayor George E. Brunner, of Camden, and 
other prominent local officials will participate in 
the ceremonies. Visitors will see the company’s 
processes and products. 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
revenue freight for the two weeks ended April 
8 totaled 1,139,711 cars, as follows: Forest 
products, 53,995 cars (a decrease of 244 cars 
below the amount for the two weeks ended 
March 25); grain, 62,305 cars; livestock, 21,302 
cars: coal, 151,176 cars; coke, 12,015 cars; ore, 
17,765 cars; merchandise, 315,161 cars, and mis- 
cellaneous, 505,992 cars. The total loadings for 
the two weeks ended April 8 show a decrease of 
60,319 cars below the amount for the week 
ended March 25. 





CANADA IMPORTED 5,262,000 feet of lumber 
and timber during February compared with 
6,647,000 in February, 1938, according to Do- 
minion Bureau of Statistics. The United States 
supplied 5,245,000 feet. 





’. Here’s Your Miniature Model House 


( Built 14-inch Scale ) 


Mr. Lumber Dealer, clinch that tough house-bill by showing your customer 
a Miniature Model of the contemplated home built to 1/2” scale and painted 


as desired. 


The AMERICAN LUMBERMAN has arranged for a source from which dealers 

can secure Miniature Models for any house at a very nominal charge. The 
models can be made from a picture and floor plan but wherever practical it is best 
to send blue prints. All material returned with model when delivered. 


$20.00--A 14” Scale Model of any house not exceeding $7,500 in value -- $20.00 
$1.00 additional for each additional $1,000 value of house 


The models will be attractively painted, to your specifications 
if desired; windows glazed; all details such as door knobs are 
included. The model will show your prospect just how his new 
home will look. They will “clinch” the hard sale ninety-nine 
times out of a hundred. The models will make excellent win- 


dow and counter displays. 


Order Models Through the 


431 So. Dearborn St. 
Chicago, Ill. 


Due to the fact that the AMERICAN LUMBERMAN does not 
create these models and also because of the extremely low 
prices of the models accounts cannot be opened and all models 
will be shipped C. O. D. A 14” scale model can be had for $15. 


“We were very well pleased with these models. aig | are as attrac- 
tive as anything we have seen.”” — Lewis Mig. Co., 


ay City, Mich. 
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‘ SOUTHERN PINE RED CEDAR SHINGLES 
East and west side mills have reported the following average f. o. b. mill sales prices =e. listed 
on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales ee See a oe ee 
k made in the period April 7-12, but, where prices for this period were not available, prices sold direct to the trade: 
r for the month to date have been inserted and starred (*): R 1 
en West East West East West East West East mererene $4.30-4.40 
ril Side Side Side Side Side Side Se Se BOL, ae tee paeeeeoerensees sed ees eer 
ty- Flooring, Standard Surfaced Finish, No. 2 Fencing & CM No. 2 Shortleaf 3-24” eee Cietete sere seer 2°00-2.10 
he Lengths 10-20’ Standard Lengths aaa Dimension le : . Aha cities eben eveee = S 
ae 2 rea 16.96 16.63]2x : 
for tic ll 55.67 61.94 Tneh thick— 1x6 ...... “26.00 ERSSITS & 14... S853 OOF FAO, BED 0002-2 +2 +207 ores ees esos $3.50-3.60 
‘ : 2 a PY BFE cocceoocccocesee eoeeveeeeeeee . “Le 
the No. 1, Sht. EA eee — Eee 52.00 47.08 No. 2 Shiplap and 18 & 20... 25.50 21.50 1 fn Adit dite GREED LYRE KASS. 1.90-2.00 
21. Hes © nanan | aaewon 51.16 46.43] Boards, Std. Leth. {9x6 XXXXX: 
ind tees 51.68 47.28 Shortleaf— 12 & 14... 18.82 17.32 ; _— 
: a i ——_— 55.30 55.48 20.7 19.54 | 1-16” B/2 2... cece eee ceecrecceccvess $3.1 
a — ers 53.28 54.381ix19 °° 71°: oo Bee) Saat ae REED GUE. | fc sncccsseccccsarvesserus 2.15-2.30 
y's B&better.. 41.37 40.5012 °,.7 7277" 75.45 72.69 Tetg 7.020) o eeeeee ”**** eee SEU WRT RSE Gio. s230csceccscsencrsess 1.70-1.80 
: No. 1 ..... 35.86 36.90|5@674 thick— 1x12 ..... 26.91 23.27 seeseees 20.75 22. . 
a 2 2 22 & 24... 25.88 23.25 
No. 2 «+++ 25.49 25.9014 6 3.0... 58. 60.58 No. 3 Fencing, 2x8 
1x4 rift— Ty coves aad ape Standard Lengths 12 & 14... 20.70 18.49 
B&btr Sht. 55.48 56.33]44 -------- . as ||. Sree 10.27 11.07]16 ........ 21.22 19.83 
it No. 1, Sht. 44:42 38.25 Sea 15.97 16.70]18 & 20... 22.76 23.65 MAPLE FLOORING 
No. 3 ose ee 35.25}Inch thick— 1x6 CM... 16.56 16.13 33 5 24... 26.00 tee - 
the ee ae 5. J x Michigan and Wisconsin flooring mills re- 
hat ~ 7... Sneha = 4 = +4 No. 3 Shiplap and 12 & 14... 23.48 21.46 | port the following prices realized f. 0. b. 
a ° : Boards, Standard ee 22.17 19.30 ek ended 
: 5 45.83 44.00 flooring mill basis, during the we 
pril B&better.. 41.44 40.35); 233977 °° "32 Fa" Lengths 18 & 20... 22.83 22.43 | april 15 : 
‘ eee 39.43 36.86] 1X5&10 47.83 £53.00]. 17.71 16.05|22 & 24...*26.00 ....|>P™ °°? First Second Third 
rest i © vena 19.32 19.13|12 ........ 63.16 *66.00]1x8 ....... 17.71 16.05] 22 & ee or oe 
oe Rough Pinteh <2... 16.62 16.96 12 ae 22.41 20.92 oe en a J 57. $42. 
ide X50 
¢ Ceiling, Standard =| B&better— No. 1 Shortleat |18 ........ 23. ; 
302 Lengths Inch thick — wh... De otiatere 3.00 24.17 
ore, 4x4 : soe een tes ee ocak 2x Ne. 8 Dim ‘ 

is- ee) a Rae eanete Se Mi 5. 12 & 14 24.16 20.51 oO. ension, 
ge B&better..*36.20 ..... eae *46.50 45.00]16 ........ 24.61 21.58] Random Length 

or 54 x4— 1x5&10 a - 53.00]18 & 20 26.66 25.43 2x4 Short- 

e m1 B&better.. 35.45 44.46 os tenes oe eee = ae 
” Noo 2 LID, 19°87 20:29]. thiek— Rees 21.83 21.29 Shorti't & Lonat't— 
” pecan 56.38 60.50]18 -....-.- 23.63 23.53 vob a7 $4 ae 4 
ee 66.08 *68.00)/6U ----.--- : 23.4 apap te : 

, Partition, Standard * 22 & 24... 32.33 28.5072x10 ..... 14.72 15.00 
nbet Lengths 12 ++... 86.00 °77.00) 58 2x12 ...... 15.58 19.50 
with %x4&6— Casing, ao & Jambj/i2 & 14... 23.07 21.39% 

Do- B&better.. 47.00 Ze 0-20’ _ Fae 24.69 22.31 Timbers, 20 & Under, 
tates Babetter— ree me No. 1 
Sales 6500 ...< dea ge ee shortleaf 
Drop Siding, Standard 1x64 -.+-*59.66 .... 26-24 ..... . g pe 
” enatin, 1x0” 1x5&10 ... 60.50 60.50] 2x10 ere: cee See " . “i 
. ae 31.11 29.83 /$x6— 8x8... 25.74 25.831 Stock This Nationall 
No. 117— ©  ckieaes 32.33 28.97] 3&4x10 ... 32.00 .... ocking y 
mes asta, Se iG 32.33 28.97 r10-10xi0*28-00 
B&better.. 37.89 1X4 ....00. 41.12 40.56]39 299°" ° . 7e138&4x1 9 45 e @ 
1 ae b 4 x12 ... 39.33 29.42 
No. ae 37.22 35.40 |1x6 ....... 41:94 39.85]95 © 597°: 33:68 83:33 |5x12-12x13 38:00 *34.00 Advertised Flooring Pays .. 
0. — 2x12 
No. 1 Shiplap and : 
peat Tbs ses 43.15 37.56] "Boards, 10-207 Zo... Se oe Plaster Lath You know it’s Northern Hard 
Assorted patterns—  fixg ....., os5. shee ........ 37.66 38.63 %x1%", 4 
B&better.. 44.00 36.67]1x5€i0 +.) 44:06 47.90]20 ..1.1111 39154 3625|No.1~.... 4.36 458) Maple when you stock trade- 
ae ena 42.05 38.25]/1x12...... 56.01 62.19/22 & 24... 46.90 42.75|No.2..... 3.25 3.01 . 
marked MFMA Maple Flooring, 
WESTERN RED CEDAR WESTERN PINES guaranteed to conform to. €xact- 
; Following f. o. b. mill prices on actual A ia 10n rade standards. 
, prawn hg sy _—- 14.—Prices for red ee vepneses oo Se Toners Pine As- ing in ti 8 f 
edar siding in mixed cars, new bundling, sociation by members during the period from c ° 
8 to 18 foot, f.0.b. mills ones April 4-8, inclusive. Averages include both The fol owing manuta turers are 





direct and wholesale sales,.and are based on 
specified items only. Quotations follow: 


Ponderosa Pine 


licensed to use the MFMA trade- 


Beveled Siding, %-inch 











ais ‘san00 a “B” | Sexects, S2 or 4S— 5/4x8 6/4xg | Mark: 
“inch ..... eebacts 3.00 20.00 1x8 & war. & wdr 
SIME ccc ccccscccce MEAD 26:00 *a8:00 I ik od aan $59.31 $64.16 $66.50 Beck, August C. Co., Milwaukee, Wis. 
CHING gies ce ais neae 33.00 29.00 27.00 ee, pee 40.19 52.00 BL i Brown Dimension Co., Manistique, Mich. 
Clear Bungalow Siding, %-inch Se 9 OT $34:46 $22.14 Sal Se he ee 
(Mill at Reed City, Mich.) 
UNO sietnicubiokebicne oe hele 34.86 22.05 Connor Lumber & Land Co., Laona, Wis. 
LO-IMGR 2. ccccccccccccccccccccccceccccs SROO | COMMONS, S2 or 4— No. 2 No. 3 
COREE sexcusisetbes cbnuesdennetesscoba ee  & ¢  "yepbepel ieee reer $24.87 $19.03 (Sales Office, Marshfield, Wis.) 
era 28.86 18.96 Farrin Lumber Co., M. B., Cincinnati, O. 
Finish, B&better, 82 or 48, 6-16’ No. 4, 4/4 RWRL.....- +e eee eee eee eens $12.33 Holt Hardwood Co., Oconto, Wis. 
Idaho White Pine Kerry & Hanson Flooring Co., Grayling, Mich. 
$28 or S48 5-6/4x8 7 : 
Ix 8” or Rough SELEcTs, S2 1x8 & a at Kneeland-Bigelow Co., Bay City, Mich. 
110° pinnae EI A Tere y ecoe 3 Choice Se $72.00 Va: North Branch Flooring oe Chicago, Il. 
| pelidebetenpnta ace wy’ geicnhaiahie nes esi 85.00 os i) a: ry coe 41.01 $69.13 Oval Wood Dish Corp., Tupper Lake, N. Y. 
MEE srinluveevoute es sh.erisetececeeee ese | ~OMeEONG;, cm OF Sa-— Robbins Flooring Co., Rhinelander, Wis. 
ne See Orem ae wenn mongers Stephenson Company, I., Wells, Mich. 
MEET chubese sobs ta Obese te eecses teens NO. Lumber ominee, 
< apeasaggionehinentonessmnespresteg, «= Ps oerereete $33.16 $29.81 $22.30 | Wells, J. W. So, een 
__alashaladnpaaleiets Get tibia oo) eee ore 70.00 38.91 24.61 Wisconsin Land & Lbr. Co., Hermansville, Mich. 
Utility (No. 4) 4/4, RWRL.........2..$15.76 Yawkey-Bissell Lumber Co., White Lake, Wis. 
Ceiling or Flooring, B&better, 4-16’ Sugar 
= SELEcTs, S2 or 4S— 1x8 5/4x8 6/4x8 
a coves age seeontto Linea mr yres sms seri im solid. ‘ae ‘se = AA MAPLE FLOORING 
Ceeeeeeeeeeeeeeeeeeeseeeseseeseeees . ie L nove stue i y = 
Dir iasetwow owes 69.0 66.60 66.75 oc 
Discount on Mouldings 6-20’, Odd Lengths og Sere 54.00 54.00 51.80 MANUFACTURERS ASS IATION 
Series 3000— SHop, S2S— No. 1 No. 2 No. 3 1795 McCormick Building, Chicago 
isting Eee ere - 55% _' Dagebtekegne oes eee eet 
8 Se6esveseosooeeenon@eonrw is Bee ee eevouoovesere . . . 
— oe Fata vasied er 51.21 29.53 ae 
Clear Lattice, 5/16”, 4 to 16’ Larch-Douglas Fir Oor wili a Ee 
1% 100 lin. * rape Sg ag he ka FN a ee nr ere 
Fansite Paes aoa ture a jucke eae eeeeeeieaae een moenbion, Mo. 1, SE6ES ow. cccivcseccs J 
Se” ncccncccccsdbeccebsesioesecebecsscoss iE Th Ieee ew Seite Bit OR GRR sub ating vaecews 17.00 (Northern Hard) 
Wl” wisnesee ecenacceccesesscccoosneto AGL DORUEEEEE CUEG Ota ls © Biles eesss- 32.06 THE LONGEST-WEARING COMFORTABLE FLOOR 
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76 M4 CAROLINA PINE om rate f rs 
i lize tess 
R iew llowing are prices rea ring the week cars 
T PINE Lumber Market ev of freight  : eee made during apped 
ARKANSAS SOF ftwood bookings in the two | of fr April 11: —s | 1 No. 2 
; e sales prices, these Though so . rere 34 percent Com. Com. ’ 
e averag hortleaf April 8 we B&btr. - 1x4 
, Following ieeves being a andge Pine | weeks ended Pp ’s for the same pe- $44.30 $40.15 $25.05 
weights, obtained ek ended April 18: larger than last year’s ent current | ixd ................ 41.20 39.30 22.40 1x4. 

ills during the wee ceeded by 4 perc sa been tatdae Ceiling é 1x6 . 

m Flooring 38-inch {ined riod, and er ich in turn were 7 percent $24.00 $23.80 $14.80 
rain— .. «$59.00 $57.5 1,2 ments. whic L : e fact a Re Paar ree” | . al 1x6 P 
eee batter Soe a ee 51.00 34:50 _ f sroduction ; and despite th b Finish, ee RRS $60.65 1x6 P 

BERD svecesvecesnseeiesvens 35.00 34. ahead of p spects are brightened by er BR ine $48.65 ee ereeeekes 73.30 

~ Olli ae 43:88 $4360 | that market prospec wards in the first | 84 220000207: 4010 57axt6 2220021. Tio | xt 
Pip&better Seeseseeeeesenens 40.00 39.00 residential marry 5 scorine above last + Sooke sre tebe 50.90 — sete eees : 

oe Said cphatchacheetenente 25 ove rose a é B ards, Dress 3 

No. Bo Ceiling & a a pone gh a to reach a 10-year eo . bmg Seen. Com No. 1 

e B&Be } rears le oc om : No. 
33.50 | year : . Gross s 95 “e No. 2 
Ceiling, %X4 ....-..seeeeeeeeee +7600 "2 prices rr is paar get orders | ixg 2... eee Se "20.88 $17.35 No. 8 
a ry oe a ere y s sa a SES ES ag. 1.35 20.05 ao 
Boston Partition, i§x4.0.000000. — t mills are below few con- me - 22.60 18.30 

ston Partition, a" a an In only a €  Beetaocetatece: 42.50 . es 
Bo Drop Siding, oe 117 No dae above last yeat Ss. | ever, has it been ine RE OR GS ge ae ; ox 4 

eM oc necuie ennui boys 41.00 suming sections, ce aan construction, | ixi9 "1111111°°°"" ae aah aati ax 6 
— D pave eeheaavas 42 : : : ‘ Ess 26.00 27.50 possible to go — ales and cold. But ore Common Dressed x10 

et Ter Cr eT Ce ee oo tinued r. . ; . Se eon es ox 

pepe Wetgees snes dan 60.00 $76.00 | because of i to whether there will soon | ,_, Cie ae vaatttess $20.0 No 
52.00 Tee ee eee ee ee eeee "42.60 uncertainty, a war and as to what — Gebrenesas: $20.75 1x12 oege oe 
4/4 ...$52. 74.00 65.00 65. other European se business imension No. 2 Common, 4x 
5/4... 64.00 as tees Ba&better, 8 be ot ay be on domestic busi i ? | Shortleaf Dim 8 to1é 18 & 20 itl 
Casing : i ects m i olicy $21.80 25.5 12x 
4 $63.00 | its e , oho  (talaamamsana ea +. : 12 
0 $62.00 : fluence on the y! Be ect eee ed 21.80 oie 12x 
a . $60.00 $65.0 56 00 60.00 > major in ue e . 1 users. x ‘Che Aone 45 26.25 
Casing «20.0% 58.00 65.00 . t| isa Brags nd industria’ _ —- ‘ebcchipphohbbeneemepeooss + 22.4 6.25 
$oOheneeens . Discoun ; ibutors a 2 secisb Whar en Rahcesraicon ta eee an See 27.95 
ss ~ + yp eg 42% of retail ag nah is rather slow and 3x10 cretteteese sees, es 
| petinedhcistette toxasbraraansanntteptebaetie™ ” | In the — are hesitant, while keen ge conisdeasaanide logs a 

WEP FB ccccccveces od r a 

. Mo. MESS wer ky HE ohh | distrbutors are hesitant, while ke diions | FO, B, MILL PRICES OF ei 
1. ; i aed n 10-11 
Boor Shiplap No. 2.,°19-80 700 1760" 17.50 line with mill — wae ane Cali- SOUTHERN HARDWOODS eed 
“a mpreertened Tae il in the middle ill prices lem 
NO. 3 ..eeeeeeee -Foot evail in the : : : xcess re- es of f. o. b. mill p Hem 
, S48, 16 ‘ r ive, ¢ are rang woods, 
ere $25.60 922.00 sien ae ee an adverse ef- on rough, val sales made during the week NC 
eitipibehobe bia tek: . + to be 2 from reports ol 
-_ seeteeeeeeceeeseceeeeeaees 23.50 20.50 | ceipts seem In the Pacific Northwest ended April 17: Plain Poplar Foll 
| Bekpyaegscetees sseccrecseee SERS EREG | ot on seiad wtetde, th Oe South, tal - ieee Oo Wause 
pena nn NO. r ; also, demand is brisk. demand. Boards | pag 0@79.00 | 4/4 ...... 71.00 
cana g Te ret ree 15360 | weather has held down se in southern + beens 72:80@80.50 ih eee Brown 
. eeteteereeertanersrerees eat 3.6 ’ est items ong, & > Sepappes 9.50@80.50 | Saps— 42.75 ° 
— H AAR Ae Ne DONE AE REALE seem to be the weak that compete with os sents # "50 4/4 aw ame 46 25 oe 
walla ine, particularly items lists almost | No. 1& sei— e775 | 6/4 110 41.25 7 4 
OAK FLOORING k soa ser a < l with uppers lee 29.25 @31.00 ee & i 
. Oo eerees 34. bee 6 we Bassw: 
otations on — are a little s ‘fic Northwest | {4 -::::: . 2A Com.— 

Following are current Memphis SS polete te In Pacific nent Plain Red Gum pede 8.0008 | Mt 
flooring in ca nd Alexandria, La., holding ' ker than commons. 8 tee 23:00 yy 
son City, Tenn., a ” %x1%” Gs, uppers are weaker & re- | A 69.25@72.25 | gq 577 77' 8/4 
of origin. 4x24" 4x1” %x2 61.00 woods, . tern pines are : S/@ veces Soft Maple 

$64.00 $61. ms on wes d in- Qrtd. Sap Gum 10/4 
-- $84.00 $70.00 56.00 56.00 | Concessio . f stocks and i FAS— 55.00 12/4 
Sir, Wek reas... eroe "eso0 00 45.00 but depletion of s a FAS— 00 | 4/4 ...... 5. 3/4 
Cir. qtd red..... 62.00 50.00 61. 45.00 orted, bu inging improve- 4/4 ...... 36. No. 1 & Sel.— e 
Sel. atd. Fede... 89:00 81.00 54:00 46:00 | P asing demand are bring - is re- | 574 pepene ro EB Babe 43.00 to 
Sel. qtd. ty 62.00 50.00 48.00 47.00 cre in foreign sales he 7 oe att pret No. 2 Com.— 23.00 grades, 
Cir. pin. a 60.00 51.00 4400 39.00 ment. Increase 5 f Canadian | 344 °°°°°": ee sr 2 Oe 3. betters 
Sel. pin. wht. 58.00 50.00 40.00 31.00 | ported, but complaints from at the ex- | No 1&sel— Beech Sa 

- pin. ‘ 58. . 0031. p ’ +d that it is ) pees 30:56 a ar 
No. Peom. wht., $1.00 42:00 36. 33.00 titors indicate nae, 20 | No. 2 Com 10.50 | 1 
No. 1 com. wht 50.00 44.00 34.00 ‘00 | competi ; ions “Stata 38.5 ’ here : 

. red 00 19.00 ncessions. 12/ 5/4 
te SGcmmen.. Saas ee og xi ” x2" | pense of price ea nd is suffering from Plain Sap Gum ras =m i/4 

-+ + $74.00 $72.00 heb Hardwood dema: hesitation | ras— @32.50| tae 27.75 Hs, 

Clr. qtd. wht........ 70.00 70.0 , ° customers, BEE vccaes 32.00@32. 0 1 & Sel.— 

oe 0.00 eb oreign - - ..- 27.75 @33.00 | No. 9.75 9/4 
Sel. Ot. Wht... cscs, 62.00 60.00 *--: | lack of f “fp dustrials, and the slow- | 3// itm—" 1a *** , 10/4 
Sel ata SR $3.00 58.00 on. 38 among domestic in at weenie trum tad 7 1 20.00 No. 2 Com.— 12.00 11/4 
oe Oe ~ehbeeebbett . 58. ilding that results from bad | No.1 & 8 23.001 4/4....... 2. 
Mae: Gee Sees seeeoeenes 60.00 58.00 55.00 | ness of building the lumber and | 574 °°::2: ttonwood ae 
Sel. bin wht. -- ee 32:00 53.00 | Ne h Quotations on both lum bsence | No.2 Com 11.50 ~ i 

1 a pike atte 4 . ’ J cr. vs sence | sg % SS onal 
oe oie red. ht: eeeee g 7 y+ 00 47.00 28 weatl are a little ragged, but it nt arta. Black Gum by bagi t eps Soft EI 
No ; oom. = aeeahes ia + se ve wpe ulations and the curtai “ ma 7 Oe we 4/4 
No. 1 com. PEARS CE 31. - ined ill accum _ : s— 31.00 rtd. Sycamore 5/4 
New Work delivered gg a ty of pret St peng ene ecg. No. i’ & Sel— 21.00 | FAS 33.25 9 ot 

adding to the above City origin: For x re giving a aie ee or : 5/8 ...... — 
entials feured gitar M%-inch, $4; forse and rains and floods, are g With their costs Qrtd. Tupelo No. 1 & Be 23.25 10/4 
i¥-Inch sock, $8; for ay be obtained | measure of support. inclined to adjust FAS— 9.50@40.50 | No. 2° Gom.— seal 

ep ante rices m fer- 7 j ia. 6 "C CUA. aera se oa : 

"Chicago ogg tape My following difter- high, the mills a ee 8/4 - «5 ..396 ae Rock E 
the F booking No. 1 wi 4/4, 
by adding to Memphis origin: i . closely to boo 27.75 @30.50 ; 
entials i ig WH %-inch, $3; for %- an production wtge elo re 46.25 e/4 : 
Hoinch, 350° °° py + gecare 47.25@48.00 9 8/4 
ts-inch, -50. No. 1 & Sel.— ae eee lia 10/4 
SS 4/4 ...005 ' anaene 12/4 : 
CYPRE k FA 00 : 
EW R Plain White Oa 50.00@52. 
ss, ee 
HOEWATER © wholesale prices on Citewater ved expe OO itis 46.25 No. i'& Sele 30.00 "irch— 
ing is a list of w 16/4 +22... 54.00@55. ee a cdn, a 

SS. Apr. 17.—Follow im 8/4 10/4 hl $144.00 = i & Sel.— 9.25 No. 2A a 19.00 an 
a 4/4 vee $0880 ‘$115.75 “Hess | 33000 tones a4 iI 2!30.00@36:50 _ Yr 

Grade eae idawe : 104.75 ‘ : SORES § SUS seeoee d Oak FAS— 50 12/4 
Rin aa oh a | Mae — oe aad,  ‘ongalinaay 33.00 | 4/4 ----- 41:50 16/4 
Select, IWR, rough.... 62.56 aaa 66.50 71.25 79. 44 oo 1l43.25@44-75 ei beewadl 180 a4 
= 7 Shop, RW&L, rough 47.50 pope 28.75 27.75 CYPRESS =, oo 72722" 45.50@57.50 8/4 eees 49.50 

o. ’ ° . ” s°ee yeaa . of ee 
Box, RW&L, rough...... aaa 28.00 28.00 Pa Bests, 18”.. $6.88 $7.88 are dvd ~-28.00@ 28.60 No. 1 & Sel.— 26.50 7 a 
Peck, vg Ran ‘S48. ; 78.25 90.25 ae 91.75 eee ae ret 4.95 Ss eee 39.00 af8 ‘ F ’ ; : ; Hy = : 
“A” Finish, , : $3.75 . , Cm ea | haeehs _*, Beene 50 
“B” Finish, RW&L, S4S.. 71.75 hes 80.75 88.75 CYPRESS LATH Sees Gat  Beaehh 31.50@ 32.5) B84 
“C” Finish, RW&L, S4S.. 68.75 11.16 77.75 80.75 %x1%x32” ... No.1 No.2 | sound Wormy 19.50 | 10/4 ..... 
“—D” Finish, RwWeéL, s4s. . 65.75 61 50 61.50 62.50 %x1%4x48" au $4.95 $3.95 Se eees 

4S.. 56.50 ’ 39.00 
No. 1 Com. RW&L, S 40.00 40.00 
No. 2 Com. RW&L, S4S.. 38.00 . 
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DOUGLAS FIR 


Seattle, Wash., April 15.—Current quotations 
f. o. b. mill on Douglas fir items in mixed 
cars for rail shipments direct to the trade 
appear below: 


Vertical Grain Flooring 


B&Btr. C D 
See. ciineceueeeee $34.00 $32.00 $21.00 
Flat Grain Flooring 
SEE kkda cede cue ewe $25.00 $23.00 $19.00 
SEO icivvececuxmsweeee 30.00 28.00 22.00 
Drop Siding 
1x6 Pat. No. 106....$29.00 $27.00 $21.00 
1x6 Pat. No. 116.... 30.00 28.00 21.00 
Ceiling 
Pe err $24.00 $22.00 $16.00 
errr ee 25.00 22.00 16.00 
Common Boards and Shiplap 
1x6 1x8 1x10 1x12 
i RPS $18.50 $18.00 $18.00 $22.00 
We F scess 15.00 15.00 15.00 15.00 
We S sence 10.00 10.00 10.00 10.00 
No. 1 Common Dimension 
12 14 16 18 20 
ee errr: $19.50 $19.50 $21.00 $22.00 $21.00 
ae 18.50 18.50 19.00 20.00 20.00 
DCE aces oes 18.50 19.00 19.50 20.50 20.00 
gee ee 20.50 20.50 21.00 21.50 21.50 
BAAS: uaicewws 22.00 22.00 23.00 23.00 23.00 


No 1 Common joes on and/or Surfaced 
ers 
4x10 planks 20 feet and shorter and 


IE hid ae we ya a oan oes < bate a 7.00 
WERIS BC Te. BRE GNOPUPL. occcsicecsevcscve 6.50 
12x12 22 to 30 feet....... Mae a aie erento se 17.50 





WEST COAST LOGS 


Seattle, Wash., April 15.—Average prices of 
logs are as follows: 

Fir: No. 1, $22-238; No. 2, $16-17; No. 3, 
$10-11. Peelers, No. 1, $32; No. 2, $25. 
anne Shingle logs $18-19; lumber logs, 

Hemlock: No. 2&8, $9-10. 


NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 





Brown Ash— FAS Sel. Com. Com. Com. 
4/4 ......-+-$57.00 $47.00 $88.00 $26.00 $18.00 
. oes -- 62.00 62.00 41.00 28.00 19.00 
Me siccwans 67.00 657.00 48.00 82.00 19.00 
re 72.00 62.00 51.00 34.00 20.00 
No.1 No.2 No.3 
Bass wood— FAS Sel. Com. Com. Com. 
eee $78.00 $68.00 $50.00 $26.00 $19.00 
/_ eee 83.00 73.00 55.00 29.00 21.00 
| 86.00 76.00 56.00 31.00 23.00 
p Bee 93.00 83.00 66.00 33.00 23.00 
Se 103.00 93.00 73.00 45.00 .... 
TEE wknaunes 108.00 98.00 78.00 50.00 
GE sueaeacic 70.00 60.00 41.00 24.00 
Key stock, 4/4, No. 1 and better, $78; or on 


grades, FAS, $88; No. 1, $68; 5/4, No. 1 and 
betters, $88, or on grades, FAS, $98; No. 1, $73. 
No.1 No.2 No.3 


Hard Maple— FAS Sel. Com. Com. Com. 


i eee $68.00 $53.00 $45.00 $28.00 $14.00 
EE \s-scgewictors 73.00 58. 50.00 32.00 16.00 
ea 78.00 63.00 53.00 34.00 16.00 
as ee 83.00 68.00 58.00 34.00 17.00 
EAS 83.00 68.00 58.00 35.00 17.00 
|< ee eee 98.00 83.00 66.00 40.00 .... 
Je ee 98.00 83.00 69.00 40.00 ‘ 
| ES 118.00 103.00 81.00 43.00 
ee 118.00 103.00 81.00 43.00 
We s.daawarea 158.00 143.00 121.00 .... .... 
No.1Com. No. 2 No. 3 
Soft Elm— FAS & Sel. Com. Com. 
ae $47.00 $37.00 $26.00 $18.00 
Se 52.00 42.00 28.00 19.00 
 ; ee ee 52.00 42.00 28.00 19.00 
eee 55.00 45.00 31.00 19.00 
eee 58.00 48.00 33.00 wares 
EE 63.00 53.00 38.00 aceite 
No. 1 No. 2 No. 3 
Rock Elm— FAS Com. Com Com 
. eee $50.00 $32.00 $20.00 $17.00 
_ , Rs 55.00 37.00 22.00 19.00 
, eae 65.00 45.00 24.00 19.00 
 , Bae 70.00 55.00 29.00 22.00 
pee 80.00 65.00 41.00 em 
ME cetewcucds 90.00 75.00 46.00 27.00 
No.1 No.2 No.3 
Birch— FAS Sel. Com. Com. Com. 
es $76.00 $64.00 $45.00. $26.00 $16.00 
_ ees 81.00 69,00 50.00 32.00 17.00 
MO. waimeaders 86.00 74.00 55.00 37.00 17.00 
 , eee 91.00 81.00 65.00 40.00 18.00 
., ee 96.00 86.00 74.00 45.00 .... 
ae 101.00 . 91.00 79.00 50.00 Acanad 
Sa 156.00 146.00 122.00 .... ates 
ee 68.00 58.00 40.00 23.00... 
RE 70.00 60.00 43.00 24.00. ... 
No.1 No.2 No.3 
Soft Maple— F Com. Co om. 
Hr + acm Sohtinel & elena $61.00 $43.00 $25.00 $16.00 
ih wue ee acemroeewrG 66.00 46.00 29.00 17.00 
+ ee ee 76.00 51.00 34.00 17.00 
IRE 81.00 56.00 34.00 18.00 
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OBITUARY RECORD 








CHARLES HARBAUGH, 73, well known 
and highly respected retired lumber dealer of 
Highland Park, Ill., died in St. Petersburg, 
Fla., April 15. After a long illness, Mr. Har- 
baugh was improving and had planned to re- 
turn home. A long, interesting letter from 
him, written by his own hand, was received 
by the AMERICAN LUMBERMAN in which he told 
of his improved condition, spoke optimistically 
of the future and looked forward to an early 
return home. News of his death, immediately 
ponte receipt of this letter, came as a 
severe shock. Mr. Harbaugh had been in the 
retail lumber business in Illinois and Wis- 
consin for 53 years and a resident of High- 
land Park for 29 years. Up to the time of 
his illness and retirement he had been ac- 
tively interested in the Illinois Lumber & 
Material Dealers’ Association and was a regu- 
lar attendant at its annual meetings. Under 
his direction the Harbaugh Lumber Co. had 
become recognized as one of the outstanding 
concerns in the State. Surviving are a son, 
Harold C., of St. Charles, proprietor of the 
H. C. Harbaugh Lumber Co., and two daugh- 
ters, Mrs. Bertha Goleitz, of Deerfield, and 
Mrs. Mildred Peterson, of Highland Park. 
The funeral was held in Highland Park Pres- 
byterian Church, with interment in Ridge- 
wood cemetery. 


CHRIS SCHWARTZ, 61, manager of the 
Vicksburg (Mich.) Lumber Co., passed away 
April 4 following an illness of about three 
months. Mr. Schwartz had managed the 
retail yard since it was bought by Cavin 
Lumber Yards, Associated of Sturgis, Mich., 
seventeen years ago. Previous to managing 
the lumber yard, Mr. Schwartz was a car- 
penter for Will A. Cavin before the latter 
went out of the contracting business. His 
death is the first link in the Cavin executive 
chain to be broken, since the company began 
functioning in Sturgis in 1906. Mr. Schwartz 
was an active and devout member of the 


.Methodist church. His widow, three brothers 


and two sisters survive. 


HENRY SCHMITT, 58, general manager of 
the Schmitt Lumber Co., Two Rivers, Wis., 
since he founded it in 1910, passed away 
April 10 after a short illness. He was also 
president of Farrell Lumber Co., Algoma, Wis. 
He was always active in community enter- 
prises and took a prominent part in his 
church. Father of seventeen children, it was 
said that Mr. Schmitt considered his family 
first, then his church and next his commun- 
ity. The solemn requiem high mass was sung 
by his son, the Rev. Henry J. Schmitt of 
Birnamwood, Wis. Survivors are his widow, 
eleven sons, six daughters, four brothers and 
five sisters. 


CHARLES T. DYE, 74, prominent lumber- 
man of northern Indiana for 50 years, died 
April 4 at Lafayette, Ind. He entered the 
lumber business if 1889 and worked at vari- 
ous places until 1926 when he founded the 
Standard Lumber & Coal Co. at Hammond, 
Ind., which is now managed by his son, 
James. Four years ago, he bought the La- 
fayette Lumber Co. yards, where another son, 
Charles, now manages the C. T. Dye & Sons 
Lumber Co., Ine. His widow, two sons and 
a daughter survive. 


CHARLES C. MORSE, 66, president William 
B. Morse Lumber Co., Rochester, N. Y., died 
April 12. He was the son of William B. 
Morse, one of the city’s earliest lumbermen. 
After graduating from the University of 
Rochester in 1894, he entered his father’s 
lumber business. The latter’s son, William 
S. Morse, succeeded him as company head in 
1907, and Charles became president upon his 
brother’s death five years ago. Survivors are 
a sister and four brothers. 


FREDERICK M. SULLIVAN, 73, president 
of T. Sullivan & Co., Inc., Buffalo, N. Y., died 
April 17. He was the son of Timothy Sulli- 
van, who established the business over 50 
years ago. Frederick M. entered the business 
in 1888, and was an active member of the 
Buffalo Lumber Exchange. Surviving are his 
widow, a son, Frederick F., who was asso- 
ciated with him in business, and a daughter. 


WILLIAM SCHONCKE, 77, founder and 
president of the William Schoncke Co., Inc., 
New York City, died April 4. Born in Den- 
mark, he came to this country and had re- 
sided in Queens for 58 years. He was a 
founder, director, and senior vice president 
of the Rockaway Beach Hospital in which 
he died. He leaves five daughters. 


MRS. MINNIE G. McLEAN, 75, widow of 
Hugh McLean, former Buffalo, N. Y., whole- 
sale hardwood lumberman, and mother of 
Arthur BE. McLean, for years president of the 
McLean Arkansas Lumber Co., Little Rock, 


died suddenly April 7, at the home of a 
daughter in Sarasota, Fla. Surviving are two 
daughters and a son. 


WAVERLY TILDEN, 46, president of the 
Tilden Lumber Co., Berkeley, Calif., died April 
2 of an heart attack. He had been with the 
lumber concern founded by his father since 
21, and its head for several years. He was 
a member of Hoo Hoo among other organiza- 
tions. His widow, two daughters, his mother 
and a brother survive. 


FREDERICK O. McGAVIC, who for many 
years was sales manager of the McCloud 
(Calif.) River Lumber Co. and for about the 
past five years was with the California Sugar 
& White Pine Agency in San Francisco, died 
April 12 in San Francisco. Mr. McGavic sold 
his interest in the California Sugar & White 
Pine Agency last February. 


WILLIAM REIDENBACH, 66, of Brimfield, 
Ind., passed away April 12. For the last 25 
years, he had been identified as one of the 
best portable sawmill men in northeastern 
Indiana, and was noted for his carefulness 
in sawing lumber. Surviving are the widow 
and two sons. 


JOHN LINDSAY PORTER, 75, a lumber 
broker in Kansas City, Mo., who represented 
the Saline Lumber Co. for many years, died 
recently of an heart attack. He located in 
Kansas City 35 years ago, after being in the 
dry goods business in Buffalo, N. Y. His 
widow and two sons survive. 


BEN NUZUM, 52, proprietor of the lumber 
companies bearing his name at Tomah and 
Alma Center, Wis., died recently. Mr. Nuzum’s 
entire business career had been centered 
around the lumber industry. His widow and 
a son are immediate survivors. 


RAY H. HEYNEN, 54, head of the Heynen 
Lumber Co., Columbus, Neb., died April 9. He 
went to Columbus in 1924 when he bought 
the Sack Lumber Co. Mr. Heynen was ac- 
tive in civic, church and fraternal circles. 
His widow and a daughter are left. 


R. PIERCE WILSON, 58, who with his 
brother, T. D. Wilson, operated the Wilson 
Lumber Co. in Texarkana, Ark., died March 
27, after being seriously ill since Christmas. 
Survivors are his widow, a son, a sister and 
three brothers. 


FRANK S. GROVER, 84, owner and mana- 
ger of Swift River Box Co., Inc., Athol, Mass., 
died April 15. He conducted a box shop in 
his native Dana many years before moving 
to Athol five years ago. He was a prominent 
— He leaves two sons and three daugh- 
ers. 


RODNEY G. ROBINSON, 77, president of 
Robinson & Carpenter, Inc., Ithaca, N. Y., 
died April 15. He was a former treasurer 
of the Northeastern Lumbermen’s Associa- 
tion, and a.member of the Republican State 
Committee. 


LOUIS H. VOLLMER, 77, one of the organ- 
izers of the G. F. Osterhage Lumber Co., 
Vincennes, Ind., died April 12. He was an 
extensive land owner and interested in the 
lumber business for several years. A daugh- 
ter and two brothers survive. 


CHARLES H. JACKSON, 72, president City 
Lumber Co., South Bend, Ind., died April 10 
in a hospital. He had been connected with 
the lumber business 55 years, A brother and 
three sisters survive. 


JACOB CHARAK, 73, founder and active 
head of the Charak Furniture Co., Boston, 
died April 15. He had long been a leader 
in the furniture industry of his section. His 
widow and four children survive. 


W. J. HARRINGTON, 63, manager of the 
R. J. Hurley Lumber Co., Deepwater, Mo., for 
28 years, died March 19. He was well known 
and respected in the community. His widow, 
two brothers and a sister survive. 


FRANK P. SAPPINGTON, retail lumberman 
of El Monte, Calif., died April 10 at his home. 
He started the first lumber yard on Valley 
Boulevard between Los Angeles and Pomona, 
Calif., 35 years ago. 


FRED W. WRIGHT, who for many years 
had been with the old Missouri Lumber & 
Mining Co. of Grandin and West Eminence, 
Mo., died April 14 at Springfield, Mo., where 
he had lived 20 years. 


ELIOT COBB, 70, for many years owner of 
the Eliot Cobb Lumber Co., Meridian, Miss., 
panels yaa 4. His widow and two daughters 
are left. 
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Texas Office Has Customer- 
Appeal 


(Continued from page 33) 

ticular contractor’s case. Some of the 
more capable builders prefer to take the 
whole job on a “turn key” basis, and, 
if the lumber company is convinced that 
they have the ability and finances to han- 
dle the contract, it proceeds to work with 
them. In cases where contractors are not 
financially responsible, it is best and 
usually agreeable that the Forrest organi- 
zation handle the job. 

The Forrest Lumber Co. was founded 
by S. S. Forrest in Texico, N. M., in 
1906. Two years later, he went to Clovis, 
N. M., and established the first lumber 
yard in that city. In 1911, he located at 
Slaton and started the Forrest Hardware 
Co., which he operated until starting a 
lumber yard in the same town in 1920. 
His son, S. L. Forrest, joined him in 
1923, and branches were opened. An- 
other son, S. S. Forrest, Jr., entered the 
company a few months ago after finish- 
ing his architectural and business admin- 
istration study at Northwestern Univer- 
sity. The founder of the concern is no 
longer active in its management, but 
devotes most of his time-to running a 
ranch near Slaton. 

More than 2,000 persons have inspected 
the new building since its opening early 
in March. Their pride in the institution 
is as great as their civic spirit, and they 
welcomed the chance to see the newer 
building materials in use. 

A special eight-page section was issued 
by the Dawson County Courier of Lamesa 
before the public opening telling in detail 
about the various departments, the per- 
sonnel of the company, and its history. 
Congratulations of manufacturers and 
friends of the firm appeared in large 
number. 


House Votes Bill Amending 
and Extending NHA 


WasuinectTon, D. C., April 17—The House 
on April 12 voted to extend NHA to July 1, 
1941, raising from $3 billion to $4 billion the 
amount of mortgages it may insure, and its 
bill then wenf to the Senate. The House bill 
makes the following changes in existing law: 
1. Elimination of a section permitting insur- 
ance of mortgages on apartment buildings cost- 
ing from $16,000 to $200,000. 2. A reduction 
from $10,000 to $2,500 in the amount of a home 
modernization loan eligible for insurance. 3. 
An annual premium charge of 1 percent of the 
original amount of the modernization loan, 
with the purpose of making this phase of the 
housing program self-sustaining. The House 
also approved an amendment—designed to pre- 
vent overnight write-ups of land values in- 
volved in multifamily projects, charged to have 
been resorted to as a means of providing the 
required 20 percent local contribution—making 
it necessary for the FHA to determine the 
worth of such lands as of the date of applica- 
tion for FHA insurance. 








“Tara,” the fictional home of Scarlett 
O’Hara, heroine of the best-seller, “Gone With 
the Wind,” is now to be seen, exactly as de- 
scribed, as part of the Georgia exhibit at the 
New York World’s Fair. 
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How to Figure Costs for Advertising 
In Classified Department 









eeeeeeeeees 


Four consecutive issues..........90 cents a line 
Thirteen consecutive issues..........$2.70 a Hine 
Twenty-six consecutive issues.......$5.40 a line 


Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be _— 
under heading Too Late to Classify. 





Heading 




























THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and Sel- 
ler. Best for selling lumber, shingles, re- 
tail yards, business opportunity, timber 
and timberlands, machinery, locomo- 
tives, cars, rails and equipment used 
in logging operations. You can get em- 
ployees, salesmen, employment or any- 
thing used in lumber and allied indus- 
tries by advertising in the Wanted and 
For Sale department of the American 
Lumberman. 

Send your advertisement to the 


AMERICAN LUMBERMAN 


Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THD MINNESOTA SPECIA co., Ine., 
Minneapolis, Minn. 











EXTENSION LADDERS 


Make Extra Profits by Stocking Extensions, Singles, 
Step Ladders and other Profitable Woodenware 
Products. Write for Catalog and Attractive Prices. 
WOODENWARE PRODUCTS CORPORATION. 
St. Louis, Mo. 





PATTERSON SASH & DOOR COMPANY 


9300 Hubbell Ave., Detroit, Michigan 
Lumber, Millwork, Hardware, Paint 
Prompt Service and Delivery 


RETAIL LUMBER CONSULTANT 


Can solve your problems. Reasonable fee. 
Address “Y. 4,” care American Lumberman. 








Salesmen 





REPRESENTATIVE WANTED 


Eastern wholesalers want reliable man in suitable 
localities. Sell hardwood lumber and flooring— 
Southern Pine—Western lumber. Excellent facili- 
ties—best mill connections. Full co-operation. 
THREE RIVER LUMBER CO. (INC.), 149th St. 
and Bast River, New York, N. Y. 


April 22, 1939 











WANTED 











Salesmen 


POSITION OPEN—MIDWEST TERRITORY 


Unusually good position open for a live wire sales- 
man—selling Western woods in middlewest terri- 
tory. Company is an old, established manufactur- 
ing and wholesale concern. Excellent income for 
the right man. If qualified, please write giving 
full particulars, age, exp., ref,. etc. 

Address “Y. 6,” care American Lumberman. 


WTD.: SALESMEN BY MANUFACTURER 


To sell well known line of Mineral Wool Insula- 
tion. Commission basis only. Give details—dis- 
trict covered, exp., ref., age, etc. 

Address “X. 90,” care American Lumberman. 


WANTED SALESMAN 
To sell western lumber in central and _ eastern 
states, by well established wholesaler. Will ad- 
vance against business booked or drawing acct. 
Address “X. 32," care American Lumberman. 


WANTED BY MANUFACTURER 


Man thoroughly capable taking charge of sales of 

Northern Hardwoods and Softwoods, familiar with 

consuming trade in Michigan, Indiana and Ohio. 
Address ‘“‘X. 70,” care American Lumberman. 


ENERGETIC LUMBER SALESMAN 
Acquainted with retail yard and industrial trade 
Eastern Michigan. Splendid opportunity for man 
having thorough knowledge Southern Pine and 

















Western woods. State age, experience, salary 
wanted. 
Address “‘R. 31,” care American Lumberman. 





Employees 





WANTED: MANAGER 
Capable of handling good sized Central Illinois 
yard against strong competition. Submit refer- 


ences. 
ee 


Address eare American Lumberman. 





MILLWORK SERVICE MAN—TO MEASURE 


Jobs for windows, frames, trim, mantels, book- 
cases, etc., and requisition into mill. Good ap- 
pearance, must know construction. Give full par- 
ticulars. Write to: MR. MACDONALD, 4725 
Bethesda Ave., Bethesda, Md. 





WANTED: EFFICIENT MANAGER 


With $3,000 or more to buy equity and operate 
$15,000 well established and profitable hardware, 
lumber and builders supply business. The aged 
founder and majority stockholder now ready to 
retire when suitable man can take over and con- 
trol the business operation. Write S. B. GRAY, 
president, Gray Lumber & Supply Co. (Inc.), 
Panama City, Fla. 





WANTED: EXPERIENCED MANAGER 


For yard in southern Michigan, population 15,000. 
Must be capable of handling yearly sales volume 
of $100,000 or more. We are large operators and 
this is a fine opportunity for the right man. Give 
age, detailed experience and salary expected. 
Address “Y. 7,” care American Lumberman. 


WANTED—MILLWORK ESTIMATOR 


Cost book “A” graduate with some practical ex- 
perience. State full particulars first reply giving 
references. 

Address ‘X, 40," care American Lumberman. 











Employment 


PIA PAPI IPP IPI PBI PPP PIPPI OI SS 
1ST CLASS ESTIMATOR, DETAILER, BILLER 
Good draftsman, executive ability, familiar with 


high grade, special millwork, desires position. 
Address ‘‘X&. 96,’ care American Lumberman. 


— 





WANT TO TAKE SOME OF YOUR 


Responsibility. Will consider buying partnershiP. 

Have 25 years’ experience in retail lumber and 

building supply yards. Graduate estimator. Make 

plans, write specifications, make material lists, sell 

job and handle labor. Know unit or package sell- 

ing. Central or Southern Michigan. 

Address “X. 100,’ care American Lumberman. 

emer 





RETAIL LUMBERMAN, SALESMAN 
Familiar with blueprints, plans and estimating. 


Alert, steady and capable. 
Address ‘‘X. 95,” care American Lumberman. 
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